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New President of National Lumber Manufacturers 


In the selection of Frank George Wisner, of Laurel, Miss., as 
its president for the ensuing year, the National Lumber Manufac- 
turers’ Association, in convention assembled at Chicago last week, 
honored itself and paid a deserved tribute to an outstanding lum- 
berman and citizen of the South. Mr. Wisner has rendered previ- 


ous valuable service to the National 
as an officer and director. His early 
training and intimate knowledge of the 
lumber business made his services at 
the national capital the last eight years 
greatly appreciated alike by lumber- 
men and government officials. His 
work on various standing committees 
of the Southern Pine Association has 
also been of very great value to the 
southern lumber producers, particu- 
larly in dealing with matters pertain- 
ing to transportation and taxation. 

The new president of the National 
was born at Clinton, lowa, March 5, 
1873, and completed his education in 
the graduate high school at Lyons, 
Iowa. Immediately following his grad- 
uation he entered the employ of the 
Chicago & Northwestern Railway Co., 
continuing with that company for 
seven years in its offices at Clinton 
and at Chicago. 

In April, 1897, Mr. Wisner moved 
to Laurel, Miss., entering the employ 
of Eastman, Gardiner & Co. A few 
years later he was made a director 
and assistant treasurer; in 1908 he 
was elected treasurer, and has been 
identified with the company and its 
varied interests up to the present 
time. He also has been actively in- 
terested in the organization and car- 
rying on of a number of other busi- 
hess interests in Laurel, being one of 
the founders and a member of the 
first board of directors of the Bank of 
Laurel, which later became the First 
National Bank of Laurel, of which in- 
stitutiin Mr. Wisner has been presi- 
dent since 19038. He was also inter- 
ested in the formation of the Laurel 
Oil & Fertilizer Co. and the Laurel 
Cotton Mills, being an officer and di- 
rector in both institutions. 


Soon after the United States entered the war, early in 1917, Mr. 
Wisner was called to Washington for consultation with regard to 
the Supply and use of lumber for cantonments, ship building, and 
other construction required in this country and overseas. He was 
soon requested to act as a member of the advisory committee on 
lumber, assisting the Council of National Defence, and later was 
one of a small committee acting in the same capacity under Bernard 
M. Baruch, chairman of the War Industries Board. 

Upon these committees rested the tremendous task and responsi- 
bility of organizing and coérdinating for war purposes the lumber 
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FRANK GEORGE WISNER, LAUREL, MISS. ; 
President National Lumber Manufacturers’ Association 


industry in all producing sections of the country. 
performed by the committee were of such a character as to receive 
commendation from the Secretary of War and the chairman of the 
War Industries Board, as having accomplished an exceedingly dif- 
ficult and complex undertaking. 


The services 


In addition to his services to the 
lumber industry, Mr. Wisner has 
given freely of his time and ability to 
the upbuilding and betterment of his 
community and State. His public 
service includes many years as alder- 
man at large of the city of Laurel, 
during the early years of which serv- 
ice he was chairman of the commit- 
tee on water and sewerage, and had 
charge of the building and extension 
of the municipal water works and the 
installation of a modern sewerage 
system. He has at all times been ac- 
tively interested in the matter of edu- 
cation, and probably no other citizen 
has contributed more to the upbuild- 
ing and the high standard of efficiency 
of the Laurel public schools. He has 
been for years a trustee of the city 
schools and the Jones County Agri- 
cultural High School, and is also a 
trustee of the Okalona Industrial 
School. He has been active in vari- 
ous campaigns for the raising of 
funds for educational and religious 
causes, particularly in behalf of All 
Saints’ College, at Vicksburg, Miss., 
and the University of the South, at 
Sewanee, Tenn. 

Mr. Wisner is a vestryman of St. 
John’s Episcopal church at Laurel, 
and is identified with the work of that 
denomination in the diocese of Mis- 
sissippi. He was for many years 
chairman of the diocesan finance com- 
mittee under Bishop Theodore D. 
Bratton, and has taken an active part 
in the councils of the church. He is a 
32nd degree Mason, and a Shriner; a 
director of the Laurel Chamber of 
Commerce and of the Young Men’s 
Christian Association; a member of 
the Laurel Country Club, and other 
local social organizations. 


Mr. Wisner was married in 1897, at Lyons, Iowa, to Mary Jean- 
nette Gardiner, daughter of the late Silas Wright Gardiner, who 
was widely known in the lumber industry, having been identified 
with the early days of lumber manufacturing at Lyons and Clinton, 
Iowa, and later as one of the organizers of Eastman, Gardiner 
& Co.; an outstanding Christian gentleman, a philanthropist in a 
broad sense, a patron of art and literature, intensely interested in 
education, who by his kindly, generous nature left a loving imprint 
upon the hearts of all who knew him. 

(Concluded on page 63) 
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A BOOKLET YOU SHOULD HAVE 


California Sugar Pine, being easily worked and non- warping, 
non- shrinking, is an ideal lumber for Patterns, considered by 
large Eastern pattern shops the best pattern wood now available. 


Our booklet, “CALIFORNIA SUGAR PINE FOR PATTERNS” should be read by every lumber 
dealer. A line from you will bring it FREE, together with our latest Stock Sheets and Prices. 


E. J. STANTON & SON 


For Thirty Years Specialists in 
California Sugar and White Pine 


Home Office: Eastern Office: 
38th and Alameda Streets 516 Union Bvilding 
LOS ANGELES, CALIF. CLEVELAND, OHIO 











\ Stanton Service 


The sign to follow 
for Maple Flooring 


Here’s a 
Fast Moving 
Flooring 


Our Wolverine Brand Maple Flooring has 
proved itself a consistent repeater. Dealers all 
over the country who have stocked this fast 
moving flooring say that it never fails to satisfy 
the customer. 


You had better get in touch with us at once 


and plan to handle our line. 


SPECIALS 


7 Everlasting Hardwood Floor- 30 M ft. 13/16 x 114" Clear Maple Flooring 
ing is manufactured in a plant 100 M ft. 13/16 x 14% "No. 1 Maple Flooring 
manned by woodworkers : 100 M ft. 13/16 x 2!," No. 1 Maple Flooring 
famed for their skill the world 75 M ft. 1-116 x 3 " Factory Maple Flooring 
over. Naturally it looksbetter, SS 50 M ft. 13/16 x 2," Clear Birch Flooring 
wears better, and sells better. a 25M ft. 13/16 x 24" No. 1 Birch Flooring 
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NichoissCox | LUMBER @ SALT COMPANY 


Lumber Company ‘aaa Saginaw, Michigan 
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for Trade 


tee has proposed fifteen “fundamental principles for the conduct of 
business,” rather than a code, as shown on page 66 of this paper. 

It is ventured that no honest man will find fault with the prin- 
ciples laid down by the chamber’s committee, tho it will be easy to 
point out vaguenesses of statement that leave loopholes for the 
unscrupulous to get thru, as well as to the spirit of idealism that 
pervades it; a spirit that may easily be forgotten in the rivalry and 
strife of commerce. 

Nevertheless, there are benefits to be derived from such state- 
ments as this committee has made, and if on presentation of its 
report to the general meeting of the chamber there shall be open 
discussion of it these benefits will be enhanced and extended. Busi- 
ness men ought to keep before them ideals that are somewhat 
beyond immediate realization, for each step toward more ethical 
practices adds to the pleasures and satisfactions of business life. 


Setting Up Ethical Guideboards 


UMBERMEN WERE AMONG THE FIRST business men to 
undertake the fixing of ethical standards for the conduct of 
_ trade; and while obstacles to the adoption of codes of trade 
ethics have been met the industry has not abandoned hope. At the 
annual meeting of the National Lumber Manufacturers’ Association 
W. S. Dickason, approving the idea of having a code of ethics, sug- 
gested that it be termed a “code of trade practices,” as giving a 
tter notion of the practical end aimed at in laying down a series 
of laws of trade conduct to be voluntarily adhered to by lumbermen 
in their business transactions. x 
In view of the.efforts made by lumbermen to place the selling 
of lumber on an ethical foundation they will be interested in the 
code of ethics proposed by a committee of the Chamber of Commerce 
of the United States and to be presented for action at the annual 
meeting of the chamber at Cleveland, Ohio, May 6-8. The commit- 
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Hoo-Hoo Adds to Its Useful Functions 


O0O0-HOO IS DEMONSTRATING IN widely separated sections 
of the country that it can perform useful services to the 
lumber industry and to the public. In Texas the Boykin 

Lumber Co., of Houston, took charge of the program of the local 
club and officials of that concern discussed various phases of the 
lumber business in an interesting and instructive manner. Appre- 
ciation of this method of conducting its program is indicated by the 
fact that the club voted to have the meetings monthly instead of 
bimonthly and that the next meeting is to be in charge of another 
lumber concern—the R. W. Wier Lumber Co., of Houston. 

At Lansing, Mich., the Hoo-Hoo club of central Michigan is to 
participate in the celebration of forest protection week in collabo- 
ration with the Michigan Agricultural College and the State con- 
servation department. A half-dozen schools also will join in this 
celebration, which is to be staged on the streets of Lansing. 

Last week on page 65 of the AMERICAN, LUMBERMAN was outlined 
a tentative program of tree-planting by the Hoo-Hoo club of St. 
Louis to be carried out May 3, 4 and 5, the Boy Scouts participating 
in the celebration. The scouts will plant some of the trees in public 
streets designated by the city park commissioner and other trees 
will be planted in various city church yards. 

In these programs are to be found answers to the question What 
can Hoo-Hoo do for the lumber industry and for the public welfare? 
At the same time they afford a justification and an argument in 
behalf of the local Hoo-Hoo club. These clubs bring together lum- 
bermen of all branches of the industry and they provide a medium 
for public expression of the sentiments and ideals of lumbermen 
with regard to matters of public interest and concern. 

The Hoo-Hoo club need not be large to be useful; its effectiveness 
will be proportionate to the enthusiasm of its members and their 
keenness in discovering opportunities for the club to support every 
project that is worthy and that is designed to make the community 
better. These widely diversified activities of the local clubs can not 
fail to give strength and purpose to the Order as a whole. They 
also give spice and interest to the news of the day, letting members 
of the industry and the public of every community know that the 
Hoo-Hoo Order has a serious purpose and real utility. 


Using Public Office for Political Ends 


HOUSANDS OF CITIZENS NOT concerned personally with 
the various investigations going on at Washington have begun 
to feel that justice to all is not the only end sought. It is, 

of course, inevitable in such a situation that politicians shall 
turn every word of testimony to their personal or their party’s 
benefit; but it ought not to be deemed proper that the opportunity 
to testify shall be made the occasion for indiscriminate slander. 
Without weighing or attempting to weigh the truth or falsity of 
statements made before investigating committees, it may be said 
that this testimony when disseminated broadcast in newspaper 
seareheads has the force of truth. Hence the private citizen, 
whether he be guilty or not, is adjudged guilty by the public on the 
uncontradicted testimony of a self-seeking political demagog. 

Let any thoughtful citizen consider for a moment what this 
means; what it may mean to him at any time that an unscrupulous 
public official may see fit to malign him. For all practical pur- 
poses a congressional investigation with the ostensible purpose of 
that now going on is a grand jury; and like a grand jury’s ses- 
sions, its meetings ought to be secret. At least, if it is a trial for 
crime there should be opportunities for cross-examination by coun- 
sel, and judicial procedure should be observed thruout. Witnesses 
should not be permitted to become advocates and their testimony 
should be confined to relevant matters. 

Aside, therefore, from the main question of guilt or innocence 
of the crimes charged, the performance at Washington has a vital 
interest to every citizen who realizes by what steps government 
ceases to be helpful and become oppressive and by what means it 
ceases to become representative and become tyrannical. The de- 
partures already made from the orderly procedure of represent- 
ative government by those conducting and participating in the 
investigation are clearly pointed out by J. H. Kirby, well-known 
lumberman, in a statement appearing on page 39 of this paper. 

What Mr. Kirby has to say, in connection with what has tran- 
spired at Washington, ought to arouse some serious thoughts in 
the minds of intelligent citizens. If, as Mr. Kirby suggests, immu- 
nity from punishment for slanderous statements is to be granted 
to all public officials, no citizen’s good name is safe; and if one 
insignificant agency of government may at will charge the courts 
with misfeasance it is hardly to be expected that impartial trials 
will be possible. 

Americans habitually look upon their government as firmly and 
permanently established and are prone to ignore if they do not 








ridicule efforts to point out insidious dangers that threaten its 
destruction. But it is well enough to remember that a representative 
government is not overthrown by sudden revolutions; rather its 
destruction is wrought gradually by repeated violations of its 
spirit and departures from its principles, until its foundations have 
been undermined. Because of these facts, Mr. Kirby has performed 
a valuable public service in calling attention to the flagrant viola- 
tions of the principles of free government made by those who 
assume to act as representatives of the people whose rights they 
invade. 


Can Trade Be Created by the Seller ? 


N HIS FAMOUS ALLEGORY Dean Swift made the observation 
often quoted that the man who makes two blades of grass grow 
where only one grew before deserves more credit than a whole 

generation of politicians for what they have done. Likely, most 
merchants will admit that it is practicable to make two blades grow 
in place of one, but some balk at conceding that two sales of mer- 
chandise can be made where only one was made before. They hold 
that there is just so much business in a community and that no more 
is possible. 

Are not, however, the two views inconsistent? For, if each 
farmer can be enabled to grow two stalks of corn or wheat of 
equal or better quality than the single stalk that formerly was 
grown, is not each farmer, and therefore the community as a whole, 
able to make two purchases where before he could make but one? 
This is especially true of farmers, because the gain in productiveness 
is almost clear “velvet.” It does not mean that each farmer shall 
raise twice the amount of a given crop, but that he shall produce the 
same amount on half the acreage and without much additional 
effort; leaving time and opportunity for a diversification of crops 
that is the best thing to (maybe better than) crop insurance. 

Sometimes rural merchants complain because out of town concerns 
take trade from local territory; but it often has happened that this 
trade was of a kind that never had existed before. The outsider 
convinced the local consumer that he could have and ought to buy 
merchandise of a kind that the local merchant had never asked him 
to buy, and could not have supplied him with if he had asked for it. 
Certainly, if the local merchant lost anything at all by this trans- 
action his loss was due only to reduced purchasing power of local 
buyers owing to their having made purchases from outsiders. 

The fact is that everybody is buying and for a decade or two has 
been buying numerous articles that were previously unknown. In 
some instances these new purchases have displaced others formerly 
made, but more often each additional purchase has been an induce- 
ment to further purchases; the disposition to buy and be uptodate 
is what leads to the making of purchases. The desire for more 
comforts and conveniences stimulates to further effort in order that 
the means may be available for obtaining them. It is this train of 
forces that the builder of business aims to set in motion. 








Australia Winds Up Socialistic Experiment 


OCIALISTIC EXPERIMENTS IN THE conduct of business have 
been numerous enough to show that political groups have 
thus far been unable to inject either the spirit or the method 

that is essential to financial success. Generally, such experiments 
are permitted to continue long after they have been demonstrated 
failures, because they are financed by the compulsory contribu- 
tions of taxpayers instead of by the voluntary investments of 
capitalists seeking returns in profits. Moreover, it commonly hap- 
pens also that the presiding geniuses who conduct the experiments 
are loath to confess their failure because to do so means to dis- 
credit the whole socialistic theory. 

A report from Perth, West Australia, gives some particulars 
of a socialistic experiment in the operation of sawmills. It appears 
that the commonwealth government bought timber and mills to 
the value of $2,500,000, and after operating for a considerable 
period sold out at a loss of at least $1,595,000, according to its 
own admission. This was a federal undertaking and the properties 
concerned were in Queensland, the government of which is often 
cited in the United States as successful in its socialistic enterprises. 
When, therefore, the commonwealth government offered the proper- 
ties for sale the Queensland government was invited to tender, 
and in response that government showed an eagerness for a bargain 
that would do credit to a hardhearted capitalist, : 

It is said that, damaging tho the commonwealth’s admission 18 
with regard to the losses suffered in this communistic undertaking; 
there are suspicions that it-has not admitted the whole truth; 
there being a well-founded belief that the losses amounted to 
$5,000,000 or more. The whole matter appears to have been the 
result of an effort to take advantage of war conditions to drive 
in a wedge of socialism, 
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Gain in Shipments and Orders 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 24.—As reflected 
by comparable reports from 383 of the larger 
commercial mills of the country, the national 
lumber movement was about the same last week, 
says the National Lumber Manufacturers’ As- 
sociation, as for the week before, with indica- 
tions of a slight gain in all three factors of 
production, shipments and orders. Compared 
with the same week of 1923, there was a small 
increase in production, small decrease in ship- 
ments, and a more noticeable decline in orders. 

The unfilled orders of 263 Southern Pine As- 
sociation mills and the West Coast Lumber- 
men’s Association mills were 595,884,446 feet, 
against 635,476,296 feet for 259 miils the week 
before. Separately, the Southern Pine Asso- 
ciation group, 136 mills, reported unfilled orders 
as 254,307,535 feet, compared with 259,432,755 
feet the previous week; 127 West Coast Lum- 
bermen’s Association mills had unfilled orders 
amounting to 341,576,911 feet, as against 376,- 
043,541 feet for 123 mills a week ago. 

Altogether, the 383 comparable reporting 
mills had shipments of 96 percent and orders of 
87 percent of actual production. For the 
Southern Pine Association mills these percent- 
ages were respectively, 99 and 93 percent, and 
for the West Coast Lumbermen’s Association 
mills 104 and 96 percent. Of the comparable 
reporting mills, 362 (having a normal produc- 
tion for the week of 226,177,683 feet), reported 
produetion 101 percent of normal, shipments 
99 percent and orders 88 percent thereof. 

The national lumber movement for last week, 
the week before and the same week last year 
follows: Production—224,568,453 feet, against 
243,490,605 feet the week before, and 243,315,- 
645 feet last year. Shipments—234,385,274 
feet, against 226,596,594 feet the week before, 
and 238,145,847 feet last year. Orders—211,- 
922,707 feet, against 209,450,750 feet the week 
before, and 230,475,094 feet last year. 

The following table compares the lumber 
movement for the first sixteen weeks of 1924 
with the same period last year: Production— 
3,667,188,830 feet, against 3,499,593,399 feet; 
1924 increase, 167,595,431 feet. Shipments— 
3,686,552,829 feet, against 3,960,425,689 feet; 
1924 decrease, 273,872,860 feet. Orders— 
3,576,750,501 feet, against 3,965,179,539 feet; 
1924 decrease, 388,429,038 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they are not comparable in respect 
to orders with other reporting mills, and their 
figures are not included in the totals given 
above. Fourteen California White & Sugar 
Pine Manufacturers’ Association mills reported 
a cut last week of 12,550,000 feet, shipments 
9,336,000 feet and orders 9,187,000 feet. The 
reported cut represents 30 percent of the total 
California pine region. 

The Southern Pine Association reported that 
of the eighty-three mills reporting running 
time, sixty-eight were on full time, including 
eleven reporting overtime, two were shut down, 
and the rest operated one to five days. For 
136 mills, shipments were 0.76 percent below 
actual production, current orders 7.35 percent 
below actual production, and 6.64 percent be- 
low shipments. New business increased 1.4 
percent over that of the previous week, ship- 
ments increased 10.5 percent, and production 
increased 3.7 percent. 

_The Western Pine Manufacturers’ Associa- 
tion reported production practically the same 
as for the preceding week, and somewhat larger 
than for 1923. Shipments were noticeably 
larger than the week before, and somewhat 
larger than in 1923.: Current orders gained a 
— and were slightly behind those for last 

r, 

_ The week shows an important gain in produc- 
tion for the California Redwood Association, 
and some gain in that respect over the corre- 


sponding week of 1923. Shipments almost dou- 
bled those of last week, tho less than in 1923. 
New business fell off from the preceding week, 
and was also less than in 1923. 

The North Carolina Pine Association wired 
that with forty-three mills reporting, as com- 
pared with forty-nine the week before, produc- 
tion decreased about 25 percent, altho somewhat 
more than in 1923. Shipments declined cur- 
rently in the same proportion as production, 
but were 50 percent larger than in 1923, new 
business fell off about 30 percent from the pre- 
ceding week, but was 40 percent larger than in 
1923. 

‘The Northern Hemlock & Hardwood Manu- 
facturers’ Association reported practically the 
same softwood production as the week before, 
but noticeably less than in 1923. Shipments 
were somewhat less than for the previous week, 
and also less than in the comparable week of 
1923. New business declined as compared with 
the previous week, and the same week in 1923. 

The Northern Pine Manufacturers’ Associa- 
tion reported a current gain in production of 
about 25 percent, and about the same gain over 
this week last year, with shipments about the 
same; new business increased nearly 50 per- 
cent over last week, and about 10 percent over 
last year. 

The West Coast Lumbermen’s Association 
wired that the production of 127 mills report- 
ing for the week ended April 19 was 11 percent 





An Appreciation 


Wuereas, On the ninth day of Febru- 
ary, 1924, a certain article appeared on the 
front cover of the AMERICAN LUMBER- 
MAN, which article caused many letters to 
come from all over the United States’ and 
Canada, thus causing much advertising and 
favorable comment to the City of Ta- 
coma; therefore be it 


Resolved, by the Lumbermen’s Club of 
the City of Tacoma, That we extend the 
AMERICAN LUMBERMAN our appreciation 
and our thanks for the publicity given to 
our city—Resolution adopted by the Ta- 
coma (Wash.) Lumbermen’s Club at its 
April 19 meeting. 











above normal, while new business was 4 percent 
below production, and shipments 8 percent 
above new business. Of all new business taken 
during the week, 39 percent was for future 
water delivery, amounting to 35,808,266 feet, 
of which 27,063,273 feet was for domestic cargo 
delivery, and 8,744,993 feet export. New busi- 
ness by rail amounted to 1,726 cars. Forty-one 
percent of the week’s lumber shipments moved 
by water, amounting to 41,181,415 feet, of 
which 26,114,136 feet moved coastwise and in- 
tercoastal, and 15,067,279 feet overseas. Rail 
shipments totaled 1,810 cars, and local deliv- 
eries were 5,373,296 .feet. Unfilled domestic 
cargo orders totaled 136,162,064 feet; unfilled 
export orders 109,054,847 feet; unfilled rail 
trade orders, 4,818 cars. 
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To Discuss Container Standards 


[Special telegram to AMERICAN LUMBERMAN] 

Str. Louts, Mo., April 24.—The program for 
the ninth annual convention of the Associated 
Cooperage Industries of America, to be held at 
the Hotel Jefferson, this city, May 6 and 7, was 
completed today with the announcement that 
the principal address at the general session on 
Wednesday morning will be delivered by G. E. 
Carleton, who is connected with the bureau of 
explosives of the American Railway Association. 
His subject will be ‘‘The Work of the Freight 
Container Bureau and Its Relation to Standard- 
ization of Containers.’’ The other features of 
the program are as already announced in the 
AMERICAN LUMBERMAN. 


Forestry Bill Passed by House 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 23.—The long fight 
for constructive forestry legislation, backed. 
actively by the lumber industry, the paper and 
pulp industry, the wood using industries, the 
Forest Service and most everybody else, was 
carried a long step forward today when the 
House passed the MeNary-Clarke bill. No 
record vote was taken. 

The bill did not escape unscathed from the 
shafts aimed at it by certain members, but 
Representative Clarke, of New York, co-author 
of the measure, managed to keep out of it most 
of the amendments proposed that he considered 
seriously injurious. A few got in that impair 
the bill somewhat in the opinion of its sup- 
porters, but Mr. Clarke and those who assisted 
in handling it on the floor felt it was better to 
accept an amendment here and there and get 
the measure over to the Senate. There they 
hope to have eliminated any amendments which 
on further consideration promise to make seri- 
ous trouble in practical operation. 

Ordinarily when a measure is reported by 
unanimous vote of a committee it meets with 
no great amount of opposition. However, such 
smooth sailing was not expected in this case, 
and debate ran along, both general and under 
the five minute rule as the bill was read para- 
graph by paragraph. It did not get thru the 
House until after 6 o’clock. 

The bill authorizes an expenditure of $2,700,- 
000 to start the forward, looking program out- 
lined in its provisions. Its main provisions 
have been published in the AMERICAN LUMBER- 
MAN. 

The seene of action is now switched to the 
Senate end of the Capitol and normally it 
should be possible to get action there unless 
opposing elements should start a filibuster. In- 
asmuch as the Senate committee has made a 
unanimous report, however, no such develop- 
ment is looked for and there would seem to be 
little chance of a seriously organized fight 
against the measure there. Senatorial courtesy 
should help somewhat, and Democrats as well 
as Republicans are largely lined up for the 
measure. 

There is a possibility that if a tight jam 
should develop toward the end of the session 
this important constructive measure might get 
lost in the shuffle, but its friends in the Senate 
will not be caught asleep at the switch, and 
early action is expected. 


Fir Case Hearing Postponed 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., April 23.—The Federal 
Trade Commission today postponed the date of 
oral argument in the Douglas fir case from 
May 2 until June 2. ; 


Puget Sound Loggers to Shut Down 

[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WaASH., April 22.—The foremost 
loggers of Puget Sound will shut down indefi- 
nitely May 1, making curtailment close to 100 
percent effective. They recently curtailed one- 
third. There is a surplus of fir logs, estimated 
at about two months’ supply. Individual opera- 
tors do not intend to resume until the logging 
business improves, the recent cut of $2 for No. 
1 fir not being satisfactory. It is reported 
that British Columbia loggers will curtail heavi- 
ly and will try for a complete shut down. 
Everett sawmills resumed on full time yester- 
day. 

Wholesalers are booking a larger volume of 
lumber business from the East and middle West, 
leading some of them to believe that the turn 
in the market has come. 


You can always get more with a compliment 
than you can with a complaint. 
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Finds Public Welcomes Forest Facts 


Epirok AMERICAN LUMBERMAN: I read with a 
great deal of interest your “Realm of the Retailer” 
department in the March 22 issue of the AMERICAN 
‘LUMBERMAN. The experience of the author in 
giving his paper on forests and lumbering is similar 
to that we have whenever this subject is presented 
to the general public. Certainly, there is yet a 
great need for educational work along these lines. 

I appreciate also the remarks concerning the 
Forest Products Laboratory and our courses. You 
may be interested to know that in the courses 
now under way there are eighteen men taking 
kiln-drying, and we had to ask a number of pro- 
spective students to postpone their entries to the 
next term.—CARLILE P. WINSLOW, Director Forest 
Products Laboratory, Madison, Wis. 


Shipping Wood Pulp 

Can you inform us whether anyone is manufac- 
turing paper pulp, drying it and shipping it to 
another place to be manufactured into paper? We 
have been informed that such is the case. If so, 
what is the longest distance such a product is 
now being shipped successfully?—INnquiRy No. 
1,271. 

[This inquiry is made by a concern in the 
lumber section of the State of Washington. 
As the United States depends largely upon 
importations of wood pulp for the manufacture 
of paper, it is a common practice to ship this 
product considerable distances. Including all 
kinds of wood pulp the imports in the United 
States during the period from 1905-1921 in- 
clusive amounted to 8,635,000 tons. Of this 
5,360,000 tons, or 62 percent, came from Can- 
ada; 1,567,000 tons, or 18 percent, from 
Sweden; 10 percent, from Norway; 7 percent, 
from Germany, and the remainder from Austria- 
Hungary and Finland. The largest importa- 
tions of Canadian wood pulp were received in 
1920 when they amounted to 655,000 tons. The 
importations from that country dropped fully 
3344 percent in 1921, but in 1922 they rose 
again to 645,000 tons. 


Wood pulp that is to be shipped is commonly 
put thru hydraulie presses capable of exerting 
very’ great pressure and is turned out in large 
sheets which are shipped to the mills for con- 
version into paper.—EDITOR. } 


Books on Wood Construction 


Please send me information regarding books on 
construction and drafting suitable for use in a 
college course. One of the problems in these 
classes is to get suitable texts with practical and 
uptodate ideas in them about warehouse, factory, 
dry kiln and industrial buildings in general. Such 
buildings are constructed of wood thruout and the 
ordinary structural text gives us no help as it 
deals only with steel. What I am looking for is 
a practical and simple text that will cover the 
strength of wooden beams, the calculation of 
wooden trusses, loads etc.—INQuiRy No. 1,273. 

[The foregoing inquiry comes from the reg- 
istrar of a city college in the lumber region 
of the Pacific Northwest. In response a cata- 
log listing and describing briefly a number of 
books on construction has been sent. Special 
reference has been made to Tiemann’s book 
‘The Kiln-Drying of Lumber,’’ and Kettle’s 
‘Practical Kiln-Drying,’’ as well as to the 
‘*Kiln-Drying Handbook’’ published by the 
Department of Agriculture as Bulletin No. 1136. 

For information regarding the strength of 
southern pine timbers and their use in construc- 
tion, the inquirer has been referred to the 
‘“Southern Pine Manual of Standard Wood 
Construction’’; and for similar information re- 
garding west Coast woods he has been referred 
to ‘*Structural Timber Handbook on Pacific 
Coast Woods’’ published and supplied by the 
West Coast Lumbermen’s Association. 

Some years ago the National Lumber Manu- 
facturers’ Association published an excellent 
booklet entitled ‘‘ Heavy Timber Mill Construc- 
tion Buildings.’’ That book, however, has, been 


superseded by a series of bulletins published 
by the National Lumber Manufacturers’ Asso- 
ciation on heavy timber mill construction build- 
ings. 

The inquirer has been referred to the national 
association and the latter has been asked to 
give him the desired information regarding the 
bulletins. 

In addition to the foregoing the inquirer has 
been referred to ‘‘Timber: Its Strength, Sea- 
soning and Grading’’ by Betts, an excellent 
book, containing numerous tables of informa- 
tion regarding weights, specific gravity, shrink- 
ing, bending, strength in compression, stiffness, 
hardness, shock resisting ability, shearing 
strength ete. 

This inquiry demonstrates anew the demand 
for comprehensive and authoritative texts upon 
lumber as a building material.—EDITor. | 


Cutting Hardwood Dimension 


GURDON, ARK. 

EDITOR AMERICAN LUMBERMAN: Your article in 
your issue of March 29 on page 46 entitled, “Mill- 
men, Wood Users and Specialists Visit Dimension 
Plant,’ is indeed quite interesting to the writer, 
the production of small dimension stock being my 
specialty for the last several years from our tim- 
ber holdings in the South, located near Gurdon, 
Ark. 

‘During the last two years I have shipped sev- 
eral million feet of this stock to points and fac- 


Favors Grade Marking of Lumber 


AUBURN, CALIr, 


EDITOR AMERICAN LUMBERMAN: In the “Realm 
of the Retailer’? in your issue of March 29 we are 
glad to note that the Southern Pine Association 
has voted unanimously in favor of grade-marking, 
and we hope to see the day when the Oregon and 
Washington manufacturers will be grade-marking 
their product. We would like to see all of the 
lumber journals keep boosting for this until it ig 
brought about. 

We are not so very strong for short lengths and 
are opposed to any odd lengths longer than nine 
feet.— AUBURN LUMBER Co. 





Commission on Lumber Bought Direct 


In your Query and Comment department of a 
recent issue of the AMERICAN LUMBERMAN, I note 
in reference to commission on lumber bought direct, 
this inquiry was made by a southern hardwood 
concern which was instrumental in securing busi- 
ness for the first two'cars of lumber etc. 

Now I have just such a matter in hand at pres- 
ent. I sold for a hardwood company one car to 
an export company and commission was paid. I 
continued soliciting, but during my vacation last 
summer this same export company sent the same 
hardwood company an order for another car, Later 
it acquired prices from the hardwood company on 
two cars, which it bought; giving me the order for 
the two cars, which I sent in. The last three 
cars above mentioned were shipped to the export 
company. 

The hardwood company refuses to pay me the 
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Arkansas manufacturer finds air-drying best for small hardwood dimension 


tories located on the Mississippi River and east to 
the Atlantic Coast with a great deal of satisfac- 
tion and have had a number of repeat orders which 
would augur that the stock was satisfactory and 
could be used to advantage. I have made a careful 
and consistent study of the manufacture of dimen- 
sion stock or squares and believe it is coming to be 
a branch of the lumber industry and rightfully it 
should, as there are so many good points in its 
favor, among which is the fact that it will save 
and perpetuate our forests. It saves the manu- 
facturer of finished products large sums of money 
by reducing waste, which at present high freight 
rates is quite an item. It also enables the man- 
ufacturer to carry a much lighter stock ete. and 
I quite agree with your article that there is plenty 
of room for the producer and the user to get to- 
gether. 

1 would strongly recommend and advocate a 
system of grading rules covering dimension stock, 
taking into consideration its use. 

I make a specialty of oak and gum dimension 
squares, and experience has taught me thus far 
that air drying is the more successful method of 
drying. 

I find that I can use timber in making the 
dimension stock that would be absolutely useless 
for any other purpose that I know of. 

I am greatly interested in this subject and 
trust that you will have more articles, or would 
appreciate the exchange of views with other man- 
ufacturers of dimension stock.—J. °F. Gresty. 


commissions, which I believe and know are justly 
due me. If you have any views on this question 
from readers of the AMERICAN LUMBERMAN I should 
like to receive them.—INQuIRY No. 1,231 A. 

[The foregoing has reference to Inquiry No. 
1,231 in the AMERICAN LUMBERMAN of March 
8, dealing with a controversy similar to that 
described in the present letter. The AMERI- 
CAN LUMBERMAN invites the comment of its 
readers upon this controversy with a view to 
bringing out the prevailing customs of the 
trade.—EDITOR. | 


Information about Cost Book “A” 


We see frequent references in the AMERICAN 
LUMBERMAN to Cost Book “A,” which appears to 
be a millwork price list or something of that sort. 
We do a big business in sash and doors, but do not 
handle any frames, trim or millwork of that sort. 
We would like to know whether Cost Book “A” 
would be helpful to us.—INquiry No. 1,272. 

[The foregoing inquiry is made by a mill 
work concern in the central South. Cost Book 
‘‘A?? is really a part of the service supplied to 
its members by the Millwork Cost Bureau, Chi- 
cago. It consists essentially of a loose-leaf 


book, which is kept up to date by the addition 
of supplementary sheets supplied from time to 
time.—-En1rTor. ] 
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Southern Pine Trade Conditions 

The Southern Pine Association’s barometer 
for the week ended April 18 shows that de- 
mand continued its slow but steady upward 
trend and, judging from recent reports, the 


same tendency has been operative this 
week. Southern retailers have enjoy2ad ex- 
ceptionally good business, building thruout 
that section being brisk, and a material quick- 
ening has been noticeable also in the East, 
as well as in some sections of the middle 
West where drying up of the roads has bene- 
fited country trade. Northern markets, how- 
ever, remain unexpectedly quiet, building 
there not having developed on the scale ex- 
pected. Retailers are exceedingly conserva- 
tive and wholesale trade is consequently slow. 
This comparative dullness in the North has 
affected the southern pine market and prices 
are slightly lower than they were a fortnight 
ago, tho no material weakness is apparent. 
Dealers everywhere buy in small lots only, 
and ask for quick delivery. Numerous in- 
quiries are reported from all centers and 
manufacturers receive many requests for quo- 
tations on deferred shipments. However, few 
of them wish to book that class of business. 
The big mills in position to ship mixed cars 
containing specified widths and lengths have 
no trouble in securing the prices they ask; 
but stocks generally are too low and broken 
to make that possible, it being estimated that 
they are still fully 20 percent below normal. 
Transit cars sell readily but bring lower 
prices than recently. A _ spell of warm 
weather with very little rain has dried out 
the woods sufficiently to enable small mill 
production to increase in many sections, and 
tha larger offerings by these mills undoubt- 
edly have much to do with the unsteadiness 
of southern pine prices at this time. The 
conviction among many manufacturers of 
strong that northern trade will soon open 
up, in which case the market will quickly 
regain its former strength. 

The movement of shed stock has shown 
some improvement, the lower grades particu- 
larly being in demand. Long joists are com- 
paratively scarce and ara strongly held, while 
dimension stocks as a whole are in poor sup- 
ply. Some mills, however, have accumulated 
good stocks of dimension and are quoting 
lower prices in order to move them out 
promptly. Boards and shiplap are also being 
offered at some concessions. A brisk demand 
for oil rig timbers is reported. Most mills 
catering to the oil fizlds have all of this 
business they can handle for the next thirty 
days, and prices remain relatively strong. 
Other classes of timber cutting are in only 
fair demand and orders for car material are 


_ too plentiful. Export trade remains 
air, 


Northern Woods Remain Steady 


Demand for northern hardwoods has fallen 
off markedly, but they have lost none of their 
strength, due to the acute scarcity of dry stocks. 
Very little new lumber will reach marketable 
condition for another month, and manufactur- 
ers are confident of a substantial recovery in 
trade before that time, which would insure them 
a continued steady market, especially in view 
of the reductions in the new stocks occasioned 
by ‘the heavy shipments of green hardwoods 
during the winter. The recent slump in auto- 
mobile production is not viewed with alarm, as 
it is expected that sales of pleasure cars will 
be tremendously stimulated with the advent of 
the belated spring. It is also pointed out that 
armers are in a much improved position, and 
that prosperity among this class usually means 
a large sale of automobiles in country districts. 
Flooring, interior trim and sash and door plants 
seawhile are the best buyers, they as a rule 
Veing operated at capacity. The furniture trade 
18 exceedingly spotty, and is likely to. remain so 


for the next two or three months. Hardwood 
buyers meanwhile complain of the difficulty 
experienced in placing orders. Shipments 
from some northern . producing sections are 
practically nil at this time, due to lack of dry 
stocks. 


Cypress Market in Fair Condition 


The cypress mills are transacting fair busi- 
ness, tho not in the volume usually expected at 
this time. Retail demand has developed slowly 
and continues to be restricted to badly mixed 
cars for immediate delivery. Many of the mills, 
on account of badly assorted stocks, still find 
it difficult to fill such orders. Stocks, however, 
are undergoing steady improvement, as the mills 
are taking advantage of the lull to round out 
their supplies, not having cut their production 
materially. Indications point conclusively to 
the fact that retail stocks of cypress are very 
low, so manufacturers look for a quick increase 
in demand for yard stocks as the construction 





Statistics on production, orders and 
shipments appear on page 48 





season advances. Factories meanwhile furnish 
by far the largest percentage of orders. De- 
mand from this source, in fact, is good, and 
prospects are that it will remain so. Five- and 
6/4 shop have had an especially active call 
lately. Prices have shown no important changes, 
but are being strongly maintained. 


Douglas Fir Slightly Improved 


Current reports from the west Coast are 
more encouraging than they have been for 
some time. The market is still slow and weak, 
but demand shows an expanding tendency, 
resulting in prospects for an early and mate- 
rial betterment of conditions. The rail mar- 
ket is reviving slowly, but surely. Good 
weather in the middle West and East is stim- 
ulating city building and, tho neither con- 
tractors nor retailers are as busy as they ex- 
pected to be at this time, some new business 
is constantly cropping out and there is noth- 
ing to indicate that building has come to a 
standstill. 

According to reports from the Coast, im- 
provement has been especially noticeable in 
Atlantic coast business. Buyers in that mar- 
ket, tho having taken about all the lumber 
that vessel space could be secured for, had 
until lately shown extreme caution, due par- 
ticularly to the softening of the Douglas fir 
market. As it is now apparent that the price 
decline has been checked and that building 
along the Atlantic coast is developing satis- 
factorily—more so than in many other sec- 
tions of the consuming territory—new inter- 
est is being exhibited in fir, and even a little 
better prices are being offered. In California, 
too, the outlook is improving. While the mar- 
ket in the southern part of that State is still 
depressed due to the vast shipments that have 
arrived there in recent months and the re- 


sultant accumulations, the situation in the’ 


northern part of the State is much improved. 
San Francisco is now the receiving port for 
most of the transit stock shipped to Califor- 
nia. Building in that district and northward 
is reported to be very active. There has been 
no improvement in exports, Japan still hav- 
ing all the lumber on its docks that it can 
consume for the next sixty or ninety days, 
and China also being pretty well filled up. 

Most mills are eager for cutting business, 
but little of that is offered. Orders for car 
material are few and far between and on it 
very low prices prevail. Tie orders are scarce 
and, while bridge plank continue in good de- 
mand, such low prices are offered as to cause 
the mills to consider this undesirable business, 

There is a big supply of logs on the Coast, 
and the log market has shown a definite break, 


prices now averaging about $3 below those 
obtaining a month ago. The mills, however, 
claim that they are still unable to operate at 
a profit at present selling prices. Lumber 
production meanwhile has been only slightly 
curtailed and still averages slightly above 
normal, The heaviest production is by cargo 
mills which, when lacking cargo business, 
divert stocks into rail markets, and with the 
two sources of business succeed in keeping 
their order files fairly well filled. The smaller 
mills, having been harder hit during the re- 
cent slump, are still shutting down, one here, 
one there, until market conditions have im- 
proved. Strange as it may seem, the recent 
heavy production and dullness in business has 
not resulted in the accumulation of much 
stock on the Coast, the reason being found in 
the very heavy order files that most mills ae- 
cumulated before the present slump arrived. 


Better Export Demand for Hardwoods 


The tone of the market for southern hard- 
woods appears to be somewhat improved but 
it is still comparatively dull, with a few soft 
spots here and there. A marked revival of 
export demand at a time when domestic trade 
is slackening off is accountable for such bet- 
ter feeling as may exist within the industry. 
Altho there has been a slight increase in de- 
mand from flooring manufacturers and other 
branches of the construction industry, which 
are now by far the most important factors 
on the market, domestic orders and inquiries 
fail to show much, if any, improvement. All 
other consumers are buying for short-time 
needs only, and these do not appear to be ex- 
tensive. Hardwood prices are a shade weaker, 
but no marked reductions have been noted. 
While some smaller producers are selling at 
the best prices obtainable, the larger ones 
are not disposed to make concessions but are 
holding on to their meager stocks of dry lum- 
ber with the conviction that better business 
will soon follow the present lull. 

Advices regarding the status of the auto- 
mobile industry are contradictory, but on the 
whole indicates fundamentally sound condi- 
tions, promising an early stabilization of pro- 
duction on a higher level than at present, and 
an early resumption of buying. As is well 
known, the automobile industry has during 
recent weeks presented a mixed front. Various 
plants made appreciable cuts in their April 
production schedules, while a considerable 
group maintained its output on the former 
basis. Indianapolis reports that some automo- 
tive plants in that territory have cut the num- 
ber of working days and expect to curtail 
further if business does not soon improve. 
From Detroit it is reported that a number of 
plants there have recapitulated stocks with a 
view to a stabilization of future production 
schedules, which would be sure to have a bene- 
ficial effect on buying. An authority on the 
automobile industry states that ‘‘actual retail 
demand is governing operations in automo- 
bile plants. No attempt will be made to in- 
crease the manufacturing schedules until the 
extent to which the public can absorb the out- 
put is apparent. Producers generally believe 
that with the coming of good weather there 
will be a perceptible improvement. It is 
weather conditions that have retarded sales.’’ 

The current feature of the southern hard- 
wood market is the substantial growth in 
foreign demand, as a result of the improved 
political outlook in Europe and the recent 
rapid strengthening of the exchanges. The 
largest call is coming from the United King- 
dom, Belgium and Germany, but there is also 
more business being transacted with France 
and the Mediterranean countries. There is 
much inquiry from abroad for thin stock, of 
which there is very little available in dry 
condition. Oak, ash and gum are being espe- 
cially benefited by this export call. 
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Southern Outlook Is Brightening 


ArLanta, Ga., April 21.—‘‘ There is no doubt 
in my mind but that the wave of building in- 
terest is swinging into the rural districts,’’ said 
C. A. Cobb, editor, Southern Ruralist, in a 
statement exclusively to the AMERICAN LuM- 
BERMAN today. ‘‘I anticipate a very consider- 
able campaign of tenant house construction. 
Farm labor is not content in the shacks of the 
past, a fact which our thinking farmers are 
coming rather fully to realize. This will have 
its influence on buildings of every sort.’’ 

The enormous volume of school building in 
the South in recent years, said Mr. Cobb, is a 
matter of common knowledge. I have particu- 
larly in mind the construction of consolidated 
school buildings. The school consolidation idea 
is now accepted thruout the South as being 
wholly in the interest of economy and better 
education. 

I can not but believe that great development 
is the promise of the near future here in the 
South. Industry in this section is growing at 
a remarkable rate. Especially is this true in 
the textile industry. We are entering an era 
of hydroelectric power development on a big 
scale. The South has enormous hydroelectric 
power yet undeveloped, which will contribute 
to the building of industry in a big way in the 
future. This all means growth and develop- 
ment. As we grow and develop, we must build. 


The promise of agriculture for the year here 
in the South is now fairly bright. It hardly 
seems possible that our farmers can grow more 
cotton this year than the market will take at a 
fair price. That means prosperity and renewed 
buying interest and buying ability. Acceptance 
of the Dawes reparations report will have a 
most profound bearing on business here in the 
South on account of what it will do toward 
opening up some of our cottom markets abroad 
that have been in such chaotic condition since 
the war. Germany used to be a big market for 
raw American cotton. If the report is accepted 
all down the line, Germany will again be a big 
buyer of cotton. That means an increasing 
consumption in a period when there is no prom- 
ise of an over supply or even of a supply that 
will match consumptive demand. 

Besides cotton, the South has found out that 
it must grow its living at home, which in- 
terpreted, means that our cotton money in a 
very large way will represent surplus buying 
power. 


Helps Others to Help Themselves 


BROOKHAVEN, Miss., April 21.—‘‘ Wonder 
whether it is better to have these young fellows 
stand on the corner smoking cigarettes and spit- 
ting on the sidewalk, or to have them spend 
their time learning something about the lumber 
business,’’ recently mused King W. Bridges, 
assistant general sales manager of the J. J. 
Newman Lumber Co., here. Mr. Bridges is an 
‘“up and comer’’ and, tho young in years, has 
put in considerable time learning the kinks of 
the lumber business. Realizing that advance- 
ment must come thru one’s own self and also 
the fact that the opportunities in a lumber town 
are somewhat limited, Mr. Bridges conceived 
the idea of ‘‘helping others to help them- 
selves,’’ as he expressed it, by establishing a 
lumber school in the offices of the Newman com- 
pany here. 

The class is composed of about ten young 
men who are employed in the offices of the J. 
J. Newman Lumber Co., Central Lumber Co., 
and the J. F. Vernon Lumber Co. The club or 
class meets regularly every Tuesday night in 
the offices of the Newman company at no ex- 
pense to its members. Mr. Bridges acts as chief 
instructor, tho when he is out of town he secures 
some other authority to take his place. 

The course has consisted so far of three les- 
sons, each illustrated by blackboard chalk talks. 
The first dealt with the growth of the log. It 
concerned pine trees only. The various kinds 
and the means by which they may be identified, 
either in the growing tree or in the log, were 
explained. The next lesson had to do with the 
tree after it had been felled in the woods, and 
the various processes it wént thru from the 


woods to the storage pile in the yard after it 
had been cut into lumber and kiln dried. The 
third lecture was delivered by Traffic Manager 
Holland and had to do with lumber transporta- 
tion and traffic matters. Mr. Bridges plans 
next to take up the matter of grades and to 
show the different products into which the lum- 
ber is manufactured and also to explain the rea- 
son for knots, pitch pockets ete. 

Mr. Bridges explained that so far the lec- 
tures have had a 100 percent attendance and 
that each student takes notes as the talks are 
delivered. At the conclusion of each lecture 
questions are invited and Mr. Bridges endeavors 
to answer them to the best of his ability. He 
has made no promises, of course, that better 
jobs will be given the men as soon as they have 
finished the course. He points out, tho, that a 
man thus prepared can step into the breach when 
Opportunity is offered. Moreover, the employee 
who takes this course becomes more valuable to 
his employer thru the knowledge he has gained. 


Acquires Mississippi Timber Tract 


CorintH, Miss., April 21—Hubert F. Young, 
of the Hubert F. Young Lumber Co., manufac- 
turer and wholesaler of southern pine, this city, 
was the successful bidder for the Copeland traet 
of approximately 22,000 acres of virgin pine 
timber in the vicinity of Fulton, Miss., the sale 
being made April 17 at a price said to be 








IIUBERT F. YOUNG, CORINTH, MISS.; 
Who Has Added to His Timber Holdings 


$447,800. It is stated that this is the largest 
individual tract of virgin timber in Mississippi 
not in the hands of operators. It is estimated 
that there is over 100,000,000 feet of lumber on 
this tract. 

Some time ago Mr. Young, together with his 
uncle, W. D. Henry, purchased the interest of 
the Louis Werner Saw Mill Co., of St. Louis, 
Mo., in the Golden Saw Mill, of which Young- 
Curtis & Co. were the proprietors. With the 
timber already owned and recently purchased, 
all of which is virgin rosemary pine, the com- 
pany has a run of twelve years. The Louis 
Werner Saw Mill Co., of St. Louis, will continue 
to handle the sales of the famous ‘‘ Golden Qual- 
ity’’ lumber made by the Golden Saw Mill, ae- 
cording to Mr. Young. 

The Fulton, Miss., timber tract is within three 
miles of the Golden Saw Mill, and it is planned 
to bring the logs in by railroad laid into the 
territory from the mills. The Golden Saw Mill 
already owns eighteen miles of railroad on the 
east side of the Illinois Central railroad, which 
is being used for working out other holdings. 
When this is completed the tracks will be laid 
into the Copeland timber. The Golden Saw 
Mill has been in successful operation ‘several 
years and this new purchase will provide it 
With raw material for many years. 


Florida Companies Active 


CARYVILLE, FLA., April 21—The Henderson- 


Waits Co. is pushing the construction of the 
railroad bridge across Holmes Creek near Ver- 
non, and its railroad line is being rapidly ex- 
tended thru toward St. Andrews Bay, thus open- 
ing up a tract of choice virgin timber. 
Large bodies of timber lands have been bought 
by the Henderson-Waits Co., and with the recent 
acquisitions in Washington and Bay counties, 
this company has raw material to insure the 
operation of the Caryville plant for many years. 
It is declared that the company has large orders 
on file. 

The Bagdad Lumber Co., of Bagdad, which is 
owned by the Henderson-Waits Co., of Cary- 
ville, has increased its daily output appreciably 
by ‘‘hooking on’’ to a newly-installed battery 
of boilers. This company has just completed 
twenty-five new houses for the use of employees 
and is now barging lumber direct from Bagdad 
to Cuba, via Pensacola. The deepened water- 
way at the White Point bar makes this possible. 


The Walker-Jordan Co.’s newly-completed 
sawmill at Scott’s Ferry was started April 19, 
and hundreds of men are employed therein, 
With the coming of the new company, and with 
the Marysville Mill Co. already located there, 
this little place in Jackson County, Florida, has 
become quite active. The stand of timber con- 
trolled by the two milling companies of this 
place warrants long-time operation. 


The Park-Wood Lumber Co., of St. Andrews, 
is asking for a permit to construct two logging 
road bridges across the canal connecting the 
Apalachicola River and St. Andrews Bay, and 
J. J. Loving, district engineer at Montgomery, 
Ala., has given notice that public hearing on 
the application will be held April 22 at Panama 
City. 


Looks for Good Eastern Demand 


Boston, MAss., April 21.—Very good lumber 
demand from now-on is predicted by Martin 
A. Brown, founder and treasurer of the Wood- 
stock Lumber Co., one of the very large pro- 
ducers of eastern and southern lumber selling 
direct to the retail yards. Incidentally, altho 
Mr. Brown expects a good eastern market for 
Douglas fir, he is confident there will be steady 
demand at steady to firmer prices for eastern 
spruce cut to schedule. There is no margin of 
profit for the operators at present prices, he 
declares, and the long swing is bound to be 
upward. Rated one of the shrewdest and most 
successful lumbermen in the country, Mr. 
Brown’s opinions are given considerable weight 
hereabout. He and his associates are just wind- 
ing up an extensive spruce operation at Beebe 
River, N. H. They have a large spruce dimen- 
sion and lath and cedar shingle operation at 
Eagle Lake, Me., a spruce random and cedar 
shingle operation at St. John, and a longleaf 
pine and cypress operation at St. Joe, Fla. 
Mr. Brown’s summary of the lumber situation 
follows, in part: 


It is a dangerous thing to prophesy what the 
immediate future holds for the lumber business and 
particularly dangerous to do so at a time like this. 
Fundamental business conditions are good; the 
purchasing power of the country is very high; 
building contracts awarded the first two months 
of this year are in excess of the same time last 
year; costs of logging, supplies, labor and every- 
thing which enters into the manufacture of east- 
ern lumber are higher than last year. In_ spite 
of all these factors, the price of lumber today is 
lower than it, was in 1923. This bears out the 
statement that I made about a year ago that no 
small group of men can control lumber prices. This 
is something which must be governed most of the 
time entirely by the law of supply and demand. 


It is an admitted fact that few, if any, lumber 
operators are making money on today’s prices, and 
hence it is hard to believe that lumber will go much 
lower. Therefore, I say it is not safe to prophesy 
what prices will be in the next thirty or sixty 
days, but the general statement can safely be made 
that spruce dimension will never be lower than it 
is today for any great. period of time. There are 
many reasons for making this statement, but the 
most important is that the supply of eastern spruce 
is being so rapidly exhausted. 


Aside from the items of stumpage and taxes, 
labor represents about 80 percent of the remainder 
of the cost of lumber. This, of course, includes 
railroad labor as well as logging, driving and 8aw- 
ing labor. Conditions as they are today, and the 
cost of-living as high as it is, make it unsafe to 
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figure that the cost of labor will be reduced. 
People all over the country are asking for lower 
freight rates. On the other hand railroads are 
asking for higher freight rates. 


Until someone equips a mill to remanufacture 
western lumber on the Atlantic coast into specific 
sizes and can thus deliver on short notice, as the 
eastern mills are compelled to do, there will be a 
demand for all spruce dimension which can be man- 
ufactured in the East at a price between $8 and $12 
higher per 1,000 feet than western lumber C. I. F. 
seaboard, because this amount represents the ac- 
tual difference in cost between the two kinds of 
service. 


During the last two months lumber buying has 
been on a hand-to-mouth basis. This course was 
justified by existing political conditions. However, 
the clearing of the air in Washington has brought 
a change in the situation and the big buyers ap- 
parently feel that ‘“‘Now is the time to buy.” This 
was evidenced as far as the Woodstock Lumber Co. 
ig concerned by the closing of a large volume of 
business the last week, including one contract of 
more than 1,000,000 feet. We look for the con- 
tinuance of a good lumber demand from now on. 


Replies to Attack 


[Special telegram to AMERICAN LUMBERMAN ] 


WasHINGTON, D. C., April 24.—In a vigorous 
statement given to the trade press today, John 
Henry Kirby, of Houston, Tex., pays his re- 
spects to Huston Thompson, chairman of the 
Federal Trade Commission, in no uncertain 
terms. 


Mr. Thompson, Tuesday, assailed Mr. Kirby, 
the Southern Pine Association, other lumber 
associations and lumbermen generally in a state- 
ment before the Daugherty investigating com- 
mittee. He went so far as to say criminal in- 
dictments should be returned on the strength 
of evidence produced by the commission and 
not acted upon by Mr. Daugherty as attorney 
general. 


Mr. Kirby strongly urges the passage of a 
law making public officials liable for civil 
damages when they assail innocent and law- 
abiding citizens without just cause, whether bg- 
fore investigating committees or elsewhere. 


Chairman Thompson, an active league of na- 
tions Democrat, is said to have been badly stung 
by the presidential bee which may account for 
the effort to attract attention. 


Mr. Kirby’s statement follows in full: 


We have come upon unhappy times when 
the representatives of a bureau may go be- 
fore such a tribunal as the committee of the 
United States Senate, with undefined powers, 
and besmirch the reputations of citizens, cast 
odium upon business organizations and slander 
without restraint the industrial processes upon 
which the people must rely to sustain modern 
civilization. 


No man would limit freedom of speech or 
of the press or seek to restrain inquiry after 
truth. It is not of this that I complain, but 
I do feel as a citizen that it is not only my 
right but my duty to protest against slander 
by innuendo, insinuation, or misrepresenta- 
tion, and that is exactly what an official of 
the Federal Trade Commission has attempted 
to do before the Wheeler committee. 


I think the Congress of the United States 
could perform a distinct service to the Re- 
public if it would pass a law making every 
representative of the Government, regardless 
of the department in which he belongs, either 
executive, legislative or judicial, responsible 
in civil damages for every deliberate and 
malicious statement he may make for de- 
famatory purposes. The Constitution, of 
course, protects senators in their speeches in 
the open body against being called to account 
elsewhere for anything they say, but no such 
immunity is given by the Constitution to a 
member of a commission or bureau or other 
department of the Federal Government. Such 
& law would make men like Huston Thomp- 
s0n accountable for their utterances even tho 

in a senatorial inquiry, if malevolent or 
untrue, and would go a long way toward pro- 
the public against tin-horn, one-gal- 


lused Federal officials of diminutive mind or 
malevolent spirit. 


This new creature of the law, the Federal 


Conclude Negotiations for Coast Mill 


Vancouver, Br C., April 19.—This week 
marked the conclusion of negotiations by which 
the Bucklin Lumber Co.’s mill at New West- 
minster was purchased by the Mohawk Lumber 
Co. (Ltd.), a new organization headed by Frank 
R. Pendleton, who is also president of the 
Straits Lumber Co. (Ltd.), operating a large 
export mill at Nanoose on Vancouver Island. 
The plant is closed down at the moment, and 
will be overhauled and further equipment in- 


’ stalled to materially increase its capacity, which 


has been roughly 125,000 feet a day. 


The new company is largely composed of 
American capital, Mr. Pendleton being the 
local representative of the interests which have 
made the investment. This mill has an excellent 
site on north arm of the Fraser River, at New 


Westminster, and will be entered in the ex- 
port class as soon as the new management gets 
under way. Ships will not be able to berth 
direct at the mill, but the lumber can be light- 
ered. 

This mill was built twenty years ago by Small 
and Bucklin, former sawmill men from the east- 
ern States. Some years ago, a reorganization 
was effected when George Small sold out his 
interests and has since retired from the indus- 
try. E. H. Bucklin, and his son, Waldo Buck- 
lin, have been the chief shareholders in the 
company. Very recently they sold their entire 
timber holdings on Pitt River and on Gervis 
Inlet, to the Timberland Investigation & Man- 
agement Co. (Ltd.), an organization of British 
and American capital, of which Mr. Pendleton 
is a leading member. The Bucklin interests 
have thus closed out their holdings in the in- 
dustry completely. 


of Federal Trade Commission Chairman 


Trade Commission, of which this willing wit- 
ness is a member, recently received a scathing 
rebuke from the greatest judicial tribunal on 
earth, the Supreme Court of the United States, 
and that, too, by unanimous decision. One 
would think that this might have imposed 
some restraints upon his Machiavellian spirit 
and might have caused him to hesitate to 
malign a group of patriotic citizens who are 
doing their best to serve their countrymen; 
but it is evident it had no such effect. A 
statute making him responsible for his acts 
and his utterances might have such effect. 
Actions of this man demonstrate fully the 
unwisdom of any effort to substitute for gov- 
ernment of laws, government by bureaus and 
commissions. It was never contemplated that 
the Congress, created under the Constitution 
and endowed with the sole power of legisla- 
tion, would seek to sidestep its obligations to 
the country by creating bureaus and commis- 
sions to terrorize and annoy the people. The 
Constitution provided courts for the trial 
of causes, for the redress of the citizen’s 
grievances, for the protection of his life, his 
liberty and his happiness. It was not con- 
templated that bureaus and commissions 
would be created to slander him in the press 
and annoy him with inquisitorial visitations. 


Thompson’s statement that I was president 
of the Southern Pine Association, at the time 
the Department of Justice at the request of 
the Federal Trade Commission filed suit 
against the Southern Pine Association under 
the Sherman antitrust law in the early part 
of 1921, is not a fact. I did not become presi- 
dent until more than a year after the institu- 
tion of this suit. I am not president now. 


IsWas appointed by the Southern Pine Asso- 
ciation immediately after the institution of 
thig=suit, as a member of the committee of 
three;the other two members being Charles 
S. Beith, of Kansas City, Mo., and E. A. Frost, 
of,phreveport, La., the duty of that committee 
b to employ counsel to conduct the asso- 
ciation’s defense. Our selection of attorneys 
fell on former Senator Joseph W. Bailey, of 
Texas, and Judge John H. Lucas, of Missouri, 
who took immediate charge of the litigation, 
and who still have it in charge. 


Instead of counsel being employed for the 
purpose of delaying the trial of this case, as 
intimated by Mr. Huston Thompson, of the 
Federal Trade Commission, and by Senator 
Wheeler, the truth is that counsel was em- 
ployed to urge a speédy trial of the case. If 
the Southern Pine Association was conducting 
any unlawful activity within the view of the 
courts, it was desired to immediately abandon 
such activity, and if they were within their 
legal rights in the performance of the service 
that they were then rendering, they desired 
to persevere in that service for the promotion 
of the public welfare as well as for the pro- 
motion of sound industrial policy. 


Constantly and continuously ever since the 
institution of this suit, which we regarded 
as wholly malicious, we have been urging the 


Department of Justice to give us a hearing in 
the courts. I, personally, have never had any 
interview with Mr. Daugherty on the subject 
or any communication with him. But during 
the period when I was president of the South- 
ern Pine Association, I did have an inter- 
view with Assistant Attorney General Fow- 
ler, who, together with another assistant at- 
torney general, Mr. Stanley Thompson, had 
this litigation in charge, to urge them to give 
us a trial. This interview was about four 
months ago. At that interview, as on the 
occasion of all previous efforts by our rep- 
resentatives and our counsel to get the case 
to trial, these gentlemen, representing the 
Department of Justice, said that their tasks 
were so heavy and the public business in 
their hands so voluminous, that it was a 
physical impossibility for them to have ac- 
commodated us at any time in the past with 
a trial of this cause. Being urged to do so 
they did consent that during this summer they 
would enter into a trial of the cause with us. 


I wish to repeat that the insinuation that 
any influence was sought to be brought upon 
Attorney General Daugherty, or the De- 
partment of Justice, to delay the hearing of 
this case, is a pure fabrication, the truth 
being that at all times we have urged the 
Department of Justice to ‘‘come on’’ to the 
end that the issues involved might be judi- 
cially determined. 


The further insinuation that there has ever 
been any kind of price fixation within the 
body of the Southern Pine Association, or 
any attempt to curtail production, by agree- 
ment of the manufacturers, or any attempt 
to enter into any other contract that would 
affect either the law of supply or demand or 
the price situation, is an absolute fabrication 
out of the whole cloth, without a single fact 
to support it. 


The statement that yellow pine prices were 
affected in consequence of influences alleged 
to have been brought to bear upon the at- 
torney general or the Department of Justice 
for delay in this trial, is absolutely absurd. 
The statement that lumber is presently being 
sold at war time prices shows the utter reck- 
lessness with the truth. The prices on yellow 
pine lumber at the mills are an average of $20 
a thousand feet less now than they were in 
1919, and fully 20 percent lower than they 
were a year ago. I am sure there is no other 
standard commodity in all the United States 
which is sold at such varied prices as is yel- 
low pine. It often happens that different 
producers of yellow pine on the same day sell 
the same grade and quality of lumber at a 
difference in price ranging from $5 to $10 
a thousand feet. Any insinuation, statement, 
innuendo, inference, or suggestion that there 
is now or ever has been among yellow pine 
manufacturers in the Southern Pine Associa- 
tion. any agreement as to prices or lists, or 
any other agreement in conflict with the anti- 
trust status of the United States, is a de- 
liberate falsehood. 
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Acadia Retailer Works for Farm Welfare and Community Growt 


—Planned Ways of Teaching Youth to Be Industrious and Thrifty 


When we went into the office and store of 
the Bertrand Lumber Co. (Ltd.), at New 
Iberia, La., we met Mr. Bertrand, with his 
coat lapel adorned 
with a “Home Owner’s 
Club” button. It was 
like meeting a fra- 
ternity brother or a 
member of a boyhood 
gang. This progres- 
sive merchant, out 
here in the plantation 
country of southern 
Louisiana, apparently 
overlooks nothing that may help him ex- 
pand his service and aid in developing his 
community. He is known, among other 
things, as the advertiser who has made yel- 
low paint and all things that are yellow 
stand for better homes and better farming 
and a better community. In fact he has so 
identified this cheerful color with his busi- 
ness and with the matter of better homes 
that people rather. take it for granted that 
he owns all the yellow houses and has a 
priority right in anything else that happens 
to be painted that color. He told me with 
some amusement that the manager of a 5 
and 10 cent store apologized for getting in 
some large yellow pencils and explained 
that when he ordered them he didn’t know 
they were going to be that color. Mr. 
Bertrand’s sheds are yellow, as are his 
trucks and delivery wagons, his stationery 
and so on. There is no mistaking his plant 
or his vehicles. A _ yellow truck says 
“Bertrand” as plainly as the printed word. 


Graduated from Sawmill End 


This mercantile establishment has had an 
interesting and inspiring history. Mr. 
Bertrand began his active career in a saw- 
mill and sold lumber at retail, as do all 
southern sawmills located in communities 
that have not yet reached the point of being 
able to support a retail yard. But as time 
went on and the sawmill industry became 
more and more displaced by farmers, who 
raised cotton and rice and sugar, Mr. Ber- 
trand decided the time had come to install a 
regular yard; so he rented part of the ground 
he now owns, established his office in a tiny 
building and began selling lumber. People 
already knew and had confidence in him, and 
this was a great aid in getting started. New 
Iberia has grown into a pretty little city, 
and the Bertrand yard has grown with. it. 
The business has not only grown in size but 
has also expanded into a general business 
that covers a big area of ground and in- 
cludes hardware and furniture. Across the 
street from the office is a pretty warehouse 
and show room devoted to the furniture 
business. In addition to the usual lines of 
hardware is an extensive line of farm ma- 
chinery. Indeed, the business comprehends 
that diversified merchandising a person as- 
sociates with a general store and that is so 
highly useful in an expanding community. 

Those of you who have not seen southern 
Louisiana will want to make. a trip. across 
it some time; for it is one of the picturesque 





parts of our country. The land is prac- 
tically flat and lies but little above sea level. 
We noticed the elevations marked on the 
stations as we rode along, and most of them 
lay from 15 to 25 feet above the mean level 
of the Gulf. So there is no lack of water. 
Where the land dips a bit there is one of 
those mysterious southern swamps with 
cypress growing up out of the black water, 
much fallen timber, sub-tropical water 
plants, swaying plumes of Spanish moss 
and a quiet, primeval air as tho it had been 
undisturbed since those far distant days 
when the land emerged from the sea. On 
slightly higher ground are rice and cane 
fields, and everywhere a person sees the lit- 
tle whitewashed or gray and weathered 
houses of the field hands. Great bayous and 
rivers appear from time to time, with here 
and there stately plantation homes shining 
white under the shelter of the liveoaks. 





Courtesy G. B. 


Lewis Co., Watertown, Wis. 


This is the beehive that Mr. Bertrand distributes 
for the purpose of encouraging thrift among 


farm boys. It has twenty frames, ten in 
each of its two stories. To make this equip- 
ment, high grade lumber is necessary 


There are some beautiful gravel roads and 
some others, lying thru the swamps or near 
them, that look rather formidable to north- 
ern eyes; laid in places with corduroy and 
at other places frankly dipping under pools 
of standing water. Rainfall in this section 
is heavy and sometimes, I’m told, reaches 
a total of more than ten feet in a year. 


Sugar and Rice Are Acadia’s Staples 


New Iberia and points west are further 
noted as being the Acadian country; the 
place to which the French Acadian farmers 
were brought by the English away back in 
the time of the Colonial wars. It was here 
that Longfellow’s Evangeline was supposed 
to have come in search of her sweetheart. 
A person hears much of this Acadian French 
spoken, and I believe that all merchants 
must be able to speak this language in order 
to do business. A couple of elderly men 
boarded my train and talked to each other 
over the back of a seat in this musical 
tongue, illustrating their remarks with 


stately and dignified gestures and finally 
bidding each other “au revoir” when one of 
them reached his station. 

Cotton, they tell me, is hardly ever planted 
any more around New Iberia. The cater- 
pillar and the boll weevil have nearly driven 
it out. Sugar and rice are now the staples, 
“These farmers,” Mr. Bertrand said, “are 
the best soldiers you ever saw. They have 
to depend on the weather, and it’s not very 
dependable. Last year there was too much 
rain, and this year is starting out in much 
the same way. They keep going year after 
year under discouragements that would be 
too much for the rest of us.” 


Thinks Belgians Would Aid Farming 


Mr. Bertrand feels so keenly the im- 
portance of farm welfare and the need of 
better and more scientific agricultural 
methods that he gives much time and I 
suspect much money to the practical work 
of this kind of improvement. He has been 
president of the agricultural society for 
some time, and supports the farm bureau 
and the agricultural agent. 

“It’s a slow task getting results in this 
way,” he said, “but it’s about the best under 
the circumstances. We get an agent down 
here from the agricultural college, and he 
does the best he can in telling people of 
better methods. We hold the fair and show 
what can be done. We go out to meetings 
of farm clubs and to the schools. I don’t 
pretend to be such a wonderful speaker, but 
I tell these youngsters what I can; and then 
if some of them don’t understand English 
very well I repeat it in French. What we 
really need, as I see it, is about one hundred 
Belgian farmers, trained as they are in Bel- 
gium to understand and practice intensive 
methods and careful diversification. Those 
farmers can take a couple of acres and pro- 
duce as much income as we get from 4a 
hundred acres. If we had these men scat- 
tered around the parish I’m sure our prob- 
lem of practical agricultural education 
would be solved. Our native farmers would 
see these.men getting ahead and building 








“From a Match 
To a Mansion” 
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BERTRAND LUMBER CO., Ltd. 


NEW IBERIA, LA. 














— 
This retailer loses no opportunity to advertise. 


The above label is glued on match boxes sold 
in his hardware and variety store 








homes and buying automobiles. That would 
be an illustration of the advantage of this 
kind of farming that would change things 
in a hurry. There’s nothing like a practica 
demonstration. 

“Several years ago I decided that this was 
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a good country to produce honey. So I 
fixed up a little plan whereby I’d sell a boy 
a beehive and advance him money to get a 
swarm of bees. I’d take his note without 
interest, and in a year he’d be able to pay 
me. This little scheme had two objects; 
one to get the youngsters started in a new 
industry, and the other to give them a little 
responsibility and training in business. They 
liked it, and it worked splendidly. Now I 
carry beehives as a regular part of my 
stock, and quite a lot of honey is being 
produced in this parish.” 


Codperates with Farm Bureau 


Mr. Bertrand codperates in many ways 
with the farm bureau. The bureau does 
some cooperative selling and a little co- 
operative buying. Mr. Bertrand said that 
quite naturally he does not encourage too 
much of the latter, partly because he is a 
merchant himself and partly because, being 
a merchant, he is pretty well satisfied that 
general buying would not work out well. If 
the bureau members finally did master the 
business, they would have only such a serv- 
ice as the merchants are already offering 
them. But he does favor their making some 
purchases, seed and the like, and when they 
bring seed in he lets them store it in his 
warehouses until it goes to the farms. He 
buys some grain and feed from the bureaus, 
more to offer a market than anything else, 
stores it in his barns and sells it out in town. 


g The Bertrand service is established on a 
quality basis. Mr. Bertrand has been at 
pains to stock trade-marked lumber in order 
to have a quality talking point. This is 
rather important in a section where good 
and not so good lumber come into competi- 
tion; where people don’t understand as well 
as they might the difference, say, between 
longleaf and loblolly. The proposal adopted 
by the Southern Pine Association to grade- 
mark lumber meets with Mr. Bertrand’s ap- 
proval. For he is forced against the same 
sort of competition that confronts many of 
us; a competition based upon the public’s 
keen sensitiveness to price and hazy notion 
of the meaning of grades. Once the buyer 
can be confronted with an indubitable stan- 
dard of goods, the price competition can be 
left to salesmanship. When a dealer is 
committed to high standards and knows that 
what he sells will be the best of bargains 
for his customer, it is discouraging to have 
that customer fall for goods that in the be- 
ginning cost less but that will not give com- 
mensurate service. There is no regrading 
done in the Bertrand yard, and Mr. Bertrand 
will be happy when he has the mark on the 
end of the board to prove it. When the com- 
pany started business years ago it adopted 
& motto that runs something like this: 


“We give as much as we can for 
what we get; not get as much as we 
can for what we give.” 


They tell me that down here the peak of 
prosperity that followed the war had an un- 
fortunate effect upon credit habits. Before 
that time most people had a fairly even in- 
come, tho it might not be large. They knew 
m a general way how much they’d have to 
spend, and if they spent more in one year it 
would mean undue saving the next. As a 
result people quite generally paid cash. But 
along came the period of big income, and 
with it arrived a higher scale of expendi- 
ture. We’re all like that. It’s easy to spend 
more when the money is available, but much 
harder to spend less when it is not. People 


naturally began buying the things they had 
long wanted but had not felt they could af- 
ford. As the money came easily, compared 
at least to former years, it was equally easy 
to spend future earnings. Everybody began 
buying on credit. If a man said he was a 
sugar planter he could get almost anything 
he wanted on time. Well, these habits con- 
tinued in a degree after the high tide of 
temporary prosperity had ebbed. So now 
merchants have a full-blown credit problem 





Implanting Thrift 
in Youth 


Mr. Bertrand is a friend of little folks 
and helps in giving them some practical 
training in thrift and business knowledge. 
He mentioned a characteristic incident 
that occurred during the war. He de- 
cided, as part of his advertising, to give 
out calendars made of a framed picture of 
the first American flag. He got these pic- 
tures, had the framing stuff run and cut, 
and then offered the school children em- 
ployment at odd times tacking the frames 
together. He suggested that this would be 
a good way in which to earn money to 
buy War Savings stamps. The youngsters 
came in after school and on Saturdays by 
the scores and hundreds, and did very 
satisfactory work in putting the frames 
together. He talked with most of them, 
and they practically all said they were 
going to spend their earnings for War 
Savings stamps, just as he had suggested. 
He is of the opinion that schools could co- 
operate to good advantage with merchants 
in giving young people a practical idea of 
business. Most children must earn liv- 
ings when they are older, and while it 
isn’t wise or kind to compel a youngster 
to learn a business or trade in which he 
has no interest, or to compel him to go 
on with one if he changes his mind, never- 
theless it would be possible for stores and 
banks and offices to make places for these 
young people where they could work for 
an hour or two a day and on Saturdays. 
They could be paid a nominal wage, for 
it would hardly be fair to expect these 
private concerns to pay very much when 
they must bear the cost and the dis- 
arrangement of plans to take the children 
in. In this way young people on finishing 
school would have enough practical train- 
ing to begin at once on some occupation. 
This lumberman is looking to the future 
and is taking the pains to understand the 
rising generation and to get them to 
understand his own attitude and his ideas 
of service. 








For A Home 








on their hands. Everyone who is in busi- 
ness knows that people are touchy about 
credit; sometimes the less their status war- 
rants the issuance of credit, the touchier 
they are. So if they are refused in one 
place they are likely to leave in a temper 
and not return; especially if some other 
merchant is willing to take a chance. These 
things always come with the expansion of a 
community and have to be met with patience 
and good temper. Eventually they issue 
in a sound and fair credit policy backed by 
some sort of credit organization. People 
get used to it, are just as happy and are 
more solvent. In fact they are happier; 
for no one feels good when he’s worried over 
debts contracted for unproductive articles. 


The opposite side of the credit problem 
is the possibility of purchasing on time 
those things which will make for greater 
production and greater comfort; all within 
reason, of course. A strict cash basis for 
everything would naturally hold back the 
material development of any community; 
for American business, as a result of long 
practical experience, has proved that a 
reasonable amount of anticipation makes for 
greater thrift and greater energy devoted 
to productiveness. We lumbermen like to 
think that houses and farm buildings fall 
squarely within the list of productive invest- 
ments. At least they usually do. I’ve seen 
barns finished in quartered oak and the like 
that certainly went into the luxury classi- 
fication, but such things are so rare they 
don’t count. 


Has Helped Community Grow 


Quite in line with Mr. Bertrand’s policy 
of community development is the advertis- 
ing of New Iberia that appears on the back 
of the yellow envelope he uses in his busi- 
ness correspondence. One of these en- 
velopes lies beside the typewriter as I write 
these lines. The statement is as follows: 

“New Iberia, Most Fertile Agricultural 
Region of the South. 

“Bayou Teche—Grand Lake Canal, con- 
necting the Teche with vast timber, moss, 
fish and fur resources of Atchafalaya Re- 
gions. 

“Three salt mines with annual produc- 
tion of 300,000 tons. 

“A fourth salt plant to be constructed at 
a cost of $600,000. 

“New pepper factory. 

“Two canning factories. 

“Bond issue of $150,000 for immediate 
construction of new water and light plant. 

“More miles of paving than any city in 
the United States under 8,000 population. 

“School enrolment, New Iberia, 1,880.” 

Here in a nutshell is a good promotional 
statement of the resources of this little city. 
Mr. Bertrand has grown with it and has 
helped in promoting that growth. He has 
every reason to be proud of his big plant 
that has developed in fifteen years from 
very modest beginnings, and the community 
has every reason to be glad that it has had 
the public spirited services of this progres- 
sive merchant. 

‘¢HAVE YOUR LOCAL newspaper print a list 
of buildings and homes erected during the last 
year, with pictures of the buildings, and support 
it with good advertising, encouraging people to 
build homes first,’? says John Smith, lumber 
dealer at Spencer, Iowa. This is an adaptation 
of the “‘ Home Owners’ Club’’ idea which would 
provide very interesting advertising copy and 
encourage the building of homes. Why not try 
it in your comiunity? 
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News and Business Ideas for Retailers 


Retailers Install Building Exhibit 


CLEVELAND, OHIO, April 22.—The permanent 
building exhibit of the Cleveland Board of 
Lumber Dealers will be located on the ground 
floor of the Hotel Euclid Building, on East 
Fourteenth Street just off Euclid Avenue, where 
a lease has been obtained for a large store room 
by the wood construction bureau of the board, 
an organization spécially established among 
member firms as a cooperative means of pro- 
moting the home owning idea. A formal open- 
ing will be held about May 15 when it is ex- 
pected that the exhibit will be entirely com- 
pleted. Samuel Fulton, a well known publicity 
and advertising man of this city has been en- 
gaged as manager of the bureau and will be in 
active charge of the exhibit. 

In order to stimulate interest in this co- 
operative venture, particularly on the part of 
thousands of prospective small home owners, 
5,000 copies of a book containing fifty plans 
best adapted for local building requirements 
will be distributed. In addition 15,000 copies 
will be sent out thruout this section. The 
exhibit also will be advertised by banners on 
the delivery trucks of member firms who are 
financially interested in the move. 

The exhibit will be devoted almost entirely to 
encouraging the building of small homes. All 
kinds of lumber, finishes and other building 
materials carried by the firms sponsoring the 
move will be on display, so that those who con- 
template building will have a definite idea of 
the actual appearance of these home essentials. 
Complete cost estimates, allowing for the profits 
of contractors will be furnished, together with 
information as to methods of procedure in 
financing the construction of homes. Layouts 
for landscaping and gardening also will be fur- 
nished with a view to carrying out individual 
requirements in the home building process to 
the last degree. The room in which the ex- 
hibit will be located will be tastefully fitted up 
and a border frieze along the walls will con- 
tain colored presentations of houses for which 
plans will be immediately available. In addi- 





Basket ball team sponsored by retail lumber firm 


tion a number of minature houses will be made 
a permanent feature of the exhibit. 


The efforts of the bureau will be directed almost 
entirely to assisting the hundreds of people who 
contemplate the erection of small homes but have 
never had any building experience, said J. V. 
O’Brien, secretary of the board. The bureau is 
made up of member firms of our organization who 
are subscribing voluntarily for the support of the 
exhibit upon a percentage basis of their sales. 
With all of these concentrated facilities we will be 
able to furnish exact information as to plans, 
costs and to work out .everything for the pro- 
spective home builder, including the proper way to 





“finance the project, so that anyone can proceed 


with certainty. 
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Quoting Lumber by the Piece 

The accompanying illustration shows a practi- 
cal application of the plan of selling lumber 
by the piece. This price board, which is made 
from a piece of wallboard 4x8 feet coated with 
blackboard slating, is used in the yard of the 
Malcom Lumber & Coal Co., of Malcom, Neb., 
being tacked up on one 
side of the alley oppo- 
site the office, in plain 
sight of everyone who 
comes into the yard. 
The board also makes 
possible promptly quot- 
ing piece prices by 
phone, in answer to in- 
quiries, as it is only 
necessary to glance at it 
thru the office window 
to have the correct price 
of a piece of any size or 
length. 

The prices appearing 
on the board are taken 
from the Simplex Actu- 
ary, compiled and pub- 
lished by Earl M. Hiatt, 
treasurer and _ general 
manager of the Malcolm 
Lumber & Coal Co., 
which has recently been placed on the market 
and has called forth much favorable comment 
from retail lumbermen. Mr. Hiatt said that 
by using this method of quoting lumber, he 
has been able during the last six months, to 
get $5 a thousand feet more than his competi- 
tors in the neighboring towns. 


Husky Five Advertise Retailer 


RAcINE, Wis., April 22.—A rather unusual 
advertising stunt has been successfully put on 
by the Brannum Lumber Co., in the form of a 
basket ball team promoted and sponsored by 
the company, which has 
marked up a wonderful 
record of victories over 
opposing teams during 
the last few months. 
The team, known as 
‘“‘Brannu m’s Mule- 
Hides,’’ played a 
schedule of two games 
a week last winter, tak- 
ing on and conquering 
many of the leading in- 
dustrial fives and other 
independent teams in 
Racine and adjacent 
towns. Because of 
their remarkable play- 
ing record, the team has 
become very popular 
with the sporting edi- 
tors of the daily news- 
papers, who on more 
than one occasion have 
devoted full columns to 
writing up the games, 
Thru this publicity, the 
name of the Brannum 
Lumber Co. is kept con- 
stantly before the peo- 
ple. 

The uniforms, which 
are furnished by the Brannum company, bear 
the familiar Mule-Hide trademark, and during 
the intermissions. between the halves of the 
games, each player wears a Mule-Hide cap, of 
yellow, red and black. 

SPEAKING ‘OF SIDE LINES, the letterhead of 
the Marsh-Wilkinson Lumber & Mercantile Co., 
of ‘Greenville, Mo., indicates that this concern 
handles lumber, ties, shingles, cement, lime, 
paints, wire, oil, dry goods, clothing, shoes, 
groceries, hardware, hats, meats, notions and 
caskets. 
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Making Friends of the Kids 


Muncigz, INp., April 21.—The Kirby-Wood 
Lumber Co. recently got in good with the boys 
of this city, and incidently with their parents, 
when the company provided kite sticks to all 
applicants who wanted to enter the kite flying 
contest staged under the direction of the boys’ 
department of the Y. M. C. A. The lumber 
company also announced it would give 50 per. 
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Blackboard used by Nebraska retailer in quoting piece prices 


cent discount on material purchased by the 
boys entering the bird house contest. The win- 
ner of the contest will be given a period at 
Camp Crosley by the Y. M. C. A. 


Yard Managers Hold Conference 


OsKALoosa, Ia., April 22.—Managers of 32 
lumber yards controlled by the Hawkeye Lum- 
ber Co. held their annual conference in the 
headquarters office here last week. Douglas 
Malloch, the Lumberman Poet, was the speaker 
at the banquet which concluded the day’s ses- 
sions. Business topics were discussed, sales 
campaigns and prospects outlined and an op- 
timistic review of the company’s trade terri- 
tory submitted by the various representatives. 


Tz J. D. HALSTED LumBER Co., of Fresno, 
Calif., has an automobile fitted up with a minia- 
ture house instead of the ordinary top, which 
conveyance is used by its salesmen. The com- 
pany advertises, ‘‘Stop the model house any- 
where and make your wants known, be they for 
one foot or a million.’’ 


New Retail Concern Organized 

St. Pau, Minn., April 22.—A new retail 
lumber concern recently organized here is the 
Lampland Lumber Co., which has established a 
yard at Eighth and Locust streets. Oscar Lamp- 
land is president of the new company, which 
is capitalized at $100,000, and will have the 
management of its business. He recently dis- 
posed of his interests in the Capital City Lum- 
ber Co., of which he has been manager for 4 
number of years. Mr. Lampland is one of the 
best known retailers in this section and his new 
company begins operations with flattering pros- 
pects for success. He is an active association 
worker, being a director of the National Re 
tail Lumber Dealers’ Association, and has taken 
much interest in the program of lumber stand- 
ardization, which was practically completed in 
Washington this week. Mr. Lampland attended 
the standardization conference in Washington 
and the meeting of the directors of the National 
Retail Lumber Dealers’ Association held just 
prior to the conference. 

NEAT APPEARING lumber piles and warehouses, 
clean moldings, orderly shingle stocks, absence 
of waste paper or other refuse in the yard oF 
shed, clean offices and windows and well kept 
lawns, are among the best advertisements 4 
lumber dealer can have, according to Roscoe ©. 
Briggs, retail lumberman of Oneonta, N. Y. 
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A Tale of Two Salesm 





Warren Donohue, retailer of lumber and build- 
ing supplies, turned from waiting upon a customer, 
prushed the dust off his trousers and extended his 
pig rough hand in a jovial greeting. 

“Why hello, Dorman! When’d you get in town?” 

“Greetings, Don, old man! How goes it? I 
just pushed the old wagon in,” indicating with a 
shrug the nice new shiny roadster the company 
had “issued’’ him for territory use. 

Tracy Dorman represented the well-known firm 
of Crumbley Bros., lumber manufacturers and 
wholesalers. A good-natured scout was Dorman— 
friendly, good looking, with just a suspicion of 
weight beneath his well-tailored vest. 


Donohue was glad to see him. He was usually 
glad to welcome the regular salesmen who “made” 
this territory. Business was none too brisk in the 
little community in which he was located. The 
arrival of anyone from the outside—from the 
city—was almost an event to be celebrated. The 
salesmen proved to be living contacts with the 
great business world beyond the horizon. So he 
made them feel welcome. They in turn appreciated 
his hospitality and friendliness, for the life of a 
traveling salesman is full of untoward circum- 
stances and hard going. 

Social preliminaries having been disposed of, Dor- 
man introduces the subject of business by asking in 
an off-hand way, ‘‘Well, Donohue, what can I sell 


you today ?”’ 
“? aon’t know, Trace. Don’t believe there’s 
anything today,” he answered apologetically. 


“Wish I could give you some business, but there 
isn’t much doing just now. I don’t know what to 
think -about spring business. And, anyway, I’ve 
got a job paying for what I’ve already bought.” 

“Oh, that’s all right, Don. I appreciate your 
position. I can’t expect to get an order every time 
I come around. I did have a couple of good buys 
I wanted to tell you about. Couldn’t sell you a 
half car of good boards, filling in with mixed 
dimensions, could I?’ 

“No, Trace, I’m afraid not. But if I were in 
the market for something, I’d sure get it from you, 
you know that.” 

“Sure, I know that. Nothing at all I can sell 
you, then, is there? Well, come on, Donohue, ride 
up town with me.” 

So the talk drifted on into generalities of trade 
conditions, price fluctuations and politics. At the 
post-office, the dealer bade the salesman goodbye 
with a genuine feeling of regret, feeling sorry that 


he must send his friend on without an order of- 


some kind. But business was business. Getting 
his mail, he hurried back to the lumber-yard. 

Awaiting his return he found another salesman, 
“Hub” Ellis, traveling for the Hudson-Whalen 
Lumber Co. 

“Well,” he exclaimed, “two of ’em in a day! 
What’s the rush?’ 

“Who’s the other one?’ laughed the salesman. 

“Oh, I just sent Trace Dorman on his weary 
way. And I’ve no sooner got rid of him, figuring 
to get back here and do some of my work, than 
you show up. I can just as well forget about the 
work, now, I guess.” He liked to chide the sales- 
men in a jovial way. 

“You get time enough to work, by the looks 
of things around here. Got to hand it to you, 
Donohue, for the way you keep your yard. Al- 
ways looks as if you had just finished ‘slicking up’ 
80 as to be in tip top shape for my arrival,” he 
complimented the dealer. 

“It’s a positive inspiration to walk through 
your yard,” he continued, ‘‘every pile is square— 
not a stick out of place. The sash room is as tidy, 
clean and cheerful. The manager is smiling and 
happy. Enthusiasm sticks out all over the yard, 
man. There isn’t a cloud in the sky. Business is 
good and everybody is happy. Now, isn’t it?’ 

It pleased Donohue immensely to have someone 
notice these things, for he had taken pains—he 
always did—to keep things orderly and clean. 

“You ought to see the new plant the Moberly 
people are putting up over at Hillsdale.” He went 
on to explain how the yard was arranged, how the 
sheds were constructed, how the driveways were 
sraveled. “Some people don’t put much store by 
these things, but it is more important than they 
think. For the man who can keep the trash out of 
the corners of his place of business can usually 
keep the cobwebs out of his business life and 
methods, too. 
won an air of business—and prosperity.” 
wach were walking up the alley as they talked. 
os nd you know folks like to do business with firms 

at appear to have a lot of business to do, who 


[By A. M. Christian] 


en—One Sold, the Other Didn’t 








look prosperous. That’s proof that others have 
found them to be good folks to deal with.” 

There was more of this. Donohue was unwit- 
tingly being shown all around his own yard, 
ostensibly for Ellis to see how well everything 
was arranged, but really to enable him to size up 
the stock, 

They discussed the relative merits of the upright 
method of piling moldings as against the “bin” 
method. Ellis told of the experiences of other 
dealers with certain Side-lines. He explained a 
good advertising stunt a dealer up-State had used 
with good results. They were discussing collec- 
tions as they returned to the office. 

Ellis asked a number of questions, all of which 
Donohue was prompt to answer. The salesman 
seemed to be frankly interested in the prosperity 
of the retailer. 

“How many thousand feet of drop siding will 
you be selling in the next two or three months?” 

Donohue considered this one of the investigating 
queries. He stopped to consider. 

“Well, the next couple of months ought to see 
spring business pretty well under way, and there 
ought to be a number of barns and sheds built. 
Oh, I’d judge that we ought to sell some thirty or 
forty thousand feet.” 

“How much you got on hand?’ 

“Gosh, quite a stack of it, I think.” 

“Less than ten thousand, I noticed. You’ll need 
twenty thousand more anyway.” 

“That’s right, I will. Say, Hub, I’m glad we 
got to checking this up. You can get me a car of 
drop siding here in three or four weeks, can’t you, 
with maybe other stuff to fill?” 

The items were placed in the salesman’s order 
book. 

“While we’re at it, we might as well check up 
some of the other items. If spring business opens 


Zinc Nails Free With Shingles 


Detroit, Micu., April 23.—The Detroit Lum- 
ber Dealers’ Association has commended a 
newspaper advertising campaign on red cedar 
shingles, in which contractors, architects and 


Roof for the Ages 


and Rust Proof Nails 
With Red Cedar Shingles 


Ke et to the building trade as the most 











durable natural roofing material, genu- 

ine Red Cedar Shingles from the forests 

of Washington, Oregon and British Co- 
lumbia are unexcelled for general service, dura- 
bility, economy and beauty. 


A roof of Red Cedar Shingles, nailed down with 
rustproof nails, will last for years to come. 
The shingles cannot work loose, and a roof laid 
in this way today will be in perfect condition 30 
years from now. Totem poles, erected of red 
cedar by the Indians of the Northwest, have 
stood for centuries. 


Roof now, with Red Cedar Shingles, and use 
nails that are proof against rust. During the 
spring building season Detroit lumber dealers 
will supply five pounds of rustproof nails free 
with each thousand Red Cedar Shingles sold. 
Profit by what nature has given you. 


Lumber Dealers of Detroit 




















Advertisement inserted in newspapers by De- 
troit lumber dealers 


home builders are asked to use 5/2 shingles and 
rust proof nails. To emphasize this need and 
to give maximum service to home builders five 
pounds of rust-proof nails are offered free dur- 
ing the spring building season with every thou- 
sand red cedar shingles. Attention is directed 
in these advertisements to the fact that the red 
cedar shingle is a natural roof covering mate- 
rial, and its durability in weather contact is 
shown thru its use by the Indians of the North- 
west as totem poles, which have lasted for cen- 
turies. A cut of a totem pole is used in the 
advertisements, which will be continued thru- 
out the season. 


up good, you’ll want to be prepared with a good 
rounded stock. How about flooring?’ 

Investigation proved that there was quite a 
stock of flooring, especially in the long and short 
lengths. Ellis suggested a method of working 
off more of these lengths. 

“How about shingles? Got enough of them? 
Well, we can probably arrange to put a few 
thousand in one of these other cars.” 

“Will you need any of this?” One would scarce- 
ly have taken this pair to be salesman and dealer; 
rather a couple of partners discussing immediate 
and future needs. 

Not a word or suggestion did Ellis offer of 
wanting to sell Donohue anything, as selling usu- 
ally goes. He was sincerely trying to help the 
dealer buy. The consideration was the dealer’s 
needs, not the salesman’s anxiety to secure a big 
order. 

True, he placed at Donohue’s disposal the en- 
tire facilities of the Hudson-Whalen organiza- 
tion, and that was not inconsiderable. But his 
whole thought was to see that Donohue got what 
he was going to need. 

This helpful attitude found a ready response in 
the heart of the big lumber dealer, who was really 
glad to have the assistance of an experienced 
buyer to aid him in his own selections and to 
reinforce his own judgments as to quantities. 

There are a number of reasons why this manu- 
facturer’s representative could help the retailer 
buy judiciously. Having first a thoro knowledge 
of production and supply, and having served in the 
capacity of assistant buyer for hundreds of other 
dealers in similar circumstances, he could base 
his judgment upon this knowledge and experience 
—something the dealer could not. The dealer’s 
buying experience was decidedly limited. 

Ellis felt that this was a legitimate part of 
his firm’s service to retailers. The very fact of 
their being a large, successful concern qualified 
them to act as counsellor on many of the re- 
tailer’s activities. He made it a point to pick up 
suggestions and ideas wherever he went and to 
disseminate them to those interested. He found 
most retailers eager and anxious to learn better 
methods, and highly appreciative of his sug- 
gestions. 

“I'll have to be moving on down toward the 


station, Don. Train will be pulling in pretty 
soon. Goodbye, and may you have a good spring 
business !” 


At the station, waiting for his train which was 
slightly delayed, he checked over the items of 
stock Donohue had wanted him to get. This ma- 
terial would very nicely go into two large cars. 
Not so bad! These two, added to the two he 
picked up yesterday, made a nice business for the 
week end. 

Ellis was pleased with the orders, of course. 
That’s what he was on the road for—orders. But 
more than that, he had a feeling of having per- 
formed a real service for his friend Donohue, and 
this satisfaction seemed to outweigh even the 
thought of the extra commission he would draw 
this week. 

And who of us will not admit that his plan 
of “helping the customer to buy” was the best 
kind of salesmanship, after all? 





Active Demand for Millwork 


Forty-Fort, Pa., April 21.—R. G. Davis, of 
the Davis Millwork Co., reports an active de- 
mand for millwork products in this territory. 
This eoncern is a successor to ©. R. Davis & 
Sons, the change having been made following 
the death of Charles R. Davis, who established 
the business at this point in 1910. The late 
Charles R. Davis was a native of Janesville, 
Wis., his parents having come to the United 
States from Wales. At the time of his death 
he was sixty-five years of age and is survived 
by his widow, Mrs. Nellie H. Davis, and three 
sons, William H., of Towanda, Pa., Murray C. 
and Reese G., of Forty-Fort, Pa. Three years 
previous to his death he had been in poor health 
as a result of a stroke of paralysis. 





BEING YOUNG is not a matter of years; it is 
primarily a matter of mental and moral diges- 
tion —Dr. LuTHer H. GUtick. 
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American Lumber Standards Adopted at National Confegace 


[Special telegram to AMERICAN LUMBERMAN] 

WasHINGTON, D. C., April 22.—The gen- 
eral conference of lumber producers, dis- 
tributers and consumers, called by Secretary 
of Commerce Herbert Hoover to take action 
upon the supplementary recommended Amer- 
ican Lumber Standards that were reported to 
Secretary Hoover following thé meeting of the 
Central Committee on Lumber Standards and 
the Consulting Committee in Chicago in 
March, concluded its work late today with few 
changes in the recommendations. 

The conference was held in the Confer- 
ence Room of the Department of Commerce, 
with a very general and representative attend- 
ance. Secretary Hoover was introduced as 
chairman of the conference by John W. 
Blodgett, chairman of the Central committee. 
, In his brief opening remarks Secretary 
Hoover said he desired only to make the gen- 
eral observation that he had heard a very 
large amount of publie approval of the prog- 
ress of the lumber industry in standardization. 
While the public knows little about the com- 
plexities and difficulties involved in the move- 
ment, Mr. Hoover said, it does recognize that 
a great industry has given a fine response to 
a constructive program to improve the prac- 
tices of the industry with the idea of ulti- 
mately reflecting the improvement in prices 
to the consuming public, and appreciates this 
fact. 

This work, he added, is in the public in- 
terest and in the interest of the industry as 
well. Sometimes in discussing details one is 
apt to lose sight of great underlying prin- 
ciples, Mr. Hoover said. The lumber indus- 
try is solving problems step by step in the econ- 
structive work it has undertaken, he added. 

As usual, Mr. Hoover was given a very cor- 
dial welcome, those in attendance rising and 
applauding as he entered the room and took 
his place beside Mr. Blodgett. 

Before he had the supplementary recom- 
mended standards read section by section, 
Mr. Blodgett called attention to the fact that 
52 points are covered, ranging from 39 to 80, 
and that on 43 of these the action had been 
unanimous. The Central Committee was unani- 
mous on all but five points, he said. 

William A. Durgin, chief of the division of 
simplified practice of the Department of Com- 
merce, was requested to read the recommenda- 
tions. As at the December conference, when 
the first 38 paragraphs or points were adopted, 
Mr. Durgin called upon different persons to 
read each section or group of related sections, 
and to make brief explanations as they went 
along. General discussion was reserved until 
the reading had been completed. 

Then it developed thdt many present de- 
sired to be heard. In the interest of expedi- 
tion, Secretary Hoover took up the recom- 
mended standards one by one with a view to 
ascertaining whether it was possible to pass 
over some as calling for no discussion. He 
found that the only provisions all present 
were then prepared to say called for no dis- 
cussion were in Article XI, paragraphs 55, 
56 and 57, relating to Tally Conds. Discus- 
sion was promised on all other points, and 
Mr. Hoover threw the morning meeting open 
to discussion. 

A. C. Dixon, president of the West Coast 
Lumbermen’s Association, who was asked to 
read Article I—Basic Grades for Yard Lum- 
ber, embodied in sections 39 and 40, said he 
found no fault with 39 but thought the 
language in 40 was somewhat unfortunate 
and required clarification. He offered a sub- 
stitute which was discussed pro and con at 
some length and finally permitted to go over 
until after the luncheon recess, after which, 
following further discussion, it was adopted. 
Mr. Dixon said he had found that some mis- 
understanding existed even as to the meaning 
of 39, which clearly states that where woods 
are essentially alike the basic rules for grad- 
ing them may be uniform, and where not 


alike the differences shall be taken into con- 
sideration, etc. He thought there was no 
room for misunderstanding on this point. 

Arthur T. Upson, of the Forest Products 
Laboratory, was called upon to explain the 
progress already made in connection with 
carrying out the grades proposed. He used 
a colored chart by way of illustration. Among 
other things, he stated that the basic grades 
proposed by the Central Committee conform 
closely to the Forest Products Laboratory 
Grades and showed that various regional asso- 
ciations have made much progress in the 
direction of carrying them out. 

Before the discussion got warmed up Col. 
William B. Greeley, chief of the Forest Serv- 
ice, was called upon by Mr. Blodgett to say 
a few words. He said he felt that the stand- 
ardization movement and the many different 
phases covered in the reports represented 





ONLY wish to extend con- 

gratulations to you for having 

made such fine progress. I 
think you are doing something 
here, as I said when the meeting 
opened—something far more im- 
portant than the details you are 
carrying thru line by line, and I 
especially like the intention ex- 
pressed all thru, that there is to 
be a further conference in which 
these questions may be further 
advanced when there is further 
understanding and further de- 
velopment of facts. 


I believe that your industry 
now leads all the industries in 
the United States in its effort to 
establish rules for fair dealing in 
the trade.—Statement by Secre- 
tary Hoover at conclusion of the 
conference. 




















one of the most constructive steps that have 
been launched in the forest industries of the 
country. Col. Greeley said he had heard many 
comments from varous sources on the earn- 
est efforts that are being made to solve the 
complicated problems involved. He described 
the movement as an industrial evolution that 
can not be completed with the stroke of a 
pen. First one set of questions and then 
another must be disposed of. Col. Greeley 
added that the industry is well along with 
these problems. ‘‘As each set of questions 
is brought before us for action we must make 


some progress,’’ he said. ‘‘We must carry 
the work forward as far as possible each 
time. I am unable technically to say whether 
particular solutions proposed are best, but I 
believe that as a whole they represent definite 
progress.’’ 

The question of short lengths had been under 
discussion. Col. Greeley said that for years 
this had been one of the serious leaks. He said 
he did not believe practice had kept pace with 
preaching on this point. He thought insistence 
on old practices prevents short lengths being 
used as they should. The chief difficulty seems 
to be in getting short lengths into the hands 
of consumers who can use them. Col. Greeley 
spoke of ingrained practices in the industry in 
this connection and ventured the opinion that 
the industry as a whole had not gone after this 
matter as aggressively as it could. Once the 
picture was gotten into the mind definitely, he 
believed the industry would realize the necessity 
of going after the question of utilization of 
short lengths just as aggressively as possible. 
As to the best method to pursue, Col. Greeley 
was not prepared to say. One thought was 
whether an advertising campaign would help 
solve the problem. The diminishing timber 
resources made it necessary to utilize our re- 
sources to the fullest possible extent, he em- 
phasized. 

Secretary Hoover called attention to the fact 
that the current running thru the paragraphs in 
the supplementary recommended standards goes 
a much longer distance than the language itself 
indicates. He said that ‘‘ we are evolving slow- 
ly here a new economic system,’’ adding that 
it was his hope that it would evolve itself into 
real self-government in the industry—standards 
of conduct, rules that marked the division point 
between good conduct and bad conduct. 


It fell to the lot of John H. Kirby of 
Houston, Texas, to read the last three para- 
graphs—78 to 80. He made a brief speech in 
his usually happy frame of mind, declaring that 
he could not have been chosen to read these 
paragraphs, which deal with broad principles 
of standardization and provide for the submis- 
sion to arbitration of any complaint involving 
either standard size or standard grade follow- 
ing inspection, because of his special familiarity 
with the detail of the matter. He said that per- 
haps they were referred to him because he had 
been Jong in the lumber industry and in sym- 
pathy with the standardization movement, was 
known to be proud of the bunch with which he 
ran, and because they embrace the heart of the 
standardization movement. He said he was 
quite sure these paragraphs would be entirely 
agreeable to the manufacturing branch of the 
industry from ocean to ocean and from the 
Lakes to the Gulf. He also believed they would 
satisfy the other factors in the industry. 
Whether the arbitration agency be adopted or 
not, Mr. Kirby said, some such agency must 
be adopted. Standards of merchandising are 
necessary, he declared. The doctrine that we 
can act only with the consent of the governed, 
he added, is good doctrine even in business. 
Therefore, the standardization program rests 
for its success upon the consent of those con- 
cerned in the movement. These three sections, 
Mr. Kirby said, help put the program into ef- 
fect. The principle underlying them is as old 
as truth, and as fundamental as justice. He 
thought no branch of the industry would have 
difficulty in adopting the principle of arbitra- 
tion. A man who is not willing to submit to 
arbitration does not think much of his case, 
said Mr. Kirby. 

After Article II—Odd and Short Lengths— 
was taken up for discussion it quickly developed 
that those in attendance had no objection to 
the schedule of odd lengths in Section 41. The 
discussion centered on Section 42. Spokesmen 
for the retailers, led by Adolph Pfund, secre- 
tary-manager National Retail Lumber Dealers 
Association, felt that the time had come 
for action and were disposed to object to the 
proposed survey which would, as recommended, 
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leave the matter open until July 1, 1925. It 
was declared by the retailers that the matter 
of short lengths had been under discussion in 
these conferences for two and a half years and 
that two different surveys had been made. It 
also had been under discussion by the National 
Lumber Manufacturers’ Association for about 
four years, therefore why another year’s delay? 
Sufficient data had been accumulated, they 
declared, to warrant a definite decision now. 

The retailers did not do all of the discussing. 
C. C. Sheppard, of the Southern Pine Associa- 
tion, said the manufacturers were in thoro ac- 
cord with sub-paragraph ‘‘a’’ of Paragraph 
42, providing that the proposed survey be 
made, but this paragraph was closely linked 
with sub-paragraphs ‘‘b’’ and ‘‘c’’ and the 
latter two mark a distinct backward step; if 
they were adopted great confusion and disorder 
would result in the industry. He said that it 
would be far better to permit the survey to go 
on, but meanwhile to allow the percentage of 
odd and short lengths in shipments of mixed 
lengths to remain as at present provided. In 
view of the rules of the Southern Pine Associa- 
tion, he said, he could not conceive of the retail 
dealers favoring the adoption of ‘‘b’’ and 
‘eo’? The rules, he added, are as much for 
the protection of the retailer as the manufac- 
turer and these two paragraphs would throw 
away that protection, in addition to causing 
untold confusion in the mills. 


J. F. Goodman, of the Southwestern Lum- 
bermen’s Association, said it was true that 
the rules of the Southern Pine Association 
protect the retailer and that their mills are 
making fewer short lengths and can be read- 
ily disposed of at this time. West Coast As- 
sociation mills, however, he added, do not 
include short lengths in the grading rules, 
but in price lists, these lists fixing the per- 
centage of short lengths the retailer must 
buy. Mr. Goodman spoke of the 1,500 ques- 
tionnaires sent out to contractors on the 
question of short lengths, saying that a great 
majority of the replies said the contractors 
could use more short lengths than at present 
if they could get them in such a way that 
the extra labor would make utilization prac- 
ticable. 

Mr. Dixon said that some persons allege that 
conservation is helped by forcing short 
lengths upon the market, while others claim 
this does not help because they are not used. 
Another allegation, he said, is that the retailer 
sells the shorts at the same price as the 
longs, adding that Mr. Goodman would tell 
the conference that the retailers do no such 
thing and that they do not take the shorts 
off the hands of the manufacturers because 
they are cheaper. 

Since a further general survey is proposed 
to ascertain where short lengths can be used 
to best advantage, Mr. Dixon said he thought 
it only a matter of practical common sense 
that conditions of a lifetime be not disturbed 
during the survey, as proposed in sub-para- 
graphs ‘‘b’’? and ‘‘c’’ of Paragraph 42. He 
thought the survey should include production 
as well as use, and this suggestion was adopted 
in the action finally taken on the section. 

Guy Gray pointed out that the retailers had 
the support of the Practical Size Committee 
on the question of short lengths, and that 
the report of that committee held that it is 
not practicable to include in mixed shipments 
lengths under 8 feet. 

, Mr. Dixon declared that in the same price 
lists fixing the percentage of short lengths a 

uyer can get any length he desires. 

Secretary Hoover took a hand in the dis- 
cussion to the extent of suggesting that the 
dominating idea seemed to be that present 
practice should not be disturbed until the pro- 
posed survey, which was designed to permit 
more constructive action, had been concluded. 

A. W. Cooper, secretary-manager of the 
Western Pine association, said his associa- 
tion had contended consistently that this is 


not a proper function of the standardization 
movement, In the meetings of the Consulting 
Committee it was found impossible to arrive 
at an agreement. The discussion returned 
again and again to the question of price, as 
it did today, and he did not think it well to 
attempt to standardize on a question where 
price dominated. Therefore at the present 
stage Mr. Cooper thought the only solution 
was to recognize that this is not a proper sub- 
ject for standardization. 


Mr. Kirby discussed briefly the practice of 
the Southern Pine Association, which is to 
ship from 5 to 15 percent in short lengths 
where no particular length is specified, the 
higher percentage being in the lower grades. 
He declared the Southern Pine mills did not 
want to dump on the retailers something they 
could not use, adding that the retailers did 
not want to leave the shorts on the hands of 

















E HAVE spent a lot of time, and 

when I say “we” I mean every 

branch of the industry, and we 
have held out to the world that we pro- 
posed to clean house, if there was any 
house cleaning needed, and that we pro- 
posed to adopt and make standard the 
practices which not only tended towards 
a conservation of our raw material, but 
which would protect the consumer of 
lumber, which means protect everybody 
in the United States, practically. 


Now, then, that is a great big contract 
that we have assumed. We have agreed 
on the major portion, quite a very large 
portion of our program, and the thing I 
want to impress upon you is this: It is 
up to us to observe religiously every part 
of this program that you have adopted. 
Failure to do this, or variance from this 
in the slightest degree, will not only 
throw us open to the imputation of bad 
faith in the construction of this program, 
but it will put us in a very much worse 
light in the eyes of the American people 
than we have ever been, and that is the 
thought I want to leave with you to take 
home.—Statement by John W. Blodgett, 
chairman Central Committee on Lumber 
Standards, at conclusion of the conference. 




















the mills when some of them could use them. 
Therefore he thought it better to permit pres- 
ent practice to stand while a survey is made 
of production and use of short lengths, and 
made a motion to that effect. 

Mr. Hoover suggested the advisability of 
adopting Mr. Kirby’s motion, which would 


* 


eliminate ‘‘b’’ and ‘‘c’’ and the addition of 
the words: ‘‘And the results thereof shall 
be submitted at the eonference to be held 
about May 1, 1925.’’ 

He put the motion and had decided that 
the ‘‘ayes’’ had it but the retailers’ vigorous 
‘no’? caused him to ask them to state the 
reason why the final decision should not go 
over until after the survey. One retailer re- 
marked that he simply could not handle 4- 
and 6-foot lengths—not more than 5 percent 
of them—the remainder being good for kind- 
ling only so far as he was concerned. Mr. 
Sheppard declared that the answer to this 
retailer was, ‘‘Don’t buy those short 
lengths.’’ 

E. 8. Hall, chairman of the Practical Size 
Committee, and representative of the Ameri- 
can Institute of Architects on the Consulting 
Committee, said that the facts that came out 
in the survey made by the Practical Size Com- 
mittee made it clear that considerable waste 
is going on as a result of the shipment of mis- 
cellaneous sizes on the basis of the lower 
price. Certain yards are swamped with short 
lengths that might be used to advantage by 
other yards. The committee was convinced 
that conservation would be assisted by seek- 
ing out places where short lengths could be 
used instead of shipping miscellaneous lengths 
to lie about and rot where they cannot be 
used. 

Thomas O’Berry of the North Carolina as- 
sociation entered the discussion briefly. He 
asked those who objected to short lengths to 
name a specific item they could not use. 
Surely they used short lengths in flooring, in 
ceiling, ete. The nearest he got to a specific 
item was ‘‘common lumber.’’ 

Mr. Blodgett interrupted to remark that 
the discussion clearly indicated the necessity 
of adopting sub-paragraph ‘‘a’’ of paragraph 
42 and that the other discussion in connection 
with short lengths was beside the point. 

Mr. Goodman again insisted that the retailers 
felt that sufficient information had been de- 
veloped by the surveys already made to war- 
rant them in not wanting to wait another 
year for a final decision as to a standard for 
short lengths. 

Col. Greeley wanted to know whether the 
retailers could not specify minimum length 
they would accept from the mills. Mr. Good- 
man said this was very difficult under a 
sellers’ market. 

Mr. Sheppard insisted that the milk in the 
cocoanut is price. He challenged any retailer 
to say he could not buy southern pine without 
any short lengths if he wanted to. 

During the luncheon recess the retailers got 
together, as did some of the manufacturers. 


When the conference was resumed Mr. Durgin 
presided in the absence of Mr. Hoover, who 
was tied up with other matters but sent word 
he would come in at once if a deadlock were 
reached. 


Mr. Pfund started the discussion going. It 
did not get far, however, before an agree- 
ment was made to eliminate ‘‘b’’ and ‘‘e,’’ 
which read as follows: 

(b) That from July 1, 1924, to July 1, 1925, 
specifications, determined by agreement among 
shippers, of the percentages of various lengths 
admissible in shipments of lumber items, be 
omitted from American Lumber Standards, associa- 
tion grading rules or shipping specifications, and 
otherwise; and 

(c) That, during said period, the determination 
of lengths to be shipped on order be a matter 
of specific contract between buyer and seller. 

Paragraph ‘‘a’’ was retained and made to 
cover production as well as use, making the 
date for submitting the results of the survey 
May 1, 1925, instead of July 1, and providing 
that meanwhile the proportion of short lengths 
in shipments of random lengths be the same 
as in present practice. 

The discussion ended soon after Mr. Durgin 
called attention to the fact that the same line 
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of talk had occurred every time the matter 
had come up for consideration during the two 
and a half years, and that if an agreement 
could not be reached it should be passed over 
and other points taken up, since vital matters 
remained to be disposed of in view of the 
fact that the standards agreed upon are to 
become effective July 1 of this year. 

With Paragraph 42 out of the way, John 
E. Lloyd, president of the National Retail 
Lumber Dealers’ Association, moved the adop- 
tion of 43, which provides that each length of 
bundle stock be bundled separately. A. E. 
Lane of the National-American Wholesale 
Lumber Association pointed out that years 
ago long and short lengths were bundled sepa- 
rately, but this practice was changed because 
of the large number of complaints from re- 
tailers. He had particular reference to bevel 
siding. The retailers declared that their ques- 
tionnaire disclosed that the short lengths could 
be used all right, provided they were in sep- 
arate bundles and a mechanic who wanted a 
short piece could get it without breaking out 
a number of different bundles to find what 
he wanted. The retailers’ survey disclosed a 
big majority in favor of separate bundling. 
Mr. Lloyd’s motion was carried without objec- 
tion, following the discussion, and when the 
retailers made known the fact that they would 
oppose any change in this section. 

There was some discussion of Section 44, 
covering nomenclature of commercial species 
of trees, and a substitute proposed by Mr. 
Dixon was adopted. 

Article VII, grade-marking, Sections 45 and 
46, was adopted. The principle of grade-mark- 
ing is accepted in 45. The second section (a) 
was amended to include all grades down to 
No. 4, instead of beginning with No. 2 as pro- 
posed in the report. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers Association, 
sought a compromise on No. 3 to start things 
off, but it was pointed out by some retailers 
that they had great difficulty in getting No. 4 
from some mills and unless this was included 
their problem would remain unsolved. 

The conference then took up the question of 
Article VIII, rough dry sizes. The retailers 
started the discussion of Section 47 under this 
article, suggesting that the proposed allowance 
of 20 percent of 28/32” in shipping rough 
dry boards of 29/32” should be reduced to 5 
percent. It was contended that the retailers 
should not be required to accept one-fifth 
of a shipment they did not want. A compro- 
mise was reached on 10 per cent of thinner 
boards, after the retailers had proposed a 
specific scale as a substitute for the section 
and following considerable discussion. 

In this connection it was voted to continue 
present shipping weight practice, as recom- 
mended by the Central committee, until May 1, 
1925, pending the receipt of recommendations 
based on a study to be made in the meantime 
by the Forest Products Laboratory. 

Upon motion of Mr. Hall, the words ‘‘for 
tentative use’’ were substituted for the words 
‘“as standard’’ in paragraph 50 of Section IX, 
dealing with moldings, and the word ‘‘stand- 
ard’’ was stricken from paragraph 51 of same 
section, in harmony with the change. 

After some discussion, the conference voted 
to amend paragraph 66 of Section XIII, dealing 
with shingles, by substituting 14-inch for 44- 
inch as the tolerance allowed on dimension 
shingles from the specified width when dried. 

Considerable discussion occurred on para- 
graphs 75 and 80, of Section XIV, relating to 
inspection service. The only changes made have 
to do with the creation of a central bureau by 
lumber manufacturers, and arbitration. The 
provision appearing in the recommendations to 
the effect that the central bureau should re- 
ceive and act upon complaints involving grad- 
ing or inspection of yard lumber was stricken 
out. It was objected to chiefly by the retail- 
ers, who also voiced strong objections to the 
arbitration provision, feeling that it embraced 
the element of compulsion. There was some 
talk of inserting the word ‘‘voluntary’’ before 
arbitration, but the final decision was to strike 
out the arbitration clause. Under this arrange- 


ment, any complaint involving standard size or 
standard grade will be submitted to official in- 
spection. John H. Kirby expressed keen re- 
gret over these changes. 

When the meeting adjourned, after 6:30 
p. m., everybody was apparently happy. Before 
adjournment, Secretary Hoover came in and 
made a brief statement which pleased the lum- 
bermen and other delegates mightily. 

[ Nore—Statements of Secretary Hoover, and 
of John W. Blodgett, chairman of the Central 
Committee on Lumber Standards, appear in 
boxes in this report, the former on page 44 and 
the latter on page 45.—EDbITor. | 

Just before adjournment, W. A. Durgin an- 
nounced that the division of simplified practice 
had received 976 acceptances by manufactur- 
ers, distributers and unclassified groups. He 
urged that every delegate get behind the ac- 
ceptance of every dealer, distributer or manu- 
facturer in the organization to which he be- 
longed, in order that the fullest effect of this 
great undertaking might be made apparent to 
the nation as a whole. He discussed various 
means by which the delegates could effectively 
emphasize to the public that they were a part 
of the American Lumber Standards movement. 


THE STANDARDS AS ADOPTED 


| Nore—In each instance where a change was 
made from the recommendations formulated at 
the conference held in Chicago on March 22 
the section as finally adopted is printed in 
full. In the case of Article I—Basic Provisions 
for Yard Lumber Grading—Appendix A is also 
printed in full, as being essential to a proper 
understanding of these Provisions. Appendix 
F, relating to shingles, is not printed, it having 
been printed in full on page 59 of the March 
29 issue.—EHDITOR. | 

These recommendations are supplementary to 
those approved by a general conference, on Dec. 
12-13, 1923, of representatives of producers, dis- 
tributers and consumers of lumber, and by the 
Secretary of Commerce on Dec. 18, 19238, and in- 
clude the following: 
Basie grades for yard lumber. 
Odd and short length lumber. 
Bundling. 
Definitions of defects and blemishes. 
Lumber abbreviations. 
Nomenclature of commercial species of trees. 
Grade marking. 
Rough dry yard lumber sizes. 
Moldings. 
10. Simplification of workings. 
11. Tally cards. 
12. Shipping provisions. 
13. Shingles. 
14. Inspection service. 


Article I—Basic Provisions for Yard Lumber 
Grading 
39. That, pursuant to the following recommen- 
dation adopted in general conference, Washington, 
Dec. 12-13, 1923: 

“That to the extent to which differences in 
quality of timber, in condition of manu- 
facture, and in the uses to which the product 
is put, will, in practical application, permit, 
the basic provisions for the grading of yard 
lumber shall be uniform” 


associations of manufacturers, distributers, and 
consumers of lumber which publish and apply 
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grading rules for yard lumber shall formulate basic’ 


provisions for the grading of yard lumber and 
grading rules for yard lumber, subject to report 
thereon by them at a subsequent conference to be 
held on or about May 1, 1925, of the extent to 
which they shall at that time have formulated 
their grades accordingly, within the limits of the 
basic grade classifications for yard lumber adopted 
in general conference, Washington, Dec. 12-13, 
1923, and effective July 1, 1924. 


40. That such associations which, on or before 
July 1, 1924, shall have filed with the Central Com- 
mittee on Lumber Standards grading rules for yard 
lumber formulated to conform to tae basic grade 
classifications, be authorized with the approval of 
the Central committee to publish and apply such 
rules as tentative standards. (See Appendix ‘A’ 
immediately below.) 


Appendix “A” 


The term “yard lumber” as here used means 
lumber that is manufactured and classified into 
those sizes, shapes, and qualities required for 
ordinary construction and general purpose uses. 
Heavy timbers for structural purposes, softwood 
factory lumber, hardwood factory lumber, and 
other special-use materials are not considered 
yard stock. 

The standard grades of yard stock products, 


¢ 


such as flooring and siding, will conform to the 
basic grading specifications, with such modifica- 
tions as are required by the use intended or 
may be permitted in the interests of conserva- 
tien. Grades other than these described shall 
be considered special. 

The grade of lumber, rough or surfaced two 
sides, shall be determined from the best side of 
the piece, except in dimension lumber. Lumber 
which is surfaced one side only shall be graded 
from the surfaced side. Each association should, 
in its rules, make provisions for governing the 


' reverse side, of such character as is best suited 


to the needs of the woods that it manufactures 
and the purposes for which used, and will best 
protect the interests of producer and consumer. 

When defects or blemishes not described in 
these grading rules are encountered, they will 
be considered as equivalent to known defects 
according to their damaging effect upon the 
piece in the grade under consideration. It must 
be recognized too, that a combination or extent 
of described defects may exist which may be 
considered equivalent to defects specified. 

(These grades are based on a piece 8 inches 
wide by 12 feet long, or a piece which contains 
8 square feet, surface measure.) 


Grade A 


Grade A shall be free from defects on the face 
side of pieces to and including 12 inches in width. 
Widths greater than 12 inches will admit two or 
combination of two of any of the following 
defects: 


Sound and tight pin knot. 
Small pitch pocket. 
Small surface check. 
Slight crook. 
Slight wane. 

Grade B 


Grade B shall possess natural finishing quali- 
ties but will admit two or combination of two 
of any of the following defects: 


Medium sound and intergrown knot. 

Two small knots. 

Three sound and tight pin knots. 

Short split. 

Fine shakes; equal in length to width of 
piece. 

Three small surface checks, 

Medium wane. 

Small crook. 

Slight cup. 

Medium pitch pocket. 

Three very small pitch pockets. 

Small pitch streak. 

Pin worm holes, one per surface foot. 

Slight discoloration; 5 per cent of area. 

Firm red heart; 5 per cent of area. 

Patch slight torn grain. 

Slight chipped grain. 


Grade C 


Grade C shall possess finishing qualities but 
will admit any four or combination of four of 
any of the following defects: 


Medium sound and intergrown knot. 
Small encased knot. 
Three sound and tight pin knots. 
Short split. ; 
Fine shake; equal in length to width of piece. 
Three small surface checks. 
Medium wane. 
Small crook. 
Slight cup. 
Medium pitch pocket. 
Three very small pitch pockets. 
Medium pitch streak. 
Pin worm holes; 2 per surface foot. 
Medium discolorations; 10 per cent of area. 
Firm red heart; 10 per cent of area. 
Pith. 3 inches in length. 
Patch medium torn grain. 
Slight skip. 

Grade D 


Grade D shall be of select common quality and 
possess a finishing appearance but will admit any 
number of the following defects and blemishes. 
More serious defects shall be permitted on the 
reverse side, but no combination so serious as 
to prevent its use for the purpose intended. 


Medium sound and intergrown knot. 
Small encased knot. 

Short split. 

Fine shake. 

Medium surface check. 

Medium wane. 

Small crook. 

Slight cup. 

Medium pitch pocket. 

Medium pitch streak. 

Pin worm holes; 2 per surface foot. 
Medium discoloration: 10 per cent of area. 
Firm red heart; 10 per cent of area. 
Pith. 3 inches in length. 

Patch medium torn grain. 

Slight skip. 


Pieces containing one serious defect, such 48 
loose knot or knot hole located more than 32 
inches from either end, but whieh may be cut 
out with a loss no greater than 3 inches in 
length, may be permitted, provided the rest of 
the piece is of B or better quality. 


No. 1 Common 


No. 1 Common shall present a generally smooth 
appearance and be high class general utility 
lumber. It permits any number of the following 
defects not in serious combination: 

Sound and intergrown knots: 1% inches in 
diameter in 4-inch and 6-inch widths, 2 inches 
in 8-inch and 10-inch, 2% inches in 12-inch and 
not over 3 inches in wider widths. 
one-half the 


Black and encased knots: 





APRI 


diam 
mitte 
provi 
in pc 


eee ae ee en has ol 





Ame -= 


a. a a. 





I 
—! 


reo 


ll Til i i ee ee ee a | 


al 


—— oo 





AprIL 26, 1924 





AMERICAN LUMBERMAN 47 





diameter of sound and intergrown knots per- 
mitted up to a maximum diameter of 1% inches, 
provided the knot be sound and immovably fixed 
in position. 
Short split. 
Slight shake that does not go through; equal 
in length to width of piece. 
Surface checks. 
Medium wane. 
Small crook. 
Medium cup. 
Large pitch pockets which do not show an 
opening through the piece. 
Large pitch streak. 
Pitch. 
Pin worm holes not exceeding 12 per surface 
foot if wel scattered. 
Medium discoloration. 
Firm red heart. 
Pitch one-sixth the length of piece. 
Patch heavy torn grain. 
Slight skip. 
Medium cross grain. 


No. 2 Common 


No. 2 Common permits any number of the 
following defects, but no combination of them 
so serious as to prevent the use of each piece 
as a whole, except as noted: 

Sound and tight knots: 2% inches in diameter 
in 4 and 6-inch widths, 3 inches in 8 and 10-inch, 
8% inches in 12-inch, and not over 4 inches in 
wider widths. 


Unsound and pith knots, provided the knot 
be fixed in position. 


No. 5 Common 
No. 5 Common is the lowest recognized grade 
and admits all defects known in lumber, pro- 
vided the piece is strong enough to hold together 
when carefully handled. 


Article Il—Odd and Short Length Lumber 

41. That, with the exception of the following 
enumerated odd lengths, which shall be standard, 
odd lengths be not considered in American Lumber 
Standards: 

2”x4”, 6” and 8”—9’ and 11’. 

2”x8” and 10”—13’. 

2”x10”—15’. 

8”x8”, 10”x10”, 10”x12”, 
16”x16”, 18”x18”—11’ and 13’. 

6”x16”, 6”x18”, 8”x16”, 8”x18”—15’ and 17’. 

42, (a) That a survey be made by or under the 
authority of the Central Committee on Lumber 
Standards, covering the production of and uses for 
short lengths of lumber, the results thereof to be 
compiled and, not later than May 1, 1925, pub- 
lished to interested producers, distributers and con- 
sumers of lumber and associations thereof, and 
that in the meantime the proportion of short 
lengths in shipments of random lengths be the 
same as in present practice. 


Article I!1l—Bundling 


43. That each length of bundle stock be bun- 
dled separately. 


12”x12”,  14”x14”, 








already own their homes. 





The AMERICAN LUMBERMAN has been greatly pleased to receive 
many letters commending the Home Owners’ Club, as originated by 
it. One dealer says in his town the club has in- 
spired others to build homes so they could have 
their names enrolled among the home owners, as 
the Home Owners’ Club is composed entirely of 
people who own their homes. 
wrote that the publishing of the names of the 
home owners has brought out the fact that there 
has been a discrepancy in the tax books, and has 
had the result of correcting the county records. 
The Home Owners’ Club emphasizes the fact that the people who 
own their homes are really the progressive citizens of the community. 
Getting one’s name in the Home Owners’ Club is putting it on the list 
of real folks. The prospective builders are the folks who want to get 
on the list, being inspired to do so thru the example of those who 


One subscriber 








Spike or branch knots; which are sound and 
do not weaken the piece at any point 
more than the knots heretofore specified. 

Splits not more than 4 the length of the 


piece. 

Through check or shake; % the length of the 
piece. 

Large wane. 

Medium crook. 

Large cup. 

Large through pitch pockets; which do not 
show an opening greater than %-inch wide 
by 3 inches in length. 

Large pitch streak. 

Pitch. 

Small grub worm holes; maximum of one per 
surface foot. 

Pin worm holes. 

Slight peck. 

Heavy discoloration. 

Firm red heart. 

Streak of advanced decay, not going through 
the board, equal in area to a streak %- 

“a” wide by 1/6 the length of piece. 
ith. 

Deep torn grain. 

Slight skips, * 

Large cross grain. 

Pieces containing a loose knot or a knot hole 
not more than 2 inches in diameter may 
be permitted, provided the rest of the 
piece is of No. 1 Common quality. 


No. 3 Common 


wn’ 3 Common permits all defects and 
lemishes allowed in No. 2 Common but to a 
greater degree. It shall be suitable for use as a 
whole. 

No. 4 Common 


‘ The defects common to this grade are much 

€ Same as those found in No. 3, but exist to a 
greater degree. The most common serious de- 
pre are knot holes, either red rot or its 
pov ogee: in heavy massed pitch, or serious 
ane - Other types are extremely coarse 
i ted, waney, excessive heart shake, badiy 
plit or badly checked pieces. 


Article Vi—Nomenclature of Commercial Species 
of Trees 


44. (a) That for use in the formulation of yard 
lumber grading rules and in the construction of 
contracts and the terms of the purchase and sale 
of lumber thereunder, associations of manufac- 
turers, distributers and consumers of lumber which 
publish and apply grading rules for yard lumber 
shall before July 1, 1924, propose suitable defini- 
tions of defects and blemishes, lumber abbrevia- 
tions, and nomenclature of commercial species of 
trees, 


(b) That based thereon, the Central Committee 
on Lumber Standards at a general conference to 
be held on or about May 1, 1925, submit for adop- 
tion its final recommendations covering these items. 


Article Vil—Grade Marking 


45. That the principle of grade marking of 
lumber is approved. 


46. That on lumber when grade marked: 


(a) The grade be marked on lumber of grades 
equivalent to No. 4 common and better grades, and 
that on lower grades the grade mark be optional. 


(b) If marked at all, all pieces of a given grade 
be grade marked (except that unavoidable me- 
chanical skips are of course allowed). 


Article Vill—Rough Dry Yard Lumber Sizes 


47. That the standard rough dry thickness of 
the Standard Board shall be not less than 29/32”, 
with an allowance of 20 percent of the shipment 
which may be not less than 28/32” and that the 
standard rough dry thickness of the Extra Stand- 
ard Board shall be not less than 30/32”, with an 
allowance of 10 percent of the shipment, of Extra 
Standard Boards, which may not be less than 
29/32”. 


Shipping Weights 

The Central Committee on Lumber Standards, 
not later than July 1, 1924, shall submit tentative 
shipping weights for all items and species of lum- 
ber to be used by the industry, pending a complete 
study by the Forest Products Laboratory, the re- 
sult of this study to be completed not later than 
May 1, 1925. 

Article 1X—Moldings 

50. That the molding designs listed in Appen- 
dix “E’’ be adopted for tentative use, and that they 
be available for publication to supersede all pre- 
vious molding publications. 


51. That for such purpose these designs be re- 
numbered by the Central Committee on Lumber 
Standards, 


No changes were made in Article X, covering 
simplification of workings; Article XI, tally cards; 
and Article XII, shipping provisions. 


Article XIIl—Shingles 


66. That dimension shingles shall be sold full 
net count, no dimension shingle to be less than 
1/8” scant of the specified width when dry. 


[Nore—Appendix ‘“F,” covering recommended 
specifications for Standard Grades of red cedar 
shingles was printed in full on page 59 of the 
March 29, 1924, issue of the AMERICAN LUMBER- 
MAN.—EDITOR.] 


The conference also adopted an addition to Ap- 
pendix “F,” relating to shingles. Under this pro- 
vision all “A” and “B” grade shingles must be 
parallel, with specified fractional inch allowances 
off parallel for different sizes. Badly cross grained 
shingles are not permitted. 

No flat grain shingle wider than 10 inches is 
permitted in grade “B,” and no shingle wider than 
14 inches is permitted in “A” and “B” grades, 
with one inch over and under in length permitted 
in 10 percent. Shingles cut from equalized blocks 
may be 44-inch less than the standard length. A 
shingle in ‘‘C’’ grade not over %-inch off parallel 
shall be considered parallel. 

Where reference is made to edge grain, per- 
centage of edge grain shall be determined by the 
proportion of actual lineal measurement of edge 
grain to full lineal.-measurement of shingles. 

In 16-inch and 18-inch and “A” and “B” grades, 
not more than 10 percent of any shipment may be 
less than 4 inches in width. 

All shingles to be packed in straight courses in 
regulation frames 20 inches in width with band 
sticks not less than 19% inches long. Openings 
shall not exceed an average of 1 inch to the course 
in random width shingles. Discrepancies in in- 
spection in any grade shall not exceed 4 percent. 


Article XIV—Inspection Service 


75. That there be created by the lumber manu- 
facturers a central bureau, to promote uniformity 
and the maintenance of high standards of grading 
and inspection of yard lumber. 

80. That the American Lumber Standards be 
construed to include standards of size, standards 
of grade, and agreement to submit to official asso- 
ciation inspection any complaint involving either 
standard size or standard grade, 


Structural Grades 


(a) That regional associations of manufacturers 
of lumber which publish and apply grading rules 
for structural timbers shall continue their formula- 
tion of structural grades subject to report thereon 
by them to the Central Committee on Lumber 
Standards on or before July 1, 1924, if possible, 
but not later than Jan. 1, 1925, of the extent to 
which they shall at that time have formulated 
such grades. 

(b) That when such associations shall have 
agreed on the provisions for structural grades 
they may, with the approval of the Central Com- 
mittee on Lumber Standards, publish and apply 
such rules as tentative standards until such time 
as they can be adopted as American Lumber Stand- 
ards at a further general conference at Wash- 


ington. 
SEGRE 


e ° ° 9 

To Resume Hearing in Millmen’s Case 

Sr. Louis, Mo., April 23.—The hearing of 
the ouster suit brought by Attorney General 
Barrett against the members of the St. Louis 
Millmen’s Association, alleging violation of the 
Missouri antitrust laws, will be held at Hotel 
Statler, St. Louis, May 5, according to word 
received here today from Jefferson City. The 
hearing was set for April 21, but was postponed 
at the request of Charles A. Houts, chief coun- 
sel for the millmen, who had other business pre- 
venting him from attending the hearing. At 
the hearing on May 5, the defense will intro- 
duce its first téstimony. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., 


April 21—The following statistics were compiled by the National Lumber Manufacturers’ Association: 




















Softwoods: Production Shipments rders 

Week ended: 1924, April 12; 1923, April 13— “ = ii m,+4 - my a oi 70 etn 
>j SRNR. So caleba raises so es RO eae e ease 72,760,098 190, ’ 666, ’ »416,783 
rts tears dation... 98,302/996 114/288/359 108,477,239 ©=—118,922,717 90,562,260 113.688.8364 
Western Pine Manufacturers’ Association...........0.e.0ee008 34,653,000 31,214,000 24,694,000 26,217,000 20,600,000 23,925,000 
California Redwood ASSOCiAatiON.............ceceeereeeseesececs 8,090,000 7,435,000 4,900,000 9,797,000 6,529,000 8,075,000 
Ride TOGA TOLD A BEOCIBTION 6.0.0 0 o0:0 0:0 0 00-0 6.4.0.00.0.04 06900900000 bg he ieee aan ey sty o-4 eH 10 oy 000 Teaver 

North Hemlock & Hardwood Manufacturers’ Association... E ’ ’ soll, , ’ yl, 47, 
itorthern Pine Manufacturers’ AssoCiation.............+eee00e 9,815,170 9,094,200 443,368 6,903,500 7,634,000 6,651,000 
AMEN A MU ONE 165 4 co ciasGu wheeled awalenouks lc emicanieni 236,918,575 236,095,594 222,401,692 244,423,637 206,433,750 224,822,554 

Fifteen weeks: 1924, Dec. 30 to April 12; 1923: Dec. 31 to April 13— 

Bouthern PING ABSOCIALION. o «0 :060006 60605 00s a0dssneesccp eae ceiling 1,118,423,095 1,072,659,525 1,099,932,239 1,146,151,658 1,081,014,918 1,181,728,776 
West Coast Lumbermen’s Association. ..........sccccccescccces 1,495,844,421 1,416,193,081 1,517,923,209 1,648, 254,372 1,440,724,278 1,638,963,907 
Western Pine Manufacturers’ Association.........seeeeeeeeeeee 345,863, 273,607,000 384,993,000 383, ote 000 ,800 ,000 378,700,000 
PeMrornin. RON WOOd ASBOCIDUON . 6 .6.6:0.66.605 5 ve00scesccvesccessenie 128,733,000 115,202,000 111,389,000 133,517,000 114,101,000 154,787,000 
Marth CATOUNA Fine ABEGCIATION.g « o.<.6-c62:0.06:0.0i0 01:0:000 000008805 0eee 119,409,361 123,984,253 119,150,207 135,674,779 111,237,598 123,153, 255 
Northern Hemlock & Hardwood Manufacturers’ Association.. 32,044, 35,712,000 33,883,000 37,160,000 29,804,000 34,211,000 
Northern Pine Manufacturers’ ASSOCiation...........eeeeeeees 102,292,470 109,933,250 128,993,668 119,585,688 143,149,000 105,839,000 

RE NDT URES 55.5055 sp ree e rds oies Deen GE Sewias ey 3,342,609 ,347 3,147,291,109 3,396,264,323 3,604,074,497 3,306,830,794 3,617,382,938 
*California White & Sugar Pine Mfrs.’ Assn., 15 weeks......... TED: ov eespusacenis RTE <ckeavsr@aree  Wesedloncepen > wxteawseece. 

Hardwoods: 

Northern Hemlock & Hardwood Mfrs.’ Assn., 15 weeks......... 78,004,000 52,399,000 54,203,000 44,914,000 56,917,000 42,979,000 
e * 
Record of Direct Sales of Douglas Fir 
SEATTLE, WasH., April 19.—Direct sales of Douglas fir from April 7 to 12, inclusive: 
ee N Hi eerie aes : No. 1 S1S = Ee t N Hi . 

V. flooring— Oo. Fee Oo. g ow Sprea nen, 0. — fo) ee to) ig ow Spread 
No. i’ fevithcaiera ounce seeeuneue 8 53,000 6 $58.00 $52.00 $ 6.00 Ber0” ww dpteie sista oiesieinieisalels easels 4 317,000 19.50 16.50 . 3.00 
No. 2 Lsukakendsarswon ecw abene 56 255,000 6 51.00 47.00 4.00 ign SI re Or ee ee 17 70,000 3 20.00 18.00 2.00 
oe appenarsaneorss pegeees 22 161,000 6 37.00 32.00 5.00 inesinieiatten 

S. flooring— ” ere 
4” No. 2 and better .......... 29 183,000 7 31.00 24.50 6.50 senile: “ gghaeosserscecoononre i, ripen § 18.50 15.50 3.00 
No. wT TeTPReCrreruteheee ee SS 12 127,000 5 25.00 21.00 4.00 18’ SP PLMR een ete eer ee eee 31 77, 000 7 21.50 17.50 } 00 
6” ‘No. 2 and better ....<.... 33 36,000 4 34.00 31.00 3.00 2 ES ee AR 54 43,000 5 20°50 18:00 : 00 
PRM et a snes s4 Avian a one dX 9 35,000 5 31.00 26.00 5.00 ea S| alata latest 12 52,000 5 24.50 20.50 + 

Ceiling 54x4"- a. Soe ree . 4 8'000 4 36°00 Py 4 00 
No. 2 and better ............ 46 254,000 6 31.00 25.00 SS Sa ’ ‘ -00 3.00 
Se eeeeCeerrrer 12 112,000 4 21.50 18.00 3.50 Lath— 

Drop siding, 6”- eee 13 165,000 6 4.50 3.25 1.25 
mG, © ONE. DOCter. 6.0.0.5.05 50060 52 320,000 9 36.00 28.50 7.50 MOG 5.4.5: ce nebo s sisewieses aves: oe 15,000 1 5.00 Frid 
LC®. disocsncheddunssacensses 14 178,000 6 27.50 23.00 4.50 Homlock ..e<0. didi opwenie sisi 1 5,000 1 3.75 ea 





Western Pine Analysis 


PORTLAND, OrE., April 19.—The Western Pine 
Manufaeturers’ Association summarizes as fol- 
lows reports for the week ended April 12 from 
forty member mills: 


—Percent of— 

Pro- Ship- 

Cars Feet duction ments 

Production eee! Cre 

Shipments* ... 988 24,694,000 (oie 
Orderst— 

Received .... 824 20,600,000 59.45 83.42 

On hand... .4,803 107,575,000. ..06. sevve 





*Of these shipment totals, local sales took 18 
ears, 444,000 feet. : 

yLocal orders are not included as, in the case 
of retail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by forty identical mills 
were 84.43 percent of bookings for the previous 
week. 





The West Coast Review 


SeaTTLE, WasH., April 19.—For the week 
ended April 12, 123 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production .. 98,302,995 13% above normal* 
Shipments ...103,477,239 14% above orders 
GPGSTS 200000 90,562,260 8% below production 
Shipments— 
Water delivery: 

REIS. Suwiwowscaws ness 33,227,461 

ee eee te er 12,090,715 

PRA: WAAR TEN9S) oss aseoncssewee 45,318,176 
SeMaES A GOR SUMED - o.ds.0 pnb s0deeie sine esa 51,660,000 
Local auto and team deliveries........ 6,499,063 

103,477,239 

New Business— 
Water delivery: Feet Feet 

BOONE 5084555660085 080% 28,269,007 

DEL ss cee thauesoeeen sents 8,094,190 

igus MR ee ery 36,363,197 
eee |) er err 47,700,000 
Local auto and téam deliveries....... 6,499,063 

90,562,260 

Unfilled orders— 
MMEONT RS MANO 65.000 6:0.5.0-00 cite eoene «+ 144,365,332 
NIE, 65bsins 45/606 6040644508 005 suse" 129,738,209 
SEE Sea '0:6.0:0% skhbs obo 504k is eheiraeaeee 5,097 cars 


*Normal as reported weekly covering previous 
five years’ operating experience, or such oper- 
ating experience as may be. available. 

7Car is figured at 30,000 feet. 





North Carolina Pine 


Norrouk, Va., April 21.—The North Carolina 
Pine Association makes the following analysis 
of figures by forty-eight mills for the week 
ended April 12: 





Percentage of 
Production Ship- 





Production— Feet Normal* Actual ments 
Actual .... 10,390,713 1 re aioe 
Normal ‘ 14, 652,000 es ee me 

Shipments ... 10,367,770 cf 99.80 ee 

Ordersy es. 9,468,700 65 91.00 92 
*“Normal” is based on the amount of lumber the 


mills would produce in a normal working day. 

tAs compared with last week, there has been 
an increase of 32 percent in orders; last week, 
however, there were reports from only forty-two 
mills. 





Notional Analysis 


WASHINGTON, D. C., April 21.—The National 
Lumber <r tac Association has issued 
the following analysis for the week ended April 
12, orders and shipments being shown as per- 
centages of production: 


During During 15 
Week Ended Wks. Ended 
April 12 April 12 


No. of Ship- Or- Ship- Or- 


Associations— mills ments ders ments ders 
Southern Pine ...... 132 ; 9 98 97 
WIESE WOASE 605. o0:005 123 = 105 92 101 96 
Western Pine ...... 40 1 59 Wt ti 
Cait. Pines” .....<<. 15 81 103 164 aiaats 
Calif. Redwood .... 14 61 81 87 89 


No. Carolina Pine. 49 97 81 100 93 
No. Hemlock & H’ dj " 86 75 80 79 
INO) ARG: oiceccs wus 76 78 126 4 §=6©140 


397t 93 87 101. 98 
*Represents 41 percent of cut in region. 
yIncluding hardwoods and softwoods. 
fLast week there were reports from 395 mills. 


Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data for 
March, 1923 and 1924: 





Lumber 
March, Feb., March, 

1924 1924 1923 
Manufactured ... 3,078,000 2,702,000 2,696,000 
Shipments ....... 3,246,000 ,568,000 2,891,000 
SEOOES occsicsec0ce bp 0d 7,819,000 7,905,000 

ogs 
Purchases ....... 2,108,000 2,383,000 2,720,000 
Made into lumber 
and. veneer .... 2,852,000 2,284,000 2,002,000 

BUDCES”...0 rece aie 3,059,000 3,782,000 3,175,000 





California Redwood Data 


San Francisco, Cauir., April 19.—The fol- 
lowing information i is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended April 12: 


Member mills reported Entire 








Percent industry 
No. of ' of pro- (estimated) 
: mills Feet duction Feet 
Production ... 14 8,090,000 100 12,100,000 
Shipments .... 14 4,900,000 61 7,300,000 
Orders— 

Received .... 14 6,529,000 81 9,700,000 
On hand .... 13 22,406,000 ‘ 35,600,000 
Detailed Distribution for Week 

Shipments Orders 

Northern California* ...... 3,140,000 3,443,000 
Southern California* ...... 946,000 2,121,000 
Western bees Sia Shaw none 36,000 18,000 
eee re eee 728,000 717,000 
PORNO on 65.5 6 ioe eeseesune 50,000 230,000 
NOEL | vulva nachaevsrelsioe sctarers 4,900,000 6,529,000 

California White Wood 

Shipments Orders 

Northern California* ....... 919,000 652,000 
Southern California* ...... 151,000 2,000 
PANO caret wrerealicw alterna 1,070,000 654,000 


Production (14 mills), was 1,331,000 feet; and 
orders on hand at the end of the week (13 mills), 
2,936,000 feet. 

*North and south of line running thru San 
Luis Obispo and Bakersfield. 

tNevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 


Hardwood Flooring 


The Maple Flooring Manufacturers’ Associ- 
ation has compiled the following monthly aver- 
ages for the first quarters of 1923 and 1924: 

ae 
1924 1923 


Pet. 
Production .30,047,000 28,240,000 1, 07, “000# 6.4* 
Shipments .25, Hig 000 30,562,000 4'569,000 15.0 
OPGETS: 4.0.06 30,772,000 43,160,000 12,388,000 28.7 





orders .. Bape a 916,000 10,692,000 * : 
BLOCKS «2.6.4.6 1,896,000 22,392,000 496,000 2.2 


Average se of =e Clear No. 1 and Factory 
F.o.b. Michigan and Wisconsin Mills 


—Decrease— 

1924 1923 Amount Pet. 
2) re $95.18 $99.02 $3.84 3.9 
DIOL ceelesviente MD 89.17 5.65 6.3 

Factory ......- 49.32 42.14 7.18* 17.0° 
The product... 84.22 87.04 2.82 3.2 


*Increase. 
(Southern Pine Barometer—Page 49) 
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March Building Permits Break Record 


When it is remembered that the building permits issued thruout the 
country during the first three months of last year exceeded all previous 
records, and that 1922 held the three months’ record up to that time, 
the fact that the first three months of this year witnessed the issuance 
of more building permits, and for a larger valuation, than for the first 
quarters of any previous year in the history of the country, assumes very 
great significance. The March total exceeds the combined valuation 
for January and February, and is the largest record for March. 

Reports of permits issued during the first three months of this year 
in 213 cities, as compiled by the American Contractor, show a total of 
76,477 permits issued, with estimated valuation of $419,043,491, as 
compared with 71, 286. permits, with valuation of $397,528,644 during 

ow" foe 1924—, 7 1923—, 


No 
Permits Valuation Permits Valuation 












Alabama— Massachusetts— 
Birmingham 834 $ 2,086,740 550 $ 1,247,595 Beverly ......... 41 

Arizona— Boston ......eee. 839 
Phoenix ...+..... 76 118,010 66 585,943 eens teeeeeee B. 

LO le a ee En: a RS 41 
Fort Smith ...... 120 101,686 «78 = s«:123,664  Ghicrte “1200001 = 
Little Rock ..... 220 505,278 220 577,508 Fall River ...... 68 

California— Fitchburg ....... 35 
Alameda ........ 95 193,289 81 175,831 Haverhill ....... 32 
Berkeley coe eee 956.950 238 703,095 Holyoke .eccoce- 95 
Compton 49 95,401 44 68,640 Lawrence ....... 67 
Fresno 130 175,943 211 520,668 — etebencues 114 
Glendale ........ 274 968,050 245 1,036,475 Lyn eseeeseces 2 
Long Beach ..... — 469 2,297,24 517 1,974,619 Medford’ Beasdere 88 
Los Angeles .». 5,256 17,279,758 5,556 21,196,087 New Bedford .... 98 
Oakland . 1,386 ,896,416 1,020 2,581,989 North Adams .... 14 
Pasadena . 353 885,252 350 1,001,770 Quincy ...... 132 
Sacramento ..... 324 622,072 347 728.688 Salem ...... 51 
San Diego ....... 496 800,739 502 1,417,100 Somerville . 92 
San Francisco... 994 4,652,933 977 3,229,572 Springfield 238 
San Jose ........ 122 217,175 139 280.605 Waltham ....... 41 
Santa Ana ...... 64 211,970 143 529,674 Worcester ....... 205 
Stockton ........ 118 810,140 159 533,720 Minnesota— 

Colorado— , WIAD cacceescs 217 
Colorado Spgs.... 141 176,565 120 157.715 Minneapolis ..... 818 
Denver ..... wecse |€=6GRS 2,112,850 564 1,879,850 St. Paul ........ 518 
Pueblo ......- ccc oon 145,270 76 72,717 Mississippi— 

Connecticut— Jackson ......... 84 
Bridgeport ..... - 140 276,675 71 208,810 
New Britain .... 108 550,277 65 578,020 Missouri— 

New Haven ..... 191 1,000,531 129 494,107 Kansas City ..... 415 

Delaware— St. Joseph ....... . = 
Wilmington ..... 112 972,526 107 235,922 St. Louis ....... -1, 

District of oe - 

wae . TRG sevseeseese 
Washington ..... 657 3,231,677 966 3,835,978 Nebraska— 

Florida— WAMCOUD ec edcieece oe 
Jacksonville ..... 314 762,607 = apr Omaha ....ceveee 239 
Lakeland ....... 61 74,365 e 59,56 * 

BE hooves ones 278 «43,663 «283 «= 422,600 yp NOW Hampshiro— 
Pensacola ....... 60 43,008 69 49,659 ~ poy a paral 
TRIE. ccccccccns TD 455,017 228 355,007 , New Jersey— - 

Georgia— aay a ee eeeces v0 

ae 436 1,258,017 652 (2,198,284 ray 1° 

c “ 42 East Orange ..... 134 
MENEE: Swawcevoe 171 74,837 170 147,429 Elizabetl 143 
eee 134 52,699 199 89,089 a 30 
Savannah ....... 69 450,720 57 _—- 2 a 132 

Idaho— Oran 2 e blade 79 
| | Pree 85 ba By ey j 83 45,895 We. ssecaewen 70 
* Minois— Paterson ...<..0- 280 
eee 84 155,610 67 135,828 Plainfield ....... one 
Chicago .....s00- 1,651 26,712,900 1,337 30,371,447 ‘Trenton ........ : 
| 109 324,700 104 328,825 New Mexico— 

East St. Louis.... 120 273,929 112 359,865 Albuquerque .... 29 
Evanston ........ 92 1,281,190 99 2,065,875 

Maywood ........ 83 22,600 65 318,475 New York— 
ee 164 948,430 107 225,150 Albany ......... 828 
ee 32 116,580 308,395 Auburn ......... 25 
Rockford ........ 128 276,950 78 241,365 Binghamton ..... 325 
Springfield ...... 122 430,411 117 307,821 ae see eeeees i 

Indiana— . Vernon ...... 
| eee 21 113, 500 31 186,900 New York City: 
Evansville ....... 301 549,274 213 3,465 Boro Bronx.... 2,642 
Fort Wayne 264 1,676,000 293 1,479,625 Boro Brooklyn.. 3,378 

BEE OCC Ee 204 1,779,395 94 726,330 Boro Manhattan 391 
Hammond ....... 76 224'350 119 606,225 Boro Queens... 7,623 
Indianapolis ..... 1,527 2,213,313 1,438 3,028,839 Boro Richmond. 782 
Richmond ....... 41 42,705 48 186,825 
South Bend...... 303 409,999 519 2,010,198 Syracuse ........ 333 
Terre Haute ..... 202 211,042 319 Pe ere 

Iowa— Watertown ...... 

Codar Rapids .... 113 311,557 125 322,525 NORNCPS occiccciccs 107 

MVORDOTE co cccccc 102 152,143 9 . : 

Des Moines... 206 ©-556,300 164 «847.885 ©, Worth Carolina = 
Dubuque ........ 187 397,432 54,299 Charlotte ....... 85 
Mason City ..... 55 24,623 32 10,568 Greensboro ...... 119 
Sioux City .....: 86 427,400 71 208,275 Wilmington ..... 14 

Kansas— Winston-Salem .. 175 
Kansas City .... 242 480,185 157 626,315 
ORD. cab vc eee c 138 184,096 147 290,299 North Dakota— 
OE icanta's ows 258 392,214 8A2 117,346 — iin wines ay 

Kentucky-—— rand Forks ..... 
Covington ....... 105 179,900 116 897,525 Ohio— 

Texington ...... 67 189,991 103 187,037 ee rs clo ok, 406 
Louisville... . 1 516 2,942,005 463 = 1.983.530 Canton’. 1.222222. 286 

Louisiana— Cincinnati ....... 765 
New Orleans .... 280 1,075,800 228 722,975 Cleveland ....... 1,726 

Maine— Columbus ....... 620 
Portland ..... a © tee eam Bee os: | 

Maryland— Mansfield ....... 79 
Baltimore ....... 1,204 6,233,820 1,601 3,644,520 Sandusky ....... 53 
Cumberland ..... 81 237.255 5a 151,785 Springfield ...... one 

Michigan— Toledo ...... sees 
Battle Creek .... 51 116,000 ‘64 — oe --- ” 
Bay City ...... .. 144 137,801 6 a ee seeeese 
PMATNG os ccc . 83,780 17,704,688 3,201 6, 235 Oklahoma— 
ee 459 1,647,180 353 588,463 Muskogee ....... 20 
Grand Rapids . 522 510 336 1,117,055 Oklahoma City .. 164 
2 MCKGON .... oc. 0s 82 1333 78 s Okmulgee ....... 10 

alamazoo EE 14 054 102 124,100 Tulsa ......... vo. 195 
Lansing ......... 171 537,730 177 % 

Pontiac ....... ° 87 113,707 50 140,560 Oregon— 

Sere 185 264,157 63 778 Portland ....2.. - 1,528 


the corresponding three months of 1923. However, it must be borne in 
mind that the total for the three months of this year has been greatly 
increased by the unprecedented volume of building in New York City, 
which is so great that serious anxiety has arisen as to whether the work 
“under way and projected can be completed with available men and 
materials without undue inflation of both wages and commodity prices, 
with effect of checking building activity. 

It is apparent from the permits issued that, taking the country as a 
whole, there is going to be a tremendous volume of construction carried 
on during the next few months, barring entirely unforeseen contingencies. 

Following is a comparative showing of permits issued during March, 
1924, with like figures for the same month of 1923: 


oe 1924—, wr 1923—, 


163,705 


1, "478, 317 
87,000 
2,337,700 
220,450 
2,560,825 
102,175 


228,785 
903,613 


138,212 


191,475 
401,817 


635, ‘0: 56 
846,825 


55,260 


1,397,890 
46,975 


1, 398,465 


41,185,951 
66,914,854 
22,156,867 
51,994,570 
6,374,990 


896,496 


1,395,800 


289,010 
677,975 


500,015 


11,395 
35,036 


3,247,290 


660 
90 
1,241 
18 


117 
251 


2 
415 


oe 1924—, ow ae 1923—, 


0. 0 0. 0 
Permits Valuation Permits Valuation 


68,1 
4,707, 256 
295,44 
396,494 


456,625 
218.300 


335,265 
1,130,740 


95,780 


045,500 


1,397,000 
488,477 


43,986,667 


2,761,220 





of 
Permits Valuation Permits Valuation 





Pennsylvania— 
Allentown ....... 96 658,675 122 1,265,120 
Maas cewcee 173 345,175 170 285,021 
Bethlehem ..... P 59 128,918 34 89.392 
MR ecccesucas 41 154,0 42 98,120 
WE ddecncaaaee 200 675,137 183 471,309 
Harrisberg ...c<« 121 889,930 120 961, 
Johnstown ....... 32 294,000 40 380, 
Lancaster ....... 116 1,012,385 121 386,670 
McKeesport ..... 74 61,22 61 176,117 
Philadelphia 3,322 15,756,560 2,615 1,064, 
Pittsburgh ...... 651 3,653,955 688 2,950,388 
Reading <occcccee 68 501,975 110 791,150 
Serantom ....cce- 141 372,100 122 586,503 
Wilkes-Barre .... 150 314,597 235, 
WO tadadiaceanee 15 215,000 131 471,245 
Rhode Island— 
Providence ...... 441 1,579,100 424 2,200,900 
South Carolina— 
Charleston ...... 28 39,472 36,725 
QR kc cccecs 77 70,446 137 197,563 
South Dakota— 
Sioux Falls ...... 29 145,000 23 206,737 
Tennessee— 
Chattanooga ..... 178 424,230 220 295,768 
Knoxville ...... - 248 337,980 362 702, 
Memphis ........ 595 2,151,240 508 1,489,250 
NGGNGING c.cccucs 338 338,776 347 440,513 
Texas— 
eae 443 2 — 470 2,059,537 
Ee PO deckeadue 96 7,366 102 212,517 
Fort Worth ..... 185 aS 984 655,122 
Galveston ....... 385 474,733 277 172,451 
pS eee 669 1,556,634 631 5,348,319 
San Antonio ..... 375 895,948 378 1,137,511 
Utah— 
aS ee 36 203,500 34 90,600 
Salt Lake City... 156 833,020 90 ‘ 
Virginia— 
i eee - 156 704,983 215 592,274 
Richmond ....... 274 1,460,029 250 2,035,670 
Roanoke ....:... 145 305,702 250 486,250 
Washington— 
Everett 158,475 181 65, 
Seattle 2,151,860 1,052 1,362,985 
Spokane 359,485 242 221, 
Tacoma 773,102 446 511,536 
West Virginia— 
Charleston ...... 96 318,614 128 856,270 
Huntington .....; 215 1,128,668 262 917,590 
Wheeling ........ 149 29,186 132 453,524 
Wisconsin— 
Kenosha ......... 123 158,221 2 100,870 
Milwaukee ...... 658 5,079,081 2,552 2,406,541 
Ore » 52 91,251 49 45,923 
eee 62 123,684 51 ,005 
Sheboygan ....... 168 303,756 44 . 
Wyoming— 
Cheyenne ........ 23 45,165 31 93,235 
ROOD Vénwccdees 76,477 $419,043,491 71,286 $397,528,644 





(Statistics—Continued from page 48) 
Southern Pine Barometer 


NEW ORLEANS, La., April 21.—For the week 
ended April 18, Friday, one hundred thirty-six 
mills report as follows to the Southern Pine 


Association: 


{Cars 
Production ... 
Shipments 
Orders*— 
Received , 
On hand end 
week 


“tons 
43,882 


3, 673 1, 31 365 
3,429 72,026,145 
-12,107 254,307,535 


Percent Percent 


ef pro- of ship- 
duction ments 
99.24 2.22. 
92.65 93.36 


*Orders on hand showed a decrease of 1.98 per- 
one hundred thirty-two 
mills contributed to previous week’s report. 


+As a basis for carload, the average load shipped 
in March, 21,005 feet, is used. 


cent during the 


week ; 





THE WASHINGTON EM, at Cambridge, Mass., 
perhaps the most famous tree in the United 


States, fell several months ago. 


Prof. Irving 


W. Bailey, of Harvard University, has examined 
the cross section of the trunk, and he concludes 
that the tree was between 204 and 210 years 
old. The trunk and larger branches are being 
earefully preserved. Later these will be made 
into suitable mementoes. 
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National Manufacturers Create Council Representing Producers, 
Distributers and Consumers—Endorse 


Among the important steps taken at the 
twenty-second annual convention of the Na- 
tional Lumber Manufacturers’ Association, held 
at the Congress Hotel, Chicago, on Thursday 
and Friday of last week, was the providing 
for a permanent means for contact and co- 
operation between lumber producers, distrib- 
uters, and consumers. This very desirable ob- 
ject is to be accomplished thru the creation of 
‘*The American Lumber Council,’’ to consist 
of not less than five nor more than ten repre- 
sentatives of each of the above named interests, 
as provided for in a resolution which will be 
found on page 54. Among the functions of the 
council, thru a‘publicity committee to be ere- 
ated, will be the dissemination of information 
for the furtherance of the public understanding 
and universal observance of the American Lum- 
ber Standards. 

A number of other important matters were 
threshed out, crystallizing in recommendations 
embodied in the formal resolutions adopted, or 
in action from the floor, as recorded in the run- 
ning account which follows. 

[ Nore—A report of the opening session of the 
convention, held on Thursday of last week, ap- 
peared on page 54 of the April 19 issue.— 
EDITOR. | 


Senator Denounces Campaign of Slander 


At the annual banquet of the association, 
held in the Gold Room of the Congress Hotel, 
Thursday evening, Senator George H. Moses, of 
New Hampshire, aroused enthusiastic applause 
by his ringing denunciation of the campaign of 
scandal and back fence gossip which for many 
weeks has been occupying the attention of the 
law makers at Washington. He expressed the 
opinion that the investigations will evaporate 
into thin air, and that in the end the committees 
will have made out no case against anyone. It 
would seem that the senator is well qualified to 
speak on this subject, being, as he said, himself 
chairman of three senate investigating com- 
mittees and a member of a fourth. 

He characterized the witnesses that have been 
heard as ‘‘the most motley procession that has 
ever come before any investigating body—a 
succession of divorcees, drunkards, dive keepers, 
dope fiends, discredited, disgruntled and dis- 
charged employees, finally getting down to re- 
formed bandits and any man with a grievance.’’ 
He said that out of it all has emerged only one 
fact, ‘‘that a man in high office told one un- 
necessary and wholly futile lie about something 
that happened before he went into office, noth- 
ing else having been conclusively shown.’’ 

He added, however, that he did not wish his 
remarks interpreted as deprecating ‘‘the use- 
ful purposes of congressional investigations,’’ 
and expressed the hope that out of all the welter 
of investigation and interrogation might come 
something constructive. 

Out of the murky, miasmic atmosphere, he con- 
tinued, one figure, courageous and with a vision, 
rises—the President, who stands ready to wield all 
the great power of his office for the benefit of the 
people. 

The Luther Burbanks of politics have made of 
this republic a hybrid nation. We have come to 
have a view of the functions of government far 
removed from what the men of the last century 
conceived them to be. The motto of the nation 
used to be “E Pluribus Unum;” now it is “Pass 
the buck.” 

In closing, Senator Moses said that notwith- 
standing its faults, the people are getting as 
good government as they deserve. ‘‘If you want 
better government,’’ said he, ‘‘you can have 
it. It is up to you. If you want the sort of 
government you have been getting, and are 
satisfied with it, then I can say very little for 
your standards.’’ 

The senator spoke of his tour thru the coun- 
try last year as a member of the senate com- 
mittee on reforestation, and said that he had 
discovered that the question of the future lum- 
ber supply of the country is a national problem, 


He said that congress should aid in providing 
for fire protection, and that there should be tax 
reform, to the end that timber owners be not 
penalized for allowing their timber to grow to 
maturity. 

Following the senator’s address, John H. 
Kirby, of Texas, distinguished lumberman and 
apostle of the American Constitution, delivered 
a masterly exposition of the principles upon 
which this government is founded, as exempli- 
fied in that immortal document, and warned 
against the dangers of forsaking the safe course 
charted therein. 

Toastmaster John W. Blodgett then read a 
telegram of greeting from President Coolidge, 
which is photographically reproduced below. 
The toastmaster also read a message from 
John E. Lloyd, of Philadelphia, Pa., president 
of the National Retail Lumber Dealers’ Asso- 
ciation, extending greetings on behalf of the 
retailers of the country. 


The evening’s program concluded with an 
address by C. D. LeMaster, of Fresno, Calif., 
Snark of the Universe of the Concatenated 


Home Owners’ Clubs 


partment of Commerce. Before quoting the 
words of his chief, Mr. Durgin expressed ap- 
preciation of the way in which the National 
Lumber Manufacturers’ Association has ¢o- 
operated in the program for lumber standardiza- 
tion. 

In further allusion to the work of standard- 
ization, he took a rap at those whom he termed 
the ‘‘damn pleasers’’ of the industry, elucidat- 
ing that definition as applying to the archi- 
tect who asserts his right to specify, the indi- 
vidual manufacturer who claims the right to 
produce, and the dealer who reserves the right 
to order, what he, or they ‘‘damn please.’’ 

He then presented the following message from 
Secretary Hoover: 

Please express the appreciation I feel for the 
leadership shown by the association among Ameri- 
can industries in undertaking the stupendous prob- 
lem of standardization. With the start that has 
already been made and the moving forces in the 
industry toward its further consummation, I have 
the feeling that a new era has been opened in the 
entire national problem, for if it can be demon- 
strated in an industry of so complex and difficult 
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WC128 GOVT BLUE 1/70 


The White House Washington DC 17 9184 


John W Blodgett, Prest National Lumber Manufacturers’ Assn 


Congress Hotel Chicago [11 


Upon the occasion of the twenty second annual meeting of the National 


Lumber Manufacturers' Association I wish to felicitate this great 


organization upon 4ts valuable service in the advancement of the 


public welfare 


No more important problem faces the nation than that 


of supplying homes for the people and upon your industry falls the 


major burden in making this housing provision 


I have entire faith 


in the capacity and willingness of the lumber manufacturers of America 


to measure up to this responsibility 


CALVIN COOLIDGE 





Order of Hoo-Hoo. He extolled the service 
which that order has rendered to the lumber 
industry in promoting friendship and coépera- 
tion between all branches of the business. ‘‘The 
order of Hoo-Hoo,’’ he said, ‘‘endeavors to 
demonstrate the high utility of friendship in 
industry. Its success in that direction has 
been proved by 35,000 lumbermen who have 
joined the order and tested its principles over 
a period of thirty years.’’ 


FRIDAY FORENOON SESSION 


First on the Friday forenoon program was 
an address by Charles H. Crennan, economist 
of the Continental & Commercial Banks of Chi- 
cago, on the business situation. He said that 
the statistical position of business is very 
sound, and that the degree of activity which 
business in general will enjoy during the year 
will depend largely upon the state of mind 
of business men. There is nothing to hinder 
prosperity, he said, provided business men will 
go forward with the degree of confidence and 
courage that is fully warranted by the under- 
lying conditions. 

Brings Greeting from Commerce Secretary 

A personal message from Secretary Herbert 
Hoover was voiced by William A. Durgin, chief 
of the division of simplified practice of the De- 


a character as the lumber industry that these 
ideas and practices can be directed for the combined 
interest of the manufacturer, distributer and the 
public, we will have opened a way for its adoption 
even more widely. 

I hope you will also have opportunity to express 
my faith in the greatest national value of con- 
structive trade association work. I can see no 
other method of organization in industry by which 
many of the problems of common interest—which 
at the same time have vast public implications in 
greater stability to business, greater economies in 
production and distribution, greater conservation 
of our national resources and improved skill and 
business ethics—can any of them be accomplished 
except by such organization. 


Message From Farm Bureau Federation 


Prevented by pressing duties from being 
present, Gray Silver, Washington representa- 
tive of the American Farm Bureau Federation, 
who was scheduled to deliver an address, sent 
a message which was read by Mr. Compton, as 
follows: 


It is not my custom to prepare addresses, but if 
it had been my good fortune to talk to the conven- 
tion of the National Lumber Manufacturers’ Asso- 
ciation I would have expressed my felicitations to 
the lumbermen on the nearing culmination of the 
long campaign for the national standardization of 
sizes, grades, and names of lumber products. You 
are doing voluntarily for your farmer and other 
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customers much that we have found it necessary 
to force by law from certain other groups of man- 
ufacturers through the truth-in-fabric bill, which 
is one of the legislative proposals that detains 
me in Washington. 

Needless to say, I hold the voluntary method to 
be much better than the compulsory one. The more 
other industries follow your example of self-regu- 
lation and discipline the less will be the necessity 
of resort to legislatures for relief. The volume and 
variety of commercial relations are so great in 
these times that the purchaser’s position is hopeless 
if he must rely wholly upon his own shrewdness 
and knowledge to obtain what he seeks to purchase. 
Our commerce would collapse if it did not have 
a basis in reasonable confidence by the purchaser 
in the vendor. It is far better for this confidence 
to rest on the unconstrained good will of the ven- 
dor than on the compulsion of laws ‘‘with teeth.’’ 
As I understand it, your standardization program 
makes it possible for the inexperienced buyer to 
obtain the satisfaction of his lumber needs with- 
out fear of being deceived in quality or size. I 
know of nothing that is better business for the 
lumber business. 


Says Farmers Need Help 


Another topic that I would have dealt with is the 
national welfare necessity of such gatherings as 
yours giving some thought to the miserable estate 
of agriculture in certain parts of the country. The 
gaping wound in the body economic occasioned by 
the distress of the live stock growers and wheat 
raisers, not to mention other groups, is bound to 
affect the general health of the whole. I commend 
to your sympathetic consideration private and 
public enterprises for the cure of this situation. 
The stricken farmers will need the assistance of 
their fellow producers in their efforts to get on 
their feet again, and I need not remind you of the 
direct effect agricultural depression has on the 
lumber industry. It is generally accepted that 
our rural population takes about half of all the 
lumber that is distributed through yards. They 
eould and ought to take much more for a number 
of years. The need for new buildings and repairs 
is so great on the farms that it is credibly esti- 
mated that their satisfaction would require 160,- 
000,000,000 feet of lumber,’ or four times as much 
as all your mills produced last year. Farmers 
are natural users of lumber, and if prosperity pre- 
vails in the country for the next few years you can 
forget the cities when their present building booms 
are over. 


Favors National Forestry Policy 


We know something of your problems for we are 
in a considerable measure forest proprietors and 
sawmill men in a small way ourselves, owning as 
we do in our farm woodlots about two-thirds as 
much timberland as you lumbermen do. We have 
been glad to support you in your wise advocacy of 
a national forestry policy, and we trust that the 
day of permanent lumbering is at hand, for it 
means much to agriculture in all the wooded 
States. We have many common interests and I 
hope that we may mutually do our part toward at- 
taining that spirit of fair dealing without which 
the common life of the country must degenerate 
into a chaos of universally destructive selfishness. 


For Constitution Anniversary Observance 


Harry F. Atwood, of Chicago, president of 
the Constitution Anniversary Association, told 
of the work which that organization has accom- 
plished during the last year along the line of 
educating the public regarding the American 
Constitution. This has been accomplished by 
means of addresses before gatherings of college 
students, school teachers, chambers of commerce, 
business clubs, and mass meetings, reaching in 
the aggregate a vast number of people. 


At the conclusion of Mr. Atwood’s talk, 
President Blodgett called on Mr. Kirby to 
make a brief response, and also suggested that 
the lumbermen present, when they got home, 
go to their superintendents of schools and get 
them to add the study of the Constitution to 
the high school curriculum for the closing 
year of the course. He also suggested that 
lumbermen offer prizes for the best essays 
written by public school pupils on the Consti- 
tution, or that they might do as he had done, 
offer prizes of a trip to Washington, D. C., 
as incentive. 


Mr. Kirby then spoke briefly, saying that no 
man can love the Constitution unless he under- 
stands it. The ordinary citizen too often as- 
Sumes that this government ‘‘just happened.’’ 

f you can get the boys and girls, as well as 
the men and women of America, into the atmos- 
Phere of the Constitution, you will have accom- 


plished a long step toward better government, 
said Mr. Kirby. 

A motion was then offered, and carried; that 
Mr. Kirby write to all those who made con- 
tributions as original members of the associa- 
tion when formed a year ago and enlist their 
support for the work Mr. Atwood is carrying 
on. It was suggested from the floor that a start 
might be made by inviting the subscriptions of 


Officers, Directors, and Committee Chairmen 
of National Lumber Manufacturers’ 
Association for Ensuing Year 


Officers 


President—Frank G. Wisner, Laurel, Miss. 
First vice president—E. L. Carpenter, Minneap- 
olis, Minn. 
Second vice president—R. W. Vinnedge, Seattle, 
Wash. 
. Third vice president—E. A. Frost, Shreveport, 
a. 
Treasurer—John H. Kirby, Houston, Tex. 
Secretary-manager—Wilson Compton, Washing- 
ton, D. C. 


Directors As Recommended by the Regionals 


West Coast Lumbermen’s Association: A. C. 
Dixon, Ernest Dolge, J. J. Donovan, F. B. Hubbard, 
F. C. Knapp, C. H. Watzek, E. A. Poyneer. 

Northern Hemlock & Hardwood Manufacturers’ 
Association: R. B. Goodman, A. L. Osborn. 

















R. W. VINNEDGE, 
Seattle, Wash. ; 
2nd Vice President 


E. A. FROST, 
Shreveport, La. ; 
3rd Vice President 


Southern Cypress Manufacturers’ Association: 
H. B. Hewes, E. G. Swartz. 

Western Pine Manufacturers’ Association: E. H. 
Van Ostrand, Huntington Taylor, W. S. Rosen- 
berry. 


Northern Pine Manufacturers’ Association: 
Edward Hines, H. C. Hornby. 
Hardwood Manufacturers’ Institute: GG 


Sherrill, W. M. Ritter. 

Western Forestry & Conservation Association: 
E. T. Allen. 

Southern Pine Association: O. O. Axley, A. J. 
Peavy, J. L. Kaul, C. S. Keith, J. H. Kirby, M. L. 
Fleischel, F. G. Wisner. 

Georgia-Florida Sawmill Association: W. B. 
Harbeson, W. C. Sherman. 

Michigan Hardwood Manufacturers’ Association: 
C. A. Bigelow, W. L. Saunders. 

California Redwood Association: J. H. Browne. 

North Carolina Pine Association: J. Ross 
MeNeal, G. L. Hume. 

California White & Sugar Pine Manufacturers’ 
Association: R. E. Danaher, R. D. Baker. 

At Large: John W. Blodgett, T. A. McCann, 


Chairmen of Standing Committees 


Economics—A. C. Dixon. 
Advisory Tax—R. B. Goodman. 
Publicity—Junius H. Browne. 
Utilization—M. W. Stark. 
Forestry—George S. Long. 
Transportation—C. A. Bigelow. 
Standardization—C. C. Sheppard. 


It is further recommended that the chairman- 
ship of the Trade Extension Committee be left to 
appointment by the president of the National 
Lumber Manufacturers’ Association. 

It is recommended that a standing committee 
be formed as a credit Corporation Committee and 
that the chairmanship of this committee be left 
to appointment by the president of the National 
Lumber Manufacturers’ Association. 


those present, and several signified their willing- 
ness to subscribe $100 each. A little later in 
the session Mr. Kirby announced that the num- 
ber of subscriptions had reached twenty-nine, 
totaling $2,900, and that he expected that be- 
pi long the number would be increased to 
iy. 
Reports on Income Tax Matters 


At this juncture, Judge W. S. Bennet, of 
Chicago, who had just returned from Washing- 
ton, reported for the tax advisory committee, 
outlining some of the latest developments in 
pending income tax legislation as related to the 
lumber industry. 


Retailer Delivers Constructive Address 


The Friday afternoon session opened with . 


a talk by W. S. Dickason, of the Dickason-Good- 
man Lumber Co., Kansas City, Mo., which 
proved to be one of the most interesting and 
instructive addresses of the meeting. 


In behalf of the 30,000 retail lumber dealers in 
the United States, said Mr. Dickason, I want to 
express our appreciation of the confidence and 
esteem you have evidenced by your invitation to 
meet with you. We accept this as evidence of a 
desire for closer coéperation, not only to promote 
the use and sale of lumber but for conservation, 
standardization, and in the interest of better serv- 
ice and values to the consumer. 

We lose sight a great many times in the discus- 
sion of our mutual problems of the fact that the 
retail lumber dealers, especially the newer genera- 
tion, and those operating in smaller cities, towns, 
and country are becoming less and less dealers in 
forest products, and more and more dealers in 
building materials. The manufactures of tile, 
steel, wallboard, composition siding and shingles 
ete. have been for many years very active in ad- 
vertising to convince the public that their products 
are superior for building purposes, and we knew 
that these products have replaced many million 
feet of lumber. 


Retailer Prefers to Sell Forest Products 


The retail lumber dealer is in business for profit 
the same as you or merchants in other lines of 
business are, and he is in business for the profit 
he can make selling building material, whether it 
be lumber, or any other class of material he may 
handle, or his customers demand, and his interest 
lies with the manufacturer who gives him the 
greatest coéperation and support, but it is need- 
less to say his preference is for lumber and his 
sympathies are with the manufacturers of forest 
products. But if you are to retain this sympathy 
you must coéperate with and support him. To 
provide and protect the market for forest products 
thru coédperative research and advertising is es- 
sential, as is being done by the manufacturers of 
so called substitutes. : 

The retail lumber dealers spend more money 
yearly advertising forest products than do the man- 
ufacturers; they are doing better and more effec- 
tive advertising each year, and the aggregate sales 
of the retail lumber dealers of all classes of mate- 
rials they handle, measured in dollars, is greater 
than the mill selling prices of all the lumber man- 
ufactured in the United States. 

The sometimes expressed attitude of some man- 
ufacturers towards substitutes is that they cannot 
encroach rapidly enough on the lumber manufac- 
turing business to prevent the demand for wood 
being greater than the actual supply. These man- 
ufacturers, however, overlook the fact that there 
is still a great waste at the mill, and in some cases 
at the lumber yard, which could be profitably 
marketed, if the retail lumber dealers were given 
some assistance and some inducements in the de- 
velopment of such markets. This requires re- 
search, advertising and competitive marketing on a 
more systematic and intensified scale than any of 
us have ever thought necessary. 


Is the Manufacturers’ Problem 


It is becoming more and more the manufacturer’s 
problem, and less the retailer’s as he is provided 
with his stock in trade and his market with readily 
accepted substitutes, so that the manufacturer must 
be warned while there are still so many strong 
advocates and supporters of lumber who are will- 
ing to do their part. The Southern Pine Associa- 
tion has already taken a very long stride along 
these lines. The manufacturers of white pine, 
cypress, and some others, have done some work, 
and it is with pleasure that we have noted in the 
past few years the great and constructive work 
that has been and is being done by the National 
Lumber Manufacturers’ Association. We realize 
that we market only a portion of your product and 
your efforts and appropriations must be extended 
to all of your customers and for promoting new 
markets, and we only ask that you give that as- 


—— 








Tepe 


not TTS ET BEALE, MOET LETH SILLE SERGE SGN LL IO, LET IREIEN, NELLIE RENEE OLIN TS BERR 


LAT et LAER A SEE TBIE acd 3. 


52 AMERICAN LUMBERMAN 





ApriL 26, 1924 





sistance to which our business and codperation en- 
titles us. 

The big thing in codperation with the retail lum- 
ber dealer is to encourage the building of homes in 
cities and country, and the construction of farm 
buildings, as more lumber is used in such build- 
ings, in comparison to the total cost of the build- 
ings, than in any other class of construction. 


Need for Building and Loan Associations 


Mr. Dickason said that for the classes of 
buildings he had named, long time money is 
needed. People must not only be encouraged 
to own their homes, but shown how it is possi- 
ble for them to do so. In other words, the 
desire must be created and a way prepared for 
its realization. He proceeded to show the 
important part that building and loan associa- 
itons play in the field of home building and the 
vast possibilities for further development in 
that field, if the interest of lumber dealers and 
others interested in home building can be suffi- 
ciently aroused and the necessary workers pro- 
vided for organization purposes. 

In this connection, he described the valuable 
work being done by the American Savings, 
Building & Loan Institute, of Kansas City, 
Mo., of which Frank A. Chase is educational 
director. For the last two years this associa- 
tion has been working along well defined lines, 
to create desire for homes and provide means 
for financing the building of them. He ex- 
pressed the appreciation of the directors and 
trustees of the institute for the generous sup- 
port by the National Lumber Manufacturers’ 
Association and the Southern Pine Association, 
without which this work would have been im- 
possible. 

The great need in the building and loan work, 
as he saw it, is for men qualified not only 
to ‘‘sell’’ the building and loan idea, but 
to help in the organizing of new associations. 





T° the average man the acquiring of a 
home is a sacred task, one of self de- 
nial and saving. It is a serious matter if 
he is cheated or defrauded, finding after 
a few years that the materials covered by 
paint or paper are not what he thought 
they were, nor what they should have 
been. 

Why should not a man be able to get 
an abstract of his building, the same as 
he can of the lot on which it is erected, 
for it usually costs several times the 
amount paid for the lot? 

Every man who erects a building should 
on completion be required to file with 
the proper county officer a detailed state- 
ment of the construction and of mate- 
rials used, showing the class and grade, 
the sizes and spacing of the joists and 
studding, the number of coats of paint 
and of plaster, all attested to under oath, 
together with copies of the material men’s 
bills supporting his statement. 

I believe this is a matter that is worthy 
of the careful consideration of every 
lumberman. 

—From address of W. S. Dickason. 











To supply the lack of text books and other edu- 
cational material, Mr. Chase, in conjunction with 
Prof. Richard T. Ely and Professor Clark, of 
the University of Wisconsin, is now engaged 
in preparing a text book on building and loan 
associations, to be used in educating men for 
this work, and for the guidance of officers and 
employees in the practical management of 
building and loan associations. It will also 
be used as a text book in universities and schools, 


and promises to become the basis of a regular 
course of study in many educational institutions, 
The text book will be completed by midsummer, 

Mr. Dickason explained that the plans and 
methods of the American Savings, Building & 
Loan Institute are similar to those of the Ameri- 
can Institute of Banking. Many applications 
have been received for charters for local chap- 
ters, as well as for a correspondence course, but 
the institute has been unable to finance more 
than already undertaken. He said, however, 
that the institute has succeded in enlisting the 
moral and financial support of the United States 
League of Building & Loan Associations, and 
it hopes within another year to be able 
to supply a complete correspondence course, 
Then local chapters can be organized where 
those interested can take a course of study and 
qualify for work in any branch of a building 
and loan association. No one connected with 
the institute, excepting Mr. Chase and stenog- 
raphers, receives any compensation, even travel- 
ing expenses. 

The newspapers this morning, said Mr. Dicka- 
son, have an article headed, “Five and One-half 
Billion Dollars Spent for Bogus Oil Stocks.” If 
we could divert this, or a part of it, into building 
and loan associations, it would serve two valuable 
purposes: namely, provide a proper investment 
for those who have been defrauded, and help to 
provide homes for thousands of deserving people. 


Is Safe and Profitable Investment 


Our own company, he continued, has for 
a number of years been stockholders in the build- 
ing and loan associations. We have helped to or- 
ganize a number, and have subscribed for more 
than seventy-five thousand dollars worth of this 
stock. Our company and its stockholders and em- 
ployees pay more than one thousand dollars every 
month for stock in building and loan associations, 
and find it is a safe and profitable investment. As 
to the safety of the investment, it is only neces- 





Retailer’s Suggestion 


If you would check bolshevism, make this a nation of home owners. 
Do it by supporting building and loan associations. Do it by advocat- 


Manufacturers’ Response 


RESOLVED, That the National Lumber Manufacturers’ Associa- 
tion welcomes the suggestion and heartily endorses the proposal that 








W. S. DICKASON, 
Kansas City, Mo.; 
Retailer who advocated 
enlisting traveling 
salesmen as boosters 
for home building. 





ing and preaching thrift and economy. 


Organize Home Owners’ 
Clubs. Advertise “Own Your Own Home,” 
and tell the people how they can own their 
homes. Help promote building shows. 

The prosperity of the lumber industry 
lies in our own keeping. There is no way 
to shun the responsibility. There is no 
place for alibis. 

Back in 1896 the traveling men of the 
country elected McKinley president of the 
United States. Maybe Mark Hanna helped 
—but without the work of the traveling 
men’s clubs Bryan would have been elected. 
I know whereof I speak, for I was a travel- 
ing man that year, and helped to organize 
many McKinley clubs. We talked and 
preached “the full dinner pail,” prosperity 
and the gold standard. We. talked these 
themes on the streets, on the trains, in the 
hotels, in the grocery stores and in the 
lumber yards. And we won. 

Make your traveling men advance agents 
of prosperity. Supply them with information 
regarding building and loan associations, 
Home Owners’ Clubs etc. Have them tell 
Jim Jones what Tom Smith is doing; talk 
about the good things one town is doing; take 
the message to another town. Public opin- 


ion and sentiment are molded by what the other fellow is doing. 
The building of one home, heralded thruout the community, creates 
the desire for many more. 

If all of us start unitedly on a program of this kind we can within 
the next five years make a couple of million new home owners in 
the United States; the seed will have been sown in the hearts of two 
million more, we shall have all the business we can take care of, 
and our country will be safe from the red menace. 

Will you do itP Let’s go! 


the people of the United States be urged to 
that they be encouraged to save their earn- 
ings and give more attention to the funda- 
mentals of good citizenship; that communi- 
ties be induced to start thrift and home 
owning clubs and to promote the- improve- 
ment of property generally, while practicing 
those homely virtues that always have been 
the foundation of a virile citizenship; and 

RESOLVED, That this association recom- 
mend to its constituent members the sug- 
gestion embodied in W. S. Dickason’s ad- 
dress; that the traveling lumber salesmen 
be instructed to carry from town to town 
and from dealer to dealer the message that 
the home ownership idea and building loan 
associations are helping to build communities, 
thru making it possible for persons of mod- 
erate means to own their homes, and 

RESOLVED, That this association recom- 
mend to other associations the promotion of 
home ownership clubs and the encourage- 
ment of employees and others to place their 
money in savings accounts and in building 
and loan associations, and 

RESOLVED, That the National Lumber 
Manufacturers’ Association recommend to al- 
lied industries that they too make their trav- 


practice economy, and 

















A. J. PBAVY, 
Shreveport, La. ; 
Manufacturer who of- 
fered resolution en- 
dorsing suggestion 
embodied in Mr. Dick- 

ason’s address. 


eling salesmen “advance messengers of prosperity” in promulgating 
the idea of home ownership and in encouraging thrift; and that there 
be an exchange of suggestions and a report of progress between the 


various associations, and, finally, be it 
RESOLVED, That the secretary-manager 


of this association be 


empowered to call a conference of the secretaries and executive of- 
ficers of the various associations in order that this important subject 
may be discussed and plans laid for a coéperative movement in behalf 


of thrift and home ownership. 

















. — VS ee 6” DO 


wert VS FerR : 








Apri 26, 1924 


AMERICAN LUMBERMAN 53 








gary to compare losses with those of state and na- 
tional banks. The losses have been only nominal, 
and the comparison is favorable and flattering to 
puilding and loan management. 

A bill has been introduced in Congress the pur- 
pose of which is to provide cheap money for home 
puilding. The Government can not do this as 
cheaply as the building and loan association if it 
take the proper credit precautions, unless it is at 
the taxpayers’ expense. 

People are not building homes just because they 
can get cheap money. The desire must be created, 
and made so strong that they are willing to make 
the necessary sacrifices. Only when you do this 
do you have a safe moral risk. Unless people want 
a home more than they want an automobile or 
other like luxuries they are not safe credit risks. 
It is not the amount of money a man earns, but 
the amount he is willing to save, that buys and 
builds a home. 

The automobile salesman first created a desire 
for an auto, and created it so strong that they 
could taste it. Many of them have had little to 
taste since. Create the same desire for homes and 
you have not only created a market for your lum- 
ber, but you have made many happy, loyal and pa- 
triotic citizens for your country who can be relied 
upon in any emergency or national crisis, and we 
shall have less taxes to pay. 


Must Make Standardization Effective 


Whatever may be the results of the standardiza- 
tion program, I am sure that we are all agreed that 
the discussions between the manufacturers and the 
retail dealers have increased our respect and con- 
fidence in one another, and we have all obtained a 
better understanding of one another’s problems 
and of the importance of the part each plays in 
the distribution of the products of the forest. 

The purpose of standardization is to conserve our 
forests and to do this we must adopt sizes where 
the maximum strength and the minimum waste 
meet, and it is the patriotic duty of the manufac- 
turer and the retailer to use their best efforts, not 
only to have such sizes adopted but to have no 
sizes less than standard manufactured. 

This can only be accomplished by educating the 
consumer to demand from the dealer and the 
builder standard sizes, for only by the conserva- 
tion of our forests can the consumer expect to con- 
tinue to buy lumber at the low prices that pre- 
vail today. 

The retailer by his contact with the consumer 
ean do much to accomplish this and the manufac- 
turer can reach the public thru his advertising and 
by his refusal to manufacture less than standard 
sizes, for there are unscrupulous dealers and 
builders who impose a handicap on other dealers 
and an injustice upon the consumer by their use of 
sizes below the standards adopted, which should 
be minimum sizes with the minimum strength for 
the purposes for which they are intended. 

The retail dealer is.for standard sizes that will 
protect the interests of the consumer and the 
honest retail dealer and we ask your codperation 
in this. 

Gentlemen, we are morally obligated to the pub- 
lic to give them the protection and saving and if 
we don’t carry this standardization thru we stand 
convicted of inconsistency before the public. 


Suggests ‘‘Abstracts’’ of Buildings 


Mr. Dickason, in the course of his address, 
made a very interesting suggestion, to the effect 
that when a man buys a building he ought to 
be able to get an ‘‘abstract’’ of it, the same 
as he gets an abstract of the ground on which 
it stands. His remarks on this subject are 
printed separately in a box on page 52. 

He commended the correspondence course for 
lumber retailers supplied by the National Lum- 
ber Manufacturers’ Association, saying that sev- 
eral of the employees of his company had com- 
pleted this course, and as a result are occupying 
better positions at higher pay. He suggested 
that a moderate charge should be made for the 
course, on the ground that those taking it would 
feel a greater interest and be more likely to com- 
plete the course if they had invested their 
money in it. He suggested that the fee might 
be made payable in two instalments, and if 
thought best, a part or all of it might be re- 
turned to the students who faithfully com- 
pleted the course, as a reward for the time 
and effort they expended in fitting themselves 
for better service to the lumber industry. 


Gives Views on Code of Ethics 


Mr. Dickason said that he had read the able 
address made by Mr. Blodgett before the an- 
nual convention of the National-American 
Wholesale Lumber Association recently_held at 

mcinnati, and was particularly interested in 


his reference to the creation of a committee 
of twenty-one, seven each from the manufac- 
turers, retailers, and wholesalers, to prepare a 
code of ethics. He endorsed the spirit of the 
movement, but suggested a ‘‘code of trade 
practices,’’ rather than a ‘‘code of ethics.’’ 


A code of ethics, he continued, is too much like 
a New Year's resolution. It is too easily broken, 
but code practices could be made and adopted by 
associations and they would stand as a guide to 
retail dealers and manufacturers and wholesalers 
in the filing of claims and settlement and adjust- 
ment of differences. 

We have in Kansas City a little club of lumber- 
men which meets every Tuesday, open to every- 
body, and I will say that there is scarcely a meet- 
ing passes that someone does not ask how he 
should proceed in certain matters; how much of a 
claim he would be justified in filing; how much 
he is entitled to for piling or storing stock ; whether 
he is justified in canceling an order etc., evidenc- 
ing a spirit of fairness and a desire to be governed 
by precedent if one can be found. Unfortunately 
there is too wide a range of expression, due to 
the fact that some cases have been settled to the 
great dissatisfaction of one or both parties to the 
controversy, settlement having been accepted 
rather than go to the expense of a legal action 
when arbitration is rejected. 

There are long files of cases settled by arbitra- 
tion but I do not believe generally they would be 
acceptable as a code of trade practices prepared 
by a committee such as Mr. Blodgett has suggested. 


Retailer Wants Light On Vexed Questions 


The retailer wants to know how to proceed. He 
wants to know what others have done under sim- 
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ilar circumstances, and what is considered fair and 
equitable to all concerned. If he has a book of 
trade practices, prepared by men engaged in the 
different branches of the industry, that bears the 
stamp of nonpartiality and has the endorsement of 
associations of manufacturers, wholesalers and re- 
tailers, to which he can refer and find cases similar 
to his, I am convinced that there would be fewer 
claims filed, and those that were made would be 
much more easily and quickly adjusted. 

When is a manufacturer justified in refusing to 
accept a cancelation? When is a dealer justified 
in canceling an order? Should not the seller pay 
the buyer’s loss sustained by him because of 
the seller’s failure to ship all or a large percentage 
of some item that was ordered and accepted in a 
mixed car? No code of ethics nor of trade prac- 
tices is necessary or required by a very large per- 
centage of manufacturers, wholesalers, and retail 
dealers, for they are fair and honorable in their 
dealings. They willingly acknowledge their errors 
and omissions and are ready at all times to make 
reasonable and equitable restitution. They be- 
lieve in and practice the golden rule in business, 
but the unethical and unfair practices of a small 
minority create friction and distrust that has a 
tendency to reflect on an entire branch of the 
industry, but I believe that a code of trade prac- 
tices would go far toward correcting this evil. 

Many times an error, the result of inefficiency, 
or an oversight, or a misunderstanding, or inex- 
plicit information in ordering, results in a serious 
loss which should be amicably settled if all parties 
are liberal in their views and honest in their con- 
victions. 

We heartily endorse Mr. Blodgett’s suggestion. 


Mr. Dickason closed his address with the 
suggestion, ‘‘boxed’’ on page 52, that lumber 
concerns thruout the country make their travel- 
ing men ‘‘advance agents of prosperity, to 
disseminate information regarding building and 
loan associations, home owners’ clubs, and in 
every way possible to encourage the building 
of homes.’’ 


Speaks for the Wholesalers 


The convention then listened with close atten- 
tion to a very interesting address by Dwight 
Hinckley, of Cincinnati, Ohio, president of the 
National-American Wholesale Lumber Associa- 
tion, on ‘‘ Yesterday, Today, and Tomorrow’’ 
in the wholesale lumber business. 


The wholesaler, whom in my official capacity I 
represent, said Mr. Hinckley, and the manufacturer 
whom you represent, have many things, in fact, 
have everything, in common. What is for the well 
being of one is for the well being of the other. It 
is fitting that we should discuss the common prob- 
lems together, advising each other, to the end that 
this great lumber industry should be continuously 
improving. 

In a day now past the wholesaler of lumber met 
with a good deal of criticism from other branches 
of the industry. Possibly some of the things said 
about him were true and some of the criticism was 
merited. The wholesaler of yesterday was not the 
wholesaler of today. He was accused at times, 
possibly, as I have said, with some justice, of ail 
sorts of sharp practice; was described as an un- 
necessary evil, a barnacle on the ship of progress, 
and a leech sucking the life blood from the indus- 
try. He was often described as having no respon- 
sibility, and with little or no regard for his con- 
tracts, expressed or implied. He was accused of 
overbilling of grade and measure. This was done 
to some extent, undoubtedly. Orders were taken 
without knowledge as to where the stock could 
be bought or at what price, and were it to his ad- 
vantage to fill the order, the order was filled, 
sometimes promptly, sometimes greatly delayed, 
and sometimes never. The buyer was handed con- 
tinuous excuses until he was finally worn out, if 
it was not to the advantage of the seller to fulfill 
the contract, so that the order was finally dropped. 

On the other hand, purchases were made from 
manufacturers, and if profitable orders were not 
secured, shipping instructions were withheld, or 
the orders canceled. 


Majority Always Were Ethical 


Not all wholesalers, of course, indulged in these 
nefarious practices. Many of them were straight 
and honorable in their business dealings as they 
are today. In fact, the majority of them were so, 
but there were enough of the other kind to cast 
reflection upon that whole branch of the industry. 

Today there are still some few unthinking men 
in the industry who have not kept up with the 
trend who are still criticising the wholesaler by 
word and deed or reflecting upon his business char- 
acter. There are even some who still contend that 
he is not an economic necessity, that his services 
could well be eliminated to the betterment of the 
industry itself. 

I will not discuss that matter, as I believe that 
the majority of thinking men today recognize the 
fact that wholesalers perform a necessary function 


“in the marketing of lumber. No doubt, his services 


could be done away with, but if they were, some 
other machinery would have to be provided to take 
his place. In my opinion this could not be done 
except at a much greater expense. 

The wholesaler today is conducting his business 
honorably and fairly, doing everything he possibly 
can to put the merchandising of lumber upon a 
higher plane, and to promote the best interest of 
the whole lumber industry. This is not altogether 
because he is so inherently honest, but largely 
because he has learned from experience and from 
education that honesty in business is the only 
profitable policy. Buying one grade and selling it 
as the next higher grade may show a fine profit 
on paper, but when the transaction is over, black 
ink will be turned to red. Buyers of lumber are 
more competent today than they used to be. Their 
inspectors know the grades, they always measure 
and inspect their incoming stock, and there is no 
opportunity of putting anything over on them. 


Good Effects of Compulsory Arbitration 

No doubt all of you have noticed a great im- 
provement in methods of wholesalers in regard to 
their contract obligations. The National-American 
Wholesale Lumber Association, I believe, has done 
more than any other factor to bring this improve- 
ment about, and this was done thru insisting upon 
members arbitrating business disputes. I am not 
informed as to the exact number of wholesalers in 
the United States, but the membership in the 
National-American Wholesale Lumber Association 
numbers some eight hundred. It might interest you 
to know that last year members of the Nationa)- 
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American Wholesale Lumber Association marketed 
eighteen billion feet of lumber, almost half of the 
total amount of lumber produced, in the United 
States, so that the National-American insisting 
upon its members arbitrating all business disputes, 
not only with each other,. but with anyone with 
whom they do business who is a member of any 
trade organization, is doing something which must 
necessarily react on others and cause a betterment 
of merchandising methods in the whole industry. 
Some of you who are not familiar with the work- 
ing of compulsory arbitration may be wondering 
what it is all about and why I say it has done 


Resolutions Adopted 


Tribute to Retiring President 


The lumber industry during the last two years 
has been confronted by national problems of far 
reaching consequence. 

In these matters such progress has been made as 
to have brought the National Lumber Manufactur- 
ers’ Association into a position of notable leader- 
ship among the nation’s industrial organizations. 

Dor this the lumber manufacturers of the United 
States acknowledge their debt to John W. Blod- 
gett, a debt which they can repay only in affection, 
friendship and esteem. 

The lumber industry and the National Lumber 
Manufacturers’ Association has honored itself and 
has been honored in the leadership of Mr. Blodgett. 

In recognition thereof John W. Blodgett is made 
an honorary life member of the National Lumber 
Manufacturers’ Association. 


For Trade Development Conference 


The trade development activities of the National 
Lumber Manufacturers’ Association should be more 
closely coérdinated with those of the regional as- 
sociations, in order most effectively to develop the 
campaign to place the merits of wood, its character- 
istics and uses, before the general public, as well 
as architects, engineers and other users of forest 
products, and we therefore recommend: 

The appointment of a council representing the 
various regional associations to work in codpera- 
tion with the officers of the national association 
to this end— 

That a summary of the various activities of the 
National Lumber Manufacturers’ Association re- 
lating to trade development be put before the 
regional associations in order that they may de- 
termine to what extent they can codrdinate their 
activities in this line with those of the National 
association. 

That the following suggestions for specific ac- 
tivities be submitted to the regional associations, 
that they be requested to make additional sugges- 
tions, and that a meeting of the council be held 
prior to the next quarterly meeting of the board 
of directors of the National association. 

The term “market extension” applies particularly 
to engineering, building code and retail service ac- 
tivities. In other words, it expressly deals with 
those activities which promote the proper utiliza- 
tion of lumber and timber. The following sub- 
jects have been suggested: 

. 1. Investigation and testing of lumber and tim- 
er. 


_ 2. Memberships on committees of various na- 
tional societies and associations which are impor- 
— factors in establishing good construction prac- 
tice. 


3. Methods of accumulating material for a hand- 
book on lumber construction for the use of en- 
gineers, architects, designers and contractors. 


4. Preparation of itineraries to provide for talks 
to student groups in our engineering and architec- 
tural schools. 


5. Subjects for publications which will appear 
from time to time prior to the issuance of hand- 
book on lumber construction. 

6. Government lumber purchasing specifications 
and standards. 

7. General building code activities. 

8. Plans for the maintenance of contact with re- 
tail lumber dealers thru the agency of correspon- 
dence courses, personal visitation, and in other 
ways. 

9. Proposed publicity and advertising plans. 

10. Second mortgage home financing. 


Farmer-Manufacturer Movement Endorsed 


WHEREAS, The interests of agriculture and the 
interests of the lumber industry are closely inter- 
woven, therefore, be it 

Resolved, That we endorse the farmer-manufac- 
turer movement and urge our membership and sub- 
scribers to cooperate with and join the farmers in 
their respective localities when farmer-manufac- 
turer association units are organized 


Commends Codperative Research Bureau 


We feel that the appreciation of the entire in- 
dustry as well as of the American public is due 
the eight progressive Pacific coast lumber com- 
panies which, under the leadership of the West- 
ern toc yore & Conservation Association, have 
initiated an innovation in American forestry affairs 
by organizing a codperative research bureau to 
study the scientific and economic aspects of refor- 
estation enterprise and assist in determining a 
sound policy of private forest land management. 
These companies are: 

Booth-Kelly Lumber Co., Hammond Lumber Co: 


so much for the lumber industry. All branches of 
the lumber trade have in the past been exceedingly 
careless in their business methods, particularly in 
regard to their contracts. Orders have been written 
on backs of envelopes, taken over the telephone 
without confirmation, such slipshod methods them- 
selves leading to misunderstandings and disputes, 
so that people who have these disputes settled by 
arbitration learn that it pays to be more carefui. 

Each purchase and sale of lumber is a contract, 
and both buyers and sellers must have a clear 
understanding as to just what that contract is in 
order to prevent misunderstanding, so that today 


the wholesalers are endeavoring to have their con- 
tracts thoroly understood, whether they be pur- 
chase or sale contracts, so that disputes over 
breach of contracts are rapidly being reduced to q 
minimum. That care which the wholesaler is exer- 
cising is being reflected upon the methods of other 
branches of the industry, both manufacturers and 
retailers. 

Disputes over grade are not subject to arbitra- 
tion except by an expert arbitrator, such as an 
official inspector. It is surprising how many dis- 
putes other than over grade there are. Last year 
the National-American Wholesale Lumber Associa- 
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and Shevlin-Hixon Co., of Oregon; St. Paul 
& Tacoma Lumber Co., West Fork Logging Co. 
and Weyerhauser Timber Co., of Washington ; 
Michigan-California Lumber Co., of California, and 
Potlatch Lumber Co., of Idaho. 


The American Lumber Council 


WHEREAS, It is desirable that organized ma- 
chinery be permanently maintained in the lumber 
trade for contact and codperation among the 
lumber producers, distributers and consumers, 
therefore be it recommended to the American Lum- 
ber Congress: 

(1) That an American Lumber Council be cre- 
ated, consisting of not less than five nor more than 
ten representatives each of the producers, the dis- 
tributers at wholesale and retail, and the consumers 
of lumber. 


(2) That the Central Committee on Lumber 
Standards be by common consent converted into 
the committee on lumber standards of the Ameri- 
can Lumber Council, and that the chairman and 
secretary of the council be respectively the chair- 
man and secretary of the committee. 

(3) That a publicity committee of American 
Lumber Council be created, having the exclusive 
function for the present of promoting the public 
understanding and universal observance of Ameri- 
can Lumber Standards. 


4(4) That the American Lumber Council and 
its standards and publicity committees utilize the 
facilities available to it from its supporting organ- 
izations, and that it do not attempt to duplicate 
these facilities. 


(5) That a reasonable proportionate distribu- 
tion of necessary expense be made among the par- 
ticipating national organizations. 

(6) That in furtherance of these results, the 
American Lumber Congress resolve itself into the 
American Lumber Council. 


Standardization Resolution No. 1 

Referring to paragraph 42, “Supplementary 
Recommended American Lumber Standards as 
reported to the Secretary of Commerce by the Cen- 
tral Committee on Lumber Standards, Washington, 
D. C., March 22, 1924,” be it 

Resolved, That sections “b” and ‘e’’ of Article 
42, as adopted by the Central committee on March 
22, 1924, be eliminated, for the reasons that these 
sections are not in the interest of the industry or 
of the public and are against conservation, and for 
the further reason that these sections constitute 
regulation and not standardization. 
This committee offers as a substitute for Section 


That between July 1, 1924, and July 1, 1925, 
the percentages of short and odd lengths eligible 
to inelusion in shipments of mixed lengths remain 
as at present provided by the several regional 
associations. 


Standardization Resolution No. 2 

Referring to paragraph 75, ‘“‘Supplementary Rec- 
ommended American Lumber Standards as reported 
to the Secretary of Commerce by the Central Com- 
mittee on Lumber Standards, Washington, D. C., 
March 22, 1924,” be it 

Resolved, That the following words be eliminated 
from paragraph 75, after the word “lumber,” third 
line from the bottom: 

“and to receive and to act upon complaints not 
otherwise settled, involving the grading or inspec- 
tion of yard lumber.”’ 

The paragraph will then read as follows: 


“That there be created by the lumber manufac- 
turers a central bureau, to promote uniformity and 
the maintenance of high standards of grading and 
inspection of yard lumber.” 


Lumber Distribution Information 


_ WHEREAS, Altho some of the subscribing asso- 
ciations compile detailed figures on lumber distribu- 
tion by States (of destination), and by items, 
others give statistics by classes of trade, and 
others differentiate between rail and water ship- 
ments, since no one of these details is compiled 
by all associations and therefore anything ap- 
proaching national or general data can not be com- 
piled, and 

WHEREAS, It would seem that such distribution, 
if representative of the various sections of the 
country, might open up new or larger markets for 
lumber, and 

WHEREAS, The National Lumber Manufacturers’ 
Association receives many requests for lumber dis- 
tribution: and consumption information which it 
is impossible to answer but which would, if ans- 


swered, give lumber its rightful place in economic 
analyses, therefore be it 

Resolved, That the subscribing associations be 
earnestly requested to consider the incorporation 
of lumber distribution statistics, to be obtained 
from their members and covering at least the itemg 
enumerated in first paragraph above, whenever and 
as soon as they can do so. 


Uniformity in Compiling Statistics 


The reports of the regional associatons on lum- 
ber production, shipments and orders do not por- 
tray actual conditions in the lumber manufactur- 
ing industry, due to incompleteness of returns, to 
frequent disregard, in shipment and order reports, 
of local sales, disposals at the mill, lumber burned, 
charged to factories for remanufacture etc., thereby 
making the reports of shipments and orders not 
comparable with the production figures. 

Therefore, in pursuance of action by the board 
of directors in December, 1923, that greater uni- 
formity be effected in compiling and reporting sta- 
tistical data so as to give a more accurate and 
representative portrayal of conditions in the in- 
dustry, be it 

Resolved, That each subscribing association of 
the National Lumber Manufacturers’ Association 
be requested to make its statistical reports con- 
form to the following: 


Production of reported mills to include lumber 
and timber items but not secondary box mate- 
rial, lath ete. Reports to, be weekly or monthly, 
or both. 

Shipments of reported mills to include local 
sales, disposals at mill, lumber charged to fac- 
tories for .remanufacture, or approximate per- 
centage be given which reported shipments are 
of total disposals. Reports to be weekly or 
monthly, or both. 

Orders of reported mills to be orders received 
during the period. Reports to be weekly or 
monthly, or both. 

That wherever possible these reports cover the 
maximum number of mills which will regularly 
report all three items; and in case of monthly 
reports, the maximum number which will regularly 
report both production and shipments. 

That total stocks on hand, or unsold stocks, be 
furnished wherever possible. 


Recommendation of Tax Committee 


The advisory tax committee desires to call at- 
tention to certain outstanding amendments of the 
Senate finance committee’s draft of the Revenue 
Act of 1924. The committee bill provides for an 
increase of the normal corporation tax to 14 per- 
cent; the repeal of the capital stock tax; and 
under the title ‘‘Returns to be Public Records,” 
section 257, paragraph (e), pages 113 and 114 the 
bill provides for publicity of personal and corpora- 
tion income tax and refund. 

The bill further provides that surplus before 
March 1, 1913, may be returned to the stockhold- 
ers free of tax but applied as a reduction of the 
cost or value on March 1, 1913, of the stock as 
stock in determining the incomé from the sale of 
stock or its partial or complete liquidation, and 
that in determination of the value of stock of 
March 1, 1913 due regard shall be given to the 
value of the net assets of the corporation. 

The advisory tax committee recommends to the 
board of the directors that a conference committee 
consisting of Judge W. S. Bennet, A. C. Dixon, 
Frank G. Wisner, Secretary-manager Wilson Comp- 
ton, and the lawyer members of the advisory tax 
committee, be authorized to confer with the tax 
advisors of the treasury department in an endeavor 
to secure such further amendments to the sec- 
tions of Article 201 as to return to the original 
stockholders of March 1, 1913, not only the sur- 
plus but also the capital invested as of that date. 


Long and Short Haul 


WHEREAS, The senate committee on interstate 
commerce has favorably reported to the senate of 
the United States a bill (S. 2327, Gooding bill), 
which proposes to make the long and short haul 
provision of the fourth section of the Interstate 
Commerce Act inflexible and absolute, and 


WHEREAS, The passage of such an amendment 
would tend to disrupt shipping conditions in all 
industries and to cause confusion and uncertainty 
in both domestic and foreign commerce, and 

WHEREAS, It has been the policy of Congress for 
thirty-seven years to maintain a flexible long and 
short haul rate relationship; therefore be it 

Resolwed, That the National Lumber Manufac- 
turers’ Association is opposed to the enactment 
of the Gooding bill, and that the secretary-manager 
is directed to send a copy of, this resolution to 
each member of the Senate committee on interstate 
commerce, 
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tion arbitrated some three hundred disputes other 
than about grades, arranging from nominal sums to 
many thousands of dollars. These disputes were 
settled fairly by juries of lumbermen of character 
and ability who knew the customs of the lumber 
trade. Who can say that such decisions would not 
in a great majority of cases be more just than 
decisions handed down by a jury composed of men 
and women knowing nothing of the customs of the 
lumber trade and in many cases of lower mentality 
than the average lumberman? 


Looking to the Future 


Tomorrow, what will it bring? What should you 
and I do to help this great industry from which 
we all make our living? What can we do to make 
the lumber world a better place to live and have 
our business being? In the first place, let us put 
aside all jealousy, all hatred, all bickering. In- 
stead of attacking one another when someone does 
not do something just to our individual liking, let 
us get together, talk things over, consult with one 
another, criticize if need be, but in a friendly 
spirit, in a way that would bring forth something 
constructive ; get around the table and talk things 
over. We are all the same kind of people talking 
the same language, and we surely have no differ- 
ences which can not be conciliated. No doubt the 
wholesaler is given to some practices that the 
manufacturer may not approve of. The manu- 
facturer indulges in some practices the wholesaler 
does not approve of. We can accomplish nothing 
by getting off to ourselves. The only way anything 
is to be accomplished is to get together. Insist 
upon your association vouching for the conduct of 
its members by writing into its bylaws compulsory 
arbitration. You know there are only two kinds 
of people—those who are in favor of arbitration 
and those who are not. It simply means those who 
are in favor of compulsory arbitration and those 
who are in favor of voluntary arbitration. 

Further, let us see that business goes thru the 
regular channel of trade—the manufacturer to the 
wholesaler, the wholesaler to the retailer and the 
retailer to the consumer. If that regular channel 
is followed it will bring a great reward to the 
industry itself. No one can say that the manu- 
facturer should not sell direct to the retailer. No 
one should say that a man who can afford it should 
not own a yacht, but the manufacturer, even tho 
he can afford to maintain a sales organization of 
his own, would find it more economical to sell 
thru the wholesaler and will be benefiting the 
industry itself. Let the manufacturer make the 
lumber and let the wholesaler efficiently distribute 
it. 

There is today in the high places of our Govern- 
ment being engendered hatred and bitterness; ac- 


Hold Highly Successful Hoo-Hoo 


New, pulsating life was injected into Chi- 
cago Hoo-Hoodom on Friday night, April 18, 
when a highly successful concatenation was held 
in the Florentine Room of the Congress Hotel, 
in the presence of nearly all the local cats, as 
well as of a great number of visiting personages 
who had gathered in this city from all parts of 
the country for the National Lumber Manufac- 
turers’ Association’s convention, concluded on 
the same day. 

The event, which will be chronicled in Hoo- 
Hoo annals as the ‘‘ William B. Stillwell Con- 
catenation’’ in honor of the veteran of the 
House of Ancients by that name, witnessed the 
induction into the order of twenty-seven kittens 
and the reinstatement of fourteen old cats who 
had permitted their membership to lapse. 

The concatenation was preceded by an enjoy- 
able dinner at which 130 covers were laid. At 
the head table were seated Snark of the Uni- 
verse C. D. LeMaster, of Fresno, Calif.; L. M. 
Tully, of St. Louis, Mo., Past Snark and mem- 
ber of the House of Ancients; John H. Kirby, 
of Houston, Tex.; Supreme Junior Hoo-Hoo A. 
J. Hager, of Lansing, Mich.; Supreme Arca- 
noper J. A. Mahlstedt, of New Rochelle, N. Y.; 
H. R. Isherwood and Rev. Peter A. Simpkin, 
secretary-treasurer and chaplain, respectively, 
of the order; J. A. Gorman, of Chicago, Vice- 
gerent Snark for the northern Illinois district, 
and Tom A. Moore, of Chicago, general chair- 
man of the committees that arranged for the 
concatenation. 

After the tables had been cleared, Vicegerent 

nark Gorman in a few fitting words intro- 
duced Mr. Tully as toastmaster for the evening. 

r, Tully, an after-dinner speaker of no mean 
attainments, acquitted himself of this duty with 


cusations and counter-accusations are being made, 
with. the result that American business is being 
badly injured. Just so it might be in our own 
industry. The wholesaler stands today better than 
he has ever before, and rightly so, as he is deserv- 
ing of the respect of other branches of the industry. 


Important Resolutions Adopted 


The report of the committee on resolutions 
was then read by Secretary Compton, in the 
absence of J. H. Browne, chairman of the reso- 
lutions committee. The report was unanimous- 
ly adopted. The principal resolutions embodied 
in the report appear on page 54. 

President Blodgett suggested that a telegram 
be sent to the Interstate Commerce Commis- 
sion, Washington, D. C., expressing the opposi- 
tion of the lumber manufacturers in convention 
assembled to any changes at this time in the 
Esch-Cummins Act, stating that we are now 
getting better railway transportation than ever 
before, and that the lumber industry is vitally 
interested in the transportation facilities of 
the country because of the fact that it has the 
longest hauls of any industry. Mr. Blodgett’s 
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his customary brilliancy. In his turn he intro- 
duced a long row of Hoo-Hoo celebrities, each 
of whom gave a ‘‘three-minute’’ talk, usually in 
the lighter vein befitting the occasion. 

In his preliminary remarks, Mr. Tully re- 
ferred to the Concatenated Order of Hoo-Hoo 
as the producer of opportunities such as the 
present for the men engaged in the lumber in- 
dustry to get together socially. Such meetings, 
at which business cares are thrown to the winds 
and all thoughts of competition, petty jealousies 
and discordant feelings that might arise during 
the ordinary humdrum of the business day are 
forgotten, promoted closer acquaintanceships 
and led to friendships that without the social 
contact would have been impossible. From 
that view point, he said, Hoo-Hoo is the instru- 
ment of much good. It has been, as it will al- 
ways continue to be, a great factor in the up- 
building of an ethical, successful lumber in- 
dustry. 

Mr. Tully then presented John H. Kirby, of 
Houston, Tex., past president of the National 
Lumber Manufacturers’ Association, and a man 
proud of his Hoo-Hoo affiliation. ‘‘In the 
South, on the west Coast, and here, the men 
engaged in the lumber business are all genuinely 
human, likable fellows,’’ he said. ‘‘ Being 
brought into mere business relations with them, 
one often does not appreciate that fact. It 
dawns on one’s mind only after one has had 
the opportunity, at a social meeting of this kind, 
to rub elbows with them. It is because Hoo-Hoo 
brings all these men together for an occasional 
evening of entertainment and recreation and 
gives them a true understanding of each other 
that I look upon the order as a God-inspired 
institution for the welfare of our industry.’’ 


suggestion was endorsed, and the telegram or- 
dered sent. 

Edward Hines, of Chicago, offered a motion 
to the effect that the National Lumber Manu- 
facturers’ Association subscribe $2,000 for the 
coming year to help finance the work of the 
Constitution Anniversary Association, under 
the leadership of Mr. Atwood, provided four 
other national trade associations will subseribe 
like amounts. This motion prevailed. 

The program being completed and no further 
business coming before the convention, adjourn- 
ment was taken. 


ASSOCIATION PUBLICITY ACTIVITIES 


During the convention, the publicity ecommit- 
tee held a meeting at which all of the regional 
associations except two were represented. Ed- 
gar P. Allen, director of publicity, gave a brief 
outline of the work accomplished and what is 
planned for the future. Unanimous approval 
was expressed by members of the committee, and 
a resolution was adopted commending the high- 
ly efficient work performed by Mr. Allen. The 
question of omitting paid newspaper advertis- 
ing during the summer months was discussed, 
the committee voting to leave this to the judg- 
ment of Secretary Compton and Mr. Allen. 


AMERICAN LUMBER CONGRESS MERGED 


Immediately following adjournment of the 
convention, A. J. Peavy, of Shreveport, La., 
chairman of the American Lumber Congress, 
called a meeting of the directors of that or- 
ganization, for the purpose of ratifying the 
action outlined in the resolution adopted by 
the National Lumber Manufacturers’ Associa- 
tion, recommending the creation of the Amer- 
ican Lumber Council, outlining its functions, 
and providing that the congress resolve itself 
into the American Lumber Council. After pres- 
entation of a brief report on the activities of 
the American Lumber Congress up to this time, 
which have been mainly in the field of building 
and loan work, the action recommended by the 
resolution was taken, thus merging the Amer- 
ican Lumber Congress into the American Lum- 
ber Council. Mr. Peavy then presented his 
resignation as chairman of the American Lum- 
ber Congress, which was accepted, and with that 
act, the congress, as such, ceased to exist. 


Concatenation 


Mr. Kirby then spoke a few words regarding 
the need for deeper patriotism and urged upon 
his hearers to give close study to the Constitu- 
tion of this Government in order to familiarize 
themselves with the vast benefits this nation 
derives from it. He declared his faith that the 
Government of the United States will maintain 
an even keel thruout all vicissitudes if organiza- 
tions such as Hoo-Hoo, standing for the prin- 
ciples of brotherly love and codperation, friend- 
ship and confidence, continue to do their noble 
work. Referring to the recent disclosures in 
Washington, he said that they, or the acts which 
gave rise to them, will in no way disturb the 
foundation of this country. ‘‘No matter what 
happens in Washington, we can have confidence 
in our country and ourselves,’’ he said. 

B. A. Johnson, Seer of the House of Ancients, 
was the next speaker. Mr. Johnson said that 
at a meeting twenty-three years ago at Atlanta, 
Ga., called for the purpose of discussing lumber 
standardization, the idea of a national lumber 
manufacturers’ association was born in the mind 
of William B. Stillwell, of Savannah, Ga., which 
idea soon afterward materialized into the power- 
ful nation-wide organization which during the 
week had met in Chicago. Mr. Stillwell, who 
was present at the concatenation, was one of the 
early Snarks of the Universe and a respected 
veterans of the House of Ancients. Mr. John- 
son offered a resolution naming the present con- 
catenation in his honor, which resolution was 
quickly seconded by Snark of the Universe Le- 
Master and unanimously adopted. 

Thanking the assembled cats for this honor, 
Mr. Stillwell told the interesting story of his 
early years in the lumber industry, and re- 
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cited the events which led up to the organiza- 
tion of the National Lumber Manufacturers’ 
Association. A resounding Hoo-Hoo yell 
greeted Mr. Stillwell as he rose to his feet. 

L. R. Putman, of Chicago, entertained the 
assemblage with a few stories told in his inimta- 
ble manner, and W. 8. Dickason, of Kansas City, 
Mo., member of the House of Ancients, was an- 
other appreciated speaker. 

Snark of the Universe LeMaster impressively 
discussed the growing Hoo-Hoo spirit and the 
friendships which it is breeding within the lum- 
ber industry. He said that the order is show- 
ing new life everywhere, and is growing at a 
more rapid rate than ever before in the thirty- 
three years of its existence. Telling what Hoo- 
Hoo does for its members, and what its mem- 
bers must do for Hoo-Hoo, he said: ‘‘ What you 
get out of Hoo-Hoo, you must put into it. Hoo- 
Hoo, is not a put-and-take game. It is all put. 
Put in your best thoughts and ideas, and your 
best efforts, and you will be amply rewarded.’’ 

Parson Simpkin followed with a splendid talk 
on the spiritual] side of the industry and pleaded 
for the formation in Chicago of a Hoo-Hoo 
Club which would perpetuate the order’s bene- 
fits. He offered in behalf of the Supreme Nine 
and the House of Ancients a resolution of ap- 
preciation to the National Lumber Manufac- 
turers’ Association and the Millwork Cost 
Bureau for making the Hoo-Hoo event a part 
of their respective convention programs and for 
their wholehearted codperation in making the 
concatenation the great success that it was. 

As the kittens were led from the room to 


catch trains, the Junior work was eliminated 
from the Coneat. The serious side was excel- 
lently done by the following team: 

Snark—J. A. Gorman. 

Senior Hoo-Hoo—R. S. Whiting. 

Junior Hoo-Hoo—L. J. Pomeroy. 

Bojum—wWilliam H. Abbott. 

Scrivenoter—Clarence Boyle, jr. 

Custocatian—F. M. Baker. 

Arcanoper—Noel Ridlon. 

Jabberwock—R. A. Johnson. 

Gurdon—A. H. Ruth. 

The candidates for admission to the mysteries 
of Hoo-Hoo were: 


Louis G. Battelle, of Battelle & Battelle, official 
accountants for National Lumber Manufacturers’ 
Association, Dayton, Ohio; Ulysses S. Smith, Lord 
& Bushnell Lumber Co., Chicago ; George E. Kietzer, 
E. A. Thompson Lumber Co., Chicago; Frank H. 
Stoll, Frank H. Stoll Tie Co., Chicago; A. J. Olson, 
Vangsness Lumber Co., Chicago; William E. Schup- 
pert, Nichols & Schuppert Lumber Co., Chicago; 
George A. Nichols, jr., Nichols & Schuppert Lumber 
Co. ; William E. Wherity, Southern Hardwood Traf- 
fic Association, Chicago; L. C. Haring, Melrose Mill 
Co., Chicago; Lawrence D. Thompson, Harris Bros. 
Co., Chicago; William C. Clancy, Lumbermen’s 
Credit Association, Chicago; Raymond Yates, 
Charles L. Baxter Lumber Co., Chicago; A. R. 
Faris, The Hardwood Co., Chicago; Clarence Wil- 
liam Happ, Winnetka Coal & Lumber Co., Winnet- 
ka, Ill.; William H. Fullerton, Hilgard Lumber Co., 
Chicago; Theodore W. Lehmann, Charles L. Bax- 
ter Lumber Co., Chicago; King W. Bridges, J. J. 
Newman Lumber Co., Brookhaven, Miss.; Dudley 
Fitts, MecMullen-Powell Lumber Co., Chicago; 
David O. Gran, Trainer Bros. Lumber Co., Chicago ; 
KE. Alexander Stewart, AMERICAN LUMBERMAN, 
Chicago; J. W. Cisar, J. W. Cisar Lumber Co., 
Chicago; Harry W. Boggs, L. D. Leach & Co., 
Chicago; William Lucas, Eastern Millwork Bureau, 





LUMBERMEN AT PLAY 


Exchange Sets Outing Dates 


PirrspurRGH, Pa., April 22.—The entertain- 
ment committee of the Pittsburgh Builders’ 
Exchange has selected Friday, June 13, to Mon- 
day, June 16, as the dates for the outing at 
Conneaut Lake. It is expected that most of 
those going will leave Pittsburgh Friday at 
1:30 p. m., but some will not be able to go 
until Saturday. Some will return Sunday, but 
it is expected that most of the excursionists will 
remain until Monday morning, the hotel man- 
agement having agreed to prepare an especially 
early breakfast Monday for those who wish 
to get back to the city before noon. Special 
arrangements have been made whereby the hotel 
rates will be $5 and $6 a day per person on the 
American plan. A free trip on the lake will be 
given the party Sunday afternoon. This week- 
end excursion will in no sense displace the 
builders’ annual outing, which will be held in 
July. 

At the luncheon of the Builders’ Exchange 
last Thursday, scholarships were awarded Car- 
negie Tech school students by President J. 
Charles Wilson of the exchange. C. A. Bur- 
nell, one of the students, made an address of 
appreciation, and Fred Hartman, of the State 
industrial relations committee, spoke on ‘‘ What 
the State is Doing in Industrial Relations.’’ 


The national board for jurisdictional awards 




















Hoo-Hoo Dinner in Florentine Room of the Congress Hotel, Chicago, Preceding William B. Stillwell Concatenation, Friday Evening, April 18 


permit of the preparation of the onion bed, 
Supreme Junior Hoo-Hoo A. J. Hager, of Lan- 
sing, Mich., was called upon for a talk. He 
pleaded for the formation in Chicago of a Hoo- 
Hoo Club. 


‘Up in our country,’’ he said, ‘‘we look 
upon Chicago as the real hub of the lumber 
industry. It should be the real hub of Hoo- 
Hoo, the greatest center of the Order in all 
its domain. During my service as a member 
of the Supreme Nine I have felt ‘great pleasure 
at the wonderful things being done in my juris- 
diction, and in all the jurisdictions. Nothing 
would please me more, however, than to see 
organized here one of the finest Hoo-Hoo clubs. 
I am hopeful that before the annual in Septem- 
ber this will have been accomplished. Chicago, 
you know, is in my jurisdiction and I am de- 
pending upon it as my one best bet. Take a 
little lesson from the spirit of South Bend, Ind. 
You might be surprised to learn that there are 
fifteen Hoo-Hoo from that city here tonight. 
They are examples of real Hoo-Hoo from the 
State of Indiana.’’ 


Following the rousing cheer for the visitors 
from South Bend, B. A. Johnson offered a reso- 
lution empowering Vicegerent Snark J. A. Gor- 
man to appoint a committee of five to devise 
plans within thirty days for the organization of 
a club. This was adopted by a unanimous ris- 
ing vote of the Chicago members. 

Owing to the lateness of the hour and the 
fact that several members of the Nine had to 


New York City; J. A. MacDonald, John J. Ander- 
son Lumber Co., Chicago; Charles M. Munson, 
Baker-Fentress & Co., Chicago; E. L. Weinstock, 
Winnetka Coal & Lumber Co., Winnetka, Ill.; J. L. 
Wendl, General Lumber Co., Milwaukee, Wis. 


Fourteen old Cats who had failed to remain 
in the good graces of the old Cat returned to 
the fold upon reinstatement. They were as 
follows: 


Stanley F. Horn, Nashville, Tenn.; O. F. Stokely, 
O. E. Boaright Lumber Co., Chicago; Isaac de 
Sola, Edward Hines Lumber Co., Chicago; Walter 
W. Perkins, Lumbermen’s Credit Association, Chi- 
cago; John J. Manley, John J. Manley Lumber 
Co., Chicago; Fred Kozak, Charles L. Baxter Lum- 
ber Co., Chicago; Charles L. Baxter, Charles L. 
Baxter Lumber Co., Chicago; Walter B. Vanland- 
ingham, Vanlandingham-Cook Lumber Co., Chicago ; 
Henry H. Lamping, R. J. Matthias Lumber Co., 
Chicago; John S. Hurd, John S. Hurd Lumber Co., 
Chicago; H. A. Knapp, Union Lumber Co., Chi- 
cago ; Charles E. Marsh, Red Cedar Shingle Bureau, 
Chicago; Charles S. B. Smith, W. O. Knight Lum- 
ber Co., Chicago; Fred E. Andrews, Chicago repre- 
—* Stevens & Jarvis Lumber Co., Eau Claire, 

s. 


Full credit for the splendid event must go 
to Tom A. Moore, of the Pacific Lumber Agency, 
Chicago, who served as general chairman of the 
committees in charge of the dinner and Concat. 
He was assisted by State Counselor of Northern 
Illinois F. M. Baker and other loyal Chicago 
members of the Order. 


THE UNITED STaTEs consumes nearly half the 
lumber, and more than half the paper, and about 
two-fifths the wood’in all forms. 


has changed the date of its next meeting from 
Wednesday, April 30, to Monday, May 5. 


Cincinnatians Launch Golf Season 


CINCINNATI, OHIO, April 22.—The Cincinnati 
Lumbermen’s Golf Association launched its 
1924 season today with an afternoon of play 
over the course of the Western Hills Country 
Club, after which a dinner and business meet- 
ing was held at the clubhouse. About twenty- 
five members showed up for the play. 

At the meeting, arrangements were made for 
the entertainment of the golf playing delegates 
to the Appalachian Logging Congress and the 
Appalachian Supply Association conventions on 
the afternoon of May 5 at the Maketewah Coun- 
try Club. 

E. M. Bonner, president, presided at the 
meeting and J. R. O’Neill, served as secretary. 


Arranging for Summer Outing 


EVANSVILLE, IND., April 21.—The next regu- 
lar monthly meeting of the Evansville Lumber- 
men’s Club will be held on Tuesday night, May 
13, and Frank C. Storton, secretary and treas- 
urer, says an interesting program will be ar- 
ranged. Claude Wertz, of the Maley & Wertz 
Lumber Co., who is at the head of the enter- 
tainment committee, will make a report on the 
headway made for the annual summer outing 
of the club, that will be held some time 12 
June or July on a steamboat on the Ohio River. 
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Millwork Bureau Discusses Value of Cost System | 


The main topics discussed at Friday’s ses- 
sions of the tenth annual convention of the 
Millwork Cost Bureau, 
held at the Congress 
Hotel, Chicago, April 
17 and 18, were ‘‘ Using 
the Uniform Contract,’’ 
‘“What a Cost System 
Has Taught My Com- 
pany,’’ ‘‘Our Experi- 
ence with the Estima- 








BE. J. CURTIS, 
Clinton, Iowa; 
Elected President 








tors’ Correspondence 
Course,’’ and ‘‘Why 
and How We Maintain 
an Association of Local 
Millwork Operators.’’ 

[A report of Thurs- 
day’s sessions appeared 
on page 58 of the 
April 19 issue of the AMERICAN LUMBERMAN. 
—EDITOR. | 


President F. J. Moss, of Kansas City, Mo., 
opened Friday morning’s session at 10:15 a. m., 
the first speaker being Theo. D. Abeles, vice 
president Charles T. Abeles & Co., Little Rock, 
Ark., who discussed ‘‘ Using the Uniform Con- 
tract.’?’ Mr. Abeles mentioned some experiences 
of his company showing that the uniform con- 
tract is not being used by the millwork indus- 
try to the extent that it should, as a re- 
sult of which the Abeles company has lost some 
jobs where contractors refused to abide by the 
uniform contract provisions. However, he was 
of the opinion that the adoption of the uniform 
contract is a forward step and if used more 
extensively by the members of the bureau would 
convince the public of a unity of purpose in the 
millwork industry. ; 

M. L. Coleman, vice president and general 
manager McClelland Co., Davenport, Iowa, 
stated that his company has used the bureau’s 
form of contract since it was adopted a year 
ago, and no contracts have been made since Jan. 
1, 1924, except on the basis of the uniform con- 
tract. The company has also adopted a stand- 
ard form of proposal. The fair terms of the 
uniform contract make clear the rights of the 
parties to it, said Mr. Coleman, and in this 
way the interests of all concerned are safe- 
guarded, which tends to promote good will be- 
tween the millmen and their customers. 

The uniform contract fills a need in the mill- 
work industry, stated A. H. Kemper, treasurer 
and general manager Toledo Lumber & Mill- 
work Co., Toledo, Ohio, as it is fair to both 
buyer and seller. 

W. M. Walsh, general manager Waco Sash 
& Door Co., Waco, Tex., said: ‘‘We are using 
the uniform contract, with the result that cus- 
tomers and ourselves know what we are doing. 
We are sold on the use of the contract, having 
meat to be an indispensable part of our oper- 
ation. 


Benefits Derived from Bureau’s Cost System 


lt presenting the next topic for discussion, 

What a Cost System Has Taught My Com- 
pany,’’ President Moss said it was the most im- 
portant subject the members had to deal with, 
as it was on that point that the bureau was 
founded. 

E. R. Maule, manager sash and door depart- 
ment Hammond Lumber Co., Los Angeles, Calif., 
said that during last year 300,000,000 feet of 
lumber and $3,000,000 worth of sash, doors, 
finish and millwork were distributed from the 
Los Angeles yard: A cost system properly used 
searches into every detail of such a large volume 
of business, and records these details in a man- 
her that permits an analysis of each part. Mr. 
Maule continued: 


" - business can be considered sound that does 
ot know where, how and why it makes a profit. 


It is essential that information relative to costs 
be obtained concurrently in order to immediately 
correct any condition not favorable to economic 
control, for it is as important to save profits by 
stopping unnecessary losses as it is to make profits 
in the usual procedure of business. Competitors in 
the same industry in a given territory have ap- 
proximately the same costs of labor and material, 
but the third element of cost, which is overhead, is 
dependent to a great extent upon the efliciency of 
the organization. The cost department should be 
the finger on the pulse of the organization record- 
ing the functioning of each part so that its proper 
share and responsibility may be constantly main- 
tained. The most important work of the cost de- 
partment is its responsibility for determining a 
profitable selling price. 

Secretary W. P. Flint read a communication 
from W. Clinton Duffy, assistant general man- 
ager Lafayette Mill & Lumber Co., Baltimore, 
Md., who was unable to attend the meeting, in 
which Mr. Duffy said that the results obtained 
thru installing the bureau’s cost system have 
been such as to double the company’s volume 
of business and at the same time increase the 
relative net return on this business. 

In the absence of Earl A. Hurd, treasurer W. 
F. Hurd Co., Detroit, Mich., H. B. Suther- 
land, of the same company, commented on the 
benefits of the cost system, stating that it has 
meant increased production due to its efficiency, 
and enabled the company to make a profit on 
many items. The benefits derived from the sys- 
tem are far greater than the original cost of 
installation and upkeep. 

‘‘The flexibility of the cost system is one 
of its chief advantages,’’ said E. R. Jones, 
president Victoria Lumber Co. (Ltd.), Shreve- 
port, La. ‘‘It is a valuable asset to our busi- 
ness and we would not attempt to operate with- 
out it.’’ 

J. D. P. Kennedy, secretary May Lumber 
Co., Pittsburgh, Pa., stated that the installation 
of the cost system has not required the employ- 
ment of additional help or increased the over- 
head cost. The company has interested its com- 
petitors in the system. Mr. Kennedy said that 
the system has resulted in improved methods 
and stopped leaks in his firm’s operations. 

P. J. MeDonald, president Los Angeles Plan- 
ing Mill Co., Los Angeles, Calif., said his com- 
pany has had three different cost systems from 
time to time, but the best is the present sys- 
tem of the Millwork Cost Bureau, which the con- 
cern installed during the last year at a cost of 
about $300. The simplicity of the method can 
be mastered in a short time by any young man 
of average intelligence, said Mr. MeDonold. 

John B. Robinson, treasurer G. 8S. Lyon & Son 
Lumber & Manufacturing Co., Decatur, IIl., 
stated that the cost system acts as a governor 
for his business. It is a good investment and 
gives valuable information for the safe conduct 
of any millwork operation, said he. 


FRIDAY AFTERNOON 


The first topic taken up at the afternoon ses- 
sion was ‘‘Our Experience with the Estimators’ 
Correspondence Course.’’ The discussion was 
opened by J. A. Loetscher, secretary Farley & 
Loetscher Manufacturing Co., Dubuque, Iowa, 
who said that his firm has had the largest num- 
ber of enrollments in the course, which covers 
modern estimating procedure and expounds not 
only estimating proper, but also subjects of plan 
interpretation and quantity survey. 

In the absence of Harry G. Kelly, secretary- 
treasurer Adams & Kelly Co., Omaha, Neb., Sec- 
retary Flint read a letter from him in which 
he stated that the company encourged office em- 
ployees to take the course offered by the bureau. 
The estimating course trains the employees in 
a really effective way, furnishing a solid foun- 
dation on which a student can build up a knowl- 
edge and analysis of the work which comes up 
from day to day. 

The most outstanding accomplishments of 
the bureau since it was organized ten years ago 
are the cost system and the estimators’ corre- 
spondence course, in the opinion of Albert 
Steves, jr., vice president and general manager 
Steves Sash & Door Co., San Antonio, Tex. 
There are ten men working in the company’s 
plant who have taken the estimators’ course and 
their experience has been most satisfactory, said 


Mr. Steves. Besides teaching these men esti- 
mating it has instilled a spirit of advancement 
in the plant, and has helped the company build 
up a school of architectural drawing, drafting 
and detailing. 


Local Organizations Very Beneficial 


‘“Why and How We Maintain an Associa- 
tion of Local Millwork Operators’’ was the next 
topic discussed. William Eugene Jones, of E. J. 
& W. E. Jones & Co., Columbus, Ohio, was slated 
to lead the discussion, but not being able to 
attend the meeting had prepared a paper, which 
was read by Secretary Flint, in which he stated 
that the reason for these organizations being 
maintained is because of the trend of the times. 
These organizations serve to protect the just in- 
terests of the millwork industry when assailed by 
the public. Another reason is a credit depart- 
ment, and a further reason is the estimators’ 
correspondence course. 

Franklin Dickey, secretary Pittsburgh Lum- 
bermen’s Club, Pittsburgh, Pa., said that the 
local organizations are very beneficial. He 
spoke of the work of the estimators’ club, 
with fifty enrolled. Meetings are held twice 
a month, at which model estimates are consid- 
ered, and some of the club members demonstrate 
the problems on the blackboard. This teaches 
the men to figure the right quantities and put 
a proper price on them. 

‘The reason we maintain a local organiza- 
tion is because it pays,’’ said C. E. Cowdin, 
president Nicolai-Neppach Co., Portland, Ore. 
‘“We have felt it has paid us to maintain our 
organization in Portland because it has aided 
us to get nearer a legitimate profit on our prod- 
ucts than ever before, and has made us better 
business men and better citizens. ’’ 

In the absence of H. W. Gaetjen, president 
Empire Planing Mill, San Francisco, Calif., 
Secretary Flint read a paper from Mr. Gaetjen, 
stating that in San Francisco the Mill Owners’ 
Association owns and operates a listing bureau 
to such advantage that not only has it impelled 
legitimate and intelligent bidding, but it has 
solved the problem of placing the mill business 
in that territory on a firm basis of commercial 
worth. It has taught the mill operator that 
his product has value and that he is not operat- 
ing a charitable institution. 

‘In our locality the millwork industry is 
grouped into three divisions, detail mills, sash 
and door dealers, and cabinet manufacturers,’’ 
said E. E. Vogue, secretary Pacific Door & 
Manufacturing Co., Seattle, Wash. ‘‘A little 
over a year ago we organized a local associa- 
tion amalgamating all three groups with a chair- 
man for each one. The detail group organized 
a listing bureau about a year ago. Two classes 
are being conducted in the estimators’ course.’’ 

The report of the resolutions committee, sub- 
mitted by Chairman Morgan Davis, and adopted, 
recommended that the number of vice presidents 
be increased from two to four in order to have 
more members participate in the active manage- 
ment of the bureau; also extended thanks to re- 
tiring President Moss for his services. 


Officers and Directors Elected 


President—B. J. Curtis, Clinton, Iowa. 

First vice president—Charles T. Abeles, Little 
Rock, Ark. 

Second vice president—C. E. Cowdin, Portland, 


Ore. 
_e vice president—Morgan Davis, Oshkosh, 


8. 

Fourth vice president—S. S. King, Dayton, Ohio. 

Directors—A. W. King, Duluth, Minn.; Chris. 
Beckmeier, jr., St. Louis, Mo.; C. A. Rineheimer, 
Elgin, Ill.; L. Ray, Memphis, Tenn.; J. A. Mahls- 
tedt, New Rochelle, N. Y.; H. G. Kelly, Omaha, 
Neb.; J. D. P. Kennedy, Pittsburgh, Pa.; B. R. 
Maule, Los Angeles, Calif. ; Albert Steves, jr., San 
Antonio, Tex.; A. N. Kylander, Minneapolis, Minn. ; 
Morgan Davis, Oshkosh, Wis.; ©. T. Erickson, Chi- 
cago; J. A. Loetscher, Dubuque, Iowa; F. J. Moss, 
Kansas City, Mo.; J. P. Rinn, Chicago; C. D. 
McPhee, jr., Denver, Colo.; E. C. Noelke, 15 
ton, lowa; O. D. Haskett, Indianapolis, Ind.; C. H. 
Hudel, Green Bay, Wis.; Earl A. Hurd, Detroit, 
Mich. ; E. R. Jones, Shreveport, La.; M. S. Enochs, 
Jackson, Miss.; J. C. Otis, Columbia, S. C.; P. F. 
Conway, Danville, Va.; S. S. King, Dayton, Ohio; 
E. R. Eaton, Orillia, Ont.; T. A. Wilson, Regina, 
Sask, ; Edmund Goedde, East St. Louis, Ill.; W. B. 
Eo la Ft. Pierce, Fla.; Luke Russell, Paducah, 

y.; C. B. Cowdin, Portland, Ore. 
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April 29—Roofer Manufacturers’ Club, Dempsey Hotel, 
Macon Ga. Monthly meeting. 

April 29—Southwestern Ontario Retail Lumber Dealers’ 
Association, St. Thomas, Ont. Annual. 

May 5—Appalachian Supply Association, Hotel Sinton, 
Cincinnati, Ohio. 

May 5—Lumbermen’s Club of Cincinnati, Cincinnati, 
Ohio. Annual. 


May 5-8—Chamber of Commerce of the U. 8. A., Cleve- 
land, Ohio. Annual, 

May 6-7—Associated Cooperage Industries of America, 
Hotel Jefferson, St. Louis, Mo. Annual. 

May 6-7—Appalachian Logging Congress, Hotel Sinton, 
Cincinnati, Ohio. Spring meeting. 

May 8-9—Hardwood Manufacturers’ Institute, Brown 
Hotel, Louisville, Ky. Annual. 

May 8-9—Florida Lumber & Millwork Association, An- 
gebilt Hotel. Orlando, Fla. Annual, 

May 10—Central Kansas Lumbermen’s Association, 
Chamber of Commerce Rooms, Salina, Kan. Annual. 


May 14—Georgia-Florida Saw Mill Association, Mason 
Hotel, Jacksonville, Fla. Annual, 

May 17—Louisiana Retail Lumber Dealers’ Association, 
Shreveport, La. Directors’ meeting. 

May 17—East Texas Mill Managers’ Association, Lum- 
bermen’s Club, Houston, Tex. Annual, 


May 21—Southern Cypress Manufacturers’ Association, 
New Orleans, La. Annual. 


May 28—Southwestern Hardwood Manufacturers’ Club, 
New Orleans, La. Monthly meeting. 


June 4-6—National Foreign Trade Convention, Boston, 
Mass. Annual. 


June_ 12-13—National Hardwood ‘Lumber Association, 
Congress Hotel, Chicago. Annual. 


June 17—Lumbermen’s Club of New Orleans, New Or- 
leans, La. Annual, 


Hardwood Institute Convention Plans 


Everything is in readiness for the Hardwood 
Manufacturers’ Institute convention which will 
be held at the Brown Hotel, Louisville, May 8 
and 9, according to announcement made this 
week. 

In discussing the program and subjects which 
will undoubtedly attract particular attention, 
it was mentioned that the question of resuming 
the Institute’s former statistical program in 
some fashion and the question of hardwood 
species advertising, as well as other trade pro- 
motion, would no doubt be topics of major im- 
portance both at the board meeting on May 7 
and at the convention following. Secretary- 
manager Pritchard expressed his hope that ap- 
propriate action might be taken to enable the 
reinstitution of a statistical program as well 
as the institution of some form of consistent 
trade promotion. Mr. Pritchard said he would 
make his recommendations with a view to pre- 
senting some concrete material for consideration 
by the board to aid in developing this work as 
rapidly as possible. 

Another matter of great importance to the 
hardwood industry is the progress of the stand- 
ardization work. Chairman B. F. Dulweber, 
of the Institute’s inspection rules committee, 
was present during the standardization con- 
ferences and the annual meeting of the National 
Lumber Manufacturers’ Association, and re- 
ported that he was very much encouraged by 
the progress shown in the standardization pro- 
gram, and that the Louisville convention would 
consider ways and means of expediting this 
work, 

President Sherrill, in attending the National 
Lumber Manufacturers’ Association meeting 
last week in Chicago, expressed his belief that 
the Institute’s Louisville meeting would show 
a record attendance as he said he noted a wide- 
spread interest in the South and Southwest. He 
pointed out that the resumption of the Insti- 
tute’s statistical program is a subject of great 
importance to the trade and that in his con- 
sideration alone producers should interest them- 
selves actively and be sure to attend the Louis- 
ville meeting when all of the circumstances 
surrounding this activity would be reviewed. 
President Sherrill also reiterated his invitation 
to hardwood producers, distributers and consum- 
ers to attend the Louisville meeting, urging 
everyone identified with the hardwood business 
to feel that they had received a personal in- 
vitation. 

President Sherrill also announced that his ef- 
forts to secure the presence of John-W. Blodgett, 


retiring president of the National Lumber 
Manufacturers’ Association and chairman of 
the Central Committee on Lumber Standards, 
at the Louisville meeting have been successful 
and that accordingly the convention would be 
signally honored. 

A list of the other speakers at the meeting 
includes the invocation by Dr. P. H. Pleune, of 
Louisville; welcome by Mayor Quin; and ad- 
dresses by hardwood consumers as represented 
by W. E. Showers, president Showers Bros., 
Bloomington, Ind.; A. E. Pope, wood specialist 
and lumber supervisor, Dodge Bros., Detroit; 
Carl Simons, director of purchase, Fisher Body 
Corporation, Detroit; W. A. Durgin, chief, di- 
vision of simplified practice, Department of 
Commerce; Dwight Hinckley, president, Na- 
tional-American Wholesale Lumber Association ; 
C. P. Winslow, director, Forest Products Lab- 
oratory, Madison, Wis.; Andrew Gennett, Ap- 
palachian Logging Congress; and Edward 8. 





Fundamentally America is sound. It 
has both the power and disposition to 
maintain itself in a healthy economic and 
moral condition. But it cannot do this 
by turning all its thoughts in on itself or 
by making its material prosperity its su- 
preme choice. 

Selfishness is only another name for sui- 
cide. A nation that is morally dead will 
soon be financially dead. The progress of 
the world rests on courage, honor, and 
faith. If America wishes to maintain its 
prosperity it must maintain its ideals.— 
PRESIDENT COOLIDGE. 











Jouett, vice president and general counsel of 
the Louisville & Nashville Railroad. There will 
also be the addresses of the officers and reports 
of committees, together with the transaction of 
routine business. 


Appalachian Logging Congress 


ASHEVILLE, N. C., April 21.—President An- 
drew Gennett, of the Appalachian Logging 
Congress, has announced a most interesting 
program for the coming meeting to be held 
at the Sinton Hotel, Cincinnati, Ohio, May 5, 
6 and 7. 

As previously announced, the first day will 
be given over to a meeting of the Applachian 
Supply Association, a golf tournament under 
the auspices of the Cincinnati Lumbermen’s 
Golf Association, and an invitation banquet 
of the Cincinnati Lumbermen’s Club at the 
Sinton Hotel in the evening. 

The business session of the congress will be- 
gin at 10 a. m. on Tuesday, May 6, with an 
address of welcome by Earl Hart, president of 
the Cincinnati Lumbermen’s Club, and a re- 
sponse on behalf of the congress by Dwight 
R. Meigs of the Round Mountain Lumber & 
Coal Co., Knoxville, Tenn. Following the an- 
nual reports by President Andrew Gennett, 
Treasurer C. L. Babcock and Secretary S. F. 
Horn, there will be addresses and roundtable 
discussions. 

Among the many interesting subjects to be 
discussed are the following: ‘‘ Merits of In- 
cline Logging,’’ ‘‘What Is the Best Way of 
Reclaiming Damaged Rails,’’ ‘‘Synopsis of 
Report of Federal Committee on Reforestation 
and Bill Introduced by Senator MeNary,’’ 
‘*Possibilities in Lath and Dimension stock,’’ 
‘*Wire Rope; Its History and Mechanics,’’ 
‘*How Can We Secure Closer Coédperation Be- 
tween Operators in the Appalachian Field?’’, 
‘Will Mature Stumpage, Wherever Located, if 
Bought at Present Market Value, Increase in 
Price Fast Enough to Cover Interest and 
Taxes?’’, ‘‘What Is the Common Meaning of 
‘Merchantable Timber,’ ’’ ‘‘ The Use and Abuse 
of Packing.’’ 


Activities of Canadian Associations 


Toronto, OntT., April 21.—The Wholesale 
Lumber Dealers’ Association held its regular 
monthly meeting on April 16, at the King Ed- 
ward Hotel. The business consisted largely of 
routine matters. W. F. Oliver, who took care 
of a team of lumbermen in connection with the 
recent drive for funds for the Western Hospital, 
Toronto, reported that the lumbermen had con- 
tributed as generously as anybody else to this 
worthy object. The chief feature of the even- 
ing was an interesting and practical address 
upon the ‘‘Canadian Bankruptey Act’’ which 
was delivered by R. 8. Robertson, K.C., a well 
known lawyer. 

The next fortnight will be a busy one in lum- 
ber association circles in Ontario. Other than 
various meetings the latter part of this week, 
the Toronto branch of the Ontario Retail Lum- 
ber Dealers’ Association will hold its monthly 
meeting on April 28, at the King Edward Ho- 
tel. The Southwestern Ontario Retail Lumber 
Dealers’ Association will hold its annual meet- 
ing at St. Thomas on April 29. The directors 
of the Ontario Retail Lumber Dealers’ Asso- 
ciation will hold an important meeting at 
Toronto on April 30. 


Will Hold Nine District Meetings 


The board of directors of the Illinois Lum- 
ber Merchants’ Association at its April meeting 
held at Chicago headquarters on Wednesday of 
this week, divided the State into nine districts, 
as provided by the new bylaws recently adopted. 
There will be a meeting held in each district 
within the next few months. The first meeting 
in the newly organized districts will be of dis- 
trict 9, on May 21, at Harrisburg, and at the 
same place and day the board of directors will 
also hold its regular monthly meeting. The 
next day there will be a meeting of district 8 
at Effingham, which the board of directors will 
also attend. In June there will be meetings of 
district 3 at La Harpe, and district 4 at Peoria. 
In July, district 7 will meet at East St. Louis. 
Districts 1 and 2 will hold sessions in August 
at Aurora and Rockford, respectively. The last 
meetings will be in October—district 5 at 
Bloomington, and district 6 at Springfield. 

The Seven Hundred Club is making excellent 
progress, as up to this time all but eighteen 
members of the sixty-three required, have al- 
ready been enrolled, altho the club has been 
in process of organization only a short time. 
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Maine Manufacturers Confer 


PorTLAND, ME., April 21.—A considerable in- 
crease of sawed lumber on hand the first of 
this month as compared with Dec. 1, last year, 
was reported here Thursday by members of the 
Maine Lumber Manufacturers’ Association, 
meeting in the Falmouth Hotel for the regu- 
lar spring conference. An even larger increase 
was reported by members of the New Hamp- 
shire Lumbermen’s Association, representatives 
of which were present. Fifty-five Maine oper- 
ators reported 43,273,000 feet on hand March 
31. On Dee. 1, forty-seven operators reported 
30,153,000 feet in hand, while on March 31 
these same operators reported 39,909,000 feet, 
an increase of 9,755,000 feet, with seventy-four 
mills reported running. 

The afternoon session of the conference 
was largely devoted to a discussion between 
the lumber operators and the box manufac- 
turers regarding the thickness of box boards. 
Col. Edward 8S. Anthoine, past department com- 
mander of the American Legion, spoke at the 
morning session on the Legion plan of Ameri- 
canization, which he said should appeal with 
especial force to the lumber industry because 
of the large proportion of unskilled labor em- 
ployed in woods operations thruout the country. 
A general feeling of optimism and codperation 
was expressed by lumber producers and factory 
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consumers in the interesting discussions of 
trade conditions and prospects. 
‘*Too much competition exists in all lines 


of business, even among bootleggers,’’ S. Frank 


Langdell, of the Langdell Lumber Co., Man- 
chester, N. H., former president of the New 
Hampshire Lumbermen’s Association, told his 
fellow manufacturers. ‘‘The survival of the 
fittest is coming in the box industry and the 
manufacture of lumber,’’ he asserted. ‘‘Sup- 
ply and demand control the situation. There 
is going to be very keen competition and the 
man who meets it by cutting out unnecessary 
expense is going to be the winner.’’ 

Lindley M. Binford, of the G. A. Crosman 
Sons Co., pointed out that the wooden box 
industry was threatened by the three substi- 
tute packages, veneer, fiber and paper. One of 
the difficulties which he cited was the shrinkage 
of the material and he argued that ‘‘if the 
manufacturer could deliver what he sells there 
would be much less trouble,’’ and he urged that 
more care be taken by lumber manufacturers in 
sawing box lumber. He insisted that at the 
same time 'the consumer must buy for less money 
in order to meet the package competition. He 
referred to Government restrictions in the mak- 
ing of the box which led to added complications. 

George L. Crosman insisted that ‘‘the lumber 
mills are not keeping up with the new conditions 
which are imposed.’’ 

“‘Tf we have to add to the measure of our 
boards in order to provide for the lumber 
shrinkage it will have to be in the bill,’’ Presi- 
dent H. Herbert Sturgis, of the Maine associa- 
tion, told Mr. Crosman and Mr. Binford, adding 
that he believed the operators must go for re- 
lief to those who set the Government standards. 

Owen Johnson, of the Johnson Lumber Co., 
Manchester, N. H., president of the New Hamp- 
shire Lumbermen’s Association, intimated that 
some of the Government regulations had prob- 
ably originated with the substitute package 
men. He said that experiments were now going 
on in the Forest Products Laboratory at Madi- 
son, Wis., with lumber sent from the Maine and 
the New Hampshire associations, which might 
work out advantageously in the development of 
a lower cost wooden container. He urged that 
the lumber operators make frequent inspections 
of their mills and check up on the quality of the 
output. 

There were sixty-three lumber manufacturers 
present at the luncheon served this noon in the 
main dining room of the Falmouth Hotel. 


Association Secretary Honor Guest 

{Special telegram to AMERICAN LUMBERMAN ] 

St. Louis, Mo., April 24.—Frank F. Fish, 
secretary-treasurer of the National Hardwood 
Lumber Association, was guest of honor at 
dinner at Hotel Statler last night. The hosts 
were members of the association in St. Louis. 
Fred G. Christmann, president of the Christ- 
mann Lumber & Veneer Co. and a director in 
the association, presided as toastmaster, and 
arrangements for the dinner were made by 
W. W. Dings and J. W. Thompson. 

Mr. Fish gave a history of the organization, 
now in its twenty-seventh year, lauding the 
work of St. Louis lumbermen in building it up. 
He outlined its purposes and reminded the hard- 
wood men that in St. Louis twenty-three years 
ago certain men withdrew from the organiza- 
tion because they wanted an-association com- 
posed only of manufacturers. ‘‘We felt that 
it would be impossible to establish an organiza- 
tion of hardwood lumbermen that was national 
m fact as well as in name, unless all branches 
of the industry were admitted to membership 
on an equal basis,’’ said Mr. Fish. The con- 
vention in Chicago will be the largest in the 
association’s history, he predicted. He is mak- 
ing preparations for twelve hundred visitors. 

he association, he stated, now has an associate 
membership of ninety of the leading lumber 
buyers. 

The speaker reviewed the history of the work 
of the lumber standard’s committees and said 
that the association had decided two years ago 
not to be a participant, and would continue to 
take that stand. 

He also defended the inspection rules of the 


association, the result of the experience of 
practical men. The National Hardwood Lumber 
Association inspected 30,000,000 feet of lumber 
during March, which broke all records for one 
month’s inspection, he said. 


Julius Seidel, president of the Julius Seidel 
Lumber Co. and sole representative of the retail 
lumber yards, spoke in favor of association 
work. Mr. Seidel said that the greatest responsi- 
bility of every member of all branches of the 
lumber industry was service to the ultimate 
consumer. There was sentiment in wood—a 
warmth about it—and lumbermen should be in 
business to render service to the community 
and not merely to accumulate dollars. 


LUMBER CLUBS 


Plans for Annual Dinner Meeting 


CINCINNATI, OunIo, April 22.—Arrangements 
have been completed by the entertainment com- 
mittee of the Cincinnati Lumbermen’s Club, of 
which John R. O’Neill is chairman, for the 
annual dinner meeting to be held on the evening 
of May 5, when the delegates to the Appa- 
lachian Logging Congress and the Appalachian 
Supply Association will be guests of the Cin- 
cinnati club. The dinner will be held at the 
Hotel Sinton. Special entertainment features 
will be provided. The annual election of the 
club takes place and while there is no contest 
for the presidency, Earl Hart being the unani- 
mous choice for reélection because of his suc- 
eessful administration, there is considerable 
rivalry being developed for the other competi- 
tive offices by the two tickets in the field. The 
meeting promises to be the largest of the year 
and will wind up the monthly business sessions 
of the club for the season. 


The new lumbermen’s table at the Business 
Men’s Club, which has been sponsored by J. C. 
West, is proving popular with lumbermen who 
are also members of the Business Men’s Club. 
A daily attendance of fifteen to twenty has been 
obtained. Mr. West is conducting a campaign 
among lumbermen for membership in the club 
and so far has received about a dozen applica- 
tions. 














Relates Lumber Experiences 


JACKSON, Miss., April 21—The feature of 
last Thursday’s meeting of the Jackson Lum- 
bermen’s Club was a talk by Carl Faust, presi- 
dent Faust Bros. Lumber Co., relating his ex- 
periences in the lumber business. He said he 
began his lumber experiences at a place in Ten- 
nessee near Nashville where three other mem- 
bers of the Lumbermen’s Club came from. He 
told of the old grist-mill his grandfather op- 
erated in 1860, how it was added to by a saw- 
mill and wool-ecarding plant, then a planing 
mill by his father. He related his experiences 
in this sawmill and planing mill, and employ- 
ment with a Detroit firm inspecting lumber at 
$5 a car. He gave many incidents leading up 
to the formation of Faust Bros. Lumber Co., in 
April, 1906. Mr. Faust continued: 


In 1908 we bought some lumber in northern Mis- 
sissippi, which led to our moving to Jackson early 
in 1915. In 1916 we bought a tract of timber in 
Louisiana, and built a railroad. We cut out that 
tract of timber in six years. In 1922 we joined 
in with V. E. Porter, of the Maley mill here; on 
Aug. 17, 1923, at 10 o’clock, we completed our 
Louisiana operations, and at 1 o’clock after closing 
that mill, we were fortunate enough to buy the 
Maley mill here. 

In the fall of 1923 we built what we think is a 
modern hardwood sawmill on the Yazoo & Mis- 
sissippi Valley railroad here and we are now 
manufacturing in Jackson hardwood to the amount 
of 75,000 to 80,000 feet a day. On our present 
operations we buy logs on the eight lines of rail- 
roads entering Jackson. These logs are bought f.o.b. 
cars; we have two men buying logs with Ford 
cars. We pay 75 percent down and balance when 
logs are unloaded. As far as possible we try to 
sort these logs out. We are now cutting 40 per- 
cent poplar. There are being cut up in Jackson 
over 100,000 feet of hardwood logs daily, all of 
which are bought from other people. We have an 
office in Chicago, in charge of my brother. The 
success we have had, I think, can be attributed 
to the fact that we have always placed our cards 
on the table, for the benefit of the men we bought 
logs from, for those from whom we borrowed money 
and for those to whom we sold. 


Retains all moth-killing 
Cedar Fragrance 





ACH bundle of Cedar lining from Bartholo- 
mew comes to you wrapped in heavy paper, 
free of charge. All the fragrance of 
aromatic Tennessee red cedar is retained in 
transit, and on the job, until installed. 


Clothes closets lined with beautiful cedar 
are a delight to every housewife. Moths can’t 
breed and destroy valuable garments hung away 
for the summer. 


Now is the time of the year to get your share 
of this profitable business. Tell women how 
easily and inexpensively you can equip all the 
clothes closets in their homes. 


Write for a supply of free mail enclosures, 
with space for your name, to send out to homes 
in your locality. 


Wire our expense for prices of cedar lining. 


E: BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
4-26-24 


Southern 
Hardwoods 





=== 


Everyone is Interested 
in Cutting Cost 


Factory lumber buyers will 
find our lumber a means for 
cutting costs owing to its 
quality and careful manufac- 
ture. 


In buying from us you are 
insured good values in Oak, 
Gum, Elm, Ash, Cottonwood 


Maple and Cypress. 


May we have an opportunity 
to quote? 


Paepcke Leicht 


Lumber Company 


MILLS: General Offices: 
Ark. 510N. Dearborn St, 


Bivbeville, Ark 
, r bY 
Guenvilie, Mien Chicago 
\. -) 
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77,500,000 Feet 


National Forest Timber 
FOR SALE 


LXCATION AND AMOUNT.—AIl the mer- 
chantable dead timber standing or down and 
all the live timber marked or designated for 
cutting on an area embracing about 1100 acres 
in Sections, 16, 20, 21, 22, 28, 29, 30 and 31, T. 
9S., R. 6E., W. M., Breitenbush River water- 
shed, Santiam National Forest, Oregon, es- 
timated to be 77,500,000 feet B. M., more or 
less, of Douglas fir, western hemlock, western 
red cedar, sugar pine, western white pine and 
other species of timber, approximately 73 
per cent Douglas fir. 


STUMPAGE PRICES.—Lowest rates consid- 
ered, $2 per M for Douglas fir and western 
red cedar, $3 per M for western white pine 
and sugar pine, and $0.50 per M for western 
hemlock, silver fir and other species. 


DEPOSIT.—$5,000 must be deposited with each 
bid to be applied on the purchase price, re- 
funded, or retained in part as liquidated 
damages, according to conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids will be 
received by the District Forester, Portland, 
Oregon, up to and including June 3, 1924. 
The right to reject any and all bids is re- 
served. Before bids are submitted full in- 
formation concerning the character of the 
timber, conditions of sale, deposits, and the 
submission of bids should be obtained from 
the District Forester, Portland, Oregon, or 
the Forest Supervisor, Albany, Oregon. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 








Special Department handling Export Lumber Shipments 








TIMBER ESTIMATORS 








asper Lemieux 


TIMBER rederick Lemi 
ESTIMATORS | Fili’Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 
1028-29 Whitney Bank Bldg. 
Phone Main 2479 ~ NEW ORLEANS 











JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 
Largest Cruising House in America 








Comprehensive 
timber valua- 


Timber 
Estimates tions to Bankers 
Anywhere °°" 


GEO. DROLET 


a Tuscaloosa, Alabama 


Engineer 














MAKE your timber investments pay maxtmum 
returns. ‘Principles of Handling Wood- 
fands” by Henry Solon Graves tells how. $2.50, 


gostpats. American Lumberman, 431 So. Dear- 
() 4 


rn..St., Chicago, Ill. 


In the Realm of Hoo-Hoo 


Exhibits Many Species of Woods 


Sr. Louis, Mo., April 22.—Exhibition of 
more than two hundred and fifty species of 
domestic and foreign woods collected by Vice- 
gerent Snark Harry D. Gaines, of the southeast 
Missouri district, member of the firm of Thomas 
E. Powe Lumber Co., was the feature of the 
luncheon today of St. Louis Hoo-Hoo Club No. 
6 at the American Annex Hotel. The woods 
were displayed on a table with the various names 
on the back of each piece. In the collection, 
which is said to be the largest in Missouri, 
were specimens of African, Mexican, Japanese, 
Chinese, South American and other foreign 
woods. 

J. S. Barnard, of the Eccles & Cox Lumber 
Co., Grand Rapids, Mich., won the attendance 
prize, a revised edition of the book, ‘‘ Lumber 
and Its Uses.’’ Mr. Barnard was a guest of 
J. C. Anderson, of the Gideon-Anderson Co. 

The next meeting of the club, on April 29, 
will be in charge of the Julius Seidel Lumber 
Co. 


To Hold Concat at Tulsa 


St. Louis, Mo., April 22.—A rousing concat 
is planned at Tulsa, Okla., the evening of May 
10, it is reported by Vicegerent Snark S. J. 
Richardson. Among the notables from outside 
the Tulsa district to attend the convention will 
be Past Snark of the Universe W. 8. Dickason, 
of Kansas City, and Secretary-treasurer Isher- 
wood. 


Reforestation Demonstration Planned 


Detroit, Micu., April 22.—An elaborate re- 
forestation demonstration will be staged on the 
streets of Lansing by Central Michigan Hoo- 
Hoo Club No. 17, in codperation with the for- 
estry department of the Michigan Agricultural 
College and the State conservation department 
on May 2, Arbor Day. Schools of Grand Ledge, 
Eaton Rapids, Charlotte, Mason, Williamston, 
Diamondale, DeWitt, Holt, Lansing and East 
Lansing will unite in the celebration with the 
lumbermen of these cities in a pageant that 
will picture lumbering and forestry from the 
earliest days down to the present. Floats rep- 
resenting the Michigan Agricultural College, 
the Michigan forestry department and _ local 
lumbermen will be included in the pageant. 


Tells Value of Home Owners’ Club 


SPOKANE, WasH., April 19.—Next week is 
forest protection week. Numerous ways of 
emphasizing the lessons of this week are being 
planned by various organizations. The program 
of the Spokane Hoo-Hoo Club on Friday will be 
devoted entirely to a consideration of the sub- 
ject and in Yakima, the Rotary Club of that 
city plans a unique affair at its regular weekly 
meeting. The president of the club is to be tried 
as the man who has let a camp fire get away 
from him, causing the burning of timber with 
consequent destruction of attractive camping 
places, and the killing of both fish and game. 
Members of the club will be jurors, witnesses, 
judge and counsel. This mock trial is being 
staged with the assistance of A. H. Sylvester, 
forest supervisor, as the club’s contribution to 
the work of forest protection week. 

J. P. (Jimmy) Austin, western manager for 
the AMERICAN LUMBERMAN, was guest of the 
club at luncheon this week, and was called upon 
by President R. L. Bayne to tell what he in- 
tends doing to help Spokane Hoo-Hoo bring 
the 1925 annual to Spokane. Instead ‘‘Jimmy’’ 
gave a snappy 5-minute talk on the business 
stimulating advantages of the Home Owners’ 
Club idea fostered by the AMERICAN LUMBER- 
MAN, but wound up with a promise to do what- 
_ he can to bring the Hoo-Hoo annual here in 

E. T. Kock, of the Weyerhaeuser Sales Co., 
a nephew of T. J. Humbird, president of the 
company, was initiated as an active Hoo-Hoo 
oe preceding week. Mr. Kock has spent the 
ast three years at Sandpoint, Idaho, where he 
worked in all departments of the Humbird 
Lumber Co., to learn the business from the 


ground up. He has been in Spokane the last 
two months familiarizing himself with the de- 
tails of sales work from the home office stand. 
point and will leave shortly for St. Joseph, 
Mo., where he will represent the Meyerhaeuser 
Sales Co. in Missouri and Kansas. 


“Boykin Boycats’’ Entertain Hoo-Hoo 

Houston, Tex., April 22.—The ‘‘ Boykin 
Boyeats,’’ headed by L. J. Boykin, vice presi- 
dent and general manager of the Boykin Lum- 
ber Co., took charge of the last luncheon of 
the Houston Hoo-Hoo Club, held at the Bender 
Hotel. All the members of the Boykin force 
were present, and each gave a description of 
his particular branch of service. 

Mr. Boykin gave an interesting account of 
lumber merchandising twenty-five years ago, at 
the time when expense accounts, trains and 
autos for the traveling man were unheard of 
luxuries. Other illuminating descriptions were 
furnished by several members of the company. 

With Vicegerent Snark Jack Griffith, sales 
manager of the Boykin Lumber Co., presid- 
ing, the club took up the election of a board 
of directors, and the following were named: 
C. C. Smith, W. W. Wallace, W. V. Angles, 
N. C. Hoyt, and C. J. Gerner. 

With the approach of summer, it was de- 
cided that meetings of the club should be held 
once a month instead of bimonthly as hereto- 
fore. April 28 was selected by the board of 
directors as the date of the next meeting. It 
will be held at the Bender Hotel, and the R. W. 
Wier Lumber Co. will have charge of the pro- 


gram. 


Increases Capacity of Flooring Plant 


MEMPHIS, TENN., April 21.—The capacity of 
the DeSoto Hardwood Flooring Co.’s plant at 
Sledge Avenue and the Southern Railway, this 
city, occupying a space of approximately two 
and a half acres, has recently been increased 
to 50,000 feet daily by the installation of a 
new flooring machine. The equipment of the 
flooring plant now comprises five dry kilns, 
giving a total daily kiln drying capacity of 
350,000 feet. This increase in capacity has 
been made necessary by the ever expanding de- 
mand for the company’s ‘‘Quality’’ oak floor- 
ing. The DeSoto plant is electrically operated, 
power being generated from a General Electric 
turbine and Corliss engine, sawdust and shav- 
— and other wood waste being utilized for 
uel. 

In addition to oak flooring, the DeSoto Hard- 
wood Flooring Co. manufactures drawer sides 
and backs for furniture factories, and ‘‘Kil- 
moth’’ closet lining. In the manufacture of 
furniture parts the company uses gum, its 
closet lining for protecting wearing apparel 
from moths being produced from Tennessee 
aromatic red cedar. 

‘*Kilmoth’’ closet lining is endorsed as an 
authentic moth preventive for dwellings, and 
has also been adopted in institutions for its 
sanitary qualities. On account of their lasting 


aromatic qualities and attractive appearance. 


‘*Kilmoth’’ clothes closets are a distinct asset 
to any home. This product has received recog- 
nition and acceptance as a model home feature 
of enduring value by the more prominent archi- 
tects, contractors and builders everywhere, this 
closet lining having been installed in many 
private residences and fashionable apartment 
hotels, among the latter being a new 400-room 
hotel in New York City equipped thruout with 
‘*Kilmoth’’ closets. 

According to the manufacturer, ‘‘Kilmoth”’ 
is not an expensive feature, installation at time 
of construction of a building costing little more 
than lath, plaster and baseboard, which may 
be eliminated. ‘‘Kilmoth’’ can be applied di- 
rectly to studding of side walls and floor joists 
on ceilings in new construction; in homes al- 
ready built it may be applied right over the 
plaster, converting closets into attractive cedar 
rooms of pleasing odor. ‘‘Kilmoth’’ is shipped 
in bundles, milled to 2, 2% and 3% inches by 
%g-inch thickness, tongue and grooved, made 
ready for economical installation. 
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In the Realm of Building 


Dealers Stage Model Home Contest 


SPRINGFIELD, ILu., April 22.—The Springfield 
jumber dealers gave their ‘‘ build a home’’ cam- 
paign a novel twist and surefire boost in a con- 
test in which prizes were offered to school pupils 
for the best miniature homes and landscape 
plots. Awards of $200 were divided among 
five winners, as follows: 

First—Central school; Robert Stewart, $100. 

Second—Lawrence school; Harry Ihlenfeldt and 
Laurence Barraharyl, $50. 

Third—Hay-Edwards school; Victor and Theo- 
dore Overfield and William Lucey, $25. 

Fourth—Ridgly school; Kazimer Andruskevitch, 
Stanley Meizeleis and Tony Morris, $15. 

Fifth—Feitshans school; Albert Melusky, Alfred 
Smith and Loren Davis, $10. 


Builds House in Nine Days 

RocuESTER, Pa., April 22.—Erecting complete 
in nine days a modern six-room frame house 
is the achievement of the Charles H. Haney 
Lumber Co., which breaks records in this vicin- 
ity for speed in building houses. The house 
was completed Saturday and dedicated. It has 
attracted many visitors. Judge George A. 


attendance of any in the vocational high school. 
This class began with an enrolment of eighty. 

T. V. Ashby, of the Ashby Veneer & Lumber 
Co., was elected an associate member. He re- 
sides at Jackson, Tenn. - 


Observe “Build Now” Week 


St. Louis, Mo., April 22—‘‘Buy Now— 
Build Now,’’ is the slogan being used by real- 
tors of St. Louis this week, known as Home and 
Investment Week. The idea is being advanced 
by the St. Louis Post-Dispatch in connection 
with the St. Louis Real Estate Exchange. The 
week began with a parade of automobiles occu- 
pied by members of the exchange. The parade, 
which was headed by a brass band, attracted 
considerable interest. The realtors have been 
advertising extensively during the week to cre- 
ate further interest in the buying or building 
of homes. 


Takes Part in Community Parade 


Like a number of other communities, High- 
land Park, Ill., each year devotes a day espe- 
cially to stimulating interest and pride in their 
own city on the part of those who live here. 

This celebration is usu- 
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ally held during August 
or September. Speeches 
and bands, and a parade 
with floats shown by 
various firms are fea- 
tures of the day. 

A very attractive float 
in the Highland Park 
Day parade last year 
was that of the Edward 
Hines Lumber Co., 
shown in the accom- 
panying photograph. It 
is a model bungalow 
with lawn, trees, walks 
and all, mounted on one 
of the Ford trucks used 
for lumber deliveries. 

The shingles and sid- 
ing of this miniature 
house were whittled out 
with jackknives, and it 








Lumber firm’s attractive float in annual community parade it is a 


Baldwin, president judge of the Beaver county 
court, broke ground for the-house. H. C. Fry, 
president of the Fry Glass Co., along with 
William Carr, president of the Rochester city 
council, took the first shovelful of earth. The 
company set out to build the house within ten 
days, and it was completed, including concrete 
walks, in nine days. In honor of the achieve- 
ment Mr. Haney gave a banquet at the Welcome 
Club to a number of prominent contractors. 
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Plan for Lumbermen’s Building 


MEMPHIS, TENN., April 22.—The board of 
directors is considering a proposition sub- 
mitted to the Lumbermen’s Club of Memphis 
by business men here looking to the erection 
of a building which is to be used solely as offices 
for lumbermen and for the Lumbermen’s Club. 
These gentlemen have made it clear that, if 
sufficient rental can be secured from lumber 
interests, the building will be constructed. The 
board is therefore looking into the subject and 
will report back to the club. The matter came 
up at the regular semimonthly meeting of this 
organization held at the Hotel Gayoso Thurs- 
day, April 17. 

_J. D. Allen, jr., teacher of the lumber inspec- 
tion class conducted under the auspices of the 
club, had about. a dozen of his students with 
him at the luncheon. He announced that the 
last class for the current scholastic term was 
held April 15 and that instruction would be 
resumed Oct. 15. He also said the board of edu- 
cation had complimented him on the fact that 
the inspection class showed the best record for 


was a large job even if 

small house. 

Charles Dennett, mana- 

ger of the Hines yard here, and some of the 

other men at the yard, spent a number of eve- 

nings building the model bungalow, as they were 

determined to have it worth while. It fulfilled 

their hopes, and attracted probably more atten- 
tion than any other float in the parade. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., April 24.—Following are 
f.o.b. mill prices, April 13 to 16, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 
Sap Flooring 





Dimension, 2x4” 16’ 


Edge grain— I Diictactdaweua 27.00 
452” Bapotter ..$78,00 No. S .ncecccccas 26.00 
Flat grain— Common Boards, $2S 
1x4” B&better .. 42.79 or S4 
1x4” No. 2 com.. 20.83 te 8" Nev Beivcéc 25.75 
1x6” No. 2 com.. 23.90 (> i ee See 18.52 
1x6” No. 3 com.. 16.18 Tee” NG Zaccccc 25.97 


Longleaf Timbers, S4S, 20’ and Under 
8” and under.... 28.19 1” 39.25 





One newspaper is better than many 
criminal laws. 

One schoolmaster is better than a legion 
of bailiffs. 

One clergyman is better than an army 
with banners. These are our guarantees 
of internal peace and progress-—PRresi- 
DENT COoLiDGE. 
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Cork 
White 
PINE 


80,000 ft. 1x8 & Wdr. D 
Select and Bet. 


21,000 ft. 4/4 Shop Com- 
mon 


As well as an ample supply 
of the common grades, each 
width and length in each 

grade piled separately. | 


| Band Sawed DRY 


| Thoroughly 


and manufactured by 


C C OLLINS 


Lumber Co. 


| Manufacturers only 











Rhinelander, Wisconsin 
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[old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
‘eceivers. 
Sales Office: 


Plant: 
Newberry, Mich. REED CITY, MICH. 


























Clark €& Lyford 


FOREST ENGINEERS, Ltd. 


Timber Cruising Logging Maps Timber Lands 
920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 














When in the Market for 
IdahoWhite Pine 


Write us. We are specialists in this wood. Also 
Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
‘Room 612 Essex Building, Newark, N. J. 
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| PITTSBURGH 





Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers ot 


Eastern Tennessee 
waves Hardwoods 
White and Western Pine 
West Coast Products 


N.C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES: 


New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title B' 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


model ng PITTSBURGH, PA. 


Konnarock, Va. 








es and 
Piling 





[pouslas Fir tan 


Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 








North Carolina Pine 
WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. _ 

















OREIGN 


Brokers - Agents 














| Edward Chaloner & Co. 


Wood Brokers and Agents 

for the Sale of American Hard- 

woods in Logs and Lumber 
LIVERPOOL, ENGLAND 











Cable Address: “CHALONER, LIVERPOOL” 





WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Giasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘“‘Brackridge,’’ Glasgow. Cable 
Address: “‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage, 





THE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume “‘Handbook of Bulld- 
Ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, Ill. 


Discusses Curtailment in Fir Industry 


SEATTLE, WAsH., April 19.—Discussing cur- 
tailment in the fir industry of the Northwest, 
Harry I. Worth says in the current issue of 
the Worth Lumber Bulletin: 

The proper method of balancing production with 
a reduced demand is closing down the “marginal 
producer.”’” No two companies have exactly the 
same cost of manufacturing. On any market price, 
some mills make large profits, others can hardly 
break even. When prices advance more and more 
firms automatically are transferred from a losing 
to a profitable basis. These operators can afford 
to run only during unusually prosperous times. 
They are called “marginal producers.’”’ When prices 
decline they are the first ones to suffer. They 
naturally want the more profitable mills to curtail 
and thus hold up prices. This is not wise. Lower 
prices broaden markets and increase the actual 
use of lumber. Any artificial support of prices re- 
duces consumption, which injures not only the 
industry but the whole country, the same as strik- 
ing laboring men suffer loss, even tho wages ad- 
vance. 

The fir industry desires to increase its sales, and 
keep as many mills operating on a profitable basis 
as possible. This can be done by keeping prices 
on a level that will balance the greatest possible 
demand with the largest possible profitable pro- 
duction. Higher prices combined with closed mills 
are not profitable, as proved in the shingle business, 
and also in the coal industry. 

Each lumber manufacturer should know his own 
cost of operation as nearly as possible, and then 
set a selling price that will make a reasonable 
profit. He should sell on that basis or not at all, 
and close down if unable to operate at a profit. 
The natural working out of economic laws will 
rapidly place the industry on a prosperous basis, 
and the great natural resource of our forest will 
not be sacrificed. 


Conduct Tests of Shingle Bands 


SEATTLE, WASH., April 19.—Tests of shingle 
bands were conducted Wednesday evening at 
the University of Washington, by means of 
the Forest Service timber testing plant for 
stresses and strains, in the College of Forestry. 
The object was to determine the best method 
of nailing band irons, to overcome some of the 
breakage of packages shipped by rail and water. 
The idea was to find out the difference between 
the ordinary nail and the cement-coated nail, 
and also to test the varying advantages of 
bandsticks of fir, hemlock and cedar, both dry 
and green. Thirty tests were made, and while 
an analysis is rather difficult the results will 
be announced some time next week. One of the 
obvious points developed during the evening was 
that if the nail be placed further back from 
the end of the bandstick than is now the prac- 
tice, the pulling power is increased 60 percent. 

The tests were conducted by J. R. Blunt, 
secretary-manager of the Rite-Grade Shingle 
Association, assisted by Arthur Bevan, assistant 
secretary and treasurer of the shingle branch, 
West Coast Lumbermen’s Association. There 
were present a considerable number of steam- 
ship men, band-iron men, shingle wholesalers 
and millmen, including G. R. Merkeley, of the 
Merkeley-Massey Shingle Co., Ballard; Cecil V. 
Gray, of the Gray Lumber & Shingle Co.; 
Charles C. Hone, of Krauss Bros. Lumber Co., 
and Donald H. Clark, of the red cedar depart- 
ment Pioneer Lumber Co. 


Balsam-Wool Finds Favor on Coast 


SEATTLE, WasH., April 19.—Dudley M. Pat- 
tie, of the Wood Conversion Co., Cloquet, Minn., 
is in Seattle, on a tour of the Pacific coast, in 
the interest of the Balsam-Wool. Mr. Pattie will 
remain in this city a week, after which he will 
go to Portland, Ore., San Francisco, and Los 
Angeles, and very likely will. extend his tour 
into Arizona, New Mexico and Texas. As a 
result of his visit Balsam-Wool will be stocked 
in a number of Coast cities including Seattle. 

Discussing the product, which is meeting with 
favor everywhere it has been tried, Mr. Pattie 
says: 

House insulation means nothing more than build- 
ing into the walls, ceiling or roof of the house a 
blanketing material in which there are minute dead 
air cells to resist the transmission of heat and 
cold. You see the principle demonstrated every 
day in the way in which your refrigerator is built, 
in refrigerator cars, and in the thousands of in- 
sulated houses that you find in all parts of the 
country. When you insulate the walls and roofs 
of your house you put an additional and effective 
barrier between yourself and the outdoors. You 
shut out the cold in winter and you keep out the 
heat in summer. Whatever the weather outside 





may be, your house is always comfortable and 
uniform in temperature. Children can play on the 
floor without danger of catching cold, for floor 
drafts are eliminated in the insulated house, 4 
house insulated with Balsam-Wool can be com. 
fortably heated with 25 to 33% percent less fue] 
than an uninsulated house of the same size. Thig 
fact alone makes Balsam-Wool an investment—not 
an expense—yielding an annual dividend, year 
after year, in the fuel it saves. 

Mr. Pattie notes with satisfaction that Ba]. 
sam-Wool is now selling all over the United 
States. Minot, N. D., has taken two carloads 
during the last eight months, and almost a car. 
load has been sold at Great Falls, Mont. It 
will be stocked in Arizona and New Mexico ag 
an insulation against heat. 


Unveil Lumberman’s Gift 


PORTLAND, ORE., April 19.—The equestrian 
statue ‘‘The Circuit Rider,’’ a bronze of heroic 
proportions by A. Phimister Proctor, was un- 
veiled at the State capitol grounds at Salem, 
Ore., today in the presence of a great throng 
from all parts of the State. The statue is the 
gift of Robert A. Booth, of the Booth-Kelly 
Lumber Co., of Eugene. Unveiling of the 
heroic bronze replica was performed by four 











Equestrian statue of ‘‘The Circuit Rider’ 
unveiled at Salem, Ore. 


grandsons of the donor, Robert Prescott Booth, 
William Prescott Booth, Robert Roy Booth, jr. 
and Frederick Booth. Gov. Pierce was the prin- 
cipal speaker at the unveiling. 

Joseph N. Teal, of Portland, speaking on 
‘‘The American Pioneer,’’ paid an eloquent 
tribute to those forerunners of the present ¢iv- 
ilization, and particularly the circuit riders who 
blazed the trail of the gospel message in the 
West and in whose honor the statue unveiled 
today stands. 

The donor, son of a circuit rider himself, 
Robert Booth, Oregon pioneer, in whose memory 
the statue was conceived, occupied an incon- 
spicuous position in the immense crowd about 
the monument thruout the services, but was 
called forth by the Rev. William Wallace 
Youngson, of Portland, to receive the gift of 
a volume of poems by Miss Carolyn Davis, ‘<The 
Skyline,’’ just off the press. Miss Davis 18 
the author of the prize poem, ‘‘The Circuit 
Rider,’’ written especially for the dedication. 

Sunday, April 26, Robert A. Booth will be 
honored by the people of Oregon when the larg- 
est bridge of the Pacific Highway in the State, 
spanning the Umpqua River at Winchester will 
be dedicated and named the Robert A. Booth 
bridge. 
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Prizes for Elimination of Waste 


WASHINGTON, D. C., April 23.—Officials of 
the National Lumber Manufacturers’ Associa- 
tio are greatly gratified with the response of 
the men in the lumber industry to the Associa- 
tion’s offer each year of $2,000 in prizes for 
the most practical and useful idea, device or 
invention for the elimination of waste in the 
lumber industry. 


There were 106 entries this. year. Of these 
14, relating to management and operating prac- 
tices, were thrown out of final consideration be- 
cause they were not new and ‘‘probably every 
successful lumber manufacturer recognizes and 
makes use of them,’’ or there is a good reason 
for their omission. Nineteen entries were con- 
sidered clearly impractical. Finally, thirteen 
entries were considered as being ‘‘in the run- 
ning’’ and from these, prizes were awarded as 
follows: 


First Prize, $1,000—John Williams, superin- 
tendent A. C. Tuxbury Lumber Co., Charleston, 
§. C., a railroad portable sawmill for the purpose 
of utilizing small logs without bringing them to 
the central plant, the lumber being transported 
instead. It saves transportation expense and keeps 
the small logs out of the stationary mill, thereby 
increasing the latter’s production. 


SeconD Prizp, $500—Leon G. Pattison, 3419 
Rucker Avenue, Everett, Washington, employed as 
oiler by the Weyerhaeuser Timber Co., a device 
for oiling the collars of big edgers while in opera- 
tion. A mixture of grease and oil is atomized into 
a fine spray and forced by a blast of compressed 
air by pressing a thumb on a trigger valve. Its 
use economizes grease and oil to the extent of 
$40 to $45 a month in the Weyerhaeuser mill 
where it is now used. It saves time, is more 
eficient and prevents accidents from oiling while 
in operation. In forwarding a model of his device, 
Mr. Pattison said, ‘‘Would have sent outfit sooner 
but didn’t have the money.” This remark illus- 
trates how fairly the competition is administered, 
and how a man may win a prize without “pull” 
or much expense. 


THIRD PRIZE, $100—Frank M. Hooker, Veneta, 
Ore., employed in the Booth-Kelley Co.’s Camp 35, 
Wendling, Ore., quick detachable universal pipe 
coupling for laying water-lines for donkey engines 
over rough ground. It can be quickly and easily 
disconnected or connected and eliminates bending 
of pipe. Mr. Hooker’s success is an illustration 
of how the National’s waste prevention committee 
fosters any idea that seems to be practical. Mr. 
Hooker submitted the same idea in last year’s 
contest, but it was not in very definite form and 
without a model. He was encouraged to develop 
the idea more concretely and submit a mod:1 this 
year with the result that he took one of the prizes. 


THIRD PrizE, $100—H. F. Biedermann, Tusca- 
loosa, Ala., Kaul Lumber Co., a snubber that virtu- 
ally eliminates lost motion in the head block move- 
ment, It is claimed that it will save more lumber 
than any other manufacturing device yet intro- 
duced for that purpose. It is in use by the Kaul 
Lumber Co., and President Kaul says it “should 
have been worked out long ago; it has to a great 
extent done away with lost motion in the carriages, 


thereby permitting us to make better lumber and 
more of it.’’ 


THIRD Prizz, $100—S. M. Bump, resident man- 
ager, Fruit Growers Supply Co., Susanville, Calif., 
“packalog,”’ a high-wheel log carrier designed par- 
ticularly for use in rough country. It is an ap- 
Plication of the high-wheel idea to gasoline propul- 
sion. The wheels require no swamping or cutting 
of underbrush, for the packalog can pass over 
Tocks, stumps and other obstructions. The machine 
does its own bunching and can pick up eight or 
ten logs 32 feet long with little assistance. The 
Motor is on top of the machine. It is claimed 
that all swamping and underbrushing labor is 
saved, and that fifty percent Jess material is left 
on the ground to be burned. It is also claimed 
that it will do practically three times the ‘work 
& horse wheel will do. The idea originated with 
men employed by Mr. Bump and was developed 


Soe The machine is now in use on the Pacific 
ast. 


FourtH Prize, $50—E. L. Ford, Peason, La., 
a2 economical edging method. If the same amount 
of bark is left on both sides of material for 
flooring, shiplap, car siding ete., the edger (which 
takes more bark on the left side than on the right) 
Will not get all of the bark, and a cull or low 
rade board is the result. Mr. Ford suggests that 
& percentage proportion of edging to be done be 
Worked out, so that there will result perfect 


1x4’s, 1x6’s etc. An 80 and 20 percent proportion 
is suggested for 1x4, 1x6 etc., material, and 90 
and 10 for 2x4, 2x6 ete. The method is in actual 
use. 


FourtH Prize, $50—James A. Tolar, Mount 
Vernon, Tex., a computation table for use by 
edgermen and trimmermen. A computation chart 
indicates the value of a certain number of feet 
of a certain grade and enables the edgerman or 
trimmerman to determine the advisability of edg- 
ing and trimming to raise grade. 


FourtH Prize, $50—James Scott, 209 Guy 
Street, Menominee, Mich., employed by J. W. 
Wells Lumber Co., a speed control for trimmer 
saws, with a foot control lever, to make it pos- 
sible to regulate trimmer saws with the foot 
as well as by hand. If saws fail to go thru the 
lumber the piece must be passed on and later re- 
turned for recutting and cut in a different place, 
wasting a short section. By controlling the speed 
of the feed, pieces can be held at the saw long 
enough to permit the saw to speed up and sever 
them. On a cut of 75,000 feet a day this device 
will, it is estimated, save 600 feet a day. The 
cost is trifling. The device was used at Ludington, 
Mich., as long ago as 1885. It won first prize in a 
J. W. Wells Lumber Co. safety contest in 1920. 


FourtH Prize, $50—Frank T. Kelleher and S. 
R.. Brown, employees of Shevlin-Hixon Co., Bend, 
Ore., a metal sticker for use in stacking lumber for 
the dry kilns. These stickers are designed to take 
the place of wooden stickers used to separate the 
boards in the piles. They are simply square tubes 
of cold-rolled strip steel, electrically welded on the 
seam side. On account of being hollow, air cir- 
culates thru the steel stickers and the drying 
heat is applied where the sticker is in contact 
with the lumber, so that there are no wet spots. 
It is easy to handle, light and no trouble is en- 
countered from splinters. It lasts longer than a 
wood sticker, is stronger, and does not shrink. 
The Shevlin-Hixon Co. uses it. 


Heads National Lumber Manufacturers 
(Continued from Front Page) 


Like her husband, Mrs. Wisner is actively in- 
terested in church work, being an officer in 
various of its organizations, as well as a_mem- 
ber of the societies of Colonial Dames and 
Daughters of the American Revolution. She 
also is president of the Laurel Cemetery Asso- 
ciation, chairman of the book committee of the 
Laurel Library Association, and identified with 
local social clubs. 

Mr. and Mrs. Wisner have two children liv- 
ing: Elizabeth, a graduate of Smith College, 
and Frank, a junior in the Laurel high school. 
Besides these, they lost a son, George; and a 
daughter, Louise; both dying in their infancy. 


It seems fitting that this biographical sketch 
of Mr. Wisner should not close without a brief 
tribute to the late George S. Gardiner, who 
with his brother Silas and Mr. Eastman, 
founded the firm of Eastman, Gardiner & Co. 
and was for many years its president, passing 
away in 1921. He was one of the pioneers of 
southern lumber development in that section, 
a man of wide vision, who built up one of ‘the 
greatest lumber organizations of the South 
and at the same time one of the most beauti- 
ful and best planned industrial cities of the 
country. He was a man of strong religious 
convictions, and active in all good works. With 
his honored name should also be linked that of 
the late Lauren C. Eastman, who passed away 
last February, at an advanced age. He also 
was one of the founders of the firm, and had 
been president since the death of George S. 
Gardiner. Like his partners, he was held in 
warm affection as one of the founders of Laurel. 
Shortly before his death he donated a beauti- 
ful public library to the city, as a memorial to 
his deceased grandson. Truly, there were giants 
in the early days of the southern lumber indus- 
try, of whom none were more deserving of 
lasting honors than the great trio, Silas W. 
Gardiner, George 8. Gardiner, and Lauren C. 
Eastman, from, and with, whom Mr. Wisner 
largely received his lumber training, and in 
whose footsteps he walks, both as a lumberman 
and a citizen. 
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Stuhr & Gerard 


Lumber Company ake a 


MINNEAPOLIS, MINN. Specialty of 
wae F Good Northern 
Purie . 
Pent Pine Lath 


And remember us as well 


when you inquire for 
CRATING and BOX LUMBER 
. Quick Shipments 


From our Minnesota Mills. 
4-4 to 12-4 Ash,Basswood & Elm 
4-4 to 16-4 Birch and Oak 2Xpp. 


Anderson-Miller 
Lumber Co.,Ltd. 


TORONTO, ONTARIO 
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A Brand to 
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Peerless 


ROCK MAPLE, BEECH 
AND B 


FLO 
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ORING 


according to standards guaranteed 

to hold trade and shipped in straight cars and car- 

or mixed with Hemlock Lumber, Lath, 
Shingles and Posts. 


Manufacturers of and dealersin Seen, Ficee, Head- 
ing, Poles, Tiesand HemlockTan 
manufacturers of Rotary Cat 


The Northwestern Cooperage 


Gladstone, Mich. | & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. | 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x,, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 














Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 
Western White Pine and Idaho White 
Pine for direct shipment from Idaho 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 
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| Half Million Feet 
" Soft Old Growth | 


White Pine 


Let us quote you ona 
sample car, rough dry, 
or worked to pattern. 


PacificStates Lumber Co. 


TACOMA, . . WASHINGTON 


AGENTS: 


518 Peoples Gas Bldg., Chicago | 
G.A. Jones, 706 Lumber Exchange, Minneapolis 9 
Joseph Lean. . - P. O. Box 774, Omaha [||| 
Frank Probst, - P. O. Box 1187, Fargo, N. D._ ||| 
O.G. Valentine, ~ = . 





S.B. Marvin, - 





Sg Ss 


Pacific Coast 
Lumber 





Fir AE Idaho 
Spruce icin White 
Cedar Ws" Pine 





Western White Pine 


California White and Sugar Pine 
Redwood—Factory Plank 


For Prices, addvess, 
W:-I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


yg General Offices: QUINCY, ILL. wil 



















g We are Manufacturers of 
Idaho ana WW <. 
Western NE 

and Specialize in 
— SASH BLANKS 
Inquiries DOOR STILES 
Solicited. AND Cc ASINGS 
cut to Length. 
Robbins LumberCo. 
q COLVILLE, WASH. 7 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











Interest in forestry and methods of reforesta- 
tion is widespread and is being manifested in 
many ways, particularly in legislation. The 
MeNary-Clarke bill which embodies the views 
of the Senate committee on forestry and has 
the support of lumbermen generally takes first 
place in public attention. The bill already has 
been passed by the House and likely will soon 
receive the attention of the Senate. The States 
also are moving rapidly toward the adoption of 
sound forestry measures. Two States that have 
recently enacted forestry laws are Alabama and 
Mississippi, the latter having been approved by 
the Governor, April 7. 


Mississippi Law Provides Severance Tax 


The Mississippi law provides that when any 
wild or unimproved lands owned by private par- 
ties are not susceptible to profitable use other- 
wise, and the owners desire to use them for 
growing trees for manufacturing the lands may 
be set aside for reforestation purposes. Appli- 
cation is made to the commissioner of agricul- 
ture in writing, giving the description of the 
land, together with proof in the form of affi- 
davits, that the lands are not more useful for 
agriculture and may be profitably used for for- 
estry. The commissioner on approving the ap- 
plication certifies his finding to the board of 
supervisors of the county where the lands are 
situated and the board is authorized to set apart 
the lands. When the lands have been set apart 
as prescribed by the board of supervisors, the 
owners of all the lands so set apart in each 
county may choose a fire warden and deputy 
fire warden, may agree upon the salaries to be 
paid them and recommend to the supervisors 
that they appoint the warden and deputies. 
When appointed the wardens and deputies are 
vested by law with all the rights of peace officers 
and are paid as other officers and employees of 
the county with warrants upon the treasurer. 

If the commissioner of agriculture neglects 
or refuses to issue a certificate finding the lands 
suited to forestry and not to agriculture, the 
supervisors have the power and authority to set 
apart the lands for the purposes of reforesta- 
tion the same as if the commissioner had issued 
his certificate. The Board of Supervisors also 
makes the regulations for the handling of lands 
set apart and may modify or repeal them at 
any time. The expense incurred in the enforce- 
ment of the provisions is borne by the levy of 
a special tax upon the lands themselves. This 
levy is in addition to the other taxation and is 
collected with other taxes, but the money so 
collected is held as a separate forestry fund out 
of which the expenses are paid. The assess- 
ment levied upon these lands is required to be 
upon the same basis as other wild, unimproved 
and unproductive lands, the valuation not to be 
increased by reason of the forests or trees left 
on the land under provisions of the Act. The 
Act forbids the setting aside of any land that 
has timber on it amounting to more than 2,000 
feet per acre. When the trees on these lands 
are cut a severance tax of 10 percent of their 
actual stumpage value becomes due and is auto- 
matically assessed by the act itself. The law 
provides that the products of the trees cut 
from these lands shall be manufactured in the 
State. The owners may use the trees for fuel, 
for the building of houses, fences or other 
structures, or for wood for any purpose direct- 
ly connected with the operation of the farm, 
with the same rights, privileges and exemptions 
that owners enjoy who grow the trees for man- 
ufacturing purposes. 


Alabama Recently Enacted Law 


The purposes of the law recently enacted by 
the Alabama legislature is quite comprehensive- 
ly stated in the Preamble as follows: 


To provide for the protection of the forests in 
Alabama ; to create and establish a State commis- 
sion of forestry and to define its duties and powers; 
to provide for forest culture and to offer induce- 
ments to reforestation; to provide for a State 
forester, and to define his duties and powers; to 
cee for acceptance of gifts of land to the 

tate for the creation of State forests; to pro- 
vide for the creation of auxiliary State forests 


PACIFIC COAST | _ Mississippi and Alabama Pass New Forestry Laws 


thru contracts between the State and private 
timber land owners and for modification of the 
general property tax upon such auxiliary forests; 
and to provide funds for the administration ‘of 
this act, and penalties for the violation of its 
provisions. 

The State commission referred to is to consist 
of the Governor, a commissioner of conservation 
and three practical lumbermen, who are owners 
of timber land and engaged in the manufacture 
of lumber, and two farmers who are land own- 
ers. Members of the commission are appointed 
by the governor and hold office during good 
behaviour. Vacancies are filled by the remain- 
ing members in accordance with the stipula- 
tions regarding occupation. 


The commission is required to inquire into 
forestry conditions in Alabama and make an 
annual report to the governor, including recom- 
mendations to the public generally as to re- 
forestation and methods of lumbering and tur- 
pentining. In addition, it must report to each 
legislature recommending needed forestry legis- 
lation. The commission also will give advice 
and assistance to private owners when requested 
and will ‘‘promote as far as it may be able a 
proper appreciation in this State among all 
classes of population of the benefits to be de- 
rived from forest culture and preservation.’’ 

The commission may adopt reasonable and 
practicable measures to prevent and suppress 
forest fires and with the approval of the Gov- 
ernor may apply forest reserve funds to provide 





The final establishment of peace, the 
complete maintenance of good will to- 
ward men, will be found only in the 
righteousness of the people of the earth. 
Wars will cease when they will that they 
shall cease. Peace will reign when they 
will that it shall reign—PReESIDENT 
COoo.ince. 











fire control, either independently or in codpera- 
tion with the Federal government. It is author- 
ized also to employ a technically trained State 
forester and fix his compensation. The forester 
is charged with the duty of enforcing the pro- 
visions of the law, as well as to give instrue- 
tion in forestry at the Alabama Polytechnic In- 
stitute and at the University of Alabama, The 
governor is authorized to accept gifts of land 
to the State to be held and administered by 
the commission as State forests to be used to 
demonstrate the practical utility of timber cul- 
ture. 

Section 6 of the law provides: 

That it is the declared policy of this State to 
encourage reforestation of cut-over lands, and 
timber culture generally; and, to that end, and 
in consideration of the public benefits arising 
therefrom, it is hereby enacted that the timber 
growing on lands which shall hereafter be desig- 
nated by the State forestry commission as auxiliary 
State forests, under the provisions of this act, 
shall not be taxable nor assessed for taxation by 
any authority, from the tim2 that such lands are 
so designated until they are withdrawn as auxiliary 
State forests, and only the land on which said 
timber grows may be taxed or assessed for taxa- 
tion, as if the ownership of the timber growin 
thereon had been severed from the ownership 0 
the land. 

The law authorizes the governor to enter into 
contracts with owners of land for establishing 
auxiliary forests, the timber on which shall be 
exempt from taxation until withdrawn, the land 
being taxed independently of the timber. The 
contract requires the owner to devote the land 
to forest culture, protect it from fire and not 
withdraw it for at least five years. The owner 
is forbidden to cut, to turpentine or otherwise 
use the timber before withdrawal, except in at 
cordance with rules formulated by the commis: 
sion. After five years, if the owner desires to 
withdraw the land he may do so, or he may use 
the land without withdrawing it under rules 
which the commission is authorized to make. 
In either case a privilege tax must be paid on 
the timber withdrawn or harvested, the timber 
being appraised by the tax commission and the 
forestry commission. As to the privilege tax, 
the owner then pays a sum equal to 10 percent 
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of the value of timber when withdrawn. This 
tax is paid to the forestry commission, which 
in turn pays 50 percent into the State treasury 
and the balance to the treasurer of the county 
jn which the timber is situated. 

Timber owners desiring to devote their lands 
to forest culture may apply in writing to the 
commission, which inspects the lands and if 
suited to forest culture certifies to that fact and 
a contract drawn by the attorney general is 
entered into. Applications for withdrawal also 
are filed with the commission, timber withdrawn 
is appraised and the privilege tax is computed. 


Using the timber in violation of the contract is 
made a misdemeanor, the governor may abro- 
gate the contract and the privilege tax becomes 
due. Penalties are provided for the setting of 
fires without written notice, and without taking 
precaution to prevent their spread. All fines 
and forfeitures are paid into the forestry fund 
for the -use of the commission. Sheriffs, depu- 
ties, constables, marshals, farm demonstrators 
and others willing to serve without compensa- 
tion are made deputy wardens. An appropria- 
tion of $1,000 is made to cover the initial ex- 
penses of organization. 





Loadings of Revenue Freight 


WasHInGTON, D. C., April 21.—Loading of 
revenue freight for the week ended April 12 
totaled 881,299 cars, according to carriers’ re- 
ports filed with the car service division of the 
American Railway Association. Owing to in- 
ereases in the loading principally of coal, mis- 
cellaneous freight, merchandise, ore and grain 
and grain products, this was an increase of 19,- 
203 cars over the week ended April 5. Com- 
pared with the corresponding week last year, it 
was a decrease of 65,972 cars, and with the 
corresponding week in 1922, it was an increase 
of 181,144 cars. 

Grain and grain products loading was 37,806 
ears, an increase of 2,510 cars over April 5, 
but a decrease of 1,524 cars under the corre- 
sponding week of 1923. It was, however, an 
increase of 8,148 cars over the corresponding 
week of 1922. 

Coal loading totaled 127,792 cars, 4,572 cars 
above the week ended April 5, but 54,810 cars 
under the same week last year. The total for 
the week of April 12 was an increase of 63,621 
cars over the corresponding week in 1922, when, 
however, a miners’ strike was in progress. 

Livestock loading totaled 27,777 cars, a de- 
crease of 818 cars under the preceding week and 
1,909 cars under the same week last vear, but 
3,018 cars over the same week of 1922. 

Loading of merchandise and less than car- 
load lot freight amounted to 253,593 cars, 2,112 
ears above the preceding week and 14,768 above 
the same week in 1923 as well as 10,678 cars 
above the same week in 1922. 

Miscellaneous freight loading amounted to 
331,791 cars, which was an increase of 9,447 
cars over the week of April 5, but a decrease of 
13,387 cars under last year, and 63,064 cars 
above the corresponding week in 1922. 

Ore loading totaled 14,402 ears, which was 
2,580 cars above the week ended April 5, but 
3,891 cars under the same week of 1923. Com- 
pared with 1922 it was an increase of 7,350 ears. 

Forest products loading amounted to 76,319 
cars, 704 cars under April 5 and 1,024 cars be- 
low the corresponding week in 1923, but 21,519 
cars above the corresponding week in 1922. 

Coke loading totaled 11,819 cars. Compared 
with the week ended April 5, this was a de- 
crease of 476 cars, and with last year, a de- 
crease of 4,195 cars, but an increase of 3,746 
cars above the same week of 1922. 
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Hearing in Missouri-lowa Case 


WasHINGTON, D. C., April 21—The Inter- 
state Commerce Commission has assigned for 
hearing May 12 at the Federal Building, Bur- 
lington, Iowa, before Examiner Seal, Investiga- 
tion & Suspension Docket No. 2,072—Lumber 
from Missouri Points to Burlington and West 
Burlington, Iowa. 


Intervene in Lumber Rate Case 


Wasuineaton, D. C., April 21.—The Inter- 
state Commerce Commission has issued an order 
permitting intervention in Docket No. 15,684 
—The Lumbermén’s Exchange vs. Southern 
oo Co. et al.—of the following companies: 
4cCloud River Lumber Co., Michigan-Califor- 
oo Lumber Co., Modoe Lumber Co., Weed Lum- 
1 r Co., Clover Valley Lumber Co., M. J. Scan- 
on Lumber Oo., Spanish Peak Lumber Co., 





Hutchinson Lumber Co., Ewauna Lumber Co., 
Klamath Lumber & Box Co., Lassen Lumber & 
Box Co., Pelican Bay Lumber Co., Standard 
Lumber Co., Castle Crag Lumber Co., Lamm 
Lumber Co., Likely Lumber Co., Big Lakes 
Lumber Co., Swayne Lumber Co. and Siskiyou 
Lumber Co. 


Protests Switching Charges on Lumber 


WASHINGTON, D. C., April 21.—The Federal 
Match Co., New York, has filed with the Inter- 
state Commerce Commission a complaint against 
the Great Northern Railway Co. and others, ask- 
ing $25,000 reparation or such other sum as 
the commission may find warranted, on account 
of the refusal of the carriers to absorb switch- 
ing charges on shipments of white pine lumber 
to Spokane to be milled into match blocks and 
forwarded to eastern destinations. No switch- 
ing charge is made on certain shipments, while 
on others a switching charge is absorbed. On 
still other shipments a charge of $3.60 a car 
is assessed. 


Rehearings of Two Lumber Cases 


WASHINGTON, D. C., April 21.—The Inter- 
state Commerce Commission has granted a peti- 
tion of complaint for a rehearing in Docket 
No. 13,193—The Ingram-Day Lumber Co. vs. 
Gulf & Ship Island Railroad Co. et al.—at 
times and places to be designated later, in con- 
nection with the portions of Fourth Section 
Application No. 484 which protect departures 
from the fourth section in the rates involved in 
this case. 





The commission has denied a petition of com- 
plaint for a rehearing in Docket No. 13,689— 
R. L. Muse Lumber Co. vs. Director General 
as agent. 


Restore Low Southern Log Rate 


LOUISVILLE, Ky., April 21.—Carriers oper- 
ating between Louisville and New Albany, Ind., 
have restored a 3%4-cent log rate between the 
two cities, instead of a 64%4-cent rate as pub- 
lished in a supplemental tariff, to have become 
effective on April 20. This rate would have 
affected movement of logs over the Southern, 
Baltimore & Ohio, Monon and Pennsylvania 
railroads, according to the announcement of the 
Southern Hardwood Traffic Association. 


Activities Affecting Rail Rates 


MEMPHIS, TENN., April 22.—The United 
States Supreme Court has just rendered a de- 
cision, according to the Southern Hardwood 
Traffic Association, sustaining previous rulings 
of the Interstate Commerce Commission to the 
effect that violation of the long- and short-haul 
clauses by the carriers does not prima facie 
entitle the shipper paying the higher rate to re- 
funds as overcharges, unless proof of financial 
loss to such shipper is clearly established. 

The association is now negotiating with the 
Louisville & Nashville railroad for adoption of 
the hardwood-for-hardwood rule, in lieu of the 
kind-for-kind rule in its tariff of net rates on 
logs applicable to all points on its lines. Under 
the present tariffs, it is necessary to ship oak 
lumber to secure the refund on oak logs, to ship 
ash lumber to obtain the refund on ash logs ete. 
This works a hardship on operators on that 
line, particularly as most of their competitors 
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Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Robert S. Burnside, 749 Railway Exch. Bldg. 
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& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 
KLAMATH FALLS, OREGON 

















SALES AGENTS: 
Griswold-Grier Lumber Co. 
Evergreen Lumber Co. 





Service-Quality 


Douglas Fir - Joists 
Long Dimension - Timbers 
Bridge Ties - Planks 


WRITE US. 


The Griswold Lumber Co. 


Gasco Building, PORTLAND, ORE. 























FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote-road and Trail,’’ by Douglas 

Malloch, ‘‘The Lumberman t.”’ Illustrated in color, 

$1.50 postpaid.. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St,, Chicago, 
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Increase Your 
— Shingle Sales _ 


by showing builders the artistic effects that can 
be obtained by using shingles on gable ends and 
upper stories. 


John McMaster 


Premium Brand — 20-20 Pack 


RED CEDAR SHINGLES 


For roofs or side walls these shingles insure maxi- 
mum wear. 100% clear and vertical grain John 
McMatier is proud to back them with his name. 


Write us for quotations. 


John McMaster Shingle Co. 


SEATTLE, WASHINGTON 
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Dunn Lumber Company 
SEATTLE, WASHINGTON 
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Vest Pocket Ready Reckoner 4 2*<! ves 


A pocket manual 
including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations. Prepaid, 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


on other roads have the provision that any kind 
of lumber may be shipped out regardless of 
the particular species of logs brought in. The 
association expects opposition from the rail- 
road but believes that it will fall in line with 
the more common practice of hardwoods-for- 
hardwoods adopted by the other roads. 

The Southern Freight Association, according 
to the Southern Hardwood Traffic Association, 
will on April 29 consider submittal 13,548, con- 
templating establishment of a charge of 20 
cents a ton where necessary to transfer the 
contents of a car on account of overloading. 
Present rules covering this subject are not uni- 
form, imposing the charge on the basis of the 
cost of transferring the cargo, an additional 
penalty, or no penalty at all. 


Large Railway Equipment Order 


CLEVELAND, OHIO, April 21.—Following a 
directors meeting held here April 15, W. J. 
Harahan, president of the Chesapeake & Ohio 
Railroad Co., announced that the company had 
placed orders for $28,000,000 worth of equip- 
ment, the largest in the aggregate ever placed 
at one time by the railroad. This equipment 


will include 100 locomotives, 15 express and 5 
dining ears, 5,500 hopper cars, 2,000 automo- 
bile box cars, 600 ballast cars and 100 caboose 
ears. The orders for the 2,000 box cars were 
equally divided between the Pullman Co. and 
the Illinois Car Co. It is reported that orders 
for the other cars will be placed with the 
American Car & Foundry Co., the General Amer- 
ican Car Co., Standard Steel Car Co., and the 
Newport News Shipbuilding & Drydock Co. 


Equipment Inquiries and Orders 


In the latest issue of Railway Age, inquiries 
for cars and orders placed by the railways, are 
reported as follows: 


INQuIRIES—Bangor & Aroostook, 75 steel under- 
frame flat cars, 40-ton capacity; Florida East 
Coast, 500 box cars, 40-ton capacity, 250 gondola 
cars, 20 caboose cars, 200 ventilated box cars, 
40-ton capacity, 200 flat-bottom gondola cars, 40- 
ton capacity, and 20 caboose cars, 30-ton capacity; 
Uruguayan State Railways, 40 low-side gondola 
cars, 33-ton capacity. 

OrpERS—Pickands Mather & Co., Cleveland, 
Ohio, 42 air dump cars, 20 cubic yard capacity, 
from Magor Car Corp.; Missouri Pacific, repair 
of 600 box cars with the Sheffield Car & Equip- 
ment Co., Kansas City, Mo. 





American and Foreign Commerce 


Business conditions at home and abroad are 
summarized by the Department of Commerce 
on latest available information as follows: 


DomeEstic—The March output of steel ingots, 
as reported to the bureau of the census, Department 
of Commerce, totaled 4,146,000 tons as against 
3,781,000 in February and 4,047,000 in March of 
last year. Unfilled steel orders on March 31 
amounted to 4,783,000 tons, as compared with 
4,913,000 at the end of February and 7,403,000 tons 
on March 31, 1923. Consumption of cotton in 
March declined from the preceding month and a 
year ago while exports, tho below February, were 
greater than in March of last year. Imports of 
foreign cotton showed little change from February 
but were below March a year ago. Stocks of cot- 
ton at mills and warehouses on March 31 amounted 
to 3,481,810 bales as against 4,413,534 bales last 
year. Locomotive shipments and unfilled orders 
showed increases over February but were below 
March a year ago. 

Contracts awarded in 27 northeastern States 
during March for new construction called for an 
expenditure of $386,483,000 as against $333,518,- 
000 in March of last year. Increases over March 
of last year were apparent in all lines of construc- 
tion except industrial buildings. Wholesale prices 
in March generally were lower than February and 
a year ago. Copper, tin, and lead prices were 
higher than in the preceding month but below 
last year. Meat prices in general showed increases 
over both the preceding month and a year ago 
while cereal foodstuffs declined from these com- 
parative periods. 


ForeEIGN—The 35 percent recovery in the ex- 
change value of the franc, while it has greatly 
strengthened the French financial position has 
temporarily disorganized export and domestic busi- 
ness by causing a demoralizing drop in prices. 
German industry is reported more active but 
whether this activity is profitable or not is in 
doubt. Involuntary unemployment is less but re- 
adjustment of prices and wages to the gold value 
basis is causing some trouble. Credit stringency 
continues in Austria. Some industries are reported 
doing well because of large orders placed at the 
Vienna spring fair but in general the outlook is 
uncertain. Improvement is reported in Spain fol- 
lowing recovery of the peseta. Restriction on 
foreign exchange dealings has been removed. Po- 
land is making progress with its financial reforms 
and business is reacting favorably, tho trade is still 
dull. Heavy sales of timber for spring shipment 
have improved conditions in Finland and much ac- 
tivity is expected with the breaking up of the ice 
in Helsingfors harbor. The Rumanian government 
has prolonged the moratorium on payment of mer- 
cantile debts owed abroad. 
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Fundamentals of Business Ethics 


The committee on business ethics of the Cham- 
ber of Commerce of the United States has form- 
ulated fifteen fundamental principles for the 
conduct of business. The repert of this com- 
mittee will be submitted to the annual meeting 
of the national chamber in Cleveland May 6 to 
8, for its consideration. 

The fifteen fundamental principles are: 

1—The’ foundation of business is confidence, 


which springs from integrity, fair dealing, efficient 
service and mutual benefits. 


2—The reward of business for service rendered 


is a fair profit plus a safe reserve, commensurate 
with risks involved and foresight exercised. 

3—Equitable consideration is due in business 
— to capital management, employes, and the 
public. 

4—Knowledge—thoro and specific—and unceas- 
ing study of the facts and forces affecting a busi- 
ness enterprise are essential to a lasting individual 
success and to efficient service to the public. 

5—DPermanency and continuity of service are 
basic aims of business, that knowledge gained may 
be fully utilized, confidence established and effi- 
ciency increased. 

6—Obligations to itself and society prompt busi- 
ness unceasingly to strive toward continuity of 
operation, bettering conditions of employment, 
and increasing the efficiency and opportunities of 
individual employes. 

7J—Contracts and undertakings, written or oral, 
are to be performed in letter and in spirit. Changed 
conditions do not justify their cancelation without 
mutual consent. 

8—Representation of goods and services should 
be truthfully made and scrupulously fulfilled. 

9—Waste in any form, of capital, labor, services, 
materials, or natural resources, is intolerable, 
and constant effort will be made toward its elim- 
ination. 

10—Excesses of every nature, the inflation of 
credit, overexpansion, overbuying, overstimulation 
of sales, which create artificial conditions and pro- 
duce crises and depressions, are condemned. 

11—Unfair competition, embracing all acts 
characterized by bad faith, deception, fraud, or 
oppression, including commercial bribery, is waste- 
ful, despicable, and a public wrong. Business will 
= its success on the excellence of its own 
service. 

12—Controversy will, where possible, be ad- 
— by volntary agreement or impartial arbitra- 
tion. 

13—Corporate forms do not absolve from or alter 
the moral obligations of individuals. Responsibil- 
ities will be as courageously and conscientiously 
discharged by those acting in representative capac- 
ities as when acting for themselves. 

14—Lawful coéperation among business men and 
useful business organizations in support of these 
principles of business conduct is commended. 

15—Business should render restrictive legisla- 
tion unnecessary thru so conducting itself as to 
deserve and inspire public confidence. 


Lumberman’s Son Ordained Priest 


Kansas City, Mo., April 22.—The Rev. J. 
Buchanan Bernardin, 42 Janssen place, who was 
ordained a deacon last June, was advanced to the 
priesthood today in the pro-cathedral of Holy 
Trinity church, Paris. Mr. Bernardin was OF 
dained priest by the Right Rev. John Newton Mc- 
Cormick, bishop in charge of American Episcopalian 
churches in Europe. 

Mr. Bernardin has been asked to assist the dean 
of the Holy Trinity church, Paris, during July 
and August. Since last September he has been 
studying theology at Magdalen college, Oxford. 
He was graduated from Yale university in 1920 
with the degree of Bachelor of Arts, and com 
pleted the 3-year course at the Episcopal Theolog- 
ical school, Cambridge, Mass. He is 24 years old, 
and the son of Mr. and Mrs. J. M. Bernardin. 
Mr. Bernardin is president of the J, M. Bernardin 
Lumber Co., of this city. 
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Get Rich If You Can 


Get rich if you can. It’s the test of a man, 
It’s a test in a number of ways. 

Iam weary of rime making money a crime, 
Making poverty worthy of praise. 

Maybe gold is a curse and the wealthy are worse 
Than the fellow dishonest but poor; 

Maybe gold always taints and the poor are the 

saints, 

But I never am perfectly sure. 


Get rich, for the rich come out of the ditch 
More often than out of the hall; 
They have stood on the round that is nearest the 
ground, 
And have climbed to the top of the wall. 
They have sold, they have bought, they have 
worked, they have thought, 
They have stuck at the thing they are at; 
And it wicked may be, but I somehow can’t see 
Any special dishonor in that. 


Get rich, if you may. It’s a test in a way 
Of the kind of a fellow you are. 
It will show if you stuck when the bottom you 
struck, 
It will show if you bounced, and how far. 
It is easy to fail and the winners assail, 
It’s more easy to fall than to rise, 
It is easy to stand with a brick in your hand 
To throw at some star in the skies. 


But the gold isn’t what keeps the hammer so 
hot, 
Sends the ships of the merchant to sea, 
And the misers who clutch ev’ry penny they 
touch 
Are quite unfamiliar to me. 
It’s the love of the game, it’s the road that they 
came, 
It’s the contest, the battle, the climb, 
That make it worth while, give the wealthy their 
smile— 
It’s the fun, not the dollar or dime. 


Get rich if the spin of the wheel lets you win 
Or if labor the money will bring; 

The fun you will find isn’t all in your mind, 
It’s all in the size of a thing. 

Even wealth may impart something warm to the 

heart, 

Tho the metal is yellow and cold; 

It’s the good we can do with a dollar or two 
That gives us our love of the gold. 


Get rich if you can. It’s the test of a man, 
It’s a test in a number of ways. ; 
It’s a test from the first, when your luck was 
the worst, 
It’s a test in your prosperous days. 
Yes, if rich you can get and your friends not 
forget, 
Can do good as the highway you go, 
You’re a much better man, I will say, if you 
ean, 
Than the fellow who hasn’t the dough. 


Between Trains 


Kansas Ciry, Mo.—The price of figs in Cali- 
fornia last year was low, much too low to 
Please the Californian. Most people love figs, 
but you seldom find them on a bill-of-fare. 
f course, you can get four preserved figs on 
a California train for 40 cents (50 with cream) ; 
and that brings us to the point. California 
has been rather a valuable State to our trans- 
continental railroads. Why wouldn’t it be a 
good idea for the railroads to reciprocrate by 
teaching the American people to eat figs? Of 
course it costs something to soak them in salt 
water, or to preserve them, but we feel sure 
that 20-cent figs in the diner would start people 
eating them, to the great good of California 
and of the people aforesaid who eat them. We 
Would like to see a plank inserted in the plat- 
form of both parties demanding 20-cent figs. 
ow we do like to boost our town, by the 
Way, by knocking some other. Coming down 





on the Sante Fe train we heard a man say that, 
speaking of smoke, Chicago was as bad as Pitts- 
burgh. That is certainly killing two towns with 
one stone. And you ought to have inhaled 
what he was smoking. 

By the way again, that plant of the Huttig 
Millwork Co. that you pass going into Kansas 
City on the Sante Fe is a fine looking institu- 
tion, isn’t it? It is a pretty good ad for the 
town to the traveler entering Kansas City. 





OsKALOoSA, Iowa.—C. M. Porter, of the 
Hawkeye Lumber Co., gathered the local yard 
managers of the company together in Oskaloosa 
today for a pow-wow, a very excellent thing for 
a line-yard concern now and then to do. The 
convention wound up with a dinner at beauti- 
ful Penn College tonight, a Quaker institution 
just outside the city, at which Mr. Porter pre- 
sided, followed by a meeting to which some of 
the fellow-townsmen, and women, had been 
invited. Among them was Mal Rose, the Oska- 
loosa poet, from whose active brain emanates 
some of the most musical verse we have seen 
in a dog’s age, and an old dog at that. 

Rex Porter, better known as Pete, H. S. 
Howard, Irving C. Johnson, and other officers 
of the company aided in making the occasion 
all that it should be, which we hasten to as- 
sure you it was. 


We See b’ the Papers 


Hiram Johnson’s next move ought to be to 
make it unanimous. 


Well, the baseball teams seem to be off for 
1924; some of them, of course, more than others, 


Fort Wayne had four inches of snow the day 
after Easter. Or maybe it was millinery bills. 


Sam Gompers has come out for beer, which 
he thinks is better than sneaking in for moon- 
shine. 


We wish we could get Ambassador Hanihara 
to write letters for the other party in the next 
campaign. 

You never again will be able to make people 
believe that oil is a good thing to spread on 
troubled waters. 


Judge Gary says that Mr. Coolidge is ‘‘as 
strong as the Rock of Gibraltar.’’ And just 
about as talkative. 


As far as the coming of spring is concerned, 
we feel a good deal like we were waiting for a 
Missouri Pacific train. 


In case of war the pacifists might spring to 
arms, but we are afraid that it would be like 
1924—a backward spring. 


There used to be some dispute as to what was 
the lowest form of animal life, but the jazz 
orchestras seem to have settled that. 


People like Mr. LaFollette—no, we didn’t 
mean that, because, as a matter of fact, there is 
nobody who really does like Mr. LaFollette— 

The Dawes plan is likely to go over until 
after the European elections. We wonder if we 
learned that from them or if they learned that 
from us. 


Europe likes to talk about how much Amer- 
ica made out of the war. What we made seems 
to be a loan of a few billions on which we can’t 
even collect the interest. 


Twelve hundred Washington visitors were 
permitted to walk thru the White House 
and see the President at work. It would have 
been more of a novelty to have shown them a 
senator doing it. 


A man ‘‘close to the President’’ gives as one 
of the reasons why President Coolidge may not 
veto the immigration bill that ‘‘it might cost 
the President the electoral votes of California, 
Washington and Oregon.’’ Regardless of the 
merits of the bill, this man ‘‘close to the 
President’’ evidently doesn’t know him as well 
as the country does. 
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Phere: arm Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 
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CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building. ‘ : 


San Francisco 











ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 
FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 


Hobart Bldg,, 


San Francisco, Calif: 


Lane Mortgage Bldg., - » Los Angeles 

Grand Central Terminal, - - New York 

McCormick Building, : : - Chicago 
. O. W. Building, . - : . ea 


} 








ALBION LUMBER CO. 
General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 














ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 


ALSO 
California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 














MACARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 
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BESSLER-IZE 


That House 
Save the Owner $1,000 


The Bessler Movable Stairway slides into 
ceiling when not in use and makes a full- 
size, liveable room below. 

The only patented stairway of the kind 
in the United States. 


Write for details. 
The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, Ohio 
New York Offices: 103 Park Avenue 














If You’re 
Cut Out 


and are planning a new operation the advice 
of our experienced engineers will save you 
money. The designing and erecting of com- 
plete lumber manufacturing plants has been 
our specialty for 34 years. 

Only recently we built these mills:— 


Selma, La. 


Grant Timber & Mfg. Co., 
(two mills) 


Abams-Bank Lumber Co., 


Morton, Miss. 


Investigate our service today. 


HRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 
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ELDON, WILLIAMS & LICK |. 
THe Coupon Makers 
FORT SMITH, ARK. 
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The optimism with which sash, door and mill- 
work producers are looking to the future is evi- 
denced by the numerous reports reaching the 
AMERICAN LUMBERMAN Of plants in various parts 
of the country increasing their facilities for pro- 
duction and distribution. This is strikingly illus- 
trated at Oshkosh, Wis., one of the big millwork 
centers of the country, where most, if not all, of 
the large sash and door factories and woodworking 
concerns of all sorts are going abead with extensive 
production programs, several being engaged in the 
erection of additions to their present facilities, in- 
dicating that they are looking for increased rather 
than decreased business during the balance of the 
current year. The Morgan Co, is replacing its 
warehouse, destroyed by fire last December, by a 
new 2-story structure, 150x235 feet, which building 
also will offer additional office and display space. 
The Foster-Lothman Mills is erecting a new 2-story 
building 64x192 feet, just west of its present fac- 
tory. The Radford & Wright Co. is erecting an 
addition to its sash department, and for cut stock. 
The Gould Manufacturing Co. is contemplating 
additions to its dry kilns and toy factory, to the 
extent of about $70,000. The Paine Lumber Co. 
also is making some improvements in the building 
line. A story appearing on this page tells of ex- 
tensive additions by the Huttig Sash & Door Co., of 
St. Louis, Mo., to its facilities at Jacksonville, Fla. 
And so it goes, all betokening confidence in the 
future and a belief that the extensions being made 
will be needed to care for current and future re- 
quirements. 

Demand at Kansas City, Mo., for standard pat- 
terns and specials is increasing. The country trade 
thruout that territory still is lagging a little, but 
city trade is reported very good. The prospects are 
that working forces soon will have to be increased, 
A good volume of business is being placed with the 
planing mills and door factories of Buffalo, N. Y. 
Building in that city, as evidenced by permits being 
issued, shows a big increase from thirty days ago. 

At Omaha, Neb., a big increase in orders placed 
with the sash and door factories has been observed. 
“Clean up week,” now being observed in that city, 
has resulted in an appreciable pick-up in orders, 
many persons making repairs as well as cleaning 
and painting. The local mills are running full 
capacity, and will continue to do so indefinitely. 

All sash, door and millwork plants at Columbus, 
Ohio, are reported busy, with orders booked to keep 
them so for some time. Prices generally are sat- 
isfactory, and manufacturers, optimistic. 

The Baltimore, Md., sash and door trade is moy- 
ing along at a satisfactory rate. Prices are stated to 
be acceptable, with minor revisions here and there, 
but the level of values on the whole well main- 
tained. The local factories have on hand a good 
deal of special work going into houses built by 
owners who intend to occupy them and wish their 
ideas incorporated in special designs. 

The demand for window glass is: reported to be 
exceedingly light for this season of the year, and 
manufacturers are piling up considerable stocks. 
Jobbers and dealers are ordering only as they need 
the glass, thus compelling the manufacturers to 
accumulate stocks. At a meeting of hand operating 
window glass manufacturers, held in Pittsburgh a 
few days ago, the consensus was that with present 
building activity continued it will be only a short 
time until demand catches up with production, 


Company Increases Its Facilities 


JACKSONVILLE, FLA., April 22.—Another  sub- 
stantial addition has been made to the list of 
Jacksonville’s flourishing institutions by the de- 
cision of the Huttig Sash & Door Co., of St. Louis, 
Mo., to erect a large warehouse in this city. W. 
J. Baldwin, local manager for the Huttig company, 
received word from President A. J. Siegel to im- 
mediately have a survey made of the property 
which the company bought a few days ago and 
to have plans for a substantial warehouse pre- 
pared at ones. In his telegram Mr. Siegel ex- 
pressed the wish that the warehouse might be 
completed within ninety days, as the company’s 
business in Jacksonville has grown so rapidly in 
the short time that it has been operating here 
that the temporary quarters at SOS and 810 West 
Bay Street have become inadequate. 

Less than a year ago the Hluttig Co., one of the 
largest millwork houses in the United States, de 
cided to establish a branch office in Jacksonville, 
the management being convinced of the soundness 
of Florida’s development, and quarters were leased 
in the Dixie Warehouse Building. 

Three weeks ago President A. J. Siegel stopped 
over in Jacksonville a few hours on his way to 
Palm Beach and while here discussed the matter 


of buying a suitable piece of property and erecting 
a warehouse large enough to take care of the 


company’s rapid growth. We instructed Mr. Bald- 
win to purchase a suitable tract of land, and 
papers covering the transfer of the property have 
lately been signed. The property is located on 
Market Street at 13th, on both the St. Johns 
River Terminal and the Seaboard tracks. 

The company already maintains branch officés 
at Memphis, Dallas, and Birmingham, with an 
export office in New York City, a stock door fae- 
tory at Tacoma, Wash., and a stock sesh factory 
at Missoula, Mont. The Jacksonville branch will 
not only feed the southeastern territory contigu- 
ous to Jacksonville, but will handle export ship- 
ments to Cuba, West Indies, Central and South 
America. The great plant of the ILluttig Sash 
& Door Co., in St. Louis, with recent additions to 
the plant facilities and new acquisitions of yard 
space, make the Huttig factory and lumber yard, 
with auxiliary activities, one of the largest estab- 
lishments of its kind in the world. 


. ° 
Increasing the Sale of Millwork 

During Better Homes Week, this year, May 11 to 
18, is a good time to trot out and feature ideas in 
millwork, because millwork can be made to play 
an important part in making the homes better, So 
here is a chance for every retailer to generate 
ideas of his own and to garner ideas from others 
which will help him make a more interesting fea- 
ture of millwork displays and sales work during 
and following Better Homes Week. 

It may help some to get in touch with the peo- 
ple who are promoting this Better Homes Week 
plan. The work is being largely done thru women’s 
clubs and civic organizations by an organization 
named as Better Homes in America, with head- 
quarters at 1653 Pennsylvania Ave., Washington, 
ID. C. Herbert Hoover is president and Dr. James 
Ford, now on leave from Harvard University, is 
executive director. The idea is to promote interest 
in home improvement as well as home building 
and to include some courses in home making and 
home ideals in the schools. 

Right here is one suggestive idea that ought to 
make an appeal to the aggressive retailer in every 
community—the idea of putting plan books and 
other literature showing interior millwork details 
in the schools. And where occasion offers even 
put in a full exhibit of doors, windows, stairs, 
built-in cabinets and other millwork which will 
serve as object lesson demonstrations and at the 
same time will help promote business. 

Millwork in some form or other contributes 
largely to home improvement. Many old homes 
can be greatly improved by interior alterations 
which include column openings, paneling, built- 
in cabinets, more windows and doors, and the build- 
ing on of sun room porches, 

The Long-Bell Lumber Co. in its service bulle- 
tin recently brought out a splendid feature in 
home improvement in the form of an illustrated 
description of a built-in bit of millwork which is 
a combination cabinet, dressing table and ward- 
robe, and can be made to improve the appearance 
of a bed room as well as provide an important part 
of its furnishings. And, as stated in the story 
connected with it, many bed rooms large enough 
to stand from 18 inches to 2 feet taken off the 
walls can be improved by the addition of such a 
built-in cabinet which really serves the purpose of 
three pieces of furniture and constitutes an inter 
esting bit of millwork that makes business for the 
local planing mill and in the end does not cost 
the home owner any more than it would to go out 
and buy furniture. 

This, too, is in keeping with some new ideas in 
home building that are gaining favor thru being 
made features in some of the modern hotels, where 
they build a combination sitting room and_ bed 
room with a small closet-like dressing room open- 
ing off from the bath room. The bed folds up into 
the wall and the little dressing compartment has 
the dressing cabinet and wardrobe feature built 
into the wall, making an interesting bit of planing 
mill work. The folding bed itself is not a mill- 
work job, but there is a job of millwork in the 
matter of making the casing and opening in which 
it folds, as well as the fitting up of the closet-like 
dressing room with its built-in cabinet and ward- 


robe. VPeople who find these things in hotels ex- 
amine them with interest, and those who are 


planning new homes are in many cases seeking to 
include such features in their homes so they may 
have the advantage of being able to convert a 
sitting room, living room or sewing room into a 
bed room for the convenience of visitors. A study 
of what is doing here will open the way to many 
opportunities for special millwork. 
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Studies of Softwood Cell Structure 


Mapison, Wis., April 21.—The accompanying 
reproduction of a drawing of the cell struc- 
ture of a minute block of softwood—white pine 
—was made by a wood technologist at the Forest 
Products Laboratory. The microscope can not 
bring several planes into sharp focus at the 
game time as does’ this drawing, but it was 
by means of studies of various thin sections 
with the microscope that the drawing was ac- 
complished. The drawing here shows a cube 
less than 4 inch on a side. 

Wood, instead of being a_ relatively solid 
material like steel or concrete, is seen to be 
composed of many tubular fiber units or cells 
cemented together and having on their walls 
thin areas to permit the passage of the sap. 

The top of the block represents a plane 
parallel to the top surface of a stump or the 
end surface of a log. The rectangular units 
which make up this surface are sections thru 
vertical cells, mostly tracheids or water carriers, 
TR, the walls of which form the bulk of the 
wood substance. Between the various cell units 
is a cementing substance called the middle la- 
mella, ML. Springwood cells 8, distinguish- 
able by their greater size, and summerwood cells 
SM are formed during the early part and the 
later part of a year’s growing period, respec- 
tively. The growth of the springwood is the 


























Cell structure of minute block of white pine 


more rapid. Together the springwood and the 
summerwood cells make up the annual ring 
AR. One such ring is added to the outside of 
the tree each year. 

The function of the medullary rays MR is to 
store and to distribute horizontally the food 
material of the tree. These rays—including 
the fusiform medullary rays FMR, or rays hav- 
ing horizontal resin duets HRD, at their cen- 
ters—are found on the end of a stick as fine 
white lines radiating from the center. The 
large hole in the center of the top surface is a 
vertical resin duet. 

The left side surface RR represents a vertical 
plane along the radius of the trunk. This sur- 
face—commonly called ‘‘edge grain’’ in soft- 
woods and ‘‘quarter-sawed’’ in hardwoods— 
is not so distinctively marked in the softwoods 
as in the hardwoods. In some hardwoods, the 
““quartered’? surface with its large, lustrous 
“*flakes’? formed by medullary rays entering 
and leaving the plane of the saw is valued for 
use in furniture because of its attractive figure. 

The symbol SP indicates a simple pit, an 
unthickened portion of the cell wall thru which 
Sap passes from ray cells to fibers or vice versa. 
The bordered pits BP, seen in section on sur- 
face TG, have their margins overhung by the 
surrounding cell walls. 

The surface TG, at right angles to the radial 
quarter-sawed surface, corresponds to the 
lat yrain or plain-sawed surfa¢e of lumber. 


or 


Investigating Spruce Timber on Coast 


VANCOUVER, B. C., April 19.—Having looked 
over timber areas in the Coast district, where 
they have extensive holdings, and paid a visit 
to the southern interior, where some important 
holdings in the Okanagan are now virtually 
under option to them, the syndicate of timber- 
men and capitalists from. Savannah and New 
York, including Max Jasspon, W. T. Hamilton 
and R. G. Fulcher, of Savannah, and Howard 
Cole, of New York, are now investigating a 
large area of spruce limits in the northern Cari- 
boo district. The party left this week on an 
extensive tour of the district and expect to 
return in a fortnight to the Coast. After that 
they will leave for the Kast, planning to return 
to Vancouver early in June, when it is expected 
that there will be some important announée- 
ments to make. These operators have taken in 
a wide range of territory, and have been gather- 
ing information respecting the timber resources 
of three very different sections of the Province. 


New Sales Tax Regulations 


Toronto, ONT., April 21.—The sales tax situ- 
ation in Canada in connection with lumber has 
again been badly upset by new regulations is- 
sued by the Department of Customs and Ex- 
cise. After a series of regulations issued at 
various times during the last year, most of which 
have complicated the situation, the final touch 
has been given by a regulation which is utterly 
unworkable, and now the whole trade, which 
was beginning to think it could put the tax into 
operation as formerly required, is more up in 
the air than ever. 

Briefly, the new regulation is to the effect 
that all retailers or wholesalers of lumber, when 
selling to unlicensed consumers must charge 
2% percent sales tax on their selling price, or 
5 percent sales tax on the full f. 0. b. mill price 
that they paid for their lumber when buying it. 
As between these two amounts they must choose 
whichever is the greater and collect the tax 
and pay it over to the Government. 

The retailer protests that most of his lumber 
is purchased from wholesalers and he has no 
means whatever of finding out what was the 
wholesaler’s profit, to say nothing of the diffi- 
culty of ascertaining the freight rate in each 
individual case and subtracting the combined 
total from the price paid so as to learn what was 
the full f. o. b. mill price. Furthermore, the 
retailer often sells a small quantity of lumber 
from a pile containing lumber that had come 
from different wholesalers or different mills and 
it is obviously impossible for him to know what 
was the average price, f. 0. b. mill of the mate- 
rial he delivers to the job. 

Similarly the wholesaler has his troubles, as 
he, often sells lumber assorted at a central as 
sembling yard. Some of this may come from 
one mill and some from another and he also has 
the task of finding out what would be a fair 
f. o. b. mill price, in case he sells his goods to 
a retailer who has no license. 

Altogether, the situation is so unworkable 
that the Ontario Retail Lumber Dealers’ Asso 
ciation has started a campaign to have every 
lumberman in Canada from British Columbia 
to the Maritime Provinces protest to his member 
of parliament and to the minister of customs 
and excise and urge that as the Government has 
been unable to devise a workable tax, it should 
now decide to exempt lumber altogether from 
sales tax. 

In this connection it is being pointed out to 
the Government that the claim for exemption 
is logical, in as much as lumber is a raw mate- 
rial for the building of homes, and a home is 
just as essential to the people of Canada as a 
farm implement is to a Canadian farmer. 
Furthermore, if the raw material for building 
homes is exempted, an important stimulus will 
be given to the home building industry and en- 
couragement will be given to the people to build 
their own homes and thus become consumers for 
many lines of goods on which sales tax is col- 
lected, so that in the long run the loss of the 
sales tax on lumber may reasonably be expected 
to be made up by increased receipts from the 
sales tax on other Jines. 














Something To 
Think About 


when ordering lumber is the 
reputation of the mill from 
which it comes. In making 
our mill connections we were 
extremely particular as to the 
practises employed and that 
explains the satisfaction given 
by our 


Long and Short Leaf Yellow 
Pine Timbers, Special Cuttings 
and R.R. Stock. Oak Flooring, 
Red and White Oak, Ash, 
Gum, Elm, Cottonwood, Gen- 


uine Louisiana Red Cypress. 
Why not get in touch with 


us on your next order? 


Chicago Lumber 
& Coal Co. 


ARCADE BLDG., ST. LOUIS, MO. 














Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address: “*Pickwood,”’ St. Louis 











We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 


all kinds, Crating, Finish, Yard Stock, Etc. 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 
Send us your orders for placement. 
R. M. MORRISS & CO. 
Arcade Bidg., ST. LOUIS 











Bg | TENNESSEE 


TIMBER 
ESTIMATES 


LAND APPRAISALS 


We invite correspondence from 
Lumbermen regarding this im- 
portant phase of their operations. 


H. M. SPAIN & CO. 


Established 1910 
MEMPHIS, PORTLAND, 
OREGON 


tik 


“SOUTH GR WEST—SPAIN SERVIC’ BEST 
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Hardwoods 


O AK Plain and Quartered 

Uniform Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING 








MADE 


OAK FLOORING 


The 
Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO : 


RIGHT 
































The Place to 
Buy FIR 


has been definitely settled 
by many buyers who have 
put our facilities to the test. 
Let us know your needs in 





Timbers, Bridge, 
Track and Car 
Material, Shiplap, 
J Boards, Dimension 








Get our latest list of big value items in Fir, 
Spruce and Hemlock before you order elsewhere. 


Newbegin Lumber Co. 
Duluth— Lyceum Bldg. 1052 Pacific Avenue, 


H. S. Robb, Mgr. 
TACOMA, WASH. 


New York—Straus Bldg. 


Cantrell Lumber Co. 
Bevel Siding, 


Finish and 


Flooring, 
FIRS ames. 
Bevel 
hingles. 
We are manufacturing 40,000,000 ft. annually of Idaho and West- 


Siding 
ern Pine >t Dalkena, Washington. Send us your inquiries. 

















CEDAR POST & POLE 
MORTHERN PINE 
hemcock 


and Finish, Long 
Timbers, Joists, 
Dimension, etc. 











IDAHO | WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades Minneapolis, Minn. ty of Shop. 




















“| Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 


TOTE-ROAD 
x AND TRAIL 





OOUCLAS MALLUCH 
































Business Changes 


ALABAMA. Alexander City—J. R. Black succeeded 
by J. R. Black Lumber Co. and moving to Sylacauga. 

Alexander City—V. D. Black succeeded by J. 
Black & Son. 

Tuscaloosa—R,. V. Elledge moving to Macon, Ga. 

CALIFORNIA. Dixon—E. K. Wilson Lumber Co. suc- 
ceeded by Dixon Lumber Co. 

Glendale—Glendale Mill Co. succeeded by Merit Sash 
& Door Co. 

Hynes—Hammond Lumber Co. has sold local yard to 

H. Lindsey who has been manager. 

Ios Angeles—Algoma Lumber Co. succeeded by Al- 
goma Manufacturing Co. 

COLORADO. Canon City—Gibson Lumber Co. remov- 
ing headquarters to La Jolla, Calif. 

Denver—E. W. Robinson succeeded by E. W. Robin- 
son Lumber Co. 

CONNECTICUT. Derby—Sterling Co. succeeded by 
Sterling Piano Corporation. 

FLORIDA. Daytona—H. T. McClellan Lumber Co. 
sold to Jackson Bros. Lumber Co. 

Grand Ridge—Calhoun-Gissendaner Lumber Co. 
ing name to E. J. Calhoun Lumber Co. 

St. Petersburg—McCormick-Hannah Lumber Co.'s 
plant purchased by C. F. Goodman, W. P. Barr and 
C. T. Pogue. 

ILLINOIS. Rockford—Dobson Manufacturing Co. sold 
to Pierson Co. 

Winchester—Farmers’ Lumber Co. sold to Hunter, 
Allen & Co. 

IOWA. East Pleasant Plain—Henry Pickard suc- 
ceeded by Henry Pickard & Son. 


KANSAS. Eureka—C. Keller Lumber Co. succeeded 
by Rock Island Lumber & Coal Co. 

Mankato—Home Lumber & Coal Co. succeeded by 
Riner Lumber Co. 

Towanda—Home Lumber & Elevator Co. sold to Com- 
ley Lumber Co. 

Wichita—Adams & Ortmeyer succeeded by Harry A. 
Ortmeyer. 

KENTUCKY. Calhoun—Calhoun Lumber & Milling 
Co. succeeded by W. A. Galloway. 


LOUISIANA. New een Seer Lumber Co. 
succeeded by Edward Hines Lumber Co. 


MASSACHUSETTS. New Bedford—A. Ricard & Co. 
sold lumber department to Levi Ricard. 

MINNESOTA. Albertville, Beardsley, Cokato, Litch- 
field, Pine River, St. Michael and Waverly—Neuman 
Lumber Co. succeeded by J. F. Anderson Lumber Co.; 
headquarters, Minneapolis. 


MISSOURI. Springfield—James F. Legan and F. BE. 
McGinnis have purchased the interest of H. B. Me- 
Daniel in Williams Lumber & Manufacturing Co. 


NORTH CAROLINA. High Point—Raymond Veneer 
Manufacturing Co. succeeded by O. L. Williams Veneer 
Co.; headquarters, Sumter, S. C. 

NORTH DAKOTA. Alice—Neuman Lumber Co. suc- 
ceeded by J. F. Anderson Lumber Co. 

OKLAHOMA. Spiro—Spiro Lumber Co. sold to S. R. 
Smith Lumber Co. 


OREGON. Grizzley——-P. H. Wall has purchased saw- 
mill of Kendall & Gillespie. 


PENNSYLVANIA. Berlin—PBerlin Planing Mill Co. 
sold to H. F. Ball. 

Hanover—E. W. Nichols Lumber Co. 
BE. W. Nichols. 

TENNESSEE. Morristown—Hardwood Top, Panel & 
Supply Co. succeeded by R. M. Hickey & Frank Hyatt. 

Nashville—Ingalls-Ransom Co. changing name to C. E. 
Ingalls Co. 


TEXAS. Austin—Kirkpatrick Lumber Co. succeeded 
by Reinhardt-Spillar Lumber Co. 

Dimmitt—Dimmitt Hardware Co. succeeded by Pan- 
handle Lumber Co. which will add stock of lumber to 
the hardware business. 

Josephine—Josephine Lumber Co. 
and S. E. Old. 

WEST VIRGINIA. Richwood—Mauin office of Steele- 
Wallace Corporation is being removed from New York 
City to Richwood, according to announcement by H. H. 
Steele, president ‘and general manager; company manu- 
factures clothespins and trays and has two factories, 
one at Escanaba, Mich., and one in Richwood. 


WISCONSIN. Fifield—Chas. S. Patterson moving to 
Park Falls. 

Sharon—W. E. Hoard Lumber Co.; W. R. Hoard sell- 
ing interest to F. E. Hoard and business will be operated 
under name of Hoard Lumber Co. 


WYOMING. Green River—Consumers Lumber Co. sold 
to Overland Lumber Co. 


BRITISH NORTH AMERICA 


ONTARIO, Port Arthur—Thunder Bay Lumber Co. 
has bought out the Vigars-Shear Lumber Co. 


New Ventures 


CALIFORNIA. Culver City—Hall Lumber Co., open- 
ing yard; also operates yards at Winslow and Williams, 
Ariz. 

Fresno—Citizens Lumber Co., 
quarters, Selma. 

Hynes—Lindsay Lumber Co., recently began; retail. 

Los Angeles—Pacific Southwest Import Co., new cor- 
poration which will handle cut of Olntanga Lumber Co. 
and W. A. Snith Co., Philippine hardwood manufac- 
turers. T. I. Gilbert is president and G. C. Carpenter, 
general manager. 

Los Angeles—Standard Lumber Co., opening yard at 
1250 W. 58th St.; Guy W. Male, manager. 

Oakland—Matheny Bros. Lumber Co., formerly of 
Oroville, has opened yards and office here and will add 
a department to finance the construction of homes. 

Oroville—Fisher-Nelson Lumber Co., engaging in manu- 
facture of doors, window frames, moldings, etc, 

San Francisco—-Mitchell & Virden Lumber Co., opening 
offices at 155 Montgomery St. 


chang- 


succeeded by 


succeeded by A. J. 


recently began; head- 


San Francisco—Henry Harder has engaged in wood. 
working business at 1819 San Bruno Ave. 

San Francisco—A. Johnson has engaged in the cabinet 
manufacturing business at 10th and Harrison. 

San Francisco—George A. Racouillat has opened a 
lumber office at 735 Third St. 

Wilmar—Mr. Stever, formerly manager of the Bel. 
vedere Lumber Co., is opening a yard at this point. 

FLORIDA. Dade City—Allen Lumber & Remilling Co, 
will establish lumber manufacturing plant. 

GEORGIA. Fortson—King Lumber Co., recently be- 
gan; headquarters, Cuthbert. 

Valdosta—Georgia Florida Lumber Co., organized. 

ILLINOIS. Chicago—E. L. McClatchie Lumber Co., 
recently began; wholesale and commission. 

Hoopeston—Holt-Miller Lumber & Coal Co., recently 
began. 

MARYLAND, Baltimore—Walter K. Keen Co., re- 
cently opened wholesale lumber business at 713 Ameri- 
ean Building. 


MISSISSIPPI. Jackson—American Box Co., recently 
began; headquarters, Lynchburg, Va. 

Waynesboro—Stark-Oldham Bros. Lumber Co., re- 
cently began; manufactures lumber. 


OHIO. Cincinnati—E. S. Hass & Sons, recently be- 
gan; hardwood lumber commission business. 


“ee Eugene—Lovell Lumber Co., recently be- 


“on Point—A. G. and A. C. Thompson have engaged 
in pole and piling business. 


PENNSYLVANIA. Uniontown—Ray J. Humbert, re- 
cently began. 


Incorporations 


ALABAMA. Jackson—Clarke County Saw Mill Co., 
incorporated; capital, $36,000. 

ARKANSAS. Little Rock—Frank F. Fee Hardwood 
Co., incorporated. 

CALIFORNIA. Ios Angeles—Hurst Sash & Door Co., 
incorporated; capital, $25,000. 

-Los Angeles—Modern Hardwood Flooring Co., incor- 
porated; capital, $75,000. 

Los Angeles—Federal — Manufacturing Co., in- 
corporated; capital, $20, 

San Francisco—Frank "— Doe Lumber Co., incorpo- 
rated; capital, $50,000; succeeds old corporation of 
same name, 

FLORIDA. Daytona—Mather-Thaxton Co.,  incorpo- 
rated; capital, $60,000; will build plant at Daytona 
for manufacture of furniture. 

Jacksonville—Drayer-Warren Co., incorporated; capi- 
tal, $100,000; to manufacture and deal in lumber and 
building materials. 

St. Petersburg—Paul & Davis Furniture Co,, incor- 
porated; capital, $100,000; to manufacture furniture. 

St. Petersburg—Sunshine Lumber & Supply Co., incor- 
porated; capital, $100,000. 

Sneads—Sneads Lumber Co., incorporated. 

ILLINOIS. Chicago—Anchor Wood Turning Corpora- 
tion, incorporated. 

Chieago—North West Side Lumber Co., increasing cap- 
ital from $10.000 to $75,000 

Hamilton—Hamilton [Lumber & Coal Co., decreasing 
capital from $45,000 to $25,000. 

Lansing—Lansing Lumber & Supply Co., incorporated; 
capital, $60,000. 

LOUISIANA. Rayville—Richardson-Warren Co., in- 
corporated; capital, $100,000. 

MAINE. Lewiston—Wedge & Mitchell, incorporated; 
capital, $100,000; to manufacture boxes and shooks. 


MICHIGAN. Grand . ‘eed Lumber Co., in 
corporated; capital, $25,000 

Schooleraft—Schooleraft Lumber & Coal Co., incor- 
porated. 

MISSISSIPPI. 
corporated, 

NEW JERSEY. Berlin—Robinson Lumber Co., incor- 
porated; capital, $100,000. 

Paterson—Holden-Wake_ Co., 
$100,000. 

NEW YORK. Queens—Axinn & Sons Lumber Co., i 
corporated; capital, 200 shares, no par value. 

NORTH CAROLINA. Asheville—Ingle Furniture Co., 
incorporated; capital, $50,000. 

Newbern—Coastal Farm & Timber Co., incorporated; 
capital, $50,000; will deal in North Carolina timber 
properties, 

Sanford—Central Carolina Furniture Co., incorporated; 
capital, $50,000; will establish furniture plant. 

OHIO. Navarre—Navarre Lumber Co., incorporated; 
capital, $50,000. 

Youngstown—Sittig Bros. Supply Co., incorporated by 
five brothers and has purchased plant of Union = 
sale Lumber Co. formerly known as No. 3 yard. Wm. 
Sittig, president-general manager. 

OREGON. Dontee White Cedar Lumber Co., incor- 
porated; capital, $25,0¢ 

Myrtle Point—Coos W ‘hite Cedar Mills, incorporated; 
capital, $5,000 

Portland—Ocean Logging Co., incorporated; capital, 
oe, 

_Portland—Automatic Door Co., incorporated; capital, 

PENNSYLVANIA. Ambridge—Economy Lumber & 
Building Co., incorporated. 

TENNESSEE. ceateeeneee—t. H. Etter Lumber Co., 
incorporated; capital, $25,000 

Memphis—R. J. Darnell (Inc, ), reincorporated under 
Delaware laws; capital, $750,000. 

Memphis—Payne-Mcllwain Lumber Co., incorporated. 

VIRGINIA. Bedford—Overstreet Smith Lumber ©o., 
increasing capital from $50,000 to $100,000. 

Charlottesville—Charlottesville Lumber Co., incorpo 
rated; capital, $140,000. 

Norfolk—North East Lumber Corporation, increasing 
capital from $25.000 to $100,000. 

Richmond—Belfast Timber Corporation, increasing 
capital from $100,000 to $200,000. 


Greenwood—Claiton Lumber Co., in- 


incorporated; capital, 
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West Point—Home Pool Table Corporation, incorpo- 
rated; capital, $25,000. 

WASHINGTON. Snohomish—Westside Lumber Co., 
incorporated; capital, $10,000. 

Tacoma—Washington Door Co., incorporated; capital, 


00,000. 

Tacoma—Mountain Lumber Co., increasing capital 
from $25,000 to $40,000. 

WEST VIRGINIA. Huntington—Mountain State Lum- 
ber Co., incorporated; capital, $100,000. 

Morgantown—Morgantown Lumber Co., increasing cap- 
ital from $100,000 to $200,000. 


WISCONSIN. Milwaukee—Advance Woodwork Co., in- 
corporated; capital, $25,000. 
BRITISH NORTH AMERICA. 


BRITISH COLUMBIA. Victoria—Skeena Laminated 
Wood Co., (Ltd.), incorporated; capital, $1,200,000; to 
manufacture laminated cottonwood and similar products 
near Prince Rupert. First unit of plant, which is ex- 
pected to cost $200,000, will be erected at once and 
three other units will probably be erected before the end 
of the year. 


New Mills and Equipment 


ALABAMA. Montgomery—Montgomery Automobile 
Leading Block Manufacturing Co. has acquired timber 
rights on a tract of about 600 acres near here and 
will establish a plant at once for manufacture of 
staves, according to W. 8. Story, head of company; 
daily capacity of plant, 10,000 staves. 

CALIFORNIA. Los Angeles—Weber Show Case & 
Fixture Co., beginning erection of 360x795 ft. factory 
building, 5714 S. Park Ave.; cost, $183,000. 

FLORIDA. Bradentown—Bradentown Novelty Works, 
manufacturing wood products, announces plans for con- 
struction this year of an addition to factory, 90x50 ft. 

Hialeah—W. C. Smith will erect factory 200x130 ft., 
to manufacture bedroom furniture and office equip- 
ment. 

GEORGIA. Macon—Case-Fowler Lumber Co., pur- 
chased 1,125 acres of timber land in Pickens County 
and will erect sawmill, cottages, etc., at Doctortown, Ga. 

Meigs—Nelms Bros, Lumber Co. will rebuild dry kiln 
recently destroyed by fire. 

Valdosta—Georgia-Florida Lumber Co., organized and 
acquired plant of Yellow Pine Variety Co.; will enlarge 
and improve. 

KENTUCKY. Whitesburg—Hazard Lumber Supply 
Co. will erect addition. 

MISSISSIPPI. Bay Springs—McInnis, Burdette & 
Cole, of Meridian, Miss., is being incorporated to operate 
the planing mill of A. J. Dempsey at Bay Springs, re- 
eently purchased; capacity will be enlarged and im- 
provements added. 

Jackson—-G. L. Hawkins, of Hattiesburg, Miss., has 





Very many of the nations have been the 
recipients of our favor, and have had the 
advantage of our help in some time of 
extremity. We have no traditional ene- 
mies. We have come to a position of 
great power and great responsibility — 
PRESIDENT COOLIDGE. 











purchased timber tract near here and will erect sawmill 
and planer. 

Poplarville—Love Lumber Co. will rebuild dry kilns 
and storage sheds destroyed by fire. 

Vicksburg—Vicksburg Cooperage Co. will install band 
mill; daily output of 75,000 hoops. 

West Point—Corinth Saw Mill Co., recently acquired 
tract of timber near here and will install hardwood mill, 

NORTH CAROLINA. Salisbury—Arndt Lumber Co. 
Will install sawmills on newly acquired timber lands. 
OHIO, Cleveland—Dwight Hinckley Lumber Co., of 
Cincinnati, will erect lumber shed, 216x78 ft. at 49th 
and Newburg & South Shore Railroad, for a branch 
lumber yard; wholesale. 

OREGON. Aurora—Diller Bros. will open sawmill as 
s00n as plant is completed. 

Cheshire—W. H. Dandy and A. C. Bauman are put- 
ting in a sawmill. 

TENNESSEE, Chattanooga—J. H. Etter Lumber Co. 
will build lumber plant. 

TEXAS. Amarillo—E. S. Burgess Lumber Co. will 
erect store and office building. 

Houston—American Stave Manufacturing Corporation, 
of New Orleans, is erecting stave mill near Beckville, 
Texas, where it will manufacture staves for export, 

WASHINGTON. Camas—Camas Lumber Co. increas- 
ing capacity of its plant and changing from steam to 
electric power. 

BRITISH NORTH AMERICA 

BRITISH COLUMBIA. Victoria—F. L. Toss will erect 
Sawmill of daily capacity of 20,000 ft. at Cobble Hill, 
about 20 miles from Victoria and a portable mill of 
15,000 feet capacity in the same neighborhood. 


Casualties 


ARKANSAS, Searcy—A. C. Kelley, loss by fire in 
mill at Garner, $6,500; no insurance. 

ILLINOIS. East St. Louis—Illmo Lumber Yards, loss 
¥ fire, $20,000, 

eoria—Forest fire destroyed 35 acres of oak and 
ickory timber in Quiver township. 
P LOUISIANA. New Orleans—Hortman Co., loss by 
re in sash and door plant, $150,000. 
P MARYLAND, Oakland—Kendall Lumber Co., loss by 
a of Yough River, $30,000; lumber road from Crellin, 
wv. Va., to Shaffer, W. Va., lost 33 bridges. Property 
18 in Garrett County. 
‘ MASSACHUSETTS. Southbridge—Eli Bros., operat- 
on & sawmill near Woodstock, Conn., lost 300,000 feet 
th manufactured lumber, valued at $15,000, in a fire 
at burned over 2,000 acres of woodland. 
pttSSISSIPPI. Poplarville—Dry kiln and sheds of 


No. 2 ' . ope P 
loss, $50,600. of Love Lumber Co. destroyed by fire; 


NEW HAMPSHIRE. Swansey—Standing timber re- 
cently purchased for $40,000 by the New England Box 
Co., of Greenfield, Mass., was heavily damaged by fire 
on April 15. ™ 

NEW JERSEY. Clifton—Athenia Lumber Co., loss by 
fire, $25,000. 

OREGON. Brighton—Brighton Lumber Co., loss by 
fire, $75,000; covered by insurance; plant will be re- 
built at once. 

RHODE ISLAND. Pawtucket—Woodworking plant 
and lumber yard of Central Falls Manufacturing Co. 
damaged by fire; loss between $30,000 and $35,000; ma- 
chinery destroyed. 

SOUTH DAKOTA, 
Yards, loss by fire. 

VIRGINIA. Franklin—Camp Manufacturing Co., loss, 
$400,000; covered by insurance. 

WASHINGTON. La Conner—Shingle mill belonging to 
Howard Cleaves and others damaged by fire; loss, $2,000. 


TROUBLE AND LITIGATION 


INDIANAPOLIS, IND., April 21.—The Edinburg 
Cabinet Co., Edinburg, Ind., has scored a point in 
its long legal battle with the Mercereau-Hawkins 
Tie Co., Huntington, W. Va., according to a rul- 
ing just made by the Indiana supreme court, which 
has refused to sustain the appeal of the West 
Virginia company for a hearing of the case follow- 
ing an adverse decision in the Indiana appellate 
court. The case either must be dismissed or be 
taken back to Johnson county for re-trial. The 
case has been in court since 1920. At that time 
the Edinburg company purchased a car of lumber 
from the other. It was specified in the corres- 
pondenece that the lumber should be No. 2 or better, 
with 65 percent grading No. 1. The car arrived 
and proved to be up to specifications and was 
paid for. John W. Graham, president of the 
Edinburg company wrote to the West Virginia 
company telling them he would buy “five more 
cars like the first.’”’ These cars were shipped and 
on arrival it is alleged that less than forty percent 
graded No. 1, and much did not grade No. 2. The 
shipment was refused and suit brought to enforce 
acceptance and payment. The West Virginia com- 
pany made the claim that the correspondence con- 
ecrning the first car did not form a contract cov- 
ering the other cars and in the trial at Franklin, 
Ind., the Johnson circuit court ruled the corres- 
pondence could not be introduced as evidence, and 
decided for the West Virginia company. The Edin- 
burg company took an appeal and the appellate 
court decided the lower court had erred in its 
ruling in refusing admission of the correspondence 
as evidence, and ordered the case retried. The 
West Virginia company appealed to the Supreme 
court for a hearing, which petition has just been 
denied. During the court controversy, the lumber 
in question has been piled on a vacant lot in 
Edinburg. 


Amherst—Thompson Lumber 





QUEBEC, Qupb., April 21.—Price Bros. & Co. 
(Ltd.) won a petition of right against the Pro- 
vincial Government of Quebec in connection with 
the delimitations of the seigniory of Lake Metis, 
the amount indirectly involved being said to reach 
over $500,000. The case involved the old French 
seigniory grant made in 1693 to one Louis Rouer, 
and confirmed by the king of France the following 
year. Price Bros. & Co. (Ltd.) came into posses- 
sion of the grant in 1920. The owners claim that 
the original grant was of one league around Lake 
Metis and that at that time Lake Metis included 
what are now three separate lakes. The provincial 
Government claims that the grant included the 
area one league around the lake now known as 
Lake Metis. The decision was in favor of Price 
Bros. & Co. (Ltd.) who are therefore awarded the 
limits extending one league around the three lakes. 


SACRAMENTO, CALIF., April 19.—Notice of appeal 
has been filed at Placerville by Attorney J. M. In- 
man in the case of Antonio Pavia against the Cali- 
fornia Door Co., for $3,522.52 damages growing out 
of the fire at El Dorado last September. The 
county clerk was advised to prepare a transcript 
of the proecedings. A non-suit was granted by 
Superior Judge George Thompson on April 4. The 
suit is one of more than twenty against the door 
company for a total of $127,254 damages. 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering. 

1,489,387. Drag saw. Charles A. Fosberg, Portland, 
yre. 

1,489,448. Skyline logging system. Charles BE, Mac- 
Farlane, Seattle, Wash, 

1,489,539. Saw set. Adolph Miller, Kirkwood, Mo. 

1,490,558. Shipping case. James H. Dunning, Ridge- 
wood, N. J. 

1,490,594. Veneer and rotary cut lumber stacker. Al- 
phonse J. de Lateur, Raymond, Wash. 

1,490,595. Veneer and rotary cut lumber unstacking 
machine. Alphonse J. de Lateur, Raymond, Wash. 

1,490,597. Sawing machine. Peter Darabos, Oakdale, 
a. 

1,490,668. Apparatus for sharpening saws. Edward 
G. Herbert,-Levenshulme, Manchester, England. 

1,490,745. Rotary planer head. Thomas Jobnston, 
Albany, N. Y. 

1,490,778. Barrel assembling machine. Robert J. 
McClenny and David B. Bardin, East Palatka, Fla. 








American Legion Headquarters, Helena, Arkansas 


This log built “Hut” is floored with “Superior 
Brarnd’’ and visitors all remark on the excep- 
tional beauty of this floor. 


Superior Brand 
Oak Flooring 


Manufactured with the idea of elimi- 
nating “cupping,” “buckling,” and 
scraping. 


By special attention to selection of 
lumber and careful and scientific 
sawing and seasoning, flooring is 
produced which is practically per- 
fect, saving fully two-thirds of the 
time usually required for scraping 
and sanding. 


All flooring lumber is sawed to 
size while GREEN, giving uniform 
moisture content, both sides. This, 
together with the care used in sea- 
soning, drying, selection and 
grading, insures perfect floors. 


Uniform Color and Texture 


Lumber cut from St. Francis Val- 
ley Oak is world famed for its 
beauty and uniformity of color 
and texture and this firm uses 
nothing but selected lumber from 
this territory. 


This flooring is known as 
“Superior 


Brand” 


and the manufacturer will gladly 
send samples and discuss stocks 
with any interested dealer. 


Manufacturers of Fine Oak and 
Beech Flooring 


Superior Oak Flooring Co. 


HELENA, ARKANSAS 
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‘Pine Plume > 
Lumber Co. 


MONTGOMERY, ALABAMA 








LONG LEAF 

Rift and Flat 
Flooring 
Dimension, 
Roofers 
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¥%” and %” CEILING. 
%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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High Grade Shed Stock 


Ask For Prices. 


UNIFORM, 
ALA. 





| Headley Pine Co., 








Yellow Pine 72%" 


Shop Lumber 


STEAM DRIED—1”, 134” 


A good cutting grade for sash, door and finish mills. 
Let us tell you more about it. 


Kentucky Lumber Co. 
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Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 


Ask for delivered prices. 


W.M. Carney Mill Co.,Atmore,Ala. 


The Woods 


Every sentence an essa} 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid, 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St,, CHICAGO 


High Grade 
Shed Stock 























MANUFACTURER and DEALER 


April Issue of Millmen’s Magazine 
The April issue of The Disston Crucible, a 
magazine for millmen published monthly by Henry 











Disston & Son (Ine.), the well known saw people 
of Philadelphia, Pa., contains several interesting 


illustrated articles, among which are: “Two Ad- 
ditional Disston-made 108-ineh Circular Saws,” 
purchased by the Eureka Cedar Lumber & Shingle 
Co., of Hoquiam, Wash., and “Safety in the Use 
and Care of Saws,” being extracts from an ad- 
dress delivered recently by S. IHforace Disston  be- 
fore the National Safety Council in Chicago. The 
front cover illustration depicts sawyers at work 
in India. The magazine also contains the third 
installnent of an article on the type of cross-cut 
saw to use, and a story of a freak tree standing 
alone on the cut-over section of the pine district 
owned by the Pickering Land & Lumber Co. at 
Cravens, La. A page is also devoted to a memorial 
to Edmond B. Roberts, former vice president and 
secretary of the Disston concern, who died Feb, 22. 


New Catalog on Eight-Wheel Wagons 

A new 16-page loose-leaf. catalog has just been 
issued by the Garland Wagon Co., of New Orleans, 
La., illustrating and deseribing the S-wheel tractor 
wagons, 4- and S-wheel log wagons, lumber buggies 
and haul-offs, and farm and cane carts manufac- 
tured by the company. The Garland flexible S- 


Wheel tractor trailers, Nos. 50 and 75, are de 
signed and constructed to meet the requirements 


of general tractor operations, such as logging, oil 
field, mining ete. In design and construction the 
Garland company bas endeavored to manufacture 
a trailer that can be used with the heaviest crawler 
type tractor without further bracing or without 
the necessity of changing axles, draw bars, wheels 
ete., due to breakage. Nos. 550 and 45 flexible 
8-wheel wagons are designed for general hauling 
operations where animals are used as the motive 
power, 

Among the exclusive features found in the Gar- 
land equipment, the company mentions the follow- 
ing: (1) It is purely flexible and requires no more 
energy to pull on curves than on straight roads. 
Due to this flexibility there is a big saving in power 
and road repairs. (2) The principle of construe 
tion which insures all wheels following in tracks 
of front pair, even in turning, makes possible its 
use in very close quarters. (3) All axles are solid 
steel, which eliminates axle trouble. (4) Garland 
trailers and wagons are heavily ironed and braced 
to withstand the wear and tear of heavy hauling. 
(5) The front bunk slides in a 6 inch slot, which 
permits the bunk slipping back and forth, as it is 
positive that distance between bunks is shortened 
when inmaking a turn, thus eliminating load slipping 


on bunks. 
See aeaeaaaaaaan 


New Product from Sawmill Refuse 


ABERDEEN-HoQuIAM, WASH., April 19.—Alex. 
Polson, president Polson Logging Co., and Hu- 
reka Cedar Lumber & Shingle Co., announces 
that the factory which for over a year has been 
experimenting with a new building material, 
will in a short time be ready to operate. 
‘*Arquetite’’? is the name of the product which 
is made from the refuse of the sawmills and 
provides use for the tremendous quantity of 
sawdust and waste that now goes into the burn- 
ers. During the last year the product has been 
submitted to every possible test and the opera- 
tors of the new plant feel that Arquetite will 
prove a great success. 

‘*Arquetite’’ is made up into building blocks, 
plaster, fire brick, electric switch boards and 
scores of other things used in the making of a 
building. ‘‘Arquetite’’ it is claimed possesses 
greater strength than concrete and at the same 
time is much lighter. Nails can be driven into 
it. It is also a nonconductor of heat, cold, and 
water. The appearance of ‘‘Arquetite’’ is 
somewhat similar to that of concrete or plaster. 
The surface is smooth. ‘‘Arquetite’’ can be 
made in any color and by the use of small 
quantities of glass it makes a beautiful surface 
for the exterior of buildings. 

The process by which ‘‘Arquetite’’ is made 
is the invention of A. E. Arquette, who has 
spent twenty-six years in perfecting the process. 
Associated with him as officers of the company 
are Alex. Polson, president; A. E. Arquette, 
vice president and manager; E. B. Fish, secre- 


tary; Arnold Polson, Stuart Polson and Robert 
Polson, directors. 

The new factory, which will be opened soon, 
covers 5,000 feet of ground space. A_ pillar 
block made of the new material 12x12 inches 
submitted to a pressure test at the University of 
Washington, withstood a pressure of 172,000 
pounds. ‘‘Arquetite’’ can be shipped either in 
a pulverized dry state similar to concrete or it 
can be made up into boards, bricks, or build- 
ing blocks. It is claimed that ‘‘ Arequetite’’ 
has a greater fire resisting quality than con- 
crete. Mr. Polson expects ‘‘Arquetite’’ to be- 
come a great building material with a world 
market, and offers an outlet for the waste mate- 
rial that the sawmills now burn. 


HYMENEAL 


McGRATH-SCHWARTZ—Miss Julia Schwartz, 
daughter of Charles L. Schwartz, veteran lum- 
berman of Naperville, Ill, and prominent in 
standardization and association work, became 
the bride of Howard M. McGrath, of Joliet, 
April 23 at 9:30 a. m. The ceremony was per- 
formed in the church of St. Peter and Paul, 
Naperville, Rev. D. J. Schuette officiating. The 
bride wore a fashionable gown of white kitten’s 
ear satin, slightly draped to one side and fastened 
with a pearl ornament. Her veil of tulle hung 
from a tiara of real lace, caught with orange 
blossoms. She carried a shower bouquet of or- 
chids, lilies of the valley and roses. Miss Olive 
Schwartz, a sister of the bride, acted as maid 
of honor, and Miss Irene McGrath, sister of 
the groom, as bridesmaid. Both were gowned 
alike in charming colonial creations of georgette, 
bouffante in type, with quaint colonial hats to 
carry out the costume. Miss Schwartz’ gown 
was of orchid, trimmed with tiny roses of silver, 
and her bouquet of orchids and lavender sweet 
peas. Miss McGrath wore apricot, trimmed with 
gold roses, and carried peach colored sweet peas 


and orchids. The groom was attended by his 
brother, Thomas McGrath, with Eugene 
Schwartz, a brother of the bride, acting as 


groomsman,. The ushers were Charles Schwartz, 
jr., and Leslie Kerwin. Following a_ reception 
at the home of the bride’s parents, the couple 
left for a trip thru the North, and will be at 
home June 1 in Aurora. Charles lL. Schwartz, 
the bride’s father, is well known in_ lumber 
circles, having been active for more than a dec- 
ade in the activities of the Illinois Lumber 
Merchants Association, which organization he 
served as president for two terms. He has also 
participated actively in the work of lumber 
standardization and has represented Illinois re- 
tailers at all sessions of the standardization 
committee. As publicity director of the Illinois 
association, he colaborated in the work of pub- 
lishing the 1924 Year Book in connection with the 
thirty-fourth annual convention. Mr. McGrath 
is connected with the Aurora Beacon. 


WHITE-CARROLL. Announcement is made 
by Mr. and Mrs. Walter N. Carroll, of Minneap- 
olis. Minn., of the engagement of their daughter 
Helen Brownell to Raymond B. White, of Kansas 
City. The marriage is to take place in June. 
Mr. White is president of the Exchange Sawmills 
Sales Co. and affiliated companies. He is the 
son of the late John B. White. 

SINNOCK-STAHL. Pomeroy Sinnock, gen- 
eral manager for the Multnomah Lumber Co., of 
Portland, Ore., and Miss Marie Stahl, formerly 
of Chicago, were married in Portland on April 
12. The young couple were both formerly resi- 
dents of Quincey, Ill. During the war Miss Stahl 
was active in overseas Y. W. C. A. work. 





KNOWLTON-HAMMER. Bernard W. Knowl- 
ton, son of Mr. and Mrs. John L. Knowlton, of 
Cambridge, Mass., was married in Kansas City 
on April 14 to Miss Janet Hammer, daughter of 
Mr. and Mrs. Franklin J. Hammer, of Winches- 
ter, Mass., the ceremony being performed at the 
home of the bride’s cousin. Mr. Knowlton 1s 
acting as the Connecticut and western Mass- 
achusetts representative of the Davenport-Fvans 
Lumber Co., of Boston, Mass., and the young 
couple will make their home in New Haven after 
returning to the East. 


ROGERS-LEITCH. John W. Rogers, presi- 
dent of the J. W. Rogers Lumber Co., of Hatties- 
burg, Miss., and Mrs. Dorothy Olsen Leitch, of 
Canton, Miss., were married at the home of the 
bride on Sunday, April 20. ‘Following the cere- 
mony, Mr. and Mrs. Rogers left for a visit to 
Memphis. They will make their home in Hattles- 
burg. Mr. Rogers is one of the prominent bus!- 
ness men of Hattiesburg. Besides his lumber 
interests he is a director of the Citizens Bank 
and is interested in the Burnside Land & Lum- 
ber Co., chairman of the local Red Cross and @ 
member of the War Service Community Council. 
His bride is socially prominent in both Canton 
and Hattiesburg. 


JARVIS-RICH. Ola Herman Jarvis and Miss 
Cleo Rich were married recently at the home 0 
the bride in Poplarville,*Miss., and are now ol 
a honeymoon journey on the Coast. They Wt 
make their home in Poplarville where Mr. Jarvis 
is manager for the Love Lumber Co. 
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Tractor Successful in Logging pewer set, are not satisfied with the results they 
i CR RAAB LABGLLAS 


It would be difficuit to excell the record made 
in logging operation last winter by a C. L. Best Tractor That Both Pushes and Pulls 


“Tracklayer Cab Sixty,” bought late in 1923 by : ‘ : a 
Bennett, Wilbur & Johnson, Roselawn, Mich., A middle West mill uses a Ford tractor to push 


jobbing with William Bonifas, Bonifas, Mich., and lumber into the machines at the planing mill, by 
used by them to move more than 2,500,000 feet of this means doing very easily with one man what 
hardwood logs. First the tractor was used to pull was formerly hard work for three men, and be- 
a big blade grader to build a logging road three and sides the one man can do the work faster. 

a half miles long. ‘Then as soon as the cold As shown in the accompanying illustration there 
is a special device for 
pushing attached to the 
front of the tractor, this 
being made of %-ineh 
sheet iron braced in front 
of the radiator and this 
piece of sheet iron is 
pierced with forty-two 
holes 14-inch in diam- 
eter to admit air for the 
engine. The holes do not 
materially weaken the m we 
sheet iron and additional 
air is also admitted to Waycross, Ga. 


the engine between the BIG SALKEHATCHIE CYPRESS CO. 


front of the radiator and p 
sheet iron as they are Varnville, S.C. 


several inches apart, be- BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 








ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 
THE HEBARD CYPRESS COMPANY, 








ing so held by the braces, Gable, S.C. Odessa, Fla. 
: - . ee : a as will be seen by a care- BURTON - SWARTZ PINEORA MANUFACTURING 
Ford tractor equipped with buffer for pushing material into planing mill ful examination of the CYPRESS CO. OF FLORIDA COMPANY 
; illustration, Perry, Fla. Pineora, Ga. 
weat her Bet ” a one haiegelieiapenciois to make it This . teneter, like a — engine, can exther SAVANNAH RIVER LUMBER Also agents for 
ruts. By the time the firm was ready to haul logs, push or pull and it is used also to pull loads of COMPANY DIBERT, STARK & BROWN 
a good, level road had been made on which big loads lumber about the yard where needed as well as to . > 
could be transported with ease, in spite of the push lumber into the machines, and has many uses = ae mm te seten uaa e I 
tractor seeming so small as compared with the load in a lumber yard, especially in supplying material eaten 


it hauled from the woods to the landing. to the mill. 

A set of heavy sleds had been built, these hay ee G If Red i Co 
ing 9-foot centers and 12-foot bunks. The tractor An Ode to the Tracklayer u ypress e 
pulled six loaded sleighs and took out on an aver- if a ; 
age 15,000 feet to the trip, making four trips each Following — the rout , SAVANNAH, GEORGIA 
day, or 60,000 feet a day. At this rate the 2,500, “But leading where ‘tis guided, ccna 
Dragging onward ponderous burdens 








000 feet to be moved was cleaned up in less than ‘ agye ney zi 
forty-two working days. The tractor made up its Many times its 08 ea diay 80 
own train and hauled the empties back from the gest Tractor News. 


landing to the woods. ; sailalsiaetsonaianieial COLONIAL LUMBER Co. 





The accompanying illustrations show a train of * ° 
six sleighs hauling 360 logs, which weigh 210 Trailer Firm to Increase Output 
tons and seale better than 30,000 feet. The three For the purpose of enlarging and extending its B and Better Short Leaf Steam 
and a half mile trip with the load of logs was business the Martin Fifth Wheel & Trailer Co. has = 
made in 45 minutes actual running time, or better acquired an old agricultural machinery plant, which Dried Rough 
than four miles an hour on the road. will be fitted up with uptodate equipment for quan- 

The fi a cre ae tity production of 2- and 4-wheel trailers of 1- to FINISH 

1e¢ firm writes as follows: oY, PEEP Y A Tha o NagiMENe Te . Baa 
? . 20-ton capacity. The company recently brought 
“We have had such wonderful success with our out a semitrailer for lumbermen which, it is 





ro pati : is ri rT P 1 , - ‘ 
logging operations this winter that we feel you Ciimed, greatly reduces the cost of moving lum- 


should know about it. We are more than pleased - P ate * ° 
with our Best Sixty. During the whole job we ber. Among the advantages of this trailer enu- No. 2 and Better Dimension, 
never Jost a minute with tractor trouble, nor did merated by the company are: There is ho neces- Dressed as Wanted 





One Inch No. 2 Worked to Any 
Pattern Wanted 


COLONIAL LUMBER CO. 


COLUMBUS, GEORGIA 























If it’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA 


We are Equipped to Resaw and Surface 
J. H. Mackelduff, Manager 





It scems almost impossible to haul so large a load with so small a tractor General Sales Office, 1234 Commercia!Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 

we spend one cent for repairs. We didn’t even sity for raising and lowering the front end by Chicago — New England St. Louis 
find it necessary to adjust the bearings on our jacks for disconnecting and connecting. In opera- Representative Representative Representative 
motor. The tractor has a world of power and you tion an empty trailer is backed up to a lumber pile ; ea bo - —- ..... — 
- d never blush with shame when you say it is the the support is lowered until the wheels touch the Chica “ _ eden, Maen ‘ ian 
3est.’ We only used forty to forty- five gallons o d: the driv lis a lever disconnecting 8 ? 
of gasoline and one-fourth gallon of cylinder oil oars . Seaver — & " — 2 Phone, State 9022. 
in a 12-hour run. We find the Best can be de- ‘ruck and trailer and drives away. To connect The largest Poplar Mill in the World 
pended on and we hope to be able to pass the good it is only necessary to back the truck against the 8 P 











word on to other loggers who have tried other trailer, the attachment being made automatically. 
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FLORIDA 








G. O. WAITS, President 


Bagdad Land & 
Lumber Co. 


BAGDAD, FLORIDA 


Producing about 
48 million feet annually 


re? Yellow Pine 


DIMENSION AND 
E. G. FLOORING 


Domestic and Export Trade 


a LONGLEAF "7 
Yellow Pine 


We specialize in 


2x4 











We also make 
Gang Sawn 


4" Flooring, 


Car Decking —and— 

Framing and 

Yard Timbers 2 x 6 
S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson-Waits 
Caryville, Fla. Lumber Co. 








W. B. Harbeson 
Lumber Co. 


DEFUNIAK SPRINGS, FLORIDA 
Producing about 40 million feet 


annually of 


LONG LEAF YELLOW PINE 


Dimension 
CAR MATERIAL 


LONGITUDINAL SIDING A SPECIALTY 














Gummer Gypress Go. 


Mills: Jacksonville and Sumner, Fla. 


GyPpress fubudbnet 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City 7 




















Collections by Retail Lumber Dealers ‘see 

of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 


————__ 

















LOUISVILLE, KY. 


April 21.—There was not much interest in 
the hardwood market last week, general busi- 
ness being a trifle slow, with no improvement in 
demand or price notcd, and with prospects for 
several weeks of fairly light buying, as indications 
are that consumers are buying only for short 
time needs, and apparently consumption in several 
lines has not been as heavy as had been expected. 
There is a very fair demand for dry kiln service, 
and the milling-in-transit privilege at Louisville 
is being used extensively. Local quotations, inch 
stocks, are as follows: Chestnut, FAS, $110; 
common, $65. Poplar, FAS, $110@115; saps and 
selects, $85; common, $55@60; 2A, $36; 2B, $28. 
Quartered red gum, $90 and $55; plain red, $85 
and $52; quartercd sap, $60 and $50; plain sap, 
$55 and $45. Walnut, FAS, $217.50; selects, $160; 
common, $117.50. Quartered white oak, FAS, 
$140@145; common, $80. Quartered red oak, 
$115 and $75. Plain oak, white, $105 and $68; 
red, $100 and $65. 


EVANSVILLE, IND. 


April 21.—Hardwood trade in southern Indiana 
has been fairly good. There has been considerable 
hand to mouth buying. Rural dealers, whose 
stocks are low, have been rather slow to replenish. 
Best buyers have been furniture, musical instru- 
ment and automobile makers. The seventh semi- 
annual furniture market, held here last week, is 
expected to stimulate retail furniture trade in the 
middle West. Orders already secured will enable 
factories to operate for some time. Logs are still 
searce and high, but it is expected that they will 
come in more freely after weather in the South 
and in western Kentucky has improved. Lumber 
prices are holding rather firm. Rural conditions 
seem somewhat b: tter than a year ago, and a 
good many farmers are planning improvements. 
Chair and desk plants are being operated on steady 
time. In stave trade there has been practically no 
improvement. Wagon and carriage business is 
rather dull. Most wood consuming factories here 
and at Tell City, Ind., Jasper, Ind., and Hender- 
son, Ky., are being operated on fairly good time. 

J. C. Greer, J. C. Greer Lumber Co., reports 
that the company’s stave mills in Tennessee are 
being operated steadily. 

Claude Wertz, of the Maley & Wertz Lumber 
Co., will have no opposition for the Democratic 
nomination for State representative from Vander- 
burgh County. 

Theodore Rechtin, of the Rechtin Lumber Co., is 
in Washington, D. C., for a few days on business. 


MERRILL, WIS. 


April 22.—The winter’s logging has ceased, and 
crews still at work are loading decked logs. The 
manufacturers of lumber report hand to mouth 
buying. Furniture and interior trim manufactur- 
ers are coming into the market. Buying by the 
automobile trade is still slow. 

Hardwoods are selling as follows for dry stock, 
f.o.b. cars, manufacturing points: 





Birch 
4/4 5/4 /4 

ie \. Pa Oe eR eer $125 $130 $135 
ORONO 5 isla. sci wae 105 11 115 
0; BQO 64.3420 «4 55@60 70 75 
a re 35@38 40@45 50 
Mo. 3 OOM... cisess 18@20 20@22 22@24 

All 4/4— Maple Elm Basswood Ash 
ASD. o-swar8 $85@90 $70@75 $75 $110 
Selects .. W@T5 60 @65 65 95 


5 
53@55 70 


No. 1 com.. 58@60 45@50 i 
No. 2 com.. 35@88 27@30 32@34 35@40 
No. 3 com.. 13@17 20 @22 25@27 19@21 


Green stock is selling at $2 to $3 less than these 
prices. No shipments of dry stock are being made, 
as there will not be any available for thirty days. 

Continued cool weather in Wisconsin has inter- 
fered with building. Considerable remodeling is 
already begun, and excavations are being made. 
Lumbermen are especially optimistic about pros- 
pects. Hemlock manufacturers in some instances 
are obtaining good prices for their stocks from the 
Wisconsin market. Hemlock quotations f.o.b. Wau- 
sau and Merrill mills: Boards, S1S, 8- to 16-foot, 
mixed, 1x6-inch, No. 1, $32; 1x8-inch, No. 2, $31. 
D&M., 8- to 16-foot, mixed, 1x6-inch, No. 1, $32.50. 
Plain shiplap, 8- to 16-foot, mixed, 1x8-inch, No. 2, 
$31.50. Boards, rough, 8-foot and longer, 1x6-inch 
and wider, No. 2, $26.50; S1 or 2S, $27.50. Dimen- 
sion, mixed, rough, 2x4-inch and wider, 6-foot and 
longer, No. 3, $17. No. 1, S1S1E, 1%4x3- and 
1%, x4-inch, 12-foot, $32; 16-foot, $33. No. 2, 
12-foot, $28; 16-foot, $29. Lath prices, 4-foot, 
are: No. 1, $8.50; No. 2, $7.25; No. 3, $5.75. 
For 32-inch, $3.50. 


The Kinzel Lumber Co., of Merrill, will build 
two additional logging camps on the Averill Creek 
extension in the Newwood territory this summer, 
Two miles of main logging railroad will be con- 
structed. 

The Hurlbutt-Tillman Lumber Co., of Parrish, 
logged 5,000,000 feet last winter, selling about 
2,000,000 feet of this to paper mills and other 
buyers. The remainder is being sawed by the 
company, which began operating its mill in Janu- 
ary and expects to finish sawing early in May. 


MILWAUKEE, WIS. 


April 22.—Building lumber is moving from the 
retail yards in ever increasing volume, while al} 
other varieties are under the influence of a tem- 
porary lull. Demand from the automobile interests 
is a disappointment to local wholesalers. These 
interests are buying only for their limited imme- 
diate needs, and are not in the least affected by 
price concessions offered for quantity purchases, 
Flooring manufacturers are also showing less actiy- 
ity, with the result that sap, red gum and common 
oak are weakening perceptibly. Because of its 
scarcity, dry maple flooring stock is holding its 
own in price, and such items as dry birch and 
basswood are also firm thru their scarcity rather 
than thru the demand for them. Lack of demand 
from these sources is considerably offset by the 
heavy demand from such industries as the sash and 
door, which is working at peak production under 
the stimulus of the big building season that is 
coming on. 

Preparations are being completed by the John 
Schroeder Lumber Co. for its summer logging opera- 
tions on Outer Island, the largest in the Apostle 
group off Ashland, Wis. The island is too far 
from land for winter operations, the ice conditions 
being uncertain at best, and activity is necessarily 
confined to the summer months. ‘The island con- 
tains several million feet of pine. 


INDIANAPOLIS, IND. 


April 22.—The hardwood situation here con- 
tinues to be far from satisfactory. Weather has 
handicapped the retailers. The flooring manu- 
facturers seem to be the only industrial consumers 
in the market for anything like normal amounts. 
And if there is not some good construction weather 
soon, these factories will have caught up with their 
orders, and will leave the market temporarily. 
Reports from the various furniture factories show 
a further contraction in production, and execu- 
tives say orders are not as plentiful as they were 
immediately after the first of the year. Dry stocks 
are none too plentiful, but appear to be sufficient 
to take care of demand. There is virtually no 
buying on the part of automobile factories here. 
Reports from some plants out in the State indicate 
they will close shop before summer arrives if 
business does not pick up. Some plants already 
have cut the number of working days. Railroads 
are doing some buying, but generally speaking the 
roads have contracted for sufficient stocks to begin 
their outdoor repair programs. Cross ties and 
heavy timbers may yet be sold if the price is right, 


however. 
ATLANTA, GA. 


April 22.—Somewhat better weather has im- 
proved logging conditions in the southeastern 
tracts, and production shows an upward tendency. 
However, hardwood stocks of larger mills are gen- 
erally depleted, tho a little better than they were 
early in the month. As a whole production ap- 
pears to range between 60 and 75 or 80 percent of 
normal, with conditions a little better in the 
Mississippi Valley section than in the extreme 
southeast. Hardwood prices are probably just 4 
little weaker than they were a week or so ago, but 
with no marked reductions noted. The supply of 
dry lumber is low. For the present buying is lim- 
ited, with caution noted on the part of larger 
consumers. Inquiries are perhaps a trifle better 
than they were, but orders are almost entirely for 
immediate needs. Principally is this true of the 
furniture manufacturers of the South, and the 
automotive body trades in the East and North. 
Demand for lower hardwood grades continues quite 
satisfactory, principally in sap gum, while tupelo 
sales to the box trade also are active. 

There has been a slight weakening in the FAS 
gum, with 4x4-inch about $1 less than last week. 
There is a fair demand for the various grades of 
red gum, and ash, maple and elm also are re 
ported in fair call. FAS 4/4 red gum f. 0. D. 
mills, is $75 on the average, about $1 less than 
last week. The 5- and 6/4 have declined about 
$2.50 to $3, averaging around $83. The 8/4 ranges 
from $88 to $90. No. 1 common, 4/4, has declined 
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to $45 and $46. The 5 and 6/4 remain $53 to 
$54; 8/4 is $1.50 to $2 off, and ranges from $58 
to $60. The No. 2 common remains at $30 for the 
4/4, up to $36 and $37 for the 8x4. 

Some improvement in demand for millwork is 
noted, and in that for woods used for interior trim, 
tho most buying is for immediate wants. Millwork 
plants, however, are growing considerably more 
active. Slight improvement is noted in building, 
and a resultant increase in orders from this trade. 
Principal demand appears to be for flooring, with 
most plants in the district active and placing fairly 
good orders for oak, but buying cautiously. Maple 
and oak flooring are a little stronger, having ad- 
vanced $1 or $2. Railroads continue active buyers 
of some southern hardwoods, principally track and 
ear material, with prices showing a marked upward 
tendency. Export hardwood trade is improving 
rapidly. 
report booking several hundred carloads for early 
shipment, principally to Continental Europe and 
Great Britain. 


DETROIT, MICH. 


April 22.—With a continued tendency toward 
firmness in the wholesale market, business in the 
retail yards is reported as decidedly brisk, due to 
the further expansion of a building program which 
is destined to surpass all former records by a 
wide margin. A number of automotive plants in 
this section have been recapitulating stocks during 
the last week, with a view to stabilizing future 
production schedules. It is believed that this will 
have a beneficial effect upon buying a little later 





On what nations are at home depends 
what they will be abroad. If the spirit 
of freedom rules in their domestic affairs, 
it will rule in their foreign affairs. The 
world knows that we do not seek to rule 
by force of arms; our strength is in our 
moral power. We increase the desire for 
peace everywhere by being peaceful. We 
maintain a military force for our defense, 
but our offensive lies in the justice of our 
cause. 

We are against war because it is destruc- 
tive. We are for peace because it is con- 
structive. 

We seek concord with all nations 
through mutual understanding. We be- 
lieve in treaties and covenants and inter- 
national law as a permanent record for a 
reliable determination of action. All these 
are evidences of a right intention—PResI- 
DENT COOLIDGE. 











on. The outstanding feature in Detroit’s building 
program is the tremendous volume of small home 
construction, which will become more evident with 
the coming of warm weather. 

The Cass Technical High School is completing 
plans for a number of building trade courses which 
are expected to be offered next year. 


COLUMBUS, OHIO 


April 21.—Hardwood trade is holding up quite 
well, Buying from manufacturers is steady and, 
while they are buying hand to mouth, a consider- 
able business from that source is being booked. 
Concerns making furniture, boxes, musical instru- 
ments and automobiles are the best buyers. Re- 
tailers have started to move accumulated stocks 
and are expected to be in the market soon. Home 
building is starting briskly. Prices are firm and 
there is now less cutting than formerly. Dry 
stocks are not plentiful. F. B. Pryor, sales man- 
ager W. M. Ritter Lumber Co., says dry stocks 
have not increased, and that some items are 
growing scarcer. ‘This is especially true of low 
grade hardwoods and inch FAS oak. Mr. Pryor 
Spent practically all the previous week in Chicago 
going over the situation, and left soon after the 
first of the present week for Baltimore, Md., and 
Philadelphia, Pa. M. W. Stark, of the American 
Column & Lumber Co., reports a steady hardwood 
demand with prices firm all along the line. J. A. 
Ford, of the Imperial Lumber Co., says trade in 
West Virginia hardwoods is steady. 

Southern pine trade is showing signs of improve- 
ment and a better trade is developing among re- 
tailers. Yards have been able to move stocks since 
the building season started, and they are coming 
into the market to replenish. Rough finish, flooring 
and boards are the strongest items on the list. 
Hw. D, Brasher, of the H. D. Brasher Lumber Co., 
reports a better feeling in retail southern pine 
circles. The Doddington Co., which has four re- 
tail plants, reports a larger volume of business. 
iny Be, Schneider, sales manager John R. Gobey 


quany orders when the slump came. 


Some southern agencies handling exports 


Lumber Co., reports a steady demand for southern 
pine, with list prices holding firm. The J. B. 
MeNally Lumber Co. is having a good run of busi- 
ness and is busy making deliveries. aa 

Ivan H. Anderson, who has been a salesman fo 
three years for the Central West Coal & Lumber 
Co., of Columbus, has identified himself with the 
D. J. Peterson Lumber Co., of Toledo, Ohio. He 
will represent the wholesale department, making 
his headquarters in Columbus. 


JACKSONVILLE, FLA. 


April 21.—There has been no improvement in 
demand for hardwood lumber and veneers. Ship- 
ments continue to hold up, as most companies had 
They are 
catching up however. New business is fully 20 
percent under the level of the first quarter of 
1924. Prices are well maintained and have slipped 
only 10 to 15 percent. Manufacturers holding dry 
stocks of lumber are able to sell large amounts at 
good prices. Few mills have any dry lumber, and 
buyers now insist on dry stocks. The sash and 
door trade is buying hardwoods in enormous quan- 
tities. Hardwood flooring manufacturers are buy- 
ing common plain oak whenever they can secure it 
at a favorable price. Furniture manufacturers 
have joined auto manufacturers in holding off. 
They still are buying lumber to fill immediate re- 
quirements, but purchases have been curtailed. 
The export market has shown a marked improve- 
ment. 

Prices on 4/4 stock f. 0, b. cars Jacksonville this 
week are as follows: Plain mixed oak, FAS, $94; 
No. 1, $60; No. 2, $42; No. 3, $22. Red gum, 
FAS, $80; No. 1, $49; No. 2, $30; No. 3, $25. 
Sap gum, FAS, $56; No. 1, $45; No. 2, $25; 
No. 3, $20. Poplar, FAS, $110; No. 1, $60; 
No. 2A, $40; No. 3, $28. 


BAY CITY, MICH. 


April 22.—There has been a decided falling off 
in demand during the last two weeks. The auto- 
mobile industry has reduced its output. consider- 
ably, due to the fact that practically all manu- 
facturers ran steadily during the winter and have 
accumulated a surplus stock of parts. The ex- 
pected building demand has not developed, largely 
due to unseasonable weather. Indications, how- 
ever, point to a very large building program. All of 
the mills in this vicinity are running to full 
capacity. There has been very little drying weather 
thus far, and therefore dry stocks are far below 
normal for this period of year. 


MEMPHIS, TENN. 


April 22.—Altho there is a slight increase in 
demand for southern hardwoods from planing mill 
interests and other branches of the construction 
industry, domestic orders and inquiries fail to 
show much, if any, improvement. While some 
small producers are selling at best prices obtain- 
able, larger firms are not disposed to make con- 
cessions. A much more active foreign demand for 
hardwood lumber is noted. Most of the foreign 
orders are coming from the United Kingdom, 
Belgium and Germany, altho rather more business 
is in progress with France and Mediterranean 
countries. A considerable percentage of the in- 
quiry from abroad is for thin stock and there is, 
apparently, comparatively little of this available 
in shipping dry. ‘There is no surplus of dry lum- 
ber anywhere in the South and it is quite apparent 
that the heavy forwardings for export are taking 
up considerable quantities of oak, ash and gum 
as fast as these can be placed in condition for 
shipment. This revival of foreign buying has 
come at a most opportune time, coinciding with a 
somewhat lessened call from domestic consumers. 
The American Overseas Forwarding Co. reports 
that its bookings total about 1,800 cars, covering 
shipments to be made between now and the end 
of June. This represents the largest amount of 
space this agency has ever had on its books at 
one time. It hag been necessary for the con- 
ference steamship companies to put on an extra 
boat to London from New Orleans for May. There 
is a fair amount of May space available for Liver- 
pool, Manchester and other United Kingdom ports. 
There is also a shortage of immediately available 
freight room for Bremen, Hamburg and Belgium. 
W. M. Lynch, vice president and general manager 
Delta Export Lumber Corporation, says that busi- 
ness is very good and that prospects point to fur- 
ther expansion in foreign demand. 

There has been only modest rainfall in the 
valley territory during the last few days, and 
producing conditions are generally described as 
somewhat better. In some parts of this area sur- 
face water makes logging difficult. 

H. W. Flatau, of Flatau, Dick & Co., London, 
England, has been here as guest of local lumber- 
men, including W. A. Ransom, president Gayoso 
Lumber Co. 


PLACE your next order 
with us and receive 
“Service with a Smile” 


Beech 
Cottonwood 
Cypress 

Plain Sap Gum 
Qrtd. Sap Cum 


Plain Red Gum 
Qrtd.Red Gum 
Plain Oak 
Qrtd. Oak 
Poplar 
Sycamore 
Tupelo 


Cail on us for either straight 
or mixed cars. 








om ee 
Southern Pine 


CYPRESS 
| Yard Stock 
Shed Stock 
Timbers 
Piling 
Our Specialty: 
Railroad an 


Car Material 


Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 


Western Office: 
Hibernia Bank Bldg., 
New Orleans. La. 














Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger -Sullivan Lumber Co. 


CENTURY, FLORIDA 
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If you are one who appre- 
ciates a permanent source 
of supply we ought to get 
together for we pride our- 
selves on uniform quality 
and try to encourage repeat 
orders by taking good care 
of our customers. 


Standard Yard and Shed Stock. 


GILCHRIST- 
FORDNEY CO. 


LAUREL, MISS. 
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(~ , 


LONGLEAF P . 
HEAVY PITCH Ine 


For Export and Interior Trade 








We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity 1 IMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 
, a Point Howison Ten Mile Cedar Lake ) 











N co - 
loxcear ¥ Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 











THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. <A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, IIl. 


News from Ame 











TACOMA, WASH. 


April 19.—-An invitation to the National Retail 
Lumber Dealers’ Association, asking that organiza- 
tion to hold its 1925 convention in Tacoma, will 
be extended by the Tacoma Lumbermen’s Club 
at the annual meeting of the retailers next fall. 
The decision to invite the retailers was reached 
at the regular meeting of the club last Wednesday. 
John Dower, president John Dower Lumber Co., 
who was recently named a member of the trustees 
of the National Retail Association, will present 
the invitation in behalf of the Tacoma lumbermen, 

The club adopted a resolution, presented by W. 
R. Ripley of the Wheeler Osgood Co., thanking 
the AMERICAN LUMBERMAN for the favorable pub- 
licity given Tacoma during the reeent “Own Your 
Own Home” campaign. 

At the request of L. T. Murray, president West 
Fork Logging Co., who was recently named a 
member of the State committee for the observance 
of Forest Fire Prevention Week, the club decided 
to codperate in this work, and the president was 
empowered to name a committee to arrange for 
short addresses before civic organizations and 
schools of Tacoma during the week in question. 

The club also discussed the request for co- 
operation made by the Kiwanis Club in the plan 
of the latter organization to erect a log gateway 
at the outskirts of the city. It was decided to 
investigate further before taking action. 

A discussion of market conditions brought out 
the fact that the present situation is gradually 
forcing a more general curtailment than was at 
first expected, and that many mills are planning 
to shut down unless the situation improves. 

The semiannual election of officers was held by 
the Northwest Lumber Buyers’ Club last Thurs 
day. The new officers are Elmer C. Wertz, E. C. 
Wertz Lumber Co., Seattle, president ; Bert Clarke, 
George T. Mickle Lumber Co., Portland, vice presi- 
dent ; Fred Becker, Metropolitan Lumber & Shingle 
Co., Seattle, secretary, and Ed Boyee, Gray Lumber 
& Shingle Co., Seattle, treasurer. During next 
month the club will put on a membership drive, 
and plans for this were discussed at the meeting. 
The May meeting will be held in Seattle. 

The regular meeting of the Tacoma and south- 
west Washington members of the Douglas Fir Ex- 
ploitation & Export Co. was held yesterday. <A 
luncheon was served at the Tacoma Hotel and 
business matters discussed at the recent San Fran- 
cisco meeting were taken up. A. A. Baxter, vice 
president in charge of operations, was present. 
Reports on market conditions showed that there 
has been some revival of the Japanese demand, 
but that present prices are tgo low to make these 
orders attractive. 

New rates on shipments of lumber to Japan and 
China will be put in effect by the steamship 
companies operating out of this port Aug. 1. All 
lumber up to 12x12-inch will take a $9 rate to 
Japan, and a $9.50 rate to China. Larger sizes 
will take a $10 rate to Japan, and a $10.50 rate 
to China. Logs 20 feet long and under will take 
a $14 rate. 

During March 139 deep sea vessels, a large 
proportion of them lumber carriers, visited Tacoma. 
The tonnage was 882,967. In March, 1923, 118 
vessels visited the port, having a tonnage of 
278,397. 

Lumber carriers at the Tacoma docks during last 
week included the following: Dickman Lumber 
Co., Capto, loaded 300,000 feet, Japan; Ernest 
H. Meyer, loaded 500,000 feet (part cargo) Cal- 
ifornia ; Lake Frances, 800,000 feet (part cargo) 
California, and Cross Keys, 600,000 feet (complet- 
ing) Japan. Terminal dock, Ernest H. Meyer, 450,- 
000 feet (completing) California ; Mauna Ala, box 
shook, Hawaiian Islands, and Rowen, 250,000 feet 
(completing) Australia. Wheeler, Osgood Co. mill, 
Eldorado, 500,000 feet (part cargo) California, 
and Davenport, 500,000 feet (part cargo), Cal- 
ifornia. Baker dock, Dakotan, box shook and 
doors, Atlantic coast, and Davenport, 100,000 feet 
(completing), California. Port dock, Hakatatsu 
Maru, 700,000 feet, Japan; Munrio, 600,000 feet, 
Atlantic coast; Frank J. Lynch, 800,000 feet, Cal- 
ifornia:; Donna Lane, 750,000 feet, California; 
Peter Kerr, 2,500,000 feet (completing), Atlantic 
coast ; Seekonk, 600,000 feet, Atlantic coast ; Thor- 
dis, 1,000,000 feet, Japan; Thomas Beal, 200,000 
feet (part cargo), Atlantic coast; Charles H. 
Cramp, 400,000 feet, Atlantic coast, and Steel 
Mariner, 400,000 feet (completing), Atlantic 
coast. St. Paul & Tacoma Lumber Co., Lake 
Frances, 1,000,000 feet (completing), California : 
Thomas Beal, 200,000 feet (completing), Atlantic 
coast, and Steel Mariner, 1,200,000 feet (part 
cargo), Atlantic coast. : 


The Defiance Lumber Co. will shut down the 
entire plant May 1 for an indefinite period, and 
may not reopen until next fall. The Dickman 
Lumber Co. shut down this week and, while mak- 
ing repairs and alterations, will probably not re- 
open until conditions improve. 

J. G. Newbegin, president Newbegin Lumber 
Co., returned this week from a five weeks’ vacation 
in California. Mr. Newbegin said that the situa- 
tion there is somewhat improved, and that the 
unsold stocks at the yards have been largely re- 
duced but that there is little expectation of a 
better market as long as the Northwest mills send 
more lumber into the State than it can absorb. 

Fire which broke out in a sawdust pile at the 
Tidewater Mill company’s plant last Tuesday kept 
one of the city fire engines busy all night before 
it was finally extingudshed. The damage was 
slight. 

Several members of the crew of a logging train 
operated by the Hoods Canal Logging Co. barely 
escaped serious injury last Wednesday when the 
train crashed through the company’s dock at 
Shelton and into the waters of Hoods Canal. 
The accident was attributed to weakened piling. 

The Clear Fir Lumber Co. trustees and stock- 
holders will meet next week to elect a successor to 
the late John Snyder, whose death has left the 
presidency of the company vacant. 

Everett G. Griggs, president St. Paul & Tacoma 
Lumber Co., will represent the Tacoma Chamber of 
Commerce at the annual meeting of the Chamber 
of Commerce of the United States to be held at 
Cleveland May 6 to & Mr. Griggs is a director 
of the national organization representing the Pa- 
cific coast district. 

Indorsement of Mrs. Everett G, Griggs, wife of 
the president of the St. Paul & Tacoma Lumber 
Co., as a delegate to the Democratic national 
convention, was unanimously adopted at the meet- 
ing last Wednesday of the Pierce County Women's 
Democratic League. 

W. C. Deering, manager John Dower Lumber 
Co., was elected a member of the board of trustees 
of the Tacoma Rotary Club at the annual election 
of the organization this week. 


SEATTLE, WASH. 


April 19.—Indications are not lacking that the 
downward tendency of fir has been checked. Prices 
are no longer falling, and the volume of business 
in the domestic trade has begun to increase. This 
tendency is particularly noticeable in Atlantic coast 
business, where under a strong potential demand 
and a softened market buyers have been sitting 
tight, waiting for lower prices. The situation has 
been aggravated by a considerable number of tran- 
sits, which it is understood are being cleaned up. 
Noting that building permits in New York are 
a larger total than they have eyer been, there is a 
prospect that the metropolitan district will con- 
sume more west Coast lumber this year than last. 
Steamer rates are fairly steady at about $14.50, 
with American bottoms searce, but plenty of space 
from British Columbia. 

Even Japan is showing a flutter of interest, which 
is interpreted by exporters as forecasting the prob- 
ability of some buying in June or July. There 
has been a sale of a few parcels, supposedly on a 
speculative basis, but sufficient to show that buyers 
think that the bottom has been reached both in 
lumber prices and freight rates. The conference 
rate on large squares was dropped during the 
week from $14 to $10, and on smaller items from 
$12 to $9; and it is reported that considerable 
space is being offered as low as $6 or $7. All of 
these signs are read by knowing ones, as showing 
that the turning point in the Japanese situation 
has been reached. 

The rule thruout is a larger volume of buying, 
at the going prices. This is true of the middle 
West, as well as of the Atlantic coast. Both 
regions are emerging from a long and_ severe 
winter, which has held building activity to the 
lowest mark, in sharp contrast with the winter of 
1923. Precisely the reverse has been the situation 
in the fir region, where the mills and logging 
‘amps have been running unhampered by the 
weather. One of the signs of change is found in 
the offerings made by eastern and middlewestern 
wholesalers. Ten days ago they insisted on a 
price of $3 off list for dimension; today they are 
wiring for business on the basis of $2.50. 

There is a changed outlook in California, caused 
by the activity of buyers in the northern part of 
the State, by which is meant the entire section 
north of San Francisco and Oakland, as distinct 
from southern California, of which Los Angeles 
is the business center. Whatever curtailment has 
taken place in the Los Angeles district seems 
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to be due primarily to the action of bankers, who 
have declared that they will not make loans on 
real estate subdivisions, altho there is plenty of 
money available for legitimate building. This ac- 
tion was taken last November; and it is a curious 
fact that the lumber business began to slacken at 
about the same time. Yet Los Angeles is building 
at a rapid rate in the heavier type of construction. 
The building of residences has been affected. Yet 
in northern California there is exactly the re- 
verse of that condition, and that region is increas- 
ing its lumber purchases just about enough to take 
up the slack caused by restricted building in the 
southern part of the State. It seems to be true 
that California as a whole is keeping the pace, 
and that the total lumber business for the year 
will be rather more than equal to that of 1923. 

There has been a great deal of talk of curtail- 
ment of fir production, and in some of the manu- 
facturing centers—Everett, for example—the mills 
have been closing for two days a week, making a 
curtailment of about 33%, percent. But in ether 
manufacturing centers the operators have been 
running double shifts, in still others a number of 
the mills have run double time, and in others only 
single time. There has been a slightly reduced 
volume of production dating from the third week 
in February, but notwithstanding that fact the 
figures today show that the production of fir lum- 
ber is about 5 percent higher than the average 
for the last three years. Curtailment is an in- 
dividual affair. No matter how much talk there 
is about it, such a thing as concerted action by 
the fir mills is utterly out of the question. 

One of the big facts making for a stronger situa- 
tion is the condition of stocks. West Coast opera- 
tions—including both cargo and inland mills— 
have forgotten their old practice of heaping up 
an accumulation. Altho business has been slack, 
stocks are really low. A contributing factor to 
the present situation has been slack trade with 


Clapp Lumber Co. There will be a musical and 
literary program, and an informal discussion of 
leading phases of the intercoastal trade in its 
relation to the lumber business. 

James B. Murray, of the Pacific Mail Steamship 
Co., has compiled information on red cedar shingles 
for the use of the Puget Sound Intercoastal Con- 
ference, covering packing, measurement, weight 
and stowage, for both the thousand and square 
packs. Mr. Murray acknowledges the assistance 
given to him by Arthur Bevan, of the shingle 
branch, West Coast Lumbermen’s Association, and 
J. R. Blunt, secretary-manager Rite-Grade Shingle 


Association. 
ELKINS, W. VA. 


April 21.—Dullness continues to feature the 
lumber market in West Virginia. Manufacturers 
and wholesalers are still shipping a good deal and 
the mills do not have any considerable volume of 
dry stock. Even with buying curtailed, there has 
been little or no change in prices within the last 
week or so. Specialties are still in prime demand. 
Companies manufacturing flooring still find a 
general demand. ‘Ties and poles also are in good 
demand, but owing to dullness in the coal industry 
there is not so general a demand for mine props. 

H. H. Rennix who recently purchased about 800 
acres on the Randolph-Barbour county line in West 
Virginia, is getting ready to operate. He will have 
general headquarters at Elkins. 


BELLINGHAM, WASH. 

April 19.—The port of Bellingham has attained 
a large growth within the last three years accord- 
nig to a survey just completed for the Port Com- 
mission by Roswell Stearns. Last year 711 ships 
cleared for foreign ports and 576 arrived from 
foreign ports. The foreign lumber shipments in 
1923 totaled 40,000,000 feet as against 29,000,000 
feet in 1922. The domestic lumber movement was 

139,000,000 feet in 1923, 





ascompared with 112,000,- 
000 feet in 1922. The 








Bloedel Donovan Lumber 
Mills announced that as 
soon as the War Depart- 
ment has given its ap- 
proval it will begin an ex- 
tension of 175 feet to its 
dock. The addition will 
provide berthing space for 
two more lumber ships. 
The cargo movement 
during the last week fol- 
lows: Bloedel Donovan 
Lumber Mills, Tolken, 
550,000 feet shook, Aus- 
tralia; Bolivia, 1,000,000 
feet, Japan; Whitney Ol- 








The accompanying illustration was reproduced from a photograph sent 
to the AMERICAN LUMBERMAN by Bagot Bros. operating the Bal- 
lina Timber Mills, Richmond River, Ballina, New South Wales. 
gives some idea how motor trucks are used in logging in New South 

At the right hand side of the illustration two oxen may be 

seen which are utilized in loading the logs on the truck. Bagot Bros. aro. 

have been subscribers to the AMERICAN LUMBERMAN and its prede- ills 


Wales. 


cessors since 1887 


son (loading), 1,500,000 
feet, San Pedro; Mauna 
Ala, 325,000 feet shook, 
Morrison Mill Co., Hono- 
jt Julu. E. K. Wood Lum- 
ber Co., 1,250,000 feet 
Japan; Sierra (loading), 
1,200,000 feet, San Pe- 
Puget Sound Saw- 
& Shingle Co., 
Helene (loading), 1,200,- 
000 feet, Honolulu. Ves- 





Japan, leading a number of export mills to seek 
an outlet in the Atlantic coast territory or in the 
rail trade. But if export should ‘come back,” 
as undoubtedly it will some of these days, there 
will be scarcely enough lumber to fulfill require- 
ments. 

The log situation offers an interesting study. 
The market on Puget Sound remains at the lower 
levels established early in the month. There has 
been a readjustment of wages of employees, some 
being cut down, others advanced. On Grays harbor 
fir logs are soft, with prices at $14, $20 and $26, 
with a considerable volume of ‘fresh-water’ logs 
still available. The log market on the Columbia 
River is likewise soft. 

While the red cedar shingle market is unsatis- 
factory, prices seem to be steadier and to have 
recovered a little from the extreme low point 
reached early in the month. Business is medium 
in volume, with 18-inch stock not quite so strong 
as it was. Production is about 75 percent of mill 
capacity. Shingle logs on Puget Sound are steady 
at $18 ; on Grays Harbor the market shows a weak 
tendency, at $17 and $18; and on the Columbia 
River it is decidedly weak at $15. Logging camps 
have curtailed production fully 3314 percent, so 
that there is na oversupply of shingle cedar. 

The Seattle Lumbermen’s Club, W. A. Whitman, 
president, on May 2 will give a complimentary 
dinner to representatives of steamship lines en- 
gaged in the intercoastal service. The committee 
on arrangements consists of Ralph A. Clark, Bloe- 
del Donovan Lumber Mills; W. A. Rankin, Port 
Blakeley Mill Co., and W. C. Krafve, Simpson- 


sels due here within the 
next week or ten days are: Willolo, 3,000,000 
feet, Atlantic coast; Polken, 600,000 feet shook, 
Australia; Whitney Olson, 1,300,000 feet, San 
Pedro ; Waiotapu, 1,000,000 feet shook, Australia ; 
Munro, 600,000 feet, Cuba; K. I. Luckenbach, 
5,000,000 shingles. All of these will load at the 
Bloedel Donovan mill. The A. L. Kent is due at 
the Puget Sound Sawmills & Shingle Co.’s docks 
next week to load 700,000 feet for the Atlantic 
coast. 

Local box factories are exceedingly busy filling 
orders from Hawaii, Mexico, Australia and Alaska. 
The Blaine plant of the Morrison Mill Co. is work- 
ing two shifts. The Bellingham plant is cutting 
shook for Alaska and Hawaii, and the Blaine 
plant is shipping oil cases to Mexico. The Bloe- 
del Donovan Lumber Mills is doing considerable 
business with Australia and Hawaii. 

The Columbia Valley Logging Co. has become 
the principal log shipper on the Milwaukee, its 
daily average being thirty-five cars. This is nearly 
half the daily receipts on this line. The Chinn 
Timber Co. and the Wilson Logging Co. are ship- 
ping twenty cars daily, and the Kulshan branch 
supplies twenty-five cars a day. Hoff & Pinkey 
will close their camp for a short time, and ship- 
ments will soon cease at the camp of the St. Paul 
& Tacoma Lumber Co. while it burns its slashings 
and makes rail extensions. The Bloedel Donovan 
Lumber Mills is shipping twenty cars daily from 
Saxon to Park, and several cars daily to Belling- 
ham from its Alger and Saxon camps. At its 
Clallam camp, headquarters have been established 
by contractors who will build its 17 mile railroad 
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Eastman-Gardiner 
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Member Hardwood Manufacturer’s Institute. 
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LOOK 


Specials 


Poplar and 
Cypress 


Write for Quotations. 


Richardson-Gardiner 
Lumber Company 


LAUREL, MISSISSIPPI 

















FACTORY 
BUYERS 


























( Shortleaf Yellow Pine: 


DIMENSION and BOARDS 






2" Stock 


From 8’ to 16’—No. 2 & Brr. 


A Specialty 


Our three planing mills and 
four concentration yards in 
sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 












Manufacturers Wholesalers 


W. G. Kirkland Lumber Co. 


‘i TUPELO, MISSISSIPPI 
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CARNAHAN & COMPANY 
WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 














Warren-Godwin Lumber Co. 


Manufacturers, JACKSON, MISS. 


EDGE GRAIN CAR SILLS and 
FLOORING LONG TIMBERS 
a Specialty up to 40 Feet 


Saw and Planing Mill on I..C. 


L d H Retail 
song ar ¥ ellow Pine ise 
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[? sells on sight and 

brings repeat orders even 
from the “hard to please” 
customer. If the flooring 
you handle is not up to our 
standard you will do well to 
investigate our attractive, 
well-machined, smooth fin- 
ish flooring. It will mean 
much to you in sales. 


Samples and prices gladly 
sent on request. 


Hudson Hardwood 
Flooring Company 


P. O. Box 217 
MEMPHIS, TENNESSEE 
Owned by Hudson & Dugger Company. 











SOFT 
TEXTURED 


LOORING 


The soft textured Oak lumber 
used in manufacturing McMinnville 
Oak Flooring comes from timber 
which grows in the high altitudes of 
the Cumberland Mountains. The 
excellent quality of this lumber is 
known the world over and is pre- 
ferred because of its natural beauty, 
soft texture, open grain and even 
color. 





McMinnville Oak Flooring pos- 
sesses a velvet-like finish unblem- 
ished by knife and cutter head 
marks. That’s why it takes a beau- 
tiful finish and satisfies the most 
exacting builders. Send us a trial 
order and then notice how quickly it 
sells. 


MINN FGCo 


MCMINNVILLE,TENN. 











from there to Beaver Bench, and clearing and grad- 
ing were started this week, reports Vice President 
J. J. Donovan, who spent several days on the 
Olympic Peninsula last week. 

Phil L. Donovan, son of J. J. Donovan, this week 
became an automobile agent. He purchased the 
interests of a well known local concern and is 
selling the Maxwell and Chrysler cars. He 
has three salesmen in the field. 


PORTLAND, ORE. 


April 19.—Curtailment of output is the talk 
among lumber manufacturers and dealers here, 
and slowing down of production will be the out- 
standing feature of the industry here this spring 
and summer unless market conditions show a de- 
cided improvement. With logs, wages and over- 
head expenses as they are, it is contended that 
lumber can not be produced and sold at present 
quotations. What effect the Federal legislation 
anent immigration will have on the Japanese busi- 
ness remains to be seen, but it is generally sup- 
posed it will be unfavorable. The hoof and mouth 
disease quarantine regulations against California 
are being reflected in the volume of business from 
that quarter. Atlantic coast business is considered 
about normal, shipments for the week aggregating 
about 1,250,000 feet. The Yexan cleared here 
April 16 with 350,000 feet of lumber, 4,600 fir 
doors and 1,413 bundles of red cedar shingles for 
New York. The Artigos cleared with 583,000 feet 
of lumber for New York and 417,000 feet for Bos- 
ton. The Daisy Freeman cleared with 875,000 feet 
for San Francisco. 

Shipments for foreign ports made a better show- 
ing. The Selma City, for London and Liverpool, 
took 152,000 feet of rough fir; the Volken, Aus- 
tralia, took 675,000 feet for Sydney, 500,000 feet 
for Melbourne and 200,000 feet for Port Adelaide. 
The Azgumasan Maru, Yokohama, took 250,000 feet 
red cedar logs, 114,000 feet hemlock, 1,354,000 feet 
fir and 93,000 feet of red cedar. The Jwaleson 
Maru took 196,300 feet of red cedar logs for Yoko- 
hama, 100,000 feet fir logs, 1,207 feet fir piling, 
60,500 feet red cedar bolts and 22,000 feet fir 
logs for Kobe, and 270,000 feet fir ties for Taku 
Bar. The Atlantic Maru, Shanghai and way ports, 
took 575,000 feet of fir for Osaka, and 196,405 feet 
red cedar logs and 75,000 feet of fir lumber for 
Yokohama. The West Jena, Dairen, Manchuria, 
took 585,000 feet ties for Fusan, Korea; 40 crates 
of doors for Shanghai, 220,000 feet of fir lumber 
for Tientsin and 1,127,000 feet of fir lumber for 
Tsingtau. 

Elmer Xanten has opened a commission lumber 
business in the Northwest. Bank Building. Mr. 
Xanten is an active member of the Portland Lum- 
bermen’s Club. 

R. H. Chapler, of the Forest Service, will succeed 
C. S. Chapman as forester of the Western Forestry 
& Conservation Association. Mr. Chapler for some 
time has been in charge of the Weeks law work and 
Oregon and California land grant protection 


service. 
EVERETT, WASH. 


April 19.—There has been a readjustment of pay 
in logging camps so as to make wage schedules 
uniform in Snohomish County. Logging operations 
for the entire Everett district are now dumping 
about 3,000,000 feet of logs daily, as compared 
with a daily input of 4,000,000 feet prior to the 
present curtailment. It is not likely that the 
camps will make any effort to increase the input 
prior to the mid-summer shutdown in July. At 
that time there will probably be a revision of 
wages. 

The Everett News quotes figures to prove that 
Everett has never been so prosperous as it is today. 
New houses are going up all over the city, while 
the number of homes newly completed or in process 
of construction south of the city, just beyond the 
city limits, is surprising. Despite this activity, 
houses and apartments are in demand. 

Entries for the second annual industrial swim- 
ming meet in the Y. M. C. A. pool include the fol- 
lowing teams: Weyerhaeuser Mill A, Weyer- 
haeuser Mill B, Canyon Mill, Robinson Manufac- 
turing Co., Sumner Iron Works, Everett Pulp & 
Paper Co. Keen interest has been aroused in the 
mect. 

The Canyon Lumber Co., J. A. Theurer, president, 
and R. Hambidge, manager, is running four days 
a week, finishing up a Japanese Government order 
for 2,100,000 feet, usual Japanese specifications. 
The mill is also filling orders for Hawaii and 
Africa. 

The Eclipse Mill, Harry Stuchell, president, has 
been down for several weeks, and probably will not 
resume until about June 1. 

C. H. Ditewig, sales manager Canyon Lumber 
Co., has placed an unusual order with Ed Sievers, 
manager of the Garner Shingle Co., calling for 
20,000 vertical grain perfects, Liberty Bell brand. 
The written specification requires that the shingles 
be “without a crack, knot, knothole, shim, feather- 


tip, stubshot, tailormade, wormhole, rotcrimp, sap 
or any other blank thing that is not permissible,” 
The mill is now running on the order, and it goeg 
without saying that the shingles are as near to 
being flawless as any product that ever came from 
a Sumner upright machine. 

The Sumner Iron Works this week delivered q 
new Sumner upright machine to the Garner Shingle 
Co., raising the equipment of that concern to five 
Sumner uprights and increasing the 8-hour capacity 
by 30,000 shingles. A new filing room is being 
built at the plant, in addition to other improve. 


ments. 
EUGENE, ORE. 


April 19.—The retail lumber market in Eugene 
and Lane County is unusually good. While local 
mills are curtailing production to some extent, the 
industry is still active. It is thought that unusual 
local building activity is largely responsible for the 
favorable condition of the lumber market here, 
Approximately 350,000,000 feet of lumber were 
cut in this vicinity last year, an increase of 50 per- 
cent over the year previous, according to figures 
recently announced by the Eugene Chamber of 
Commerce. 

Extensive use is being made of balm wood, found 
along the Willamette River, in the manufacture 
of excelsior. 

Robert A. Booth, veteran lumberman of Eugene 
at present connected with the Booth-Kelly Lumber 
Co., will be honored by having one of the finest 
bridges on the Pacific Highway named after him, 
according to an announcement recently made by the 
Eugene Rotary Club and the Chamber of Commerce, 

The Fischer-Soults Lumber Co., of Eugene, is 
offering a prize at the Lane County fair for the 
heaviest litter of pigs farrowed after March 1, 
1924. Mr. Fischer makes a hobby of farming and 
raising fancy stock. 

Eleven hundred acres of Government timber in 
the Santiam national forest is now open to bids. 
This tract, on Humbug Creek, about sixty miles 
from Albany and near the present holdings of the 
Hammond Lumber Co., contains approximately 
77,500,000 feet. Of this, 58,000,000 feet is Douglas 
fir; 4,000,000 feet is western red fir; 1,500,000 
feet, sugar and western pines; and 14,000,000 
feet, western hemlock, silver fir, and other species. 

Henry L. Bergman, banker and lumberman of 
Florence, Ore., recently purchased from the Forest 
Service 6,000,000 feet of fir timber on Indian 
Creek, near Reed, for $2 a thousand. Mr. Bergman 
intends to log the tract at once. 


ABERDEEN-HOQUIAM, WASH. 


April 19.—Over 15,000,000 feet of lumber was 
shipped from Grays Harbor April 16 for Japan. 
The Toshin Maru, Hakutsa Maru and Indien car- 
ried approximately three million feet each. The Cold 
Harbor cleared today for the Atlantic seaboard 
with 3,500,000 feet. Three vessels cleared today 
for California. Tne West Calera is loading for 
Buenos Aires; Kureha Maru, for Japan, and three 
steam schooners are loading for California. 

Two mills in Hoquiam are down temporarily. 
The Eureka Cedar Lumber & Shingle Co. is making 
repairs and generally overhauling the plant. The 
National Lumber & Manufacturing Co. will prob- 
ably be down for about six weeks. The Grays 
Harbor Lumber Co., in Hoquiam, and Donovan 
Lumber Co. Mill No. 1, in Aberdeen, are operating 
two shifts. 

Building permits in Aberdeen for the first half 
of April totaled about $35,000. The principal build- 
ing is of dwellings. 

Over one hundred employees of the Eureka Cedar 
Lumber & Shingle Co., of Hoquiam, together with 
the officers of the company, enjoyed a “get-together 
dinner” on Thursday last. Senator Alex Polson 
was the chief speaker and told of pioneer days in 
the lumber industry of Grays Harbor. J. Clifford 
Shaw, general manager, emphasized the necessity 
of partnership between employer and employee. 
C. W. Ruegnitz, executive secretary of the 4L or- 
ganization, stated that the 4L was responsible for 
a stability that the industry would not otherwise 
possess. 

FE. K. Bishop, of the E. K. Bishop Lumber Co., 
addressed the Kiwanis Club, of Aberdeen, on Friday 
last, his subject being the Hawaiian Islands. Mr. 
Bishop, who is vice president of the club, returned 
ten days ago from a trip to the islands. 

The Schafer Bros. Logging Co., of Montesano, 1s 
planning a banquet for April 26, at which its 
executives will be guests of honor. 

H. P. Brown, president Humptulips Logging Co., 
and Gordon Tebb, of the Pacific Lumber Agency, 
tied for low net score in the golf sweepstakes 
tournament. Gordon Tebb is the son of T. W. Tebb, 
sales manager Pacific Lumber Agency. 

Watson West, who handles the cargo department 
of the A. J. West Lumber Co., accompanied by 
Mrs. West, will leave Sunday by automobile for 
Los Angeles. 

Clyde Pitchford, assistant manager Humptulips 
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Logging Co., with Mrs. Pitchford and their two 
children motored to California for an extended 
visit. Mr. Pitchford is a “native son” and was 
formerly identified with the Slade interests in 
California. 

Ww. T. Culver, president National Lumber & 
Manufacturing Co., Hoquiam, who has been on the 
Coast for some time, left last week for his home in 
Michigan. He was accompanied by his daughter, 
Mrs. L. T. Kniskern. 

Paul Morley, a member of the Saginaw Timber 
Co. who has been a visitor on the Harbor, returned 
this week to his home in Saginaw, Mich. 


LOS ANGELES, CALIF. 


April 19.—For the most part market conditions 
remain unchanged in this territory, with depres- 
sion marking the local trade. Shippers to the 
Arizona market report a slightly brisker trade. 

The motorship Frank Lynch, which has been 
carrying lumber from British Columbia to this 
port, has been chartered to take a cargo of lumber 
to the east coast for the South Albino Lumber 
Co. While the lumber demand here has fallen off 
compared to what it was last year, the demand 
for Pacific coast lumber on the east coast appears 
to be increasing daily. 

The Miller Box & Lumber Co. has made ap- 
plication to the harbor commission for a 30-year 
lease on a 20-acre site for storage, milling pur- 
poses and dry kilns. The company will do custom 
milling etc. for wholesalers who are without these 
facilities. 

J. H. Baxter & Co., steamship and lumber opera- 
tors, are seeking a site on the harbor front for 
their pole creosoting plant, which is now inland 
at Thenard. A more economical operation is the 
reason for the move, 

Steamers carrying 25,900,000 feet of lumber, 
with an approximate value of $1,038,000, docked 
in the port of Los Angeles during the period from 
April 11 to 17, inclusive. 


TORONTO, ONT. 


April 21.—Generally speaking, trade is quiet. 
Spring has been backward this year, with the re- 
sult that farmers are not coming into the market. 
While there has been no really apparent falling off 
in prices or demand, the market can not be said 
to be active. Most yards bought fairly freely for 
spring stocks and are not now in the market for 
anything. Consequently the wholesale trade is 
dull. There has been a fair volume of building 
permits this year—not so many as a year ago but 
sufficient, if building projects are carried out, to 
make a fairly good year’s business. It will be 
another month, however, before it will be possible 
to say whether the volume of trade this year will 
be really good. Prices in general are fairly steady, 
except that shingles are a shade off. Spruce lum- 
ber is holding its own. Spruce lath are a little off. 
There is a fair demand at unchanged prices for red 
pine, jack pine and white pine mill run. The 
lower or cull ends of most stocks are strong, and a 
little firmer in price. The low ends are the only 
ones that are experiencing a good demand today. 


DULUTH, MINN. 


April 22.—-Salesmen have been finding the lum- 
ber market somewhat draggy. The recent cuts of 
$1 to $2, in northern pine apart from No. 1 boards, 
have not as yet resulted in stimulating the placing 
of orders. Cold and stormy weather have retarded 
building in this district. A fair number of car 
Shipments of mixed lumber have been going out 
from the yards, indicating that they are carrying 
small stocks. Some eastern inquiry for northern 
Pine lumber was reccived here during the last 
week, Sawmills at Duluth, Virginia, Cloquet, 
Crookston and International Falls are now running 
Steadily on the new season’s logs. The Virginia 
& Rainy Lake Co. now has both its sawmills at 
Virginia running full time, with a force of approx- 
imately eight hundred men in mills and yards. The 
company plans to operate three summer camps. 
All operators have closed down winter logging 
camps, but in some cases gangs will be put in 
shortly to raige logs out of ponds and streams. 

A Survey has shown that considerable pulp- 
Wood, mine timber and other products of last 
Winter's cut will be left in the woods owing to 
lack of snow in some districts, but those materials 
are coming out better than had appeared likely. 
Agents for the railroads in this district are en- 
deavoring to round up supplies of ties contracted 
or last season, and they claim that deliveries are 
likely to fall far short. Buyers for paper mill 
Companies are complaining regarding shortages in 
Pulpwood deliveries. Call for piles has been more 
active lately, as a result of two large building con- 
tracts. 

eg F. McDonald, of the McDonald & Scott 
oo Co., asserted that it would have a round 

of high grade logs to saw at a Duluth mill 


this summer. Some inquiry for that lumber has 
already been received. 

Members of the Duluth Hoo-Hoo Club will visit 
Virginia next Monday and will be entertained at 
the Esquagama Club as the guests of the Vir- 
ginia & Rainy Lake Co.—T. S, Whitten, general 
manager. Practically all the lumber retailers in 
Duluth and Superior are expected to make the trip. 


WINNIPEG, MAN. 


April 21.—Building permits in the city show a 
very encouraging increase over the same period a 
year ago. However, last week very unfavorable 
weather curtailed building operations, but local 
dealers are certain that this season will show a 
marked improvement over 1923. Local wholesalers 
feel somewhat more optimistic. Coast prices, es- 
pecially on upper grades, are still very uncertain. 
The mountain mills have not come on the market 
with any large amount of stock. Retailers are 
still in the course of taking inventories, but report 
considerable improvement in sales. 

The Retail Lumbermen’s Purchasing Agency, of 
Vancouver, B. C., has announced the appointment 
of J. M. Agnew, of Edmonton, to represent it in 
Alberta and northern Saskatchewan. 

The McDonald-Dure Lumber Co. has just com- 
pleted the erection of a very attractive office 
building and is moving its head office to the yard. 

The elimination of yards is still going on in the 
country. ‘Tomlinson & Mitchell have sold their 
yard at Foam Lake, Sask., to the Security Lumber 
Co. The Monarch Lumber Co. has disposed of its 
yard at Zealandia, Sask., to the Security Lumber 
Co., and the Security Lumber Co. has disposed of 
its yard at Delisle, Sask., to the Monarch Lumber 
Co. The Imperial Lumber Yards have taken over 
the National Lumber Yards at Rhein, Sask. 


HOUSTON, TEX. 


April 22.—Some degree of pessimism still pre- 
vails in the lumber trade in this vicinity, but 
students of conditions say it is not warranted in 
the least. Shipments are equal to production, and 
the amount of lumber on hand is less than it was 
on the same date last year. Local sales managers 
are confident that splendid business lies just ahead. 
Considerable business is being handled by dealers 
in pine, but not so much by hardwood dealers. 


SHREVEPORT, LA. 


April 21.—Owing to slowness of demand, there 
has been a noticeable downward trend to prices, 
so incentive to heavy production is lacking. Un- 
doubtedly, however, a very large volume of busi- 
ness is being transacted. With better weather, 
output should show a considerable increase. Order 
files have not kept pace with shipments. The re- 
cession has been felt mostly in yard stock, and on 
dimension more than on boards, shiplap and finish. 
The big mills furnishing railroad material and in 
position to ship retail orders for mixed cars con- 
taining specified lengths of dimension and boards, 
are getting just about as good prices now as they 
were thirty days ago. The small mills which de- 
pend largely on orders for random lengths find 
demand slack. The demand for oil field timbers 
is very brisk, and prices have remained fairly 
firm; most mills have orders for all they can cut 
for the next month or so. Transit cars demand 
has improved considerably in the last few days, 
but most cars are selling at a lower level than they 
were several weeks ago. 


TUSCALOOSA, ALA. 


April 21.—The market on 2-inch framing is 
about the same as, or perhaps a little better than, 
it was last week. No. 2 common boards seem to 
be about 50 cents lower than last week, and de- 
mand is not quite so-good. It seems that a num- 
ber of Georgia mills are now able to move stock 
from the country sawmills, and no doubt this move- 
ment is depressing prices, as much of that stock is 
put in transit. High grade shed stock, and long- 
leaf stock, are selling at about the same prices as 
last week. Rift flooring prices show some im- 
provement, and most mills are pretty well loaded 
on that item in B&better. The weather now seems 
to be more settled, and shipments will show a cor- 
responding increase. 


WARREN, ARK. 


April 21.—Demand this week is not very active, 
but sufficient to keep prices on about the same 
levels, altho some mills have decreased their 
quotations on some items that they were eager 
to move. Common items of boards are most in 
demand. Orders for straight cars of flooring are 
scarce. Inquiries are being received in fair quanti- 
ties only. Most retailers’ orders and inquiries are 
for mixed cars. Car siding is in light demand, and 
prices are only fair. Industrial buying is light. 
Weather this week has not interfered with pro- 
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Weis- Patterson 
Lumber Go., Ine. 


PENSACOLA, FLORIDA 


Manufacturers 


Gulf Red Cypress 
Tupelo 


Southern Hardwoods 
CYPRESS AND TUPELO 


MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 


mM A 


“THE WOOD ETERNAL” Tumdun RUS PRQmy 











Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 

















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


# Also Tupelo Lumber, and have Complete 
Pe Ptaning Mill Facilities. “ 


Dibert, : tark &BrownCypressCo., Ltd. 











Manufacturers DONNER, LOUISIANA 








~ 


; The Planters Lumber Co. 


JEANERETTE, LA. Limited 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 
LATH, PICKETS, SIDING, FLOORING 








CEILING and MOULDINGS. 








Machine Molder Practice 


A manual on molder work, the operation_and 
superintendence of the molding machine. Pu 
lished by a practical ‘sonduedies who traveled 
many thousands of miles to gather the nec 
a Bo in Red Leather. $2.50, 
postpaid. 











A ° Luml al Dente St. 








h 
! 
; 
¥ 


ROO ETSY 


MA 


SEP GT get «BURT ABET 


BETTE PT I, ORE Ts = 


80 AMERICAN LUMBERMAN 


APRIL 26, 1924 











LOUISIANA 


SSPE REEHRERAERBEBAAREAAEaa 











HODGE - HUNT 


BRAND 














Centralizing 
Your Buying 


The buyer may now order a 
car of lumber to contain any part 
of a car load of southern pine 
and finish it out with white or 
red oak flooring, oak moulding, 
or finish, red or black gum trim, 
and maybe some Tennessee aro- 
matic cedar for closet lining, 


Mr. Lumber Buyer that means 
the saving of time and worry. 
Only one order need be placed 
and only one shipment expected 
thus enabling you to centralize 
your buying. 

Investigate our mixed car 
plan and our facilities to 


take care of your require- 
ments. 


Hodge-Hunt Lumber Co., Inc. 


HODGE, LOUISIANA 
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ck . { Band Sawed Southern 
One nis LP" Hardwoods and 
ovet Louisiana Red Cypress 


Partial list of dry stock ready for 
immediate shipment : 
PLAIN SAP GUM PLAIN RED OAK 

3 cars 4/4 FAS 2 cars 4/4 FAS 
8 cars 4/4 No. { Com. 20 cars 4/4 No. | Com. 
3 cars 4/4 No. 2 Com. 5 cars 4/4 No. 2 Com. 
2 cars 5/4 FAS 6 cars 5/4 FAS 
3 cars 5/4 No. | Com. 10 cars 5/4 No. {| Com. 
10 cars 6/4 C. & B. (car 5/4 No. 2 Com. 


6 cars 6/4 No. 2 Com. t car 6/4 FAS 
2 cars 1xI8” & up 2 cars 6/4 No. { Com. 
Panel 6 cars 3/4 No. | Com. 


QTD. SAP GUM 
cars 4/4 FAS 

car 4/4 No. | Com. 
cars 5/4 FAS 

cars 5/4 No. | Com. 
cars 6/4 C. & B. 
cars 8/4 C. & B. 
ears 10/4 C. & B. 


QTD. RED GUM 


QTD. RED OAK 
4 cars 4/4 FAS 
LA: RED CYPRESS 
6 cars 8/4 FAS 
5 cars 8/4 Selects 


4,000 ft. 4/4 FAS 
3,000 ft. 4/4 Shop 


ROCK ELM 


Canda=p~ 


3 cars 4/4 FAS 

10 cars 4/4 No. i 6 cars 8/4 Log Run 
tse Not over 20% No. 2 Com. 
|! car 5/4 No. { Com. 

4 cars 6/4 FAS 

S care 6/4 F LUMBER COMPANY 


{ car 8/4 No. { Com. 
4 cars 10/4 C. & B. 
{car 8/4 C. & B. Fig. 
Also well assorted stock 
Plain Red Gum 3/4 to 
6/4 thickness. 


Main Office and Band Mill : 
FERRIDAY, LA. 


Branch Sales Office: —610 
Lombard Bldg., Indianapolis, Ind. 








Logging Ralph C Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark and 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


A erican Lumberman 431 So. Dearborn St. 


Chicago. III. 











duction, Shipments have been heavy, being about 
on same level as production, and it has been nor- 
mal. Stocks at mills are somewhat heavier than 
thirty days ago, but are still broken. Labor is 
searce. The small mill man has been able to 
run his mill practically to capacity this week. 
Demand for hardwoods has been somewhat lighter 
than last week. Prices have remained on about the 
same level, with a slight softening in spots. Car 
stock is moving slowly. Oak and sap gum are 
leading in shipments. Oak flooring is moving freely. 


OMAHA, NEB. 


April 22.—A decided demand for lumber has been 
noticed by the Omaha dealers during the last week. 
In fact, the season’s building program for the 
first time is well under way, and the merchants are 
fully confident of a substantial business. ‘The 
dealers are giving the southern market a slight 
preference, and transportation conditions are all 
that could be desired. 

W. W. Carmichael, city sales manager of the 
C. N. Dietz Lumber Co., has been elected one of the 
directors of the Omaha Rotary Club. 


NORFOLK, VA. 


April 21.—Total sales of North Carolina pine 
last week have been less than in the week previous, 
tho there has been an increase in sales of a num- 
ber of low grade items, which are usually wanted 
dressed or resawn. Sales of flooring, ceiling ete. 
have fallen off. There is still very much uncer- 
tainty as to the trend. Wholesalers are being 
offered more stock right along by small circular 
mills, and prices offered are usually accepted pro- 
vided prompt shipment can be made and funds 
remitted promptly. Wholesalers are buying only 
to cover orders already in hand. Some air dried 
stock is now coming in, 





ucts thru Norfolk and Newport News, Va. ; during 
February : 








Item Destination Feet Value 
Lumber— 
Oak, Argentine Republic... 232,000 $ 22,175 
Oak, United Kingdom...... 1,643,000 112,524 
Walnut, United Kingdom... 56,000 9,118 
Poplar, United Kingdom.... 556,000 44,212 
Chestnut, Germany... 33,000 1,110 
Maple, United Kingdom.... 11,000 1,361 
Mahogany, United Kingdom. 25,000 5,000 
Hickory, United Kingdom.. 30,000 8,085 
Spruce, United Kingdom ... 16,000 1,700 
Flooring 
Maple, United Kingdom.... 134,000 11,068 
Logs— 
Hickory, United Kingdom... 10,000 675 
Walnut, Germany ... i. 606. 4,000 1,028 
2,750,000 $218,051 
DURPCECTRANOOUE: 62 os.sls euiave aides s rere ana aan 71,601 
OM ay 5a niep ate ay Wiel Dera: Pee a eee 


The exports during February were smaller than 
during the same month in 1923 and January, 1924, 
The figures for February, 1923, were 2,798,000 feet, 
valued at $233,027, average value per thousand 
feet, $83.28, while the figures for January, 1924, 
were 4,220,000 feet, valued at $297,144, average 
value per thousand feet, $70.41. The average 
value per thousand feet during February, 1924, 
was $79.29, which is quite an increase over Jan- 
uary, 1924, due to high values placed on mahog- 
any, hickory, oak and poplar. 


BALTIMORE, MD. 


April 21.—The steamer Missouri which arrived 
here recently, brought twenty mahogany logs for 
the Williamson Veneer Co., from Havre, where 
they were transshipped from Africa. 

George J. Osgood, vice president and general 





but mills are not inclined 
to sell now. 





There has been very 
little demand for 4/4 
edge No. 2 and better. 
Some low priced ‘‘feeler’’ 
inquiries have been put 
out. Circular sawn 
stock is a little weak. 
Edge 4/4 No. 3 is mov- 
ing a little better, south- 
ern planing mills being 
interested if price is at- 
tractive. No. 2 and bet- 
ter 4/4 stock widths in 
4-, 4%-, 5- and 6-inch 
widths are in good de- 
mand, but sale of other 
widths, exeept when 
dressed and in small lots 
in mixed ears, is light. 
Mills develop stoek 
widths very slowly. No. 
3 4/4 stock widths are 
not so brisk; 8-inch is 
again dragging. Edge 
No. 2 and better, 5/4 and 
thicker, is rather quiet. 
Nos. 1 and 2 bark strips 
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and miscuts are moving 
a little better but are 
purchased very sparingly. 
Prices are a little lower. 


This Los Angeles building of wierd architecture has rows of Egyptian char- 
acters painted on its vivid yellowish tan exterior 





Sales of 4/4 edge No. 
1 box have been a little heavier, several small car- 
goes being sold in New York City at good prices. 
Demand for narrow edge, 3- to 6-inch wide, is 
better than for regular widths. Many box makers 
are out of the market. Virginia box makers com- 
plain of poor business and are picking up bar- 
gains in air dried stock. There has been a better 
sale of 4/4 No. 1 stock box, several large orders 
being taken for delivery to Camden, Philadelphia 
and New York by water. Prices show little change. 
Edge 4/4 No. 2 box continues rather quiet, with a 
slight improvement in dressed stock. Prices are a 
litle weak. No. 2 4/4 stock box has been more 
active, rather large orders being booked for ship- 
ment by water in connection with No. 1 stock 
box. Prices have been very good. Edge box, 5/4 
and 6/4, has not been very active. There has been 
wu slightly better demand for 4/4 box bark strips, 
D2S8 3/4-inch and resawn rough, but consumers 
are buying very closely and looking for lower 
prices. Sales of flooring, thin ceiling and parti- 
tion have been lighter, except that No. 4 flooring 
appears more active in all widths. Mixed ear in- 
quiries are still in the majority. Dressed No. 2 
and better stock boards are very active and worked 
into casing ete. bring very good prices. Inquiries 
for kiln dried roofers are not very numerous. Sales 
of air dried are not large, and prices are weaker. 
Rough and dressed framing and dimension are 
moving more or less spasmodically. Lath continue 
rather quiet. 

Below is a statement of exports of forest prod- 


manager Wheeler, Osgood Co., of Tacoma, Wash., 
stopped in Baltimore on April 11 with W. 5. 
Nurenburg, manager of the Chicago office. They 
were going over the eastern field to study trade 
conditions. They called on §S. S. Foote, of the 
Morgan Millwork Co., a subsidiary of Morgan Co. 
of Oshkosh, Wis. They reported the demand for fir 
doors very active. 

A visitor here last Friday was Elmer Anderson, 
of the Southeastern Lumber Export Co., of New 
York. Mr. Anderson had been on a trip south. 

S. B. Adams, in charge of the Mobile branch of 
the Lucas E. Moore Stave Co., of New Orleans, La., 
called on Harvey M. Dickson, secretary National 
Lumber Exporters’ Association. Mr. Adams was 
proceeding by easy stages to New York, where he 
will take the Baltic for Kurope April 26. 


BOSTON, MASS. 


April 22.—Altho current business has not been 
so brisk as lumber sellers would like to have it, 
the outlook for May is encouraging. Building 
operations are expanding. 

Following the floods which caused considerable 
damage earlier this month in the valleys of New 
England rivers, there has been an outbreak of 
forest fires which have burned over many acres 
of timber. A large tract of standing timber near 
Swanzey, N. H., owned by the New England Box 
Co., of Greenfield, Mass., was burned over last 
week. About 500 acres of timber land was burned 
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over near Lynnfield, Mass. Eli Bros., operating a 
sawmill between Southbridge, Mass., and Wood- 
stock, Conn., lost 300,000 feet of sawed lumber 
yalued at $15,000. Many other fires also have 
been reported. 

Lumber arrivals: Schooner Ena F. Parsons, 
Parrsboro, N. S., 141,751 feet spruce plank and 
seantling, 117,000 spruce lath and 41,511 feet 
other lumber, Blanchard Lumber Co. Schooner 
Gertrude Parsons, Walton, N. S., 1,600 pieces 
spruce piling, John G. Hall Co. Steamer Belgian, 
London, England, 121 pieces of teak to order. 
Schooner Peaceland, Parrsboro, N. S., 225,000 feet 
of spruce to order. 

The Godfrey Lumber Co. has opened new and 
more commodious offices at 55 Kilby Street. This 
company also has a New York office at 51 East 
42nd Street. 


PITTSBURGH, PA. 


April 22.—Bad weather is still holding back 
lumber business in the Pittsburgh district. Prices 
on some items are a little soft. Shipments in the 
last few days have been good, and stocks are plen- 
tiful. Spring contracts for houses were being 
let more freely in the last two weeks, but indus- 
trial business is still below normal. Car service 
is good. 

Pp. H. Baker, of Bakersville, Somerset County, 
has finished one of the largest lumber contracts 
ever undertaken in that county. He cut the timber 
from 10,500 acres. Work was started in December, 
1917. and with two mills at Humbert he cut 65,- 
000,000 feet of lumber, all of which was shipped 
to the East. He has sold his equipment. 

The J. L. Walter Lumber Co.'s establishment 
in North Canal Street, Sharpsburg, a suburb of 
Pittsburgh, was saved from serious fire damage 
last week by the efficient work of firemen. 

W. I. Stayer, secretary of the Pennsylvania Lum- 
ber Dealers’ Association, who has been making a 
tour of the State in the interests of the organiza- 
tion, finds lots of home building in progress and 
the outlook very promising. He is spending this 
week in the Beaver Valley towns in the extreme 
western end of the State. 

E. M. Jill, one of the largest retail Jumber 
dexlers in Pittsburgh, is spending some time at 
Atlantic City. 


NEW ORLEANS, LA. 


April 21.—-The expected active spring call fails 
to put in its appearance. Southern pine bookings 
declined somewhat in volume, and there were 
rumors of softening quotations,-but the general 
word was that prices have been pretty well main- 
tained. Apparently the buyers in consuming fields 
are taking only for immediate needs. The cypress 
market remains quiet, season considered, tho a 
fair business is handkd. Cypress quotations rule 
unchanged and well held. ILlardwood also had an 
other “quiet”? week, with quotations reported a lit- 
tle softer on specially inactive items. FAS sap 
gum and 5/4 oak are said to be holding their own 
with respect to demand and price, rather better 
than most other hardwood items with the possible 
exception of ash. 

Evacuation of the once prosperous town of 
McNary, La., was completed last week when a 
special train of twenty-one coaches moved west- 
ward with the last detachment of its population, 
which is being transferred to the new town of 
McNary, in Arizona, where the W. M. Cady Lum- 
ber Co, has established its new base of operations. 
Mr. Cady, with his wife and daughter, accompanied 
this Jast trainload and will establish their home in 
Pasadena, Calif., just a day’s journey by automobile 
from the new McNary. 

F. A. LeMieux, jr., a widely known timber esti- 
mator, celebrated Forest Protection Week by sug 
gesting a new safeguard against the spread of forest 
fires, Ile proposes the planting of camphor trees 
in “fire lanes.” The tree’s dense foliage, he con- 
tends, will prevent inflammable undergrowth and 
Bet up a barrier for wind-blown sparks and burning 
twigs. Mr. LeMieux applies this suggestion spe- 
cifically to Louisiana, where the camphor. tree 
thrives, 

Col. W. H. Sullivan, vice president and general 
manager of the Great Southern Lumber Co. and 
mayor of Bogalusa, has accepted an invitation to 
leliver an address at the graduation exercises of 
the Louisiana State Normal ( ‘ollege in Natchitoches 
during the early part of June. 
as M. \- Rhodes, of the Delta TLumber 

* One of New Orleans’ leading lumber retailers, 
‘mnounces that the company will establish a band 
mill in its new yards, to be used in the manufacture 
of timbers on special orders. 
tauounce the a Lumber Co., of Hammond, La., 

s the appointment of C. A. Barksdale as 
ven Tg a o the Tremont Lumber Co, as sales 
ah ae sn sarksdale enjoys a wide acquaint- 
Ss wna nberdom, having served as sales Ss manager 

'ch well known concerns as the Gilchrist-Ford- 


ney Lumber Co., of Laurel, and the J. M. Griffin 
Lumber Co., of Burnside, Miss. 

The Stephens Lumber Co. recently closed the 
branch office it has,been operating in New Orleans 
for several years, recalling Alex Stephens and 
David Crocket, to the general headquarters at 
Jacksonville, Fla. On the eve of his departure, 
Mr. Stephens was tendered a farewell dinner at the 
Lumbermen’s Club. 


KANSAS CITY, MO. 


April 22.—F rom the viewpoint of sales managers, 
the lumber situation is not satisfactory for this 
season. Retailers show uncertainty, quite pro- 
nounced in the eastern territory, over the outlook 
for their end. Large concerns in the middle West, 
and notably the line yard concerns, are very 
cautious in their commitments and there is alto- 
gether too many l-car orders to suit sales man- 
agers. In the South, buying has been compar- 
atively good, the southern pine men say, but other- 
wise they are greatly disappointed in volume 
of demand. West Coast mills are faring no better 
in this market, tho the western pine mills are 
doing better than the others. In fact, western 
pine siding and other items are being used where 
redwood used to get the call. There is only a fill-in 
demand for fir, and very little interest shown in 
redwood. 

These conditions are reflected in prices. South- 
ern pine is weak and, in the scramble for’ what 
business there is, the fir mills are not able to com- 
pete. Hardwood, western pine and redwood prices 
are in better shape, but in most cases are not 
firm. Only cypress mills show no desire to get 
business by making concessions. 

George A. Dascomb, treasurer Dascomb-Daniels 
Lumber Co., is visiting in Portland and Seattle 
and looking over the west Coast situation. 


VANCOUVER, B. C. 


April 19.—Rightly or wrongly, the lumber in- 
dustry, both in the sawmill and logging branches, 
arrived at the conclusion that an additional factor 
iw the slowing down of the market was that buyers 
generally had come to expect a slump in lumber 
prices owing to overproduction, reduction in freight 
rates and dullness in buying. ‘The prompt action 
taken in curtailing output will, it is hoped, have a 
wholesome effect in stabilizing the market and hold- 
ing prices firmer. Rather than face a demoraliza- 
tion all round, the industry is prepared to face a 
still further reduction in output of both logs and 
lumber, 

Export continues, tho mainly confined to clean 
ing up orders booked early in the year. New busi- 
ness is as yet limited, and immediate future has 
not yet shown positive signs of brightening up. 
There are encouraging features, but the lumber- 
men are continuing to hold to the conservative 
course adopted two weeks ago. Following the 
action of the mills in curtailing production with 
as little disturbance as possible to their opera- 
tions, the loggers are following a similar course. 
There is a decision of the British Columbia Log- 
vers’ Association to put in effect a one-third reduc- 
tion of output for the present. There was but one 
difficulty in the way of ready assent to this pro 
posal, and that was the amount of timber, felled 
and bucked, lying in the woods at the numerous 
Coast camps, This stock would deteriorate if left any 
length of time, and would in the summer increase 
the fire hazard. When all that stock is put in the 
water, cutting will be kept to the two-thirds basis, 
With the possibility of further reduction if the 
market does not improve, 

March shipping figures from British Columbia 
ports totaled 71,820,000 feet. The division of these 
exports by districts was approximately: Alberni, 
2,400,000 feet; New Westminster and Fraser River, 
6,400,000 feet; Nanoose, 2,400,000 feet: Victoria, 
2,600,000 feet; Chemainus (not operating), 220,000 
feet: Prince Rupert, 500,000) feet; Vancouver, 
57,300,000 feet. 

Reduction in freights to the Orient, which went 
into effect this week, is expected to have a marked 
effect: very shortly in warming up the order mar- 
ket. The rates were cut from $14.50 to $9 and 
$10. All lumber, including cedar panels, cants 
and shingle bolts, will take the $9 rate up to 12x12- 
inch 40-foot. Above that dimension the $10 rate 
applies. On logs to Japan the rate was fixed at 
$14; and to China, $14.50 

While Oriental business is practically absent, the 
United Kingdom is taking some new business. 
Every ship now clearing from British Columbia 
ports to England is taking some parcels of lumber. 
Australia is still out of the market, and from all ae- 
counts likely to be yet for a time. 

Kastern Canada is getting its first lumber cargo 
for this season by the Panama Canal, the Canadian 
Importer having cleared today with a full cargo, 
mainly lumber loaded at New Westminster and 
Vancouver. She sailed for Montreal. 

W. EK. Hodges has been named liquidator for the 
Pitt River Shingle Co., with mill at Port Coquitlam, 
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WHITE 
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RED 
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RED 
GUM 


SAP 
GUM 


BLACK 
GUM 





offered for prompt de- 
livery. Order in straight 
or mixed Cars. 


OAK, GUM 
CYPRESS 


15,000 4/4 FAS Plain Red Oak 
350,000 4/4 No. | Com. Plain R. Oak 
290,000 4/4 No. 2 Com. Plain R. Oak 
60,000 4/4 FAS Plain White Oak 

15,000 4/4 No. | Com. Plain W. Oak 
200,000 4/4 No. 2 Com. Plain W. Oak 

30,000 4/4 FAS Cypress 

9,000 4/4 Select Cypress 

10,000 4/4 Ne. | Shop Cypress 

15,000 4/4 No. 2 Shop Cypress 

15,000 4/4 No. 2 Com. Cypress 

75,000 8/4 Select Cypress 

17,000 8/4 No. | Shop Cypress 

8,000 8/4 No. | Com. Cypress 

53,000 4/4 FAS Quartered Red Gum 

69,000 4/4 No. | Com. Qtd. R. Gum 


HICKORY 


MAGNOLIA 
CYPRESS 


WHITE 
ASH 








Write for prices today. 


Grant Timber 
& Mfe’.Co. Satna: 


LOUISIANA 
W. W. BX Sales Manager 














saun SHORTLEAF 
Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 


Finish (all thicknesses), Mouldings 
1°& 2” Yard Stock up to 20’ long 





Also SOUTHERN HARDWOODS 
DAVIS BROS. 


LUMBER CO, xia. 





Ansley, 
La. 








Lucas E. Moore Stave Co.,Inc. 


MANUFACTURERS 
EXPORT 


gam, Southern Hardwoods | 


Kiln Drying a Specialty 
Sales Office: NEWORLEANS,LA. Mills at Mobile, Ala. 


DOMESTIC 

















Manufacturers 


Short Leaf Pine and Hardwoods 
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TEXAS HARDWOODS. | 
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We’re Always 
on the Job 


when it comes to promptly 
supplying high quality 


OAK and GUM 


YARD STOCK AND 
TIMBER CUTTING 


We specialize in thin 
Gum and Oak Lumber. 


H. G. Bohlssen Mfs. Co. 


Band Mill ~ Angeli 
| Bardo, Ewing, (l=) Texas 

















Texas Hardwoods 
and Pine Lumber 


OAK, GUM, ELM 
ASH, HICKORY 
CYPRESS 
PINE 
Dimension Stock 
a Specialty. 

















Tell us your needs today. 
Boynton Lumber Co. 
crear on LUFKIN, TEXAS 























ASH 


SOFT 
ELM 


OAK 
RED 
and 
SAP 
GUM 


MAG- 
NOLIA 


RED 
CYPRESS 


TUPELO 


Exacting buyers say this 
is also a symbol of satis- 
factory service. Try us 
on your next order. 











Keith Lumber Co. 


547-551 Keith Bldg., Beaumont, Texas 
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Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


d Tells how to manage timber properties along the i 
; most profitable lines. Valuable to timber owners d 
}  ormanagers. A very practical book, worth many 

} times its cost to the man who wants a guide to , 
} reaping highest profits in timber management, d 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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This is the outcome of a long serics of differences 
between shareholders. W. T. Johnston, one of the 
principal shareholders, who with his wife held a 
majority interest, applied for the winding-up order 
now granted. 


SPOKANE, WASH. 


April 19.—Demand continues light, with stocks 
getting more and more badly broken. Weather 
remains excellent for drying, and new dry stock 
will begin to be ready for shipping next month, 
The weather, however, which is good for drying 
means low water in the streams, and the drives 
are still retarded. Quotations remain the same. 

The convention of district No. 1, International 
Rotary, was held in Spokane this week and was 
notable for lavish entertainment and an attend- 
ance of twelve hundred. A lumberman was elected 
district governor, R. A. Booth, of Eugene, Ore., 
president Booth-Kelly Lumber Co. Among other 
Jumbermen present were J. M. Crawford, president 
Tum-A-Lum Lumber Co., Walla Walla, and Mrs. 
Crawford ; G. C, Robson, Lumberton, B. C., manager 
LB. C. Spruce Mills (Ltd.) ; Bob Neighbor, Pacific 
coast manager E, C. Atkins Co., Indianapolis, Ind. ; 
A. L. Huebner, Cascade Lumber Co., Yakima, and 
Mrs. Huebner; P. L. Lyford, Clark & Lyford (Ltd.), 
forest engineers, Vancouver, B. C.; Ralph Schaefer, 
box manufacturer, Tacoma; Al Powers, head of 
Smith-Powers Logging Co., Marshfield, Ore., and 
J. P. Austin of the AMERICAN LUMBERMAN. Ac- 
tive on the local entertainment and reception com- 
mittees were “Andy” MacCuaig, veteran retail lum- 
berman, and Milton McGoldrick, of the McGoldrick 
Lumber Co. 

The regular monthly meeting of the trustees of 
the Weyerhaeuser Sales Co. was held Wednesday. 
Those present were George S. Long, Tacoma; W. 
If. Boner, Everett; F. R. Titecomb, Snoqualmie 
Falls; R. HW, MeCoy, Bonners Ferry, Idaho; Hunt- 
ington ‘Taylor, Coeur d’ Alene, Idaho; A. W. Laird, 
Potlatch, Idaho; C. A. Barton, Boise, Idaho; C. A. 
Weyerhaeuser, St. Paul, F. E. Weyerhaeuser, St. 
Paul; R. M. Weyerhaeuser, Cloquet; J. P. Weyer- 
haeuser, Tacoma; I. N. Tate and LL. S. Case, 
Spokane. 

Construction work will start on a new dam at 
Libby, Mont., for the J. Neils Lumber Co, next 
week. This will increase log pond capacity by 
2,500,000 feet, giving a total capacity of nearly 
4,000,000 feet of logs. Steam heat and shower 
baths are to be installed in the boarding house. 

K. H. VanOstrand, president Craig Mountain 
Lumber Co., Winchester, Idaho, has returned with 
his bride from a wedding trip to the Hawaiian 
Islands and will be at his summer home on Lake 
Coeur d@’ Alene the latter part of this month. 
This was built by Mr. Van Ostrand last fall and 
winter. 

J. P. McGoldrick, president McGoldrick Lumber 
Co., returned this week from a month’s trip to 


California. 
BUFFALO, N. Y. 


April 22.—Building permits for last week num- 
bered 231, with cost of $656,500, the figures being 
large for this season. A permit was granted last 
week to George M. Zimmerman, retail Jumberman, 
for an addition to his office at 307 Pine Street. 

Navigation opened at this port on April 18, 
when three vessels left here—two of them with 
coal cargoes, the other being light. They had 
little trouble from ice, most of which had dis- 
appeared. Incoming vessels with grain are ex- 
pected to arrive here before the end of the week. 

The semiannual furniture exposition at James- 
town, N. Y., started on April 21 and will continue 
until May 3. 

A call for a terminal conference has been issued 
by W. D. Sanderson, chairman, traffic and trans- 
portation group of the Buffalo Chamber of Com- 
meree. It will be held on April 29 in the ball- 
room of the Hotel Statler. 

Paul S. Collier, of Rochester, N. Y., secretary 
of the Northeastern Retail Lumbermen’s Associa- 
tion, has been in Buffalo frequently of late, 
because of the illness of his wife, who has under- 
gone an operation at one of the local hospitals. 

Henry E. Mallue, of H. E. Mallue & Bro., has 
returned from a vacation of several weeks in 
Florida. 

George E. Palmer, executive secretary of the 
New York State League of Savings & Loan Asso- 
ciations, is to speak here soon before the Buffalo 
Lumber Dealers’ Association. 

Ganson Depew, president of the Goodyear Lum- 
ber Co. and of the Buffalo Lumber Exchange, has 
presented $25,000 toward the endowment fund 
of St. Paul’s Episcopal Church. 

Harry L. Abbott, vice president Atlantic Lumber 
Co., has been made chairman of the lumber divi- 
sion of the joint charities campaign in this city. 
He has appointed Fleming Sullivan to look after 
the soliciting among the retailers. 

Carleton W. Betts will represent the Betts 
Lumber Co., after May 1, in New York City 
and part of New England. 


An announeement has been sent to the trade 
by the Sycamore Lumber & Mill Co., that it hag 
succecded to the wholesale and retail lumber busi- 
ness of M. A. Cwiklinski. 

Joe Bydolek, former manager of the Buffalo 
Sash & Door Co., who spent the winter in Miami 
and Pinehurst, playing golf, added to his laurels 
last week by winning the mid-April tournament 
at the latter resort. His wife recently won the 
western New York championship for women. 

Two of Buffalo’s lumbermen are spending short 
vacations at Atlantic City—DHlorace F. Taylor and 
Jobn McLeod. 


PHILADELPHIA, PA. 

April 21.—ITeavy rains have retarded building 
and resulted in many yards curtailing buying, 
Prices on practically every kind of lumber are 
off somewhat. Some small mills have made slight 
concessions but as a whole the southern mills are 
not inclined to reduce quotations. Transit cars, 
because of prices weakening, are not as plentiful 
as they were some weeks ago. Prices on cars en 
route are now somewhat better, altho many of 
them have gone on demurrage on account of un- 
called for sizes being shipped. Some lumbermen 
state that a survey discloses that, with few ex- 
ceptions, the yards have large stocks. Only a 
few yards are not busy. Some of the bigger oneg 
have large orders and are buying. A good amount of 
figuring is going on here and already a lot of new 
business has resulted. Many building operations 
are being pushed ahead. 

Some southern pine prices are very firm, while 
others are weak. Framing is holding steady, price 
on 10- to 16-foot being about as follows: 2x3- 
and 2x4-inch, $32.50; 2x6-inch, $31.50; 2x8-inch, 
$32; 2x10-inch, $32.50, and 2x12-inch, $33. 
Transit cars of the above are in fair demand, 
Boards and roofers are somewhat weak, prices be- 
ing as follows: 1x6-inch, $30.50; 1x8-inch, $31.50; 
1x10-inch, $32.50, and 1x12-inch, $33. Kiln dried 
boards and roofers are in good demand, at about 
$1.50 higher than air dried stock. Flooring, finish, 
ceiling and partition are active, but prices are a 
trifle weaker. In some items of hardwood there 
has been a slight weakening; demand for many 
items that were moving well a month ago is now 
sluggish. Spruce lath are moving at about $4. 


SACRAMENTO, CALIF. 


April 19.—The foot and mouth disease epidemic 
among California cattle is beginning to make itself 
felt in lumber circles. Embargoes declared against 
California products by several other States already 
have affected the fruit shipping outlook, and as a 
result a dull market for box shook is feared. An- 
nouncement was made at the Oroville offices of the 
Hutchinson Lumber Co, that greater attention is 
being given to the manufacture of sash and door 
lumber, which can be shipped east without going 
thru infected areas. The Swayne Lumber Co. de- 
clared the effect of embargoes has hardly been felt, 
but it is admitted their continuance may change 
the character of 1924 production in this territory. 

An output of 300,000,000 feet is the estimate 
for this season at the three big mills of Lassen 
County—the Red River Lumber Co., Westwood, and 
the Lassen Lumber & Box Co. and Fruit Growers’ 
Supply Co., Susanville, whose combined forces total 
5,300 men. The Red River plant is cutting 600,000 
feet a day. The company plans to erect this year 
a $500,000 veneer plant. New door making ma- 
chines will increase the output of the sash and door 
factory. The Lassen logging crews are cutting 
175,000 feet a day on Government land, and 
50,000 feet on the Wingfield Ranch property. The 
Fruit Growers’ concern is cutting 200,000 feet a 
day on Government land, and 150,000 feet on com- 
pany land. Four camps are being operated and 
the season’s production, if not curtailed by em- 
bargoes on fruit shipping, is expected to reach 
75,000,000 feet. 

Lakeview (Ore.) is looking forward to big timber 
developments this year, the recent purchase of @ 
23,000-acre tract of choice yellow pine by Charles 
Hebard & Son, of Philadelphia, Pa. (formerly head- 
quartered at Pequaming, Mich.), having given 
an impetus to the industry. W. C. Slattery, rep- 
resenting the Philadelphia concern, is on the 
ground and has announced that a sawmill will be 
erected at once. The tract purchased lies about 
seven miles northeast of Lakeview and cruises 
nearly 500,000,000 board feet. The purchase price 
is said to have been more than $750,000. Acting 
on the suggestion of Charles Hebard & Son, the 
Nevada-California-Oregon railroad has made appli- 
cation to the Interstate Commerce Commission to 
extend its line six miles north of Lakeview to con- 
nect with the logging road the Philadelphia con- 
cern will construct. There is also a movement on 
foot to broad-gage the line, which is held by lum- 
bermen to be the one great need of the Lakeview 
region before its timber can be readily manufac- 
tured and marketed. The new box factory at 


Lakeview is now practically completed. Woodcock 
Bros., of Grants Pass., Ore., have completed nego- 
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tiations for a large tract west of Lakeview and 
will move their mill of 40,000-feet daily capacity 
to Lakeview this summer. 

The Castle Crag Lumber Co., the largest operator 
in Shasta County, will open its mill at Castle Crag, 
above Castella, on May 1. It has a capacity of 
from 90,000 to 100,000 feet a day. Steel was pur- 
chased from the Lamoine Lumber Co., which has 
cleaned out its field, for laying twenty-two miles of 
track. The railroad runs up the east side of Castle 
Creek. The company contemplates building on the 
old roadbed of the Burns Lumber Co., tapping the 
timber around Castle Crag on the west side of the 
river. 

James O’Neill, Siskiyou County logging con- 
tractor, has just closed a deal for purchase of all 
merchantable timber on the Mt. Crest Ranch near 
Hilt. It will require several years to clear off the 
tract. The logged timber has been contracted for 
by the Fruit Growers’ Supply Co. 

In preparation for a long fire season, due to the 
scarcity of rain and the comparatively light snow- 
fall in the mountains during the winter, the Cali- 
fornia State board of forestry is preparing to place 
its patrol service in operation this year on May 1, 
two weeks to a month in advance of normal sea- 
sons. 

Donald MacDonald, of the Pacific Lumber Co., 
appeared before the Humboldt County supervisors 
last week to convey the company’s reluctance to 
sell the Dyerville Flat as a scenic reserve. The 
company has already turned over to the State 300 
acres south of Dyerville on the Eel River as a 
redwood park, and needs the Dyerville Flat to sup- 
ply its mills. He mentioned that last year his 
company has planted 60,000 redwood seedlings. 

The directors of the Lassen County Chamber of 
Commerce have adopted a resolution calling on the 
Government for distribution of a larger share to 
counties of the money received from the sale of 
Government timber. 

The Clover Valley Lumber Co., at Loyalton, has 
equipped the carriages in its sawmill with pneu- 





The great influence which the mere ex- 
istence of American institutions exercised 
upon the rest of the world would be diffi- 
cult to overestimate.—PRESIDENT COOLIDGE. 





matic doggers. Other improvements are enlarge- 
ment of mill pond and construction of a concrete 
dam across Smithneck Creek. 

The Cutter Mill & Lumber Co., of Sacramento, 
has just completed a new warehouse, 75 by 80 feet, 
of two stories, adjoining its mill. It has also 
built a 19-car garage for employees. 

The Lassen Lumber & Box Co. lost two motor 
trucks by fire at Susanville last Sunday when debris 
they were hauling burst into flames. 


JACKSONVILLE, FLA. 


April 21.—The demand for southern pine con- 
tinues slow. Dealers are buying in small lots and 
only as needed. Production in this section ex- 
ceeds orders and shipments, and the manufacturers 
are thus able to build up broken stocks. Good 
weather now prevails and logging is on a normal 
basis. Mills have plenty of labor and a good 
supply of cars, 

The movement of shed stock shows some improve- 
ment, demand being mostly for lower grades, The 
price situation is very uneven and a downward 
trend seems to be in order. The average price of 
4-inch B&better flooring declined $2 during the 
week, making the f. o. b. mill price $42. Sales 
were made at from $40 to $43. No. 1 common 
declined an average of $1, making the price now 
$38, mill. Prices on straight cars to the whole- 
sale trade are 50 cents to $1 less. The prevailing 
price on No, 2 common is $18.50. The strongest 
demand is for this grade. There was very little 
call for No. 3 common, which is being quoted at 
$13. Sales of 3-inch, B&better flooring were small, 
with prices ranging from $52 to $54. No. 1 com- 
mon is off about $1 to the wholesaler, price being 
$41.50. Prices to the retail trade and direct to 
consumers have not been reduced. No. 2 common 
is being sold at $18. No. 3 common is bringing 
$10.50, a decline of 50 cents. No material change 
in the price of 6-inch flooring is noted. Movement 
of ceiling is very slow, and stocks are growing 
larger, especially single and double run resawn. 
Price of 1x4-inch B&better is $45; No. 1 common, 
$40; No. 2 common, $19 to $20, a decline of $1. 
Only an occasional order for 9/16-inch B&better 
ceiling is received, the average price being $34; 
No. 1 common, $30; No. 2 common, $17 to $18. 
Most of the demand is for No.2 common. Bé&better 
7/16-inch is holding steady at $26; No. 1 common, 
$22.50 to $23; No. 2 common, $13. Orders calling 
for two or more cars of one grade can be pur- 
chased at an average of $1 a thousand less. Parti- 
tion sales have been rather quiet, and prices are 
not as strong. The ruling price for 4-inch B&better 
is $45; No. 1 common, $40; No. 2 common, $19. 


Movement of novelty siding is slow and for the 
most part of mixed orders. Prices show very 
little change. Stocks of resawn siding are in good 
shape and a surplus is reported by some of the 
remilling plants. Prices are uneven. Demand 
for kiln dried finish from the northern yards has 
improved somewhat and there is a steady demand 
from the Florida trade. Mills are holding close 
to prices obtained two weeks ago. The strongest 
demand is for Georgia shortleaf stock. 

Shortleaf air dried roofers are moving in larger 
quantities. A number of mills that closed down 
have started up again. For the most part weather 
has been ideal. Prices run from $21.50 to $23 
for 6zinch. 

The market for small dimension continues ac- 
tive, but timber demand is very slow. Merchant- 
able grade, 6-inch stock, is being bought at $21 
for random lengths, specified lengths $1 more; 
8-inch, $22 to $23; 10-inch, $28 to $29; 12-inch, 
$33 to $34, mill basis. The car companies con- 
tinue to buy in small quantities for prompt ship- 
ment, and orders for framing and stringers are 
scarce, 

The prevailing price for kiln dried lath is $3.75 
at the mill. 

Cypress has shown no change. Mill stocks are 
in excellent condition, and, with orders hardly 
enough to take care of production, manufacturers 
have taken the opportunity to balance their stocks. 
There has been little or no encouragement from 
northern buyers. The Florida market, which has 
been somewhat sluggish of late, has picked up 
materially. 

Announcement was made this week by the Put- 
nam Lumber Co., of Jacksonville, that cypress 
sales for Florida will be handled by John A. Bruce, 
with headquarters at Lakeland, Fla. Mr. Bruce 
has resigned as Florida representative for the 
Burton-Swartz Cypress Co., Perry, Fla. 

The American Box Co., under the management 
of W. M. Brokenbrough, of Lynchburg, Va., and 
Memphis, Tenn., has secured a factory site in the 
northern part of Jackson, on a part of the Enochs 
Farm property, and will at once erect a large plant 
for the manufacture of loading devices for auto- 
mobiles and shipping boxes for exporting automo- 
biles. It is contemplated that this factory will 
cost $150,000, exclusive of lumber stocks, or a 
total investment of about $300,000, and will employ 
in excess of one hundred men. The factory will be 
located on the Illinois Central track. 


MERIDIAN, MISS. 


April 21.—During the last two or three weeks 
shipments from this section have not been over 
60 percent of normal. Excessive rain has prac- 
tically put the average small mill shipper out 
of business. Orders being placed now are for im- 
mediate delivery, and customers are pressing for 
car numbers on those that are a little old. In- 
quiries are very numerous and request quotations 
on large amounts of stock for deferred shipment. 
The mills, however, are not inclined to take on 
business of this kind. Consumers appear to be try- 
ing to hammer down prices, but it is likely that 
the market will remain on about the present level. 
Dimension stocks on the average are badly broken, 
altho a few large concentrating manufacturers 
have larger assortments. Long joists are likely to 
hold their own in price. There is a scarcity of 
practically all widths in 2-inch, 14-foot; 20-foot 
lengths are not plentiful. 


JACKSON, MISS. 


April 22.—Local manufacturers of southern pine 
report demand in excess of production, with no 
change in price lists. Principal demand is for 
yard and shed stock. Building in the South is 
heavy, but reports from the North say it is just 
beginning there. Stocks at mills are about 20 
percent below normal. Demand for timber cutting 
and car material is not as strong as that for other 
items. There is no change in the export market. 

Hardwood demand last week was not as strong 
as it has been for several items, but poplar, which 
constitutes 50 percent of the output in this sec- 
tion, is in good demand. Common plain oak is 
going to the flooring manufacturers in good volume. 
While demand from the automobile people is ex- 
pected to fall off, there has been no change noticed 
in this section up to this time. 

The Fernwood Lumber Co., of Fernwood, Miss., 
has recently donated 64 acres of land which is 
to be laid out into one of the best golf courses in 
this part of the country. ‘The ground lies along 
a brick highway that extends from Magnolia thru 
Fernwood and McComb to Summit and the mem- 
bership of the club is largely drawn from these 
four towns. The club will incorporate and suffi- 
cient stock has already been subscribed to secure 
the erection of a nice club house. The land do- 
nated by the company is of a rolling, hilly nature, 
traversed by two streams and is very suitable for 
adaptation as a golf course. 


(Concluded on page 96) 








It’s a Sure Seller 


You're losing money if you” 
are not taking advantage of 
the exceptional sales getting 
qualities of “‘Larite’ Floor- 
ing. 

Try it on your next order 
and see how its dense grain, 
smooth finish, and attractive 
figure draws and holds trade. 

You may order it mixed 
with our 


Southern Pine 
Yard and Shed Stock 


You simply can’t beat 
Carter - Kelley stock. 


Carter-Kelley 
| texas” Lumber Co. , 








Know—Don't Guess 


—The Red Book with 
Monthly Supplements, Semi- 
Weekly Change Sheets, and 
special reports, all of which 
comprise Clancy’s Red 
Book Service, will keep 
you constantly posted on 
the credit standing of the 
lumber buying trade. 







Write today for rates and 
Pamphlet No. 49-S. 


We also handle collections 
for large and small mills and 
wholesalers anywhere. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern —HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 
Basswood Red Gum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 


White Pine Western Pine Fir Cedar 


Ashland Ave., South of 22nd St., CHICAGO, ILL. 


“Good Lumber at Prices YOU Can Afford to Pay” 





A. J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596—-6597 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 

Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co. MsGrnis Baitaing, "CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalle Sts. <n 





WHITE STAR LUMBER COMPANY 
811 Lamabet Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I. F.C.O.” Maple, Beech and Birch Flooring. 





GEO. T. MICKLE LUMBER CO. 
Manufacturers and Wholesalers 
Yellow Pine and Fir Lumber 


Chicago Portland 
Hattiesburg, Miss. 


Jacksonville, Fla. 
Columbus, Ga. 





PILSEN LUMBER COMPANY 
White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Sts., . - CHICAGO 




















‘OCAL AND PERSONAL 








Joe Thompson, of the Thompson-Katz Lumber 
Co., Memphis, Tenn., transacted business in this 
city during the week. 


The Cairo Wood Products Co., on May 1 
moves from the Lumber Exchange Building to 
Room 810 Security Building 


Mr. and Mrs. Barnard W. Knowlton, of Cam- 
bridge, Mass., have been spending part of their 
wedding trip at the Edgewater Beach Hotel, in 
this city. 


IH[al Levissee, of the Levissee Lumber Co., Osh- 
kosh, Wis., called on the local trade this week, 
and expressed himself optimistically in regard to 
the business outlook. 


G. FE. Roorback, vice president of the Roberts 
Sash & Door Co., and Mrs. Roorback have re- 
turned from Miami, Fla., where they have been 
spending the last several weeks. 


The Page & Hill Co., wholesale dealers in cedar 
poles and posts, on May 1 will move its offices 
from 1201 Association Building, 19 South LaSalle 
Street, to Room 922, same building. 


IL. E. Comer, of the M. E. Leming Lumber Co., 
Cape Girardeau, Mo., was in the city this week, 
conferring with the company’s representatives 
here, the Osgood-Corson Lumber Co. 


Rowland S$. Utley, sales manager of the Steven- 
Jarvis Lumber Co., Eau Claire, Wis., spent a few 
days in Chicago recently, conferring with Fred FE. 
Andrews, manager of the company’s local sales 
office. 

William Hf. Norton, of the W. Hl. Norton & Co., 
Somonauk, Wis., came to the city this week to 
witness the opening game of the Cubs baseball 
team, and at the same time transacted business 
locally. 


John WW. Carroll, sales manager of the Major 
Sowers Saw Mill Co., Ilattiesburg, Miss., was ex- 
pected to arrive in Chicago toward the end of 
the week for a business visit, coming here from 
Washington, D. C, 


C. J. Douve, for several years manager of the 
Golden Lumber Co., in Lorraine, IL, has resigned 
from that position and has become associated with 
the sash and door industry, locating in the south- 
east Atlantie district. 


James DV’. Gray, president and treasurer of the 
Houghton Lumber Co., Indianapolis, Ind., while in 
Chicago on a business visit this week expressed 
himself well pleased with trade prospects in the 
Indianapolis territory. 


A. J. Walker, of the C. M. Gooch Lumber Co., 
Memphis, Tenn., was here on a business trip this 
week, and said that while the hardwood trade is 
rather quiet just now and prices a little easier, 
demand will undoubtedly improve shortly and the 
market retain its strength. 


Jack A, Stall, for the last year in charge of the 
hardwood department at the Chicago sales. office 
of the Tremont Lumber Co., Rochelle, La., has re- 
signed effective May 1. Ilis plans are unannounced, 
but it is understood that he expects soon to re- 
engage in the lumber industry. 


C. L. Gray, president of the C. L. Gray Lumber 
Co., Meridian, Miss., was expected in Chicago on 
Friday of this week, and to spend several days 
calling on the local trade together with officers of 
the Vanlandingham-Cook Lumber Co., which repre- 
sents the Gray concern exclusively in this territory. 


Good, Childs, Bobb & Wescott, the ‘“lumbermen 
lawyers” representing the Lumbermen's Associa- 
tion of Chicago as well as many of the important 
concerns in the local trade, on May 1 will remove 
their offices from the Fort Dearborn Bank Build- 
ing to the new Illinois Merchants’ Bank Building. 


I. J. Thomas, sales manager of the Louisiana 
Red Cypress Co., New Orleans, La., passed thru 
Chicago last Thursday on his return South from 
the west Coast, where he has been spending the 
last couple weeks, mostly at the company’s Seattle 
(Wash.) office, which is under the management of 
Kk. D. Kimball. 


C. W. Parham, vice president in charge of sales 
of the Turner-Farber-Love Co., Memphis, Tenn., 
during the latter part of last week visited this 
market, and conferred with E. N. Beard, who repre- 
sents the company in this territory, with offices in 
the Marquette Building. Mr. Parham spoke opti- 
mistically regarding the outlook for the lumber 
trade, believing that the present lull would soon 
be replaced by a healthy buying movement, both 





on the part of industrial concerns and _ retail 
yards, 


T. EK. Jones, secretary of the F. T. Dooley Lum- 
ber Co., Brinkley, Ark., while in Chieago this 
week stated that the mills in that section are still 
handicapped on account of the unusually bad 
weather conditions that prevailed practically thru- 
out the winter. Logging is still subnormal, and 
few of the mills are cutting much lumber as yet. 


J. A. MeDonald, of the Wisconsin Land & Lum- 
ber Co., Hermansville, Mich., manufacturer of 
IXL maple flooring, as well as of hardwood, pine 
and hemlock lumber, was in Chicago a few days 
ago, looking after the concern’s business interests 
here. He has been on a general trip thruout 


this territory and reports that demand for floor- - 


ing is very fair. 

The Walter N. Kelley Co., Detroit (Mich.) whole- 
saler of northern and southern hardwoods, has 
opened a Chicago sales office at Room 1216 Lumber 
Exchange Building, with G. Reynolds in charge, 
The company also maintains an office in Memphis, 
Tenn. Walter N. Kelley, head of the concern, 
was in the city during the week, assisting Mr. 
Reynolds in establishing the local office. 


The daylight saving ordinance in Chicago will 
again become effective on Sunday, April 27, and 
in compliance therewith all clocks will be = ad- 
vanced one hour for the period April 27 to Sept. 
28, 1924. The Federal Reserve Bank of Chicago 
announces that there will be no change in banking 
hours, which are from 9 A. M. to 2 P. M. daily, 
except Saturday, when they are 9 A, M. to 12 M. 


O. N. Cloud, sales manager of the Peavy-Byrnes 
Lumber Co., Shreveport, La., is on a swing thru 
the northern markets for the purpose of looking 
over business conditions and prospects. After 
spending several days in Chicago together with 
F. C. MeGrayel, manager of the company’s local 
sales office in the Marquette Building, they both 
went to Detroit and other Michigan lumber dis- 
tributing centers to look over the situation there. 


W. A. Fenz, of the Roselle Mill & Lumber Co., 
Roselle, Ill, transacted business in Chicago this 
week. He reported that tho trade in his section 
is not as active as it was expected to be at this 
time, it is fair, and prospects are reassuring. Mr, 
Fenz attributed the comparative slowness of the 
market to the lateness of the season and_ believed 
that builders and farmers would eventually make 
up for lost time. 

The Lumbermen’s Association of Chicago has 
just issued the “Lumbermen’s Log” for 1924, which 
is now being circulated among its membership. 
Following complete lists of the association’s officers 
and membership, arranged alphabetically and_ by 
division, the Log contains in full the reports for 
1923 of the president, secretary, traffic and in- 
spection committees, as presented at the annual 
convention last January. In addition, the charter 
under which the association was incorporated, the 
bylaws and rules of order are printed. 


A welcome visitor to the offices of the AMERICAN 
LUMBERMAN on Saturday of last week was King W. 
Bridges, assistant general sales manager of the J. J. 
Newman Lumber Co. and the Homochito Lumber 
Co., at Brookhaven, Miss. Mr. Bridges has taken 
one of his periodical swings around the country, 
getting in touch with the district representatives 
of the companies and has visited Cleveland, Detroit 
and other cities. He intends to be absent about 
three weeks and will inelude in his itinerary Kan- 
sas City, Mo., and points in Oklahoma, before 
returning home, 


Dwight Hinckley, of the Dwight Hinckley Lum- 
ber Co., Cincinnati, Ohio, and W. W. Schupner, of 
New York City, president and secretary respectively 
of the National-American Wholesale Lumber <As- 
sociation, spent several days in Chicago last week 
and, together with R. A. Johnson, assistant sec- 
retary in charge of the association’s Chicago office, 
conferred regarding the organization’s work and 
plans. Mr. Schupner reported that the National- 
American is showing a steady and encouraging 
growth and that it is constantly becoming more of 
a medium for service to its membership. 


ID. S. Montgomery, of Milwaukee, Wis., sec- 
retary of the Wisconsin Retail Lumbermen’s Asso- 
ciation, headed a delegation of enthusiastic Mil- 
waukee Hoo-Hoo which participated in the Chi- 
cago coneatenation held at the Congress Hotel, 
here, Friday evening, April 18, in connection with 
the annual convention of the National Lumber 
Manufacturers’ Association. Besides Mr. Mont- 
gomery, the party consisted of E. A. Ehlert, asso- 
ciated with Robert Blackburn; Ray Rediske, of 











APRIL 26, 1924 





ap 


Nc 
ne 
re 
er: 
fin 
tic 
Wl 


Ww 
St 


or 








ail 


im- 
his 
till 
ad 
ru- 
nd 


|m- 
of 
ne 
LYS 
sts 
put 
Or- - 


le- 
as 
yer 


is, 
in, 
Ir, 


ill 
nd 
d- 


20 


, 
ng 


eS 


1g 
er 
th 
al 
th 


18 
mn 
is 
r, 
le 


.e 





ApRIL 26, 1924 


AMERICAN LUMBERMAN 85 





the Interior Woodwork Co. ; Louis Best and George 
Lade, of the Best & Lade Lumber Co.; Al Sever- 
son, of the Schoenwetter Lumber Co., and J. P. 
Bliffert, of the North Side Lumber & Fuel Co. 

Norman lL. Bonori recently has opened an office 
at 52 Vanderbilt Avenue, New York City, as a 
wholesale lumber dealer and direct mill representa- 
tive of the Vancouver Lumber Co. (Ltd.), of Van- 
eouver, Wash., the Fordyce Lumber Co., Fordyce, 
Ark., and also will represent Greenleaf, Johnson & 
Son, of Baltimore, Md. 


A. C. Winnor, of A. C. Winnor & Co., Minne- 
apolis, Minn., while in Chicago on a business visit 
this week stated that the business outlook in the 
Northwestern section is very good. Country busi- 
ness thruout North and South Dakota has improved 
recently and is especially promising. The farm- 
ers in that section are again getting on their feet 
financially, and contemplate doing much construc- 
tion and repair work this season. In Minneapolis, 
the lumber trade has been very good until recently, 
when it was slowed down on account of unfavorable 
weather conditions hampering building activities. 
Still, there is considerable building going on in 
that city, and indications are that much more 
will be started this spring. The weather has not 
only delayed building operations, but also manu- 
facturing operations, especially as regards ‘the 
drying of lumber. 

J. F. Wigginton, president of the Louisiana Red 
Cypress Co., New Orleans, La., and H. B. Hewes, 
vice president of the same concern and president 
of the Jeanerette Lumber & Shingle Co., Jeanerette, 
La.. who came to Chicago last week to attend the 
annual convention of the National Lumber Manu- 
facturers’ Association, spent the week-end here con- 
ferring with L. E. Hooper, jr., Chicago sales repre- 
sentative for the Louisiana Red Cypress concern, 
regarding business conditions, present and pros- 
pective. Both gentlemen expressed themselves most 
optimistically. Mr. Wigginton reported that the 
cypress market is still quiet as a whole, on ac- 


count of the slowness of retail trade in opening . 


up. However, he had found that 50 to 60 percent 
of the stock in retailers’ hands had already been 
sold, for delivery when the contractors got their 
jobs started. This led him to believe that city 
trade would soon show a marked increase. Country 
trade, he believed, would be slower in developing, 
as the season has advanced so tar that farmers 
are going into the fields, postponing their con- 
struction and repair work until after their field- 
work is done. Industrial trade is good. Stocks at 
the cypress mills are still broken, and there is no 
great pressure for business, with the result that 
prices are being firmly maintained. 


Reorganization Follows Merger 

The Celotex Acoustical Co., manufacturer of 
Acousti-Celotex, of St. Louis, Mo., announces that 
it has taken over the interests of the Union Acous- 
tical Co., also of that city. The new lineup of 
officers of the Celotex Acoustical Co. for the cur 
rent year is as follows: B. G. Dahlberg, president ; 
W. S. Trader, vice president and general manager ; 
T. B. Munroe, vice president; C. G. Muench, vice 
president; C. G. Rhodes, treasurer; C. F. Dahl- 
berg, secretary ; J. L. Fredrick, assistant treasurer ; 
KE. B. Roberts, assistant secretary; M. F. Harris, 
advertising director and Edward Hopkins, jr., as 
sistant advertising director. The new company 
will immediately start to manufacture, merchandise 
and sell Acousti-Celotex on a larger seale than lid 
the Union Acoustical Co, 


Pe SSS ES EE ESE 


Trainload of Shingles Passes Chicago 


On Thursday of this week there passed thru 
Chicago a special train of fifty carloads of British 
Columbia red cedar shingles—the first of several 
trainloads that are expected to be shipped from 
Vancouver, B. C., to Chicago and the East during 
the summer. Furthermore, it was the first such 
shipment, it is said, ever to come from British 
Columbia thru Chicago on its way East. 

According to advices from Vancouver, the depar- 
ture on April 15 of this first complete trainload 
of shingles was a sufficiently interesting event for 
motion picture cameras to grind out reels of film 
to register its progress as it made its way out 
of Vancouver railway yards bound for Buffalo, 
N, Y., which will be the distributing point for the 
fifty cars. “Shingle men take heart from the 
incident,” states the report, “and feel that there 
has been some progress in impressing the value 
of the carefully made B. C. edge-grain shingles on 
the consumer in the wide market of eastern and 
middle western States, where an intensive cam- 
paign has been conducted during the last two 
seasons.” 

The Wuntting-Merrit Lumber Co., which made 
the shipment, also produced the shingles in its 
main and subsidiary mills. The railways, appre- 
“lating the importance of the shipment, arranged 
to feature the trainload all the way across the 


United States. Advance pictures, for instance, 
were rushed on special press service to newspapers 
in the cities along the route. The train itself 
bears banners advertising the contents. The 
statistical fiend says the train carries enough 
shingles to cover 800 average homes, housing, with 
the average 5 persons to the family, 4,000 people. 
Iie also says that the entire trainload only rep- 
resents the output of this one shingle company for 
eight working days. : 
Baeaagagagaaaaas 


. 
A Correction 

In the San Francisco news letter printed on page 
87 of the April 19 issue of the AMERICAN LUMBER- 
MAN, it was reported that W. I. McKee, of the W. 
I. McKee Lumber Co., of Quincy, IL, was visit- 
ing in San Francisco. This item was incorrect as 
the AMERICAN LUMBERMAN now is informed that 
Mr. McKee has not visited the Coast or been in 
San Francisco for some time. 


Maybe He’ll Work in Your Camp 


A famous Norwegian author, John Bojer, is pre- 
paring to write a novel of the Norwegians in 
America, and is visiting the United States to gather 
material. He will obtain work, on a farm, and 
possibly on lumber crews, in some of the northern 
States, perhaps Wisconsin. Mr. Bojer is modestly 
certain that he will be able to remain unknown. 
In a brief account of his life he indicates that the 
forests were part of the 
“paradise of my _ child- 
hood” that had a connec- 
tion with the _ literary 
achievements of his man- 
hood. “The best educa- 
tion for any child,” he 
said, “is a window thru 
which it may gaze upon 
some fairy world. . . . 
Out there near the sea, 
where the winter gales 
raged, the rocks were 
bare and a tree was a 
rare sight, but from that 
seat beneath the window 
I glimpsed far away hills 
forest-clad with spruce, 
fir and silver birch. Fairy 
tales. Fairy world... . 
I speak of all this in de- 
tail, because my intellec- 
tual awakening is. so 
closely allied to my life in 
the woods and the moun- 
tains.’ Johan Bojer’s ‘The 
Power of a Jie’ was 











JOHAN BOJER, 
Famous Norwegian 
Author 
crowned by the French Academy, and his ‘The 
Great Ilunger”’ is regarded by many as his greatest 


work. His words and acts make it clear that he 
is a home lover. “If I kneeled upon the wooden 
seat under the window,” he says in speaking of 
the peasant home in which he was born in 1872, 
“T saw far away the red, yellow and white painted 
houses of the well-to-do. It was like a bit of 


paradise to stare at, and it was evident to my mind |. 


that the people living in those bright houses must 
be bright and beautiful, and that I must have a 
house like that when I grew up.” Ile realized his 
dream of home in 1915, for in that year he built 
a house at Hvalstad, near Christiana. 


Should Make Exact Specifications 

The importance of specifying just what is 
wanted when placing an order for lumber is 
pointed out by F, W. Shepard, of Milwaukee, Wis., 
secretary of the National Association of Commis- 
sion Lumber Salesmen, in a bulletin just issued. 
He says on this subject: 


“In handling orders for kiln dried southern pine 
uppers, care should be taken to specify what is 
wanted to avoid trouble; a member familiar with 
the southern pine business sold some kiln dried 
stock at prevailing market prices, presuming of 
course, it would be steam or hot air dried, but 
smoke dried was delivered, and the action upheld 
by the Southern Vine Association at New Orleans 
which said: ‘The term kiln dried is applied to 
lumber which has been dried by artificial means 
and may refer to either steam dried, smoke dried, 
or furnace kiln dried. The above mentioned meth- 
ods are about the only artificial methods that 
are used in drying lumber and are all classed 
under the common term kiln dried.’ ” 

Elsewhere in the same bulletin Mr. Shepard says: 

“Calling attention to our declaration of prin- 
ciples, article (1) which reads: ‘That the sales- 
man is entitled to payment for all orders taken 
by him and accepted by the shipper.’ 

“Tt is important for you to know that this has 
been fully established in a well fought court trial. 
The appellate court of the first Illinois district 
holds that a commission lumber salesman is en 
titled to a commission on sales of lumber made 
by him when orders are cancelled thru no fault 
of his own. 

“Appeal was taken from the lower court by the 
defendant in the case, which was a western whole- 


saler, the plaintiff being a Chicago salesman. The 
contract between the coutesting parties provided 
for a fixed commission, and a share in the price 
received for the lumber above a basis fixed by 
the defendant company. Commissions claimed by 
pew plaintiff including interest amounted to about 
$800.’ 


Organize Commission Lumber Concern 


Announcement was made this week of the or- 
ganization of C. W. Pendell & Co. to do a com- 
mission lumber business, specializing in southern 
pine and west Coast forest products. The com- 
pany will cater largely to the retail yards in this 
territory. It will after May 1 make its head- 
quarters in Room 829 Stock Exchange Building. 

The company is composed of C. W. Pendell, for- 
merly associated with the Lumber Mills Co., and 
Roger H. Woodman, who has just resigned from 
the Lucas Lumber Co. Mr. Pendell has been as- 
sociated with the Lumber Mills Co. for the last 
eight years. He has been engaged in the lumber 
business for eighteen years altogether, previous 
to coming to Chicago having worked with J. F. 
Gresley & Co., commission dealers at Omaha, Neb., 
and other concerns in that territory, both as office 
man and traveling salesman. 

3efore joining the Lucas Lumber Co. about a 
year ago, Mr. Woodman was for several years man- 
ager of the Chicago sales office of the Ingham 
Lumber Co., Kansas City, Mo. He has covered the 
territory composed of Illinois, Indiana, Michigan 
and Ohio for a long time for two or three large 
southern pine producing concerns, and is well and 
favorably known to the trade thruout those States. 
At one time he represented the Sabine Lumber Co., 
of St. Louis, Mo., in Michigan, with headquarters 
at Detroit. Mr. Pendell has during recent years 
paid particular attenton to west Coast products, 
and is well familiar with these. 

SaEeaaeaanaaanus 


First Vacation in Twenty-five Years 


Mortimer L. Hudson, secretary, director and 
trustee of the various organizations of the Edward 
fines associated lumber interests, sails on April 
29 from New York on the Republic for an extended 
tour in Europe, including a trip to the Land of 
the Midnight Sun. Mr. Hudson will be accompanied 
by Charles FE. Hawker, of Fairmont, W. Va., West 
Virginia representative of the coal interests of 
the Hines company there. This is Mr. Hudson’s 
first vacation since joining the Hines organizations 
in 1899. In June of that year Mr. Hudson entered 
the employ of the Edward Hines Lumber Co. as a 
cruiser, and has risen by promotion until he has 
become an officer of every one of the Hines com- 
panies. During these twenty-five years he has 
not availed himself of the usual privilege of vaca- 
tions, and in celebrating his silver anniversary 
with the company by his first real vacation is 
making that an extended one. He expects to be 
back in Chicago early in July. 


Hold Easter Services in Firm’s Offices 

KANSAS City, Mo., April 22.—Easter services 
conducted by officers of the Long-Bell Lumber Co. 
were held in the directors’ room of the company’s 
offices in Kansas City the morning of April 19, 
all members of the office force being present. 

The program consisted of songs, a prayer offered 
by D. E. Chapin, manager of the post and pole 
department; a short talk by Mr. Long; and the 
reading of passages of Scripture relative to the 
prophecy of the coming of Christ; His own inter- 
pretation of His coming; the fulfillment of the 
prophecy ; and Paul’s comment on the meaning to 
the world of Christ’s coming, which were read by 
W. L. Prickett, vice president, R. S. Davis, traffic 
manager; Miss Vinnie Brake, secretary to Mr. 
Long; and J. Hl. Foresman, vice president in 
charge of the retail department. 

Mr. Long called attention to the preparations 
being made in Kansas City churches for the obser- 
vance of Easter and of the large attendance that 
would result. He then dwelt upon the advisability 
of all people going to church regularly, not only 
because of the influence this has on one’s own life, 
but upon the lives of others, especially those of 
the younger generations. 

It has been the custom of the Long-Bell Lumber 
Co. to hold services similar to the Haster service 
on Christmas Eve of each year. 


Enters Indiana Partnership 


INDIANAPOLIS, IND., April 22.—Lawrence P. Mat- 
thews, who for the last three and one-half years 
has been local manager at Franklin, Ind., for the 
Allen A, Wilkinson Lumber Co., has resigned his 
position to accept a partnership with J. W. Pin- 
nell in the Thorrfttown Lumber Co. at Thorntown, 
Ind., according to advices received here. Since ar- 
riving in Franklin, Mr. Matthews has always taken 
an active part in civic enterprises there. He was 
a member of the Kiwanis Club and was also active 
in the work of the local Presbyterian Church. 
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Results of Socialized Lumbering 
{Special Correspondence to AMERICAN LUMBERMAN] 

PertH. WESTERN AUSTRALIA, March 15.—At last 
the Commonwealth Government has seen fit to 


publish the full story of its predecessors’ at-: 


tempts to go into the sawmilling industry for itself 
and cut out the alleged fat profits of the estab- 
lished sawmillers. The taxpayer has something to 
dwell upon. At any rate he now knows where a 
lot of his money has gone. The fault of the 
average taxpayer is that he so soon forgets all 
about it and allows some other political adven- 
turers to bluff him again. But whether the story 
now published is all the story, down to the last 
cent expended, is doubtful, because in all these 
Government transactions there are so many con- 
tributing departments that not even the closest 
auditing and searching will reveal all the facts. 


However, this much the story tells, that the 
Government paid for two sawmilling properties as 
they stood, and for some extra plant ete. just 
about $2,500,000, and having disposed of the saw- 
mills, but not all the forest areas, reserving one 
because of a fine stand of blackbutt timber, valued 
at $200,000, it declares its losses at $1,595,000, and 
considers itself very fortunate that they are not 
more. Indeed it rather flatters itself that it has 
been able to get out of the mess so well. 


A curious sidelight is revealed in these transac- 
tions. The properties are in Queensland, where for 
some years now there has been a Socialistic sort 
of Government. The forestry department of that 
country knew exactly the value of these properties, 
and indeed was asked for and gave an estimate, 
yet when tenders were called by the Common- 
wealth Government, and the Queensland Socialist 
Government was specially asked to tender, the 
latter responded with one that was so much below 
the reasonable that it was turned down. LEven 
a Socialist Government can not be true to its prin- 
ciples and likes to have a nice margin for profit 
making. 


The Taxpayer’s Association of Victoria—a State 
which eats up a tremendous share of all Federal 
expenditure, and probably was at the bottom of 
the original move to cut out the established saw- 
miller—looks with a _ suspicious eye upon the 
“facts’ yas now announced, and is rather of the 
opinion that the losses aggregate more nearly 
$5,000,000. Where this kind of thing hurts is 
that the sawmillers, who were ready and willing 
to enter into a fair arrangement with the then 


Federal Government to supply it with all the lum-. 


ber it wanted for its war service homes at a sub- 
stantial reduction on the current price lists, will 
now have to shoulder some of these losses by way 
of extra taxation. An allied scheme of the Goy- 
ernments which resulted in a huge loss concerned 
two sawmills in Victoria, and altho well out of 
the mess by now, the Government has the spec- 
tacle of costly litigation going on with regard 
to certain interested individuals and their claims 
for compensation, 


Sa eaeaeaaaaaeas 


Trade Conditions in United Kingdom 


WASHINGTON, D. C., April 22.—A report under 
date of March 22 to the Lumber Division, Depart- 
ment of Commerce, says regarding the United 
Kingdom lumber market: 


“The British lumber trade is watching with in- 
terest the weather indications in the Baltic and 
is hoping for a late spring. Open water in the 
Gulf of Finland until much later than usual last 
winter allowed an abnormal quantity of lumber to 
be landed here during midwinter weeks with the 
result that stocks on hand are heavy. Business 
is thoroly sound and good at the moment, but 
stocks are all large. While in general there has 
been no weakening of prices there are no indica- 
tions of any advances. 

“Representatives of Canadian lumber shippers 
have been in England for the last few weeks 
arranging contracts for the coming season, and in 
general appear to have done about the same amount 
of business as last year; but they report that it 
has been harder to do this year owing to their in- 
creased costs of production and the willingness of 
the United States to pay high prices for Canadian 
white pine and spruce. 

“The British Columbian Government is taking 
steps to familiarize British lumber importers with 
British Columbian woods and to popularize their 
use. It has set up an exhibit of finished pan- 
elings in Douglas fir, western hemlock and western 
red cedar in London. 


“The hardwood market has been active and con- 
siderable quantities of African mahogany logs 
found a very ready market at good prices. <A con- 
siderable quantity of American hardwoods of all 
sorts arrived during the week, and the active state 


of the market is shown by the fact that many 
importers moved their stocks direct from shipside 
to the railways for shipment to the consuming 
trade. Good business in these woods can be ex- 
pected for the next few weeks. 

“The most interesting development of the ply- 
wood market for the week has been the appearance 
of very considerable Russian offerings at prices in 
line with those of the Finnish shippers and upon 
cif. terms. It is reported that Russians are offer- 
ing some 30,000,000 square feet of birch plys, of 
which only about 6,000,000 square feet is first or 
second quality.” 


Good Prospects in Australian Market 


WASHINGTON, D. C., April 22.—Consul Henry H. 
Balch, Adelaide, Australia, reports to the Depart- 
ment of Commerce that there seems to be a con- 
siderable tendency at present to adopt the use of 
lumber for the construction of dwelling houses in 
South Australia. Hitherto the walls of practically 
all dwelling houses of this State, as well as those 
of all other classes of buildings, have been con- 
structed either of stone or brick. If the people 
now turn to erecting houses of wood, he says, there 
should be a considerable increase in the demand 
for lumber, most of which must be imported, and 
American exporters should obtain a larger trade 
than that already enjoyed. 


Bars Use of Wood Flooring 


WASHINGTON, D. C., April 21.—Commercial 
Attaché Charles H. Cunningham, Havana, has 
transmitted the following report to the Department 
of Commerce: 


“The sanitary regulations for the Republic of 
Cuba contain the following provision as affecting 
cities of 30,000 inhabitants or more: ‘The floors 
of rooms of the first story and of basements, as well 
as the coverings or frame works for upper floors, 
shall be impermeable and proof against rats.’ This 
makes impossible the use of lumber for flooring 
in a very great part of the construction work car- 
ried on in the Island. The fact that wood flooring 
is not prohibited in smaller cities does not mean 
that such material is used to a great extent in 
these places, and as a matter of fact in any con- 
struction of importance the use of wood flooring 
is practically nil.” 


American Hardwoods in Britain 


The position of American hardwoods on the 
British market as of April 1 is outlined as follows 
in a circular issued by John H. Burrell & Co., 
of Liverpool, England: 


AsH—Logs: Arrivals have been lighter and 
consumption satisfactory. Stocks are light. Lum- 
ber: The moderate arrivals went into consumption. 
The demand is good. BLAcK WALNuT—Logs and 
Lumber: The small import was sufficient for the 
moderate demand. Stocks are not excessive. No 
logs were imported. GuM LUMBER—There is little 
inquiry for red gum, but sap gum is in good re- 
quest. Buying has been restricted on account of 
the higher values ruling with exporters. Hickory 
Logs—Supplies have come to hand freely, and 
there is steady demand for first-class timber. 
Stocks are light. Oak—Boards: Arrivals have 
again been more than ample and holdings are large. 
Consumption has been fair and values are un- 
changed. Logs: No import; stocks are again 
smaller. Planks (Cabinet): Arrivals have been 
few and there is moderate demand. Planks 
(Wagon): The moderate import met with a good 
reception and went direct into consumption. There 
is good demand at steady prices for good specifica- 
tions of sound northern white oak. PircH PINE— 
Small import of hewn; stock slightly increased. 
Much reduced import of sawn timber and lumber; 
holdings are slightly diminished. Values are firm. 
PorpLar—Logs: No arrivals and very restricted 
demand. Lumber: Most of the light import was 
on contract. Stocks are large and the inquiry is 
small. 

SHBG aLLALAa 


Ocean Freight Market Review 


An increase in the volume of grain chartering 
was the only noticeable improvement in the steamer 
market, say Dunham & Moore, New York ocean 
freight brokers, in their bulletin for April 19. In 
all other trades business was limited and the de- 
mand for tonnage for both prompt and forward 
delivery was light. Rates in all trades were well 
sustained, due entirely to the limited offerings 
of tonnage, especially for fairly early delivery. 
Nothing of more than ordinary interest developed. 

As has been the case for some time, trading was 
light in all departments of the sailing vessel mar- 
ket and there was no improvement in the general 
demand for tonnage. Rates continued about as 
recently quoted and no changes of consequence 
were reported. 
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Prices on hardwoods continue firm on the following basis, f.o.b. Michigan mills: 
e FAS Selects No.1com. No.2com. No. 3 com. FAS Selects No. 1com. No.2com. No. 3 com. 
2 Bass woop— Sorr ELmM— 
. 4/4 $ 75.00 > = $ 60.00@ ~ re $ - = 55.00 $30.00@33.00 $26.00@28.00 10/4 110.00@115.00  95.00@100.00 80.00@ 85.00 45.00@50.00 .....@..... 
f 5/4 80.00 65.00@ 7 60.00 32.06@35.00 28.00@30.00 12/4 115.00@120.00 100.00@105.00 85.00@ 90.00 50.00@55.00 .....@..... 
6/4 85.00@ 00: ‘00 70.00@ 15. 00 60.00 65.00 35.00@38.00 28.00@30.00 16/4 135.00@140.00 120.00@125.00 105.00@110.00 55.00@60.00 .....@..... 
TP Ba eSB S880g SAF RANG Age LIBS cocBec: | mao nara 
Barc 6/4 103:006116.00 89.0009100.00 80:00 90.00 40:00 45-00 18.006920-00 
5/8 No. 2 common & better 35.00@40.00 12.00@14.00 “y : ; ! ; ; : : 
4/4 70.00@ 75.00 | 60.00@ 65.00 45.00@ 50.00 30.00@33-00 18.00@20.00 | §/4 11 0-00@120.00 Ton.0na@ids.oo pas Bey eee, wae 
5 6/4 —75.00@ 80.00 65.00@ 70.00 50.00@ 55.00 32.00@35.00 -19.00@21.00 | 15/4 12090@130.00 110.00@115.00 95.00@105.00 60.00@55.00 22.00@24.00 
bs 6/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 35.00@38.00 20.00@22.00 19/4 130.00@140.00 120.00@125.00 105.00@110.00 50.00@55.00 22.00@ 24.00 
; 8/4 — 85.00@ 90.00 75.00@ 80.00 60.00@ 65.00 40.00@45.00 20.00@22.00 | 1474 140.00@150.00 130.00@135.00 115.00@125.00 55.00@60.00 .....@-.... 
f BircH— 16/4 150.00@160.00 140.00@145.00 125.00@135.00 55.00@60.00 “ee 
‘1 4/4 125.00@135.00 100.00@110.00 55.00@ 60.00 32.00@35.00 18.00@20.00 . @ @ @ @ 
y 6/4 130.00@140.00 105.00@115.00 60.00@ 65.00 35.00@38.00 19.00@21.00 Sorr MaPLe— 
; 6/4 135.00@145.00 110.00@115.00 70.00@ 75.00 40.00@45.00 20.00@22.00 4/4 85.00@ 90.00 70.00@ 75.00 50.00@ 55.00 30.00@33.00 18.00@20.00 
8/4 135.00@145.00 110.00@115.00 80.00@ 85.00 45.00@50.00 .....@..... 5/4 90.00@ 95.00 75.00@ 80.00 55.00@ 60.00 32.00@35.00 19.00@21.00 
i 10/4 140.00@150.00 115.00@120.00 95.00@100.00 50.00@55.00 sae penens 6/4 95.00@100.00 80.00@ 85.00  60.00@ 65.00 35.00@38.00 20.00@22.00 
2 12/4 145.00@155.00 120.00@125.00 100.00@105.00 50.00@55.00 ee 8/4 100.00@105.00  85.00@ 90.00 65.00@ 70.00 40.00@45.00 20.00@22.00 
: sort ELM— END Driep WHITER MapLe— 
4/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 30.00@32.00 22.00@24.00 4/4 140.00@145.00 115.00@120.00 waaQnucesa Ji @accee 
5/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33. 00@35. 00 24.00@26.00 5/4 145.00@150.00 120.00@125.00 .....@..... . sQadaus 
; 6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 37.00@40.00 24. a vn 6/4 eo 00@155.00 125.00@130.00 saeeQees «cacc@Beseas 
8/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 40.00@45.00 «@.. 8/4 155.00@160.00 130.00@135.00 ad@Paucee veo Qadced 
. 
Prices f.o.b. Wisconsin mill points are: 
FAS Selects No.1com. No.2com. No. 3 com. FAS Selects No.1lcom. No.2com. No.3com. 
a wry $35 00@ 90.00 $ 70.00@ 75.00 $ 55.00@ 60.00 $35.00@37.00 $14.00@16.00 
, 0.0 0@ 6 2.00@35.00 $18.00@20.00 . . . 5. 5. . 5.00@37. . . 
| oy ett 004 120-00 7 90. 009 95. 00 ' ee. 000 70. 00 #5.00040.00 +1500 21.00 5/4 100.00@110.00  85.00@ 90.00 70.00@ 75.00 38.00@40.00 16.00@18.00 
6/4 120.00@125. 00 95.00@100.00  70.00@ 75.00 38.00@42.00 19.00@21.00 $4 rnhy tree pages trope: a pe 45:00950.00 ty SE 
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12/4 125.00@130.00 110.00@120.00 100.00@110.00 60.00@65.00 oe @ecces 
Bass WooD— Sort MarLe— 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 50.00@ 52.00 $32.00@33.00 $25.00@27.00 4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@27.00 $16.00@18.00 
5/4 80.00@ 85.00  65.00@ 70.00  57.00@ 60.00 35.00@38.00 28.00@30.00 5/4  80.00@ 85.00 65.00@ 70.00  50.00@ 55.00 30.00@35.00 17.00@19.00 
6/4 85.00@ 90.00 70.00@ 75.00  60.00@ 65.00 36.00@38.00 28.00@30.00 6/4 85.00@ 90.00 70.00@ 75.00  60.00@ 65.00 35.00@40.00 17.00@19.00 
8/4 90.00@ 95.00 75.00@ 80.00 68.00@ 70.00 40.00@42.00 28.00@30.00 8/4  95.00@100.00  80.00@ 85.00 75.00@ 80.00 45.00@50.00 17.00@19.00 
Oak— 
—s mario | 3/1 HSSGIEESS * 00.6888 * 8S fhe gt Sag 
20.00@130.00 $ 95.00@105.00 $ 55.00@ 58.00 $30.00@34.00 $16.00@18.00 . 
ey +1 38.00130.00 ¥ 00:00¢9108,00 P 65.000 67.00 “gs.00g40.00 17:00 019.00 | 6/4 125.00@130.00 100.00@105.00 . 70.00@ 75.00 37.00@40.00 17.00@19.00 
6/4 130.00@135.00 105.00@110.00 70.00@ 75.00 42.00@45.00 17.00@19.00 8/4 130.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 
8/4 130.00@135.00 110.00@115.00  80.00@ 85.00 48.00@52.00 17.00@19.00 HEMLOCK, No, 1, S1S1E— 
10/4 135.00@140.00 115.00@120.00 95.00@100.00 55.00@60.00 .....@..... 10-14’ 16’ 18-20’ 22-24’ 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 60.00@62.00 ..... 2x 4” $33. 00g 35.00 $32.00@34.00 $33.00@35.00 $38.50@40.50 $40.50@42.50 
2x 6” 28.50@30.50 29.50@31.50  32.00@34.00 37.50@39.50 39.50@41.50 
Sorr ELM— 2x 8” 32.00@34.00 31.00@33.00 32.50@34.50  37.50@39.50 39.50@41.50 
2x10” 32.00@34.00  33.00@35.00 33.00@35.00 37.50@39.50  39.50@41.50 
4/4 $ 68.00@ 70.00 $ 58.00@ 60.00 $ 42.00@ 45.00 $25.00@28.00 $18.00@20.00 | 2x12”  33.00@35.00  34.00@36.00  35.00@37.00  38.50@40.50 40.50@42.50 
5/4 78.00@ 80.00 64.00@ 66.00 50.00@ 55.00 30.00@35.00 20.00@22.00 From prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 
6/4 —85.00@ 90.00 72.00@ 75.00 58.00@ 60.00 33.00@35.00 20.00@22.00 | no 4 Hemnock Boanps, S1S— 
10/4 110.00¢115-00 _98,00100-00 $5,000 90.00 60.00@86.00 -.---@-.... , 10-14" 16" 18-20" 8-16" 
‘ 00 a | 1x 4%  $28.00@30.00 $29.00@31.00 $31.00@33.00 $35.50@37.50 $30.00@32.00 
12/4 115.00@120.00 100.00@105.00 90.00@ 95.00 50.00@55.00 .....@...-- | 3x g” °39,50@32.50 °31.50@33.50 °33:00@35.00 °37:50@39.50 320003400 
Seon Bas 1x 8”  32.50@34.50 33.50@35.50 35.00@37.00 39.50@41.50 34.00@37.00 
a 1x10” 33.50@35.50 34.50@36.50  36.00@38.00  40.50@42.50 35.00@37.00 
4/4 $ 70.00@ 75.00 .....@...... $ 45.00@ 47.00 $25.00@28.00 $16.00@18.00 1x12 34.50@36.50 85.50 37.50  37.00@39.00  41.50@43.50 36.00@33.00 
5/4 80.00@ 82.00 .....@......  50.00@ 52.00 28.00@32.00 17.00@19.00 For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
6/4 85.00@ 88.00 .....@......  55.00@ 60.00 28.00@32.00 17.00@19.00 From prices of No. 1 boards, for merchantable deduct $3 and for No. 2 
8/4 85.00@ 90.00 .....@......  55.00@ 60.00 30.00@35.00 18.00@20.00 deduct $5. 
10/4. 90.00@ 95.00 . a .«-  70.00@ 75.00 45.00@50.00 .....@..... No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
12/4 95.00@100.00 .....@...... 75.00@ 80.00 45.00@50.00 a ee wider, $18@20. 
St. Louis, Mo., April 22.—Current quotations on southern hardwoods, f.o.b. St. Louis: Memphis, Tenn., April 21.—Following are av- 
erage quotations on logs in Memphis, and at 
Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 points in the Memphis territory, based on av- 
Qtrd. red: QuarTEeRED Rep OakK— erage dimensions, 14-inch and up in diameter, 
FAS 35@140 and 12- to 16-foot in length: 
eee ewes $ 80 82 $ Be 87 $ 88@ 90 FAS .........$110@115 $125@130 $1 
No. 1 com 51 52 57 58@ 60 Now 8 COM ..<< 68@ 70 74@ 77 T7@ 78 F.o.b. cars 
No. 2 com 30@ 31 32 34 36@ 38 No. 2 com..... 44@ 46 50@ 53 57@ 60 Delivered Memphis 
Qtrd. red, S.N.D.: PLAIN WHITE OAK— Memphis territory 
nis SP See ae Po 86@ 87 112@115 120@122 Variety— Per M Per M 
sel. ...... 46@ 48 49@ 50 52@ 53 OR ne Cee See Red and white oak........ $35 to $38 $28 to $30 
No.2 com... 29@ 30 30@ 32 32@ 34 en eee Se ac COR ve ccudgeecakenseuexaes 5 to 28 19 to 
No. 2 com..... 39@ 40 43@ 45 45@ 47 | Bodh. eee 222 
Plain red No. 3. com..... 200... SAG se Seu ee | Ba So {etseessstssseeees o so me 
are 75@ 76 82@ 84 88@ 90 Sound wormy.. 35@ 38 48@ 50 50@ 52 | Aon (i2” ana ‘ee at 49 to 60 39 to 49 
No. 1 com 45@ 46 53@ 54 58@ 60 ‘ Hickory (12” and up)..... 40 30 
No. 2com::: 30@ 31 32@ 33 35@ 37 PLAIN Rep Osk— d orenes 
Plain sap: BAS ccccccces 86@ 87 108@110 118@120 Logs are classified by buyers here roughly as 
. / | re 57@ 58 60@ 61 62@ 63 “= com. and 59@ 60 62@ 65 70@ 72 Nos. 1 and 2, and the foregoing price range is 
N = | errr rr er ¢ i @ 72 3 
No oa et be by bo 50g = “tum. 39@ 40 43@ 45 45@ 47 — to cover the average prices paid for 
POPLAR— 
— 57@ 58 60@ 62 a 108@110 115@118 125@130 The difference in variation as between deliv- 
No.1 com....: 43@ 44 46 “a |. Ga. Saps and sel.. 78@ 78 82 84 ime 89 ered prices and f.o.b. prices is based on the dis- 
No. 2 com..... 36@ 37 39@ 41 ...@... No. 1 com. .... 56@ 58 60@ 62 63@ 65 | tance the logs are hauled, and the weight of the 
Quarrerep Ween Mate z prong 2. = A = be by 330 Hy timber. Oak, ash and hickory are drawn from 
Oe 135@140 140@150 150@155 : = - wider distances; while gum, poplar and elm can 
No. 1 com. and Sorr MapLe— be profitably drawn into Memphis only from 
CM Siadeaes 75@ 78 80@ 85 95@100 Log run... 49.50 67.50@72.50 75.50@77.50 nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Kentucky and Tennessee hardwoods today: 


Cincinnati, Ohio, April 21. 


-Average prices, Cincinnati base, 


on Virginia, 


West Virginia, 











4/4 5/4&6/4 8/4 HicKkory— 4/4 5/4&6/4 oa —- 5 0a — —- ¢ nei 
Quanreren Waite Oax— oy eee heey 3a 70 . na . Bia. ba 50 iba 55° Ba 6 
ere $130@140 $140@1i50 $150@160 No. 2 com..... —— 35@ 40 35@ 40 No. 2 com..... 33 33@ 38 33@ 38 
Selects ....... 100@105 105@110 110@115 Mapre— 4/4 5/4&6/4 8/4 10&12/4 16/4 
No. 1 com..... 70@ 75 80@ 85 85@ 90 RE em mer $ 78@ 83 $ 95@100 $100 105 $110@115 . 
No. 2 com..... 45@ 50 55@ 60 60@ 65 Mb Sey. sca Send oso cwensewe ees 55@ 60 65@ 7 80@ 85 ee ee 
Sound wormy.. 45@ 50 55@ 60 65@ 70 PAD eo MOI o55 Gs.5 clon oui area aureat 35@ 38 38@ 43 55 aoe 
ot "eee i gonna IC hn $ 90@ 95 13418 $115@120  $125@130  $155@160 
FAS ......05 $110@115 -++@... ik, © OOM: WOE MER. c cccvacactocnces 55@ 60 15 80 100 95@100 
No. 1 com..... 65@ 7 -+-@... No. 1 "eR EAE EALERTS 50@ 55 65 80 95 95@100 
No. 2 com..... 40@ 45 se 0ee@... en cb cs ddddnecatenmeeees 30g 35 33 45@ 50 50@ 55 
PLAIN WHITE AND RED OAK— 
i $110@115 $115@120 $120@125 VALLEY aa 
gg go : : Ke 65@ 4 04 oe Bee Cincinnati, April 21.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
No. 2 com..... 45 a) 50 50 55 50 55 ae, CoTTONWwoop— 4/4 5/4&6/4 8/4 
pte oaa 20 33 25@ a 7a 00 Ota red : vs ee -_ FAS, 6” & wdr.$ am 58 $ 60@ 63 ...@... 
«vtilesicapeiaae =e OY $ 80@ 90 $ 95@100 $ 98@105 Mo. 1 con..... 43@ 45 45@ 50 ...@... 
Basswoop— No. 1 com... 50@ 58 0@ 68 65@ 73 No.2 com... <... 36@ 38 38@ 40 ...@.. 
BAS vse ee sees $ 80@ 85 § ea 95 § tbe ne oF - 70 QuarTereD WHITE OaK— 
0, 1 fom... 50@ 55 55@ 60 60@ 65 | VAR cr reeeee 
‘ ees 1 3 No. 1 45 48 55 “ee $125@130 $130@135 $135 
deepal sw a Plain red: : Selects. 1.1... 95@100 °100@105 “105 iio 
CHESTNUT— Sa ae S3@ 88 95@100 100@110 No). 1-COMs «6:0: 65@ 70 
biter ccethe $ 80@ 85 0 Se 908 85 j No 1 com 45@ 50 55@ 60 5@ No. 2com..... 42@ 47 ae 6 
No. 1 com..... @ 65 ap: a 
No. 3 com..... 18@ 20 20@ 21 20@ 21 Bxbds., 13-17” 55@ 60 ...@... ...@... | QUARTERED RED Oak 
Sd. wormy and Plain FAS 6” A ccc eeww ek $110@115 <a. Kas 
No. 2com... 28@ 30 32@ 34 38@ 35 & wider. 53@ 58 55@ 60 55@ 60 No. 1 com..... 60@ 65 os +++ @ee. 
Sd. wormy and = 1 com... ie = * 4 Ps INO. 2 CGI 6.5 0 38 43 ‘@.. 
No. 1 com. & Yo. 2 com... , —_ 
better ..... 35@ 36 37@ 38 39@ 40 | Marie— PLAIN WHITE AND RED Oak 
Spot worms N. ees $ S5@ 90 90 8g te $110 115 
BircH— D., log run..$ 45 $ 60 $ 70 Selects ....... 78 78@ 85 
i sacs cial $115@120 $120@125 $130@135 | Sorr E.m— 4/4 5/4 6/4 8/4 No. 1 com..... 55 éo 65@ 70 
No. 1 com. and ot A ar $68 $78 $83 $85@90 No. 2 com..... 40@ 45 43 48 45@ 50 
__, re 70@ 75 80 75@ 80 Oy DOOM: 6'5.60 53 58 68 70@75 No. SCOR. 0+ 26 21 23 23@ 26 26@ 30 
No. 2 com..... 33@ 38 38@ 43 40@ 42 No. 2 com...... 25 27 30 30@32 Sound wormy.. 35@ 38 40@ 45 45@ 50 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported by the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars floor- 
ing miil basis, during the week ended April 19: 





MArLE— 
Clear No. 1 Factory 
Soeiwnd ened $85.10 $75.10 Troe 
88.10 79.08 $40.10 
98.61 82.37 49.35 
83.00 re. 
ee er 95.00 94.12 43.00 
60.05 sat teas panies 
61.83 45.30 
eS en $4.90 46.10 
weemeuenne <° slveas re 
Bracn 
gg < 4, hull res 84.90 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
April 12, as reported by the Oak Flooring Manu- 
facturers’ Association : 


: $EX1YA” 4x2” %xlwhy” %x2” 
Clr. qtd. wht.. $145.46 
Clr. qtd. red.. 117.46 ase bi soe 
Sel. qtd. w&r.. 96.05 ‘selva states te 
Clr. pln. wht. ‘$84. 43 103.42 $70.04 $70.40 
Clr. pln. red.. 96.04 67.36 68.27 
Sel. pln. wht.. 72. 91 85.31 59.69 60.52 
Sel. pln. red.. 69.00 82.61 60.23 57.56 
No. 1 common 49.74 61.53 38.68 43.13 
No. 2 common 29.35 35.18 praeeik ey: 
YWyx1y” Yyx2” x1” ig x2” 
Clr. pln. wht.. $90.82 $92.39 
Cir. pin. red.. gatas Se $5.26 
No. 1 common 43.50 





OAK FLOORING STRIPS 


Chicago, April 23.—The following are carload 
prices f.o.b. Chicago, on ,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





—— White—— Red 
Qrtd. Plain Qrtd. Plain 
DP icseen owe ry 50 $ 95.50 $123.50 $ 88.50 
Sap clear ....... 108.50 
JS ae 103.50 80.50 98.50 75.50 
oo. 1 
SIND eee bach aidiedd Seek eR Cos anwamaee $ 50.50 





BLACK WALNUT 


Cincinnati, Ohio, April 22.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 5/4 6/4 8/4 
URS soeee “er 225@230 $230 
Selects - 160 : 4 a ¥ 70 ed spepeses 
_, See 110 116 8@1 40 
oe ee 50@5z. Fo beqpsT. 50 55G57. 50 60s 50 





The following are current f.o.b. Chicago prices 


on cypress: 


GULF COAST RED CYPRESS— 
New Grades 


Factory, Rough 
actory 


Tank FAS Selects Shop Box Peck 
4/4....$118.50 $108.50 $ - oH $51.50 $34.50 $27.50 
5/4... 123.50 113.50 63.50 36.50 29.50 
Oss: 126.50 116.50 oo a 66.50 36.50 29.50 
8/4.... 185.25 124.25 97.25 74.50 35.50 30.25 
10/4..., 240525 18025 DOBISb “BOZO ccce senerce 
12/4.... 141.25 1380.25 103.25 80.25 emacs 
16/4.... 146.25 135.25 108.25 85.25 42.50 

Boards, —— 

1 No.2 No. 3 
1x4 to 12”, rarrdom lengths. $55. 50 $44.50 $36.50 
Finish, S2S, Random Lengths 

Clr.heart A B cS D 

es to re -$109.00 $104.00 $ 94.00 $84.00 $74.00 
x2 to 11” 

spec. whe. 109.00 104.00 94.00 84.00 74.00 

: Ec gl 116.00 112.00 102.00 93.00 81.00 


For 5/4 add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, 


add $3; for 


8/4, add $6. 
Bevel Siding 


A B Cc D 
"x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 


C&btr. 
$x. from: 1” BLOCK. okcccees $57.75 $48.75 $47.25 
4x8”, from 1%” stock..... 75.75 66.75 64.25 

For 10-inch, add $5. 
Lath 
No. 2: 
POROAG: hsiiss shuweskuccdwbnaeeinwscee 39. 28 $8.25 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No.1 No.1 No.2 
Selects Shop common common 
4/4.. $105, 40 $ 90.00 $ 55.00 $50.00 $40.00 
5/4.... 110.00 95.00 70.00 50.00 40.00 
ae : 112.00 95.00 70.00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 55.00 40.00 
12/4.... 185.00 120.00 95.00 sors sais 
16/4.... 145.00 130.00 100.00 Aor parte 
Boards, Rough 
No. 1 com. No. 2 com. Peck 
int aD Be 10" wcscce $55.00 $44.00 wa 
Sito up sath ote oI See 62.00 48.00 oe 
i seek Seams: Sales ve $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No.1 No. 2 
FAS Selects shop com. com 
Sk ee $ 90.00 $69.00 $46.00 $39.00 $35.00 
OY 8.100% 100.00 77.00 59.00 41.00 37.00 
Lh ee 100.00 75.00 59.00 41.00 37.00 
4g See 105.00 85.00 68.00 44.00 38.00 
Boards, Rough 
: Selects No. 1 com. No. 2 com. = 
BR aiscagunae $75.00 $44.00, $37.00 
RES sseasaner 75.00 44.00 37.00 
PERO: Sw weccciee 77.00 44.00 38.00 
Lk ll ee 85.00 54. “0d 45.00 cislaiaa 
a” SOMGBM. 665: sakes aireute $29.00 


Bungalow om 











Cincinnati, Ohio, April 21.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
Ere ee ooo $74.25 $49.25 
Si MOC Ct ODT OCCT 84.25 61.25 
LE EE PO eT Pere te ee ee 87.25 64.25 
VA: aleuscavestiecna eioin wn aeie inate ine iee ate 95.00 72.00 
Common, Rough— No. 1 com. No. 2 com. 
EL” Saessiscis snes eeeene nse ewes $51.25 $42.25 
Finish, S1S or S2S— 
sol c 

TEA O 12" iccice $107 BO $102. 50 $92 50 $82.50 $72. 230 

For 5/4, add $5; 6/4, add $8; 8/4, add $15.50, 


YELLOW CYPRESS— 


Factory— No. 1 Rand. widths 
FAS Sel. shop No.1 No. 2 
Ee $80@ 90 $65@70 $37@42 $33 $25 
5&6/4 85@ 95 75@80 52@58 38 27 
BE cid nivicts 95@100 85@90 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
AOE 6 oss stiees ee nent 0.00 $33.00 
RETO Be Oks ccc ncccacic vos 47.0 38.00 
St. Louis, Mo., April 22.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects Shop Box 
WE iiss mitoses $115.75 75.75 48.75 $30.75 
Bee «kk sc0ceesvew 120.75 85.75 60.75 32.75 
i Orr re 123.75 88.75 63.75 32.75 
RUE asiveceauaeas 131.75 96.50 71.50 31.50 
Ie. Sous ne aces 136.75 102.75 17.25 sean 
DOU scenes 136.75 102.75 77.25 aawes 
TOE ecinssinonciwe 141.75 107.75 82.25 cons 
PSC PANO S76” uiccccendeccceinnsnessuces $24.75 
Common Rough— No. 1 No. 2 No. 3 
EEO” gataweeneessonend $52.75 $43.75 $31.75 
Oe adtcecadncsn base suis 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 


Finish, S1S or S2S— 
—, 


B C 
1x4—10” . 810% ny $1024 00 $ 92.00 $ = +4 S a 00 
te” occ ce 114.00 110.00 110.00 79.00 
Oo il arr 127.00 122.00 112.00 108: 00 aces 
1 OD | lll TS 137.00 132.00 122.00 115.00 
te Bevel Siding— A B Cé&btr. 
DENIES | 60:6, 64:60 iv :0:8: 010: B66 08 o $74.75 $65.75 $63.25 
igen shige ware eek ee sien eee 79.75 70.75 68.25 
Bevel Siding-- A B cS D 
a EA rere $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No. 1 No.1 No.2 
FAS Select shop com. com. 
LL RCE $ 78 $62 $42 $35 $28 
5) See 80 70 55 39 31 
Se. ceaieeed . 80 70 55 39 31 
1, Sn 90 75 41 32 
ROPE cass tues 110 82 tf .* 
Boards— No. 1 com. No. 2 com. 1” —- 
MO asaisinseiene $38.00 $31.00 
i. Be <sipis sreieinelive . 40.00 32.50 
eae 41.00 33.00 seeee 
pe (lars 49.00 35.00 soees 
FOGK, 2EI2" csc scsee ieee $20.00 
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SOUTHERN PINE 


Jacksonville, Fla., April 21.—Following is a recapitulation of f.0.b. mill prices obtained in this territory during the two weeks ended April 19: 





Week ended— April 19 April 12 Week ended— April 19 April 12 Week ended— April 19 April 12 Week ended— April 19 April 12 
Flooring Ceiling Boards Boards 
ix4 B&better ......... $42.21 $44.96 AN ' 9 2a hetter— _ 
No. 1 com......... 9 8 Reed ae bdo a oo 2 ee 
BB Gk sca 19.44 19.87 igh atau wemaaaiie wee) ae 1x4 D4S .............. 50.50 ...-. | 1x8 D4S .......-..---- 27.50 26.00 
WO. DS GOR c sc xccass. vesee 14.00 | 1%x3%4 No. 1 com..... 30.71 37.00 | JX8 D4S .... 2... eee eee 57.00 ...-- | 1x8 Shiplap ........... es. 25.00 
5/4x4 No. 2 com...... roses | BOO No. 2 com..... 19.15 19.00 | 1x6 D4S ......... vevee 52.00 0 .oeee | 1x10 D4S 00... cee ee. GO sa 
ixt “C” rift .......... vesee 64.00 No. 3 com..... wooee 10.00 | 148 DSS ........-----. eee =s-* | 36 te 13 DEB 206... 0.: vee 
B&better flat... .: hi a 1X10 DEB nw nee eccesees eae 
No. 1 com. flat.... 44.77 46.50 Vex3Y%y, 3&btr. Tree 26.00 naees Eas to. 32 D448 2... cee 54.00 54.37 No. 3 common— 
No. 2 com. flat... . 18.00 19.21 No. 2 COM. .c.<% 24.00 ane 5/4x4 RO ocaceseweees 52.00 «s os 
No. 3 com. flat.... 10.25 11.00 No. 2 Com...... 14.00 «4... a ee 1x6 D4S .....--ee eee 18.25 16.00 
1x6 No. 2 common.... 26.00 Ds te ROSEN C430 caneea es 18.75 17.00 
No. 3 common.... . 17.00 Roofers PAGED TEE sn a haccnenn tees SOG accu 1x8 Shiplap .......... 20.00 20.00 
REE ss: 5iseu'seuna ere eb oe Behe 00° bese 
Siding 1x6 No. 1 com........: AVG caw — ae weet cece eceees oes tees 
ge one oD er ee ee 39.75 are P 
Novelty, 1x6”— a : POs cnx pores pee . eoneee 44.00 1... Shingles 
OARS eee core 46.50  ..... NO. 0 COM......-6- a) Cag Mey Sg 3 7 | ee nae eee A ere ped Ci ea or 
as | Oie........2.... 41.57 39.47 1x6 to 12 D4S ........ 4020 4406 | Oe Ee oes 500 
No. 2 com... 26.91 25.32 es 4x18 No. 1 cypress.... 6.00 
No. 3 com. Senge eh Gare 11.00 10.00 insinnn No. 2 common— 4x18 No. 2 cypress.... 3.00 
Square edge, 4%x6”— “4 . 5 ‘ ERA MONE hake sawen wee REGO® . vinx 
I eta cdans9.20%) Eg ee eee Se et Pe. coc cce ce, ie eee Lath, Stnd. 4-Foot 
Oe BOs kc nekanans Ser No. 2 com......... 21.51 22.00 | 155 D4S ..:.........-. 2381... 
Dee SD COMIB a 0.05054 Wicacse 6 nH. ee Noy 3 Clb sx cc 5s NOOO acca J> ta)! Saas 27.00 26.00 No. 1 kiln dried....... 3.68 

















The following f.o.b. mill prices are taken from sales made during the week ended April 19 in sections named: 






































Bir-. Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, uae. City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala: Miss. Mo. 
i Jambs Grooved nets 
Ix" BG Thahetter re 80.69 | B&better— No. 1, 1x10”, 14 and 16’..... eeu Seam are 
Cp hr paar on vy gee cance sis ate 61.85 > ae A. eer re acces. Keeke anes (eee COiee WOMMUNE cicickcc ‘cesea stews eanes 39.00 
eee veers wanes ceeee 61.8 hae og Oa ale ae: eee ee : 
No. EE eee ccs tN vee SUZ A, hi a Longleaf Timbers 
WG WANEUEr ce ceckcus 52.82 53.00 53.00 52.31 Roofers No. 1 Sy.E&S S48, 20’ and under: . 4 
EP ‘Saees cine nae news adiek steals noses. Sea INOWoSy GEMM “eacccsedaneaease sewes SEO. éceua Sedies Po vc sacccecnateaakekecae, staan aeune 27.03 Pag 
Noe ED uccatocsat SEO FOE cicce snake BOGS a iske cane. wosen PROG iscsk sce 1. PN MERE RUE NEN ie ee eas ake 32.82 
NGO canteens ct .s.es 21.00 20.00 30.9 NOP W. cdsuwcdnaatenadeaa eae easeasees wees. 34.88 
1x4” EG A sh geen soos $91.25. ie . ne No. 1, 1x6 to — : - ea : ox: eae? ccewe eeeric pone Tissbers 
B&better ......... 17.67 74.50 ..... 77.58 1x8”, 14 and 16’.......... NENW ac vex cud ..... | No. 1 rough, 20’ & under 
. A asnbenpnetetidey a an, hes 55.80 Other lengths ...... wai Ree eee datas Fp adcecacactceccdaceadene suede suens 24.05 ..... 
Ve NOW DL cee eee eens -s+-- 60.72 .....  . 500, FxI0", 34 od 164.06... > SR cccae cana 
WG Dawetter ..icieces 45.16 46.87 44.90 45.24 CURGS FONSIND ciscse Sawcs cece 48.00 . ~ ae Piater Sem 2 85 OC ¢ 
|) Se ae ee wistnes ature jeawa, Cee 1x12”. 14 and 16’ 53" 44 Ne Ba Oe ens cdccdaneas 3.63 3.85 4.00 3.69 
RF echscivenens 39.63 41.30 39.94 ..... "Other lengths 2.21) T21.. 51d BB100 51184 | No 2 96", 4%--- eee eee a oe ee 
NO. 2 .....eeeeeee 27.79 20.14 21.69 25.95 No. 2 (all 10 to 20’): Brykit Lath 
a veers 13.34 14.00... WAAR seo isce wrecks wana 23.50 24.50 24.49 | 4 and 6’.........-..----06- qseua - sxoue 2 
me No. F, €. Miccvccccss Seka SE “awa seewe 1x10” 25.00 25.73 24.39 SM I occ cccccatiadaccue cacda, acuss. <aeue 17.72 
daa ue vd c MMM orc boas rae ie 2h. 25.73 24.38 ~ 
NO, 2, ©. Meswccvese. vecne gee Qe cscs 1 ee Pe eee eaencneat eee 26.90 30.58 2 and WEG: 5 ccccecas ade  axdaa  24ade 17.92 
ae ek a” Re eer coe AOS TRG «552. No. 3 (all lengths): Car Material 
Tae Ceiling. m 1x6 to BE Sctckksennodenee geews 18,50 19.83 cae (All 1x4 and 6”): ta 
We” WEbCeP a ccsicccces cee. seeue awe ee BAG anedcagaxcseenauneuns | ee 20.75 19.40 B&better, 9 and 18’...... salad Galata dada 50.14 
Gs Benita sawanes uta Pea dae, Se 15 3 nea 21.00 ..... 21.75 20.01 10 GUGM wis accdcacwede: easen neues “anes 6.08 
RP ee ater eter xenae coos 2G 1608 SS Mann cued es Ween akuds Sa ZY Bae a Po as a wcdnacioua ee Sa re 36. 
Mere THRDORECE oo cis Scien c 38.97 42.50 39.55 38.81 No. 4, all widths and lengths ..... 12.00 7.00 10.76 + MMM EEO 14s cancadee “ere exdda aun 52.75 
~ 1 A reer hee 36.50 ecw eee 37.04 Shiplap 16’ ....-.-- settee eceeeee ceeee etkce eer yp 
NO. tte e rece enone 21.48 19.50 xceee ae No. 1, 1x8”, 14 & 16’...... OS a ae ee No. 1, 9 and 18 sg tee cece eee ceees eccee cecce — 
No | rere errr seid 13.00 11.00. ..... Other lengths 35.61 SO Ge Se cédadadéee canene, “cenes acves 34.02 
4x4” B&better .......-..-. 49.00 49.50 ..... 48.05 1x10” 14 Hae coe Ste S8eor aa ee (Ot a? Leo ada Sean ae 34.25 
serene Partition ; _,, Other lengths ...... oe ee ee B67], pal TS ean assser Mapes Mtieeespedigliehs. 
Ix4 & 6” B&better ........ ce SEO cc... 4 No. 2 (10 to 20’): NO. «, Kandom .... 
Asi astra ices Kiehe Keowe wasted <a WW as eau ce cous 24.82 24.38 25.25 25.01 Car Decking F 
0 aR. See rene ee ae PRO eocicens cecnadon 25.00 26.90 2... BAR TD Nat Oe OO. haces hadee) Sees 31.48 
he” Bebetter -........0... Lecco’ conan ieee No. 3 ya! Jengths) : No. 1, 2% to 3”, 9, 10, 18 93.25 
Bevel Sidin; Uaviccssceaweenn 20.00 19.83 ..... 20.03 GR ckcacccctwcuededa / e0une viene shen 33.25 
“*itiivs: ..... ting os ce 1x10” PRR A SAR 19.54 19.50 ..... 20.50 Car Sills 
Drop Sidin eed, ; Dimension, SIS1E S4S, a ; Lae 
int or 6° B&better Deseo... 46.49 45.87 | No 1, 2x 4”, WO" eeeeeeees 27.50 Up to 9", 34 to 36"...... Wis. Gh ae 38.78 
NOV sevesseeseeres i.00 di:5) 9.00 4,20 - Rees 7.92 eis. ere nc 
No. 2 30.62 26.50 24.25 32.32 - Anheseade <a 26.92 oO 
Maite, io ee a ae 17387 19: & 0"... 32.54 Win to 10; O60 Ce OE cicake ccctar ctecs seve 41,00 
i a aN a es Sere Sahe: : 10’ to 20’.... 33.11 Up to 12”, 34 to 36’..... 2262 coon cacee Se 
Finish SO I udacwdade’ 27.00 pe NY eee ee dened Rane 49.00 
Babetter: rough: eeeeeeaes 26.25 Up to 14’, 34 to 3672.22: Sen, atee ee 53.00 
RDS 2 aR aerate és gee RG Yaacae eee BY ewes eeee 27.82 . . Stringers 
endear ein UNirny 18 & 30°....) 90.00 ..... 28.53 30.80 | sin. up to 26 to 28’...... Wee ae 51.00 
EOE ReaERaEraih Junin. funie) scaaee ee 10” to 20’.... 31.98 ..... ..... goes ; Ties 
BAG GE TO". es sciscacees sae te kaa wiea ’ 2x 8”, 10’ .......... 26.00 ..... 26.00 27.48 
i Se > ene aie WRG dda ‘sodas poo Bee” kaa secciass 26.65 ..... 27.29 +26.77 6x8”, 8’, 90% heart....cccce cocce saueu  anecs 33.00 
ae OEE eee ~ecss GROG SECO ..... Lf Pa ie og aur 27.00 ; S 
OE Svein A: ashen: ahs eg le TIE 
5/4x5” & 10”............. se 5.00 .. 10° 16:20"... 5 SRO 252: sneny CROSS 
5/4xio" Seas eh eare eke 65.00 ae ae 2x10”, 10’ .......... SRGOM sccace casas ; ; 
Ee Ud 2x4 to 19"... 56 COD esac ceecs SORT a SO cxnes 28.25 St. Louis, Mo., April 22.—The following cross 
B&better surfaced: , : 16’ owes eee 31.61 ..... 27.25 tie prices prevail, f.o.b. St. Louis: 
=. misistac Waielale « la/elw ere ewes 58.25 59.25 ..... 55.02 =e A aia aie pee 32.00 30.84 Unteentes 
OS resnranee coareet ia 56.68 3700 tile. 56,27 ocion 29, to 20°.... 33.16 ..... 12... White Southern 
- Sige 58.72 59.19 ..... 57.06 2x12", vd settee ees a ee Oak Sap Pine 
ONG EO nc cee vectored 68.48 68.40 ..... 67.64 ont eee eee 31. $0.50 ..... cs 5 
Ll ee 68.30 71.12 76.75 67.74 16’ oo... e eee 34.00 ..... 2.00, No. 5, 7x9", 8’, 9-inch a + Hs 
make ae ee ee oe 18 & 20’..... 38.66 33.50 33.16 No. 4, 7x8”, 8’, 8-inch face..... 1.5 03 
RMA ecu lconvsnols wsaee TOME sac e) Ores 10 (or... (SAY ccc bodes. cee No. 3, 6x8”, 8’, 8-inch face..... 1.35 : 
CO ITER I ants clea WI ; Nox 2-264", 164 7. ees i eae 24.75 25.36 | No. 2, 6x7”, 8’, 7-inch face..... 1.25 -92 
eee oh ete ee he TT Betas 12° suena i 23.44 | No. 1, 6x6”, 8’, 6-inch face..... 1.15 82 
B/Ax5"  & 10".......0605, sevens 79.25 Re 24.73 ..... 22.25 25.85 Red oak and heart cypress ties, 15 cents less 
5/4x12” On 1S OD? 00: SENG ices 27.25 28.5 
agent 4 to 10"... reese T9250 20... pry i oe fo Bo bibs 27.25 7 ™ be a oak; sap cypress, 20 cents less than 
15 a er CERO ee eee eeere eee . . 2x 6”, 10’ f ‘ on, na SA 5° 6 Ww ite oa 
C the A Mea coe an eee cats ee mee ae x or 0175 ay Switch Bridge 
on 3P 950 ... 52 Ties Plank 
MeO Pe ae ocho oer oaks Sax 22ai SOOM codec: 16 19.50 ..... 23.41 ‘ 
1 NAR FE RG ea ig net lee il dicen Sede Cae 18 21.50 21.50 25.75 25.18 | White oak .........ccccccccccece $51.00 $48.50 
| eS, ; 47.97 10° to 20’... 22.44 20... ceeee neon WIGHOIN osc cvakaeenacccadceuaes . 49.50 46.50 
(ee er aurea: Boe lite) eran ramee 2x 8”, 10 saeue Roles, Se 
BMP ects co to 12" an 
ESET ee: Tecate eae ae 57.5 6" 24. veces eeeee 24,70 
PM WOR TE We Ba iccecc cuss axend sears 3034 18 & 2 26.67 ..... 22... 26.56 HARDWOOD DIMENSIONS 
Bec : OS CG. cc FIO aves owned: stds ; , ? ? 
Casing and Base 2x10”, 10’ .......... ta SEO OE 28 95 Chicago, April 23.—Actual sales of short hard- 
tees: BOO acidaod aus MR Shcia | nade 24.00 wood dimension were made this week at the 
CE een ee ee 65.88 67.50 ./... 65.02 NOP ccedias) RM acess lack: 27.60 | followi rices: 
& and 10"... 7 77° 65.50 65,0 e ae 18 & 20° 51°5 26 92 OHO ing prices: 
PO ere 0.0 ree 75.88 10 Hy ee Hele’ pens — Furniture stock— Plain Oak Gum 
No. 1, 1x4”. 16° Fencing, by CID NON sacaccceas (ekaed, jaamas Meee (0 | Ep 3 co Meee ermine rrr er ee $55.00 $55.00 
mie Poe BEAB in ceee eens neon Wee acccear cas sie dace deere SES SIO oie dk cack ccndcicws 60.00 60.00 
1x6”, Tee a eine Nee shes 36.57 16’ . teecesese 24.67 21.50 22.25 30.21 ES Se REDS LT AMES 70.00 65.00 
’ rl eS, . ae Re kee 38. 2 eee ceaes wa te ——- 28.45 23.00 25.255 30.40 2146x2¥% bx30” a - $0.00 70.00 
y 4 see a ee tee . 20)" 2. 5 ep all alata cial ater d ease e or 
No. 2 (all lengths) : . roe oo a eeedeiee Gea Ly eae 3x3x30" GOOLE AT 85.00 75.00 
Be wserisssnaxven hae ae, 2 a aecmerrernereas <" eems Tomei GE). gm = - 
. We Cee ee - » i. 2 See 23.40 ("SEES ORE S57 3g Me be ¢ x an WGP BZ EF ccccccce oo. 55. 
No. 8 (all lengths): ON Sereeeaapeiesrer 1400 1220, 1725 22, | 1x4” and wider x 19712027. 60.00 60.00 
i ee eTEee 15.46 15.00 ..... 15.03 BS deddadasasduces WR sicew: sane: seme 2x4” and wider x 19”........ 65.00 65.00 
Pe odiatiara cigar eae 17.49 18.75 19.75 17.73 SEM Ee sass nice! canes Fa SR NS 16.35 REPINEMO 6 sii cncesdassccwtwes 70.00 70.00 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended April 18: 














Flooring Dimension Ceiling and Partition Fencing and Boards 

dg ain— ” 4” N : y) y, ” 5,” 4” 3" No. 2 No. 2 No 3 

’ — pceieK eee eae oe a $80.50 12, gage 18. a2. ce 10, 18, Cig. Clg. Clg. Part. | 1x 4” .......-. $35.00 os. os $16.00 

BSECOCLE? io vos seals $82.50 79.00 16 20 16 20 Bé&btr. << 00 $42.50 oan ” $50. 00 | 1X 6" oo. eee age gets aed 

bakes oterawes> Sobes 75.00 | $28.00 $30.50 2x 4” $26.00 $27.50 | No. 1..... 35.50 37.00 5.00 | 1X 8% cess sees ores ng a 

SE. esktikkineeenewe’ PERE. - + se0s 7 Ss Oe = a | eee fe eee 21. ro My oo | 1x10” ......... sc fs pe 

Flat grain— 27.00 29.50 2x 8” 25.00 26.75 LS 0. lal RRA ; 5 
B&better .........5. 58.00 46.00 28.25 30.00 2x10" ..... 27.75 Finish—Dressed Lath 

ele 46.00 43.00 | 29.00 31.00 2x12” 26.50 28.25 ‘ No.1 No.2 

Pies i wiseiapecre deer 27.00 25.50 $2S&CM—Shiplap ae Se 5s ae a erry $4.15 $3.40 

Casing and Base Mo. i Mo. Me.8 | CHE” ...... 00200008 68.00 57.00 Moldings 
B&better AE OG” scene eater $36.75 $23.50 $18.75 Hh WO, We. 6as0e ee oe eae 71.00 60.00 ¥, 
SO AsAvSesassacaseneee $75.50 Oe are ae 36.25 25.75 19.50 1%, 1%, 2°x4 to 8”. M400 8 vase 15” and —. .21 percent discount 
ak | gl ne ee eee gs 80.50 IXA0” saeeedeue 37.25 25.50 19.25 1%, 1%, 2”x5, 10, 12”... 77.00 1 an and over...19 percent discount 


Norfolk, Va., April 21.- 


No. 2 & better No. 3 


ay i rough— 
4/4 $34.00@36.00 


Serer rr. $54.00@56.00 


DPE: cree sipeten eee 58.00@61.00 39.00@41.00 27.50@28.50  .....@..... No. 2. 3.50@ 4.00 
ter eer 61.00@64.00 41.00@43.00 27.50@28.50  .....@..... Factory, 2”. 29.00@32.00 
8/4 ee ee ee ee 64.00@67.00 45.00 @47.00 Snes ee Nake es swine OM os eas Sizes, Cn 23.00@ 26.00 


$26.50@27.50 


Box Culland red heart 


$22.50@23.50 | path, No. 


Finished widths— 





1.$ 5.75@ 6.00 Roofers, 6”.$29.00@30.00 


~The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 


No. 2 & better 
D4S, 6” .$61.00@68.00 


8”. 29.50@30.50 8”. 63.00@70.00 


10”. 30.50@31.50 10”. 65.00@72.00 
12”. 32.00@33.00 12”. 70.00@78.00 


No. 2 & better No. 3 No. 4 


Kah Cueee ses ASW 62.00@64.00 42.00@44.00 29.00@30.00 25.00@26.00 
ROR Oe ee eee 64.00@66.00 44.00@46.00 30.00@31.00 26.00@ 27.00 FE ‘looring, 1x2% and 3” rift........ $84. 00@88. 00 aS @ a ils ee .@. — 
OT REREAE 70.00@72.00  49.00@51.00 31.50@32.50 —26.50@ 27.50 3%, 3 and 8%".......... 50.000 60.00 $42.50 48.50 $25.80@28.50 
€ strips, Nos. - $38. 9.0 k stri artition, MG TUARE TG a: ao. ar:slave beiecaree gsece.0-© 218 S800 34.50@36.00 27.50@28.5 6.50@17.50 
aii 7 eT 30g 18.00 4 Y 3 pee $46.00@48.00 | Bneipenepa tas iter 6 35.50@38.50 28.00@30.00 18.50@20.50 
Cull red court seiatbale kanes 11.00@11.50 PRECIO; AE" esd isweaness caevoveus 51.00@61.00 43.50@49.50 26.50@29.50 





Duluth, Minn., April 22.—Northern pine quotations are steady at the lower level reached several weeks ago. 
Prices f.o.b. 


inquiry has shown a slight falling off. 
CoMMON Boarps, es 


NORTHERN PINE 


Duluth follow: 
FEencinG, RoucGH— 





Owing to unfavorable weather, 


8’ 10’ 5 dal 14&16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 18&20’ 
No.1, 8”.........-$55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Fs, Bob huss eedacauel $52.00 $55.00 $60.00 $62.00 $61.00 
| 61.00 63.00 69.00 71.00 66.00 71.00 71.00 PUAN ris orac0:b.8 cbie S19 G's CS 37.00 41.00 42.00 44.00 44.00 
ees 65.00 68.00 75.00 75.00 70.00 75.00 75.00 MANGAS c/a stators oseia ke cere 26.00 28.00 29.00 30.00 30.00 
ee ae ar 38.00 40.00 47.00 49.00 47.00 53.00 55.00 Be I 6 csctordeayeue'es ers 50.00 53.00 55.00 61.00 63.00 
| 41.00 43.00 50.00 50.00 47.00 53.00 55.00 BUN a5 G0 kh, os eh cornie 32.00 35.00 39.00 45.00 27.00 
| i aye ety ies biped ore. are} oped CNS ee Dene eran eri 27.00 27.00 29.00 30.00 29.00 
No. 3, |: res 0 . ° . . . . ” 
ee cconte 31.00 33.00 35.00 35.00 35.00 35.00 35.00 Bo. 4, S-foat end temper, satned tengtne, €°, 9S; 6", 999. 
RRR: 33.00 34.00 36.00 36.00 36.00 36.00 36.00 5” fencing same as 6”, 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. S1 or S2, add 75 cents; S1S1E, add $1. 
For S1 or 82, add 7 cents; SISIE, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 a i 12’ 14° 16° 18’ 20° SIDING, 4 AND 6” 4 TO a ‘ a ” 
St eS $27.00 $29.00 $31.00 $31.00 $30.00 $32.00 $34.00 $34.00 4 6 4 6 
| ea 27.0 28.00 30.00 30.00 29.00 31.00 33.00 33.00 zeeetior in naeesnat ery i BO Wl iene Wag catewaaieee’ $20.00 $20.00 
ee. aes 28.00 30.00 31.00 33.00 32.00 32.00 35.00 Uy Al Me: awiecisiare see pisavscosracacere 41.00 1.00 Norway, C&better .. 40.00 40.00 
i. panes ee} ee res 44 of ee +4 oes ope D Pre re 33.00 33, 00 
2x14"..... 39.00 40.00 42:00 44:00 42:00 42:00 «45.00 «45.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
or S48, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Callf., April 13.—The following 
are average prices, April 1 to 12, of California 
pines, f.o.b. mill, those on common being for 
l-inch stock only and including no other thick- 
nesses: 


Callfornia White Pine Mixed Pines 


Nos. 1 & 2 clr.. a 7 4 <i, ieee 
AS-MDIOCE 0ccncscs ee 49.50 
ES Fe ee $6.60 No. ee 31.30 
No. 3 clear..... 59.35 GS sssscaicsne 22.85 
Inch shop ...... 37.20 OgS. Sey 18.45 
No. 1 shop...... 52.15 No: 5, BeBt.....00 10.75 
No. 2 shop...... 35.10 No. 1 dimen..... 23.35 
No. 3 shop...... 21.10 No. 2 dimen 18.75 
Panel, 4” ....» 9.05 Form stock .... 20.00 
Dé&btr., short .. 54.55 Timbers ....... 1.05 
Shop, short . 21.75 Beveled siding— 
_— z & 2 clr., POOLE, sivieissss 41.20 
Views BLY AS. ccnewicasscced PBEIED 
Dab. BING. <6’ WUD “EP. beau eacinanes 27.15 
Oe OO Oi, SOR ccc cccsccccss 13.15 
Shop, stnd. .... 29.55 White Fir 
Sugar Pine agg Ge or tae 8.80 
Nos. 1 & 2 clr.. 124.60 DLs <hnsuies 17.05 
AP oMEIOCE . 65 94.00 No. 4 com. asst. 17.65 
Diselect ......... 68.05 No. 1 dimen.. 22.10 
fio, 3 winer se ote 7 No. 2 dimen.... 17.80 
nch shop ...>. 48.05 Douglas Fir 
No. 1 shop...... 63.80 Com., 4/40 ean va 15.80 
No. 2 shop...... 39.10 Com., 5/4 & up 20.70 
No. 3 shop...... 22.85 Ties & timbers. 27.30 
Nos. 1 & 2 clr., Dimension ..... 15.65 
rn er : céee SaaD Box 
it. Stad.... 72.20 : 
No. 3 clr., stnd.. 52.10 a ag —— yA 20.75 
Shop, stnd aaa! << : aeerahn 20.60 
Lath Mix. pines, 8/4.. 20.75 
No. 1 mix. pine 6.05 Cedar 
No. 2 mix. sien 4.70 Miscellaneous .. 20.20 
No. 3 mix. pine 2.40 Export 
se. mix. pine... 1.55 Australian. ...+ 62.25 








WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portiand, Ore., April 22.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices: 


Boards, $2S 


No. 2 No. 3 

com. com. 

1x BORG. ois xdes ese vdcivenene $31.00 $20.00 
1x a” MD MONED 6 ieisee sicweeposessee 32.00 22.50 
1x 8 and A 4 dienes aa cissisieW oe imnesion 27.00 22.50 
BMS: MORON D vin 's co c5is eae erenesnaes 29.00 23.00 
1x18” and wider, 10 to 16’ .......s« 30.50 25.00 
No. 4 No. 5 

com. com. 

S56” ONE WISE se so.cicciewewiws sees --$19.00 $ 9.00 

Selects, —™ 

Lh @-idd “1—D’ , 

al 6” ane 8”, 10° to 20° ..... 8 00 2 00 $49.00 
BROT Ssnsssenesseeeeress é00s0 (OBRID 00 63.00 
ize” eh eWisee SRS Sanes SOs NOT or 00 39:00 73.00 
SRGS” NG WAGED, 9 5.9.6.0 .0:0 98.0.6:5:0 99.00 94.00 78.00 
5/4, 6/4x4” and wdr., 10 to 20’ 97.00 92.00 80.00 
B/S DUG WIDER, 6.5. 6:5:656-6:6:0:6:0.0.0:00 99.00 94.00 82.00 

Shop S2S, f. 0. b. Chicago 

No. 1 No. 2 No. 3 

st ONE G4 insces a, $55. ‘00 $45. 00 $35.00 


vi 610 00:60 6.000.090 .0:0.0,0 010. 8ie\0i 65.00 55.00 35.00 


pe prices are for shipments of No. 3 and 
a For straight cars of specified grades, 
a . 





Spokane, Wash., April 19.—Quotations on west- 
ern and Idaho pines and white fir are as follows: 


WESTERN WHITE PInp, 16-Foot, INcH— 


No. 1 No. 2 No.3 No. 4 No.5 
ee 4s 6 oue wed $42.50 $33.00 $23.00 ..... eevee 


CY ncccccccee 42.60 84.00 25.50 22... — vooee 


Dr eisierévaverecs ins 41.50 28.00 24.50 ..... 
= Ski bree se atelee 41.50 28.00 24.50 
aekaiereeeeieiars 45.00 29.00 25.00. ..... 
im & WIRE 6. ccccs : $20.00 $ "9:50 
WESTERN PINE SHOP, s2s— 
Factory Com- 
Cc 2 No. mon 
hy & 6/4.. a 50 $48 Sot $33. %o $23. ée 
Sisioisroise-sra 83.50 58.50 43.50 23.50 ..... 
a4 aeaineide weve ases ears taeeate $25.50 
IDAHO WHITER PINEB— 
No.1 No.2 No.3 No. 4 No.5 
OO kis akicianad $54.00 $44.00 $26.0 éeees eves 
MO Sibanersa eas 55.00 45.00 30.00 ..... eevee 
8” oses OOU0 41500 8000 ciceo cove 
MO! Keancawaeis 56.00 41.00 30.00 ..... sever 
BE boraneces 69.50 bo 1 31.0 ies: ganees 
4” & wider.. ..... sees $23.00 $10.50 


WHIT» Fir, 6- ee 20- Foor, IncR— 


&10" 12” 4”&wadr. 
PEO AS ecradcute $27.00 $29.00 $30.00 $31.00 ....- 
BOOS is cones 22.00 24.00 25.00 26.00 ....- 
INO Scsiveiee 6600 é. TMsaas:  segesra — ceaneter TAU 


———! 





WEST COAST LOGS 


[Special telegram to AMBRICAN LUMBERMAN] 

Portland, Ore., April 22.—Present log quota- 
tions are: 

Cedar: $15 to $20. 


Yellow fir: $27, $21 and $15. 
tions nominal.) 


Red fir: $17 to $18. 
Spruce: $32, $25 and $15. 
Hemlock: $14 to $16. 


(No sales; quota- 





Everett, Wash., April 19.—Log quotations: 


Fir: No. 1, $26; No. 2, $20; No. 3, $14. 


Cedar: Rafts containing shingle logs only, $18 
base; 25 cents added for each 1 percent of lumber 
logs. 

Hemlock: No. 2, $18; No. 8, $13. 

Spruce: No. 1, $27; No. 2, $21; No. 3, $15. 
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[Special telegram to AMERICAN LUMBERMAN ] 
Seattle, Wash., April 22.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 


REDWOOD 


The following are the prevailing redwood 
prices f.o.b, Chicako (72-cent freight allowance): 


Bevel Siding, Ya-Inch, SiS1E 
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{Special telegram to AMERICAN LUMBERMAN ] 


Portland, Ore., April 22.—Fir prices today, 
mixed car basis, f.o.b. mills, are as follows: 


an 22’ and 24’, add $6 to 8’ -20°; 26’-32’, add 
Bungalow Siding, SiS1E 
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Seattle, Wash., April 19.—Eastern prices f.o.b. 





outlast and outcut other knives. 
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HE SCREAM of a saw at- 
tests man’s success in sav- 
ing time. 





Good belts speed up produc- 
tion and save time by deliv- 
ing more power and requiring 
less attention. 


Gandy is the best belt you 
can buy for your jobs. 33 
oz. of duck and 40 years ex- 
perience to the square yard. 


THE GANDY 
BELTING CO. 


MV AINCFFICE; 740WEST PRATT ST 
BALTIMORE, MARYLAND 


NEW YORK; 36 WARREN STREET 
CHICAGO ; 552 WEST ADAMS STREET 


STITCHED 
TANDY DY es FLT 
DUCK 


“It’s the belt with the Green Edge”’ 
















? Here’s our 
Why go East Mechanically 
for a Burner Improved 


when you can 
get a Better 
One for Less 
Money in 
Seattle 


AIR-COOLED BURNER 


a upana 


This Smokeless and i Sparkless Burner Will Last 20 Years 


We also manufacture 
MARINE AND 
Srarionary BOILERS 
Tanks and Sheet Iron Work of all descriptions 
REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


Seattle Boiler Works hone Ballal S56 
Successor to Ballard Boiler Works 


Frank F. Hopkins, Prop. Rea. Phone Ballard 1209 
nadian Office, 1103 Columbia St., New Westminister. B. C 






ALL, VIEW OF EXTERIOR OF BUAKER 








Cle: an souk Bags 


and salvage 5 to 10 sacks of good 
a out of each thousand 
eaned. Let us tell you how to 


‘SA Cement 
Freight 
Mltustrated Folder on Request 


Handy Sack Baler Company 
AR RAPID As) 




















MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 








CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, April 21.—The following are 
average prices today f.o.b. Cincinnati: 


Shingles 
Best Primes Economies 
Bees eSan antecs coud $5.70 2.70 
a Siete panesee eee ieee SO 4.85 $3. 70 
S Sseundawerssoeecceiee 6.95 5.45 4.10 
G”. csue cba bee esesacewe 6.95 5.45 4.10 
Lath, 4-Foot, 34x1!/-Inch 
PO, Descoswuseeeee SO MO. Boiiedisineveade $7.90 





POPLAR 


Cincinnati, Ohio, April 21.—The following are 
average prices, Cincinnati base, on ‘soft tex- 
ture’”’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY— 
4/4 5/4&6/4 8/4 
LS OPT. oe 0 s110@1i6 “= ¥ 
Saps & selects... 75 
ie E30 58 E80 3 88 
No. 2 com. A... 34@ 36 40@ 45 ‘6 45 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 
Sort TextTure— 
PAS. ssciacaescuae — $120@125 $125@130 
Saps & select .... 85@ 9 90@ 95 95@100 
DIO, 100M s 00.00 .v008 65@ 20 70@ 75 75@ 80 
No. 2 com: A... 40@ 45 45@ 48 48@ 50 
No. 2 00m. B....... 26@ 28 28@ 30 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, April 21.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 

Dt. Gish eeaaer . -$60.00 $50.00 $30.00 = 00 
Dr. sbewineelies 60.00 50.00 30.00 00 
E’ weacteni eh ceean 55.00 48.00 25.00 1 00 


Louisville, Ky., April 21.—The demand for sid- 


ing has been fair. Local quotations: 


Clear Select No. 1 com. No. 2 com. 
6-inch.... $62.00 $50.00 $32.00 $22.00 
5-inch.... 60.00 50.00 30.00 20.00 
4-inch.... 50.00 47.00 24.00 18.00 





For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


Buffalo, N. Y., April 21.—-Northern pine trade 
remains quiet, with prices reported easy. Re- 
tailers are carrying quite a little stock bought 
some time ago, movement of which has been 
delayed by cold weather. Prices at some mills 
are reported considerably lower than a year ago. 
Lower grades hold firm, altho industrial con- 
cerns are postponing buying in the hope of 
lower prices. 


Boston, Mass., April 22.—There have been no 
further changes in northern pine prices this 
week, and altho business is quiet the market 
looks steady at present levels. Industrial buyers 
show interest in lower grades, which are firmer 
than medium grades that are affected by close 
competition with other species. 


EASTERN SPRUCE 


Boston, Mass., April 22.—Business is improving 
with retail yards now that more seasonable 
weather is encouraging builders. Trade in 
eastern spruce dimension is slow. Efforts to get 
$48 base for frames have been abandoned and 
some eager sellers are now willing to consider 
$46. The call for random is improving but sell- 
ing pressure is strong and prices have softened 
abuot $1, in fact transit cars of scantling have 
gone at bids of $35. Boards are quiet but prices 
hold about steady. Quotations: Dimension, rail 
shipments, f. 0. b. Boston, 8-foot to 20-foot 
lengths; 8-inch and under, $46 to $47; 9-inch, 
$47 to $48; 10-inch, $48 to $49; 12-inch, $50 to $51. 
Provincial random, 2x3 to 2x7, $36 to $37; 2x8, 
$42 to $43; 2x10, $44 to $45. New England ran- 
dom, 2x3 to 2x7, $37 to $38; 2x8, $43 to $44; 2x10, 
$45. Covering boards, 5-inch and up wide, 8-foot 
and up long, DIS, $37 to $38; matched, clipped, 
10- to 16-foot, $42 to $43. Furring, 1x2, $38 to 
$40. 
















HARDWOODS 


Chicago, April 23.—The hardwood market jig 
quiet, and southern varieties show some weak. 
ness in price. Flooring and box plants undoubt- 
edly are the best buyers at this time. Automo- 
bile manufacturers are buying considerably legs 
than a month or two ago, and demand from the 
furniture industry is even more spotty than re. 
cently. Tho southern hardwood mills are look- 
ing for business, there is not a great deal of 
lumber offered, as dry stocks are not very plenti- 
ful. Northern stock is acutely scarce, with the 
result that prices hold strong. 


Boston, Mass., April 22.—Careful students of 
the hardwood market here are inclined to think 
that the trade has lost a little ground of late. 
Northern and eastern hardwood mills are eager- 
ly seeking new business and there is a tendency 
to shade prices under the stress of close com- 
petition. Well manufactured stock from western 
and southern mills is seldom offered at any 
concession. Some flooring manufacturers are 
more eager for business. Maple flooring has been 
offered within a few days at concessions of $1 
to $3, and plain white oak flooring also looks a 
shade easier. Quotations, FAS, inch: Ash. 
white, $115 to $125. Basswood, $95 to $105, 
Beech, $80 to $85. Birch, red, $140 to $150; sap. 
$120 to $130. Maple, $105 to $115. Oak, white, 
plain, $115 to $125; quartered, $150 to $165. Pop- 
lar, $125 to $135. Flooring, 13/16x2%4 clear: Beech, 
$88 to $90; birch, $90 to $93.50; maple, $105.50 to 
$108.50; oak, white, plain, $111 to $114.50; No. 1 
western maple, $91 to $98.50. There are northern 
makes offered at appreciably less. 

Omaha, Neb., April 22.—Hardwood market is 
featured by an increase in retail orders for 
gum, oak flooring and moldings. Northern woods 
hold firm, while those from the South have 
dropped a shade, 


Houston, Tex., April 22.—Inquiries for hard- 
woods are still very light, with ash and low 
grade gum most called for. Railroads continue 
in the market for track materials. Fair weather 
for the last three weeks has enabled production 
to reach almost normal. Logging is in good 
shape and another week should witness greatly 
increased production. The mills practically have 
been cleared of seasoned stocks, and there is 
comparatively little on hand in shipping condi- 
tion. 


St. Louis, Mo., April 22.—There was some in- 
crease in the volume of inquiries for southern 
hardwoods during the last week, and a fair 
amount of business is being done. There were 
no price changes during the week. Weather 
conditions are rather unfavorable in the South, 
and production is somewhat curtailed. Mills 
show no disposition to reduce prices, since stocks 
are not excessive. 





Buffalo, N. Y., April 21.—Hardwood trade is 
not especially active. In certain lines of indus- 
try, including the automobile trade, activity has 
lately slowed down. Furniture factories are 
generally holding off, or buying little, until after 
one or two of the expositions are held. Prices 
are firmly maintained in most cases, especially 
on northern woods. 


New Orleans, La., April 21.—Local reports in- 
dicate that demand for the week was somewhat 
quieter than during the preceding week. suyers 
seem intent on supplying immediate needs only 
and the hopes of a marked spring revival of call 
are further deferred. While it is agreed that 
prices on some items have softened a bit, FAS 
sap gum and 5/4 oak are reported firmly held. 
Red gum and common sap gum are quiet. Much 
low-grade stock is going to box factories, but 
the market on the whole is notably lacking in 
“pep.” 


Kansas City, Mo., April 22.—Demand for hard- 
woods holds about an even stride. Prices are 
being fairly well held. Dry stock is still rather 
scarce, but that situation is improving with bet- 
ter weather in the South. Oak flooring is in 4 
little better demand. Jum is going well and 
fine walnut is moving briskly. Demand for 
planks and timbers is reported good. 


Baltimore, Md., April 21.—The let-up which 
has taken place in hardwood trade, 
to some distributers, continues, and orders are 
not forthcoming as fast as could be desired. 
This is attributed in part to liberal buying early 
in the year. The tendency as to prices is some- 
what easier. Export trade keeps up, with for- 
wardings perhaps on a larger scale than before, 
and further expansion is expected with the im- 
provement in the foreign economic situation. 
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Columbus, Ohio, April 21.—Hardwood trade 
holds up remarkably well. 30x factories are 
puying low grade stocks, which are rather scarce. 
All high grade oak stocks are scarce and strength 
is the chief feature. Buying by piano, automo- 
bile and furniture factories is the best feature. 
Railroad inquiries are still good. Shipments and 
production are about on a parity. Yard trade 
is expected to develop as better weather has 
permitted yards to deliver stocks which had been 
sold. Oak prices at the Ohio River: 

No. 1 No. 2 No. 3 


FAS com. com. com. 
Gwiartered 2.062 ccc $150 $90 $55 aah 
RED 5. deus <aceatnen 110 75 53 $20 


Cincinnati, Ohio, April 22.--There is a little 
better demand for building hardwoods, and in- 
quiry for hardwood flooring continues good. 
Prices are not so firm, there being a tendency 
to shade quotations, but there have not yet 
been any material reductions in the general list. 


FIR, SPRUCE, CEDAR 


Chicago, April 23.—Very littie increase in the 
activity of the fir market has been noted here 
during the week, as retailers claim they are not 
doing the business they figured on and are hold- 
ing back their orders until the last moment. In- 
quiry from country districts is reported to be 
better, but distributers frankly state that they 
do not expect any considerable country demand 
for some time, as the season is so far advanced 
that farmers are going into the fields, leaving 
construction and repair work until later. Prices 
show no material changes, but on the whole 
appear steadier. 


Boston, Mass., April 22.—-Demand for Pacific 
coast lumber has improved the last few days. 
Douglas fir has almost displaced eastern spruce 
in some retail yards. Its lower cost is a strong 
selling argument. Ordinary fir schedules are 
being offered in the rough at $36, ship’s tackle, 
Boston, and dressed lumber at $35. Nos. 1 and 
2 fir boards, 12-inch, and about evenly divided 
between the two grades, sell at $31.50 delivered 
at retail yard. Wholesalers report that mill 
advices indicate considerable eagerness for new 
business, but higher ocean freight rates offset 
the easier prices at producing centers. 


Omaha, Neb., April 22.—Prices hold steady, 
with conditions favoring slight increases within 
the near future. Due to western mills holding 
to their price lists, orders are being placed with 
southern mills. 


Buffalo, N. Y., April 21.—The fir market is still 
weak, with uppers conspicuously so, according to 
report. Six-inch stock is stronger than 4-inch. 
Wholesalers say that trade is slow, with no ten- 
dency manifest to buy ahead. 








Kansas City, Mo., April 22.—Prices are about 
as low as fir mills are willing to go, but they 
still are too high in comparison with southern 
pine to bring out much demand. Not many fir 
mills are willing to take orders on the present 
basis and production is being curtailed. 


Baltimore, Md., April 21.—Keceipts of fir from 
the Pacific coast continue on a large scale. Dis- 
tribution is stated to hold up, and perhaps run 
ahead of previous months, tho volume has been 
Sought somewhat at the expense of prices, which 
are lower than a short time ago. 


CYPRESS 


Chicago, April 23.—Very little change in the 
cypress market is noticeable. Retail demand is 
light, and the few orders that are ‘placed are 
wanted immediately. The mills sometimes have 
difficulty in giving quiek service, as their stocks 
are still broken and the usual order calls for a 
large number of items. Mosé of the current 
demand continues to come from the factories, 
Which are fairly busy. Prices show no change. 


Omaha, Neb., April 22—With demand stiffening 
and trade more active, the cypress market has 
taken on a firmer tone. Prices remain the same, 
altho dealers say there is some chance of an 
Increase shortly. 


Boston, Mass., April 22.—Cypress distributers 
are disappointed with the tardy way in which 
Spring trade’ is developing. Concessions are 
being given more freely than in March. Shop 
lumber is doing rather better than yard items. 
Quotations: FAS, 4/4, $98 to $105; 5/4 and 6/4, 
$103 to $110; 8/4, $108 to $121; 12/4, $130 to $136. 
Selects, 4/4, $78 to $93; 5/4 and 6/4, $88 to $98; 
8/4, $95 to $101, Shop, 4/4, $53 to $63; 5/4 and 
6/4. $65 to $71; 8/4, $75 to $85. 
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Automobiles and Oak Flooring 


==sssae@eqO you select your new car thru a technical knowl- 
g yy y) edge of its RPM, its gear ratio, the number of cubic 
oS A | 





By inches of displacement in each cylinder, etc., or are 
a you content like most of us to let some small feat- 
ure such as a clever picnic kit, a new kind of park- 
ing light or a striking color scheme be the decid- 


ing factor in your choice ? 


Isn’t it a fact that what you see on the surface, combined with 
some good name like Cadillac, Buick or Packard, is what really 
makes you sign on the dotted line and after all, isn’t this just 
the sort of thing that makes your customer place his order with 


you? You may have spent days in obtaining the best possible 
white pine, the most perfect of lath or the finest kind of two by fours but if his 
Oak Flooring is wrong all your good effort in his behalf has been for naught. 


Let LONG LIFE be the ear mark by which your trade may judge ail of the 
products with which you may supply them. 











THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 


TWENTY-SEVENTH IN AN ADVERTISING SERIES 
PRODUCED IN OUR OWN OFFICES 
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ROSS CARRIERS 


Used by Putnam Lumber Company 

















Do the One : 

L of machine 
work 0 is always 
24 mules, — 

24 drivers arging 
while three 
and 200 of them are 
lumber — 
buggies. an. 








Economically Handle the Entire Output 
of Ortega, Florida, Plant 


_The sawmill operates day and night while the planing mill works 
nights part of the time. This large output of lumber and timbers is 
quickly and economically handled by the Ross Carriers. 

The General Manager of this company also reports a big saving in 
the upkeep of histramways. The rubber tires of the Ross Carriers 
do not splinter the planking like the steel tires of lumber buggies. 

Write today for complete data on either electric or gasoline oper- 
ated Ross Carriers; also names of other lumber companies using them. 


The Ross Carrier Co. MURRY JACOBS COMPANY 


; 69 Columbia Street, - - - Seattle 
Office and Plant 249 Monadnock Building, - San Francisco 


Benton Harbor, :: Michigan 546 Maison Blanche Annex, New Orleans, La. 
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St. Louis, Mo., April 22.—There have been no 
price changes in either red or yellow cypress 
during the week. Both markets are rather in- 
active. There is some demand for yellow cypress 
in the lower grades for crating. Rural demand 
for yellow cypress does not seem to have opened 
up as yet. 


Buffalo, N. Y., April 21.—Buying of cypress 
continues on a small scale at most yards, with 
not much tendency to stock ahead for future 
needs. Mixed car buying is about the rule at 
present. Prices hold about the same as recently. 








New Orleans, La., April 21.—Cypress business 
is not as brisk as expected, and mills are im- 
proving the comparative quiet to build up their 
assortments. Car supply is reported good and 
shipments prompt. Prices are unchanged. 


Kansas City, Mo., April 22.—Demand here for 
cypress still is considerably below normal, but 
shows a little improvement each week, both in- 
dustrial consumers and retailers being in the 
market. 


Baltimore, Md., April 21.—While there is an 
absence of new developments in the cypress 
trade here, both movement and range of values 
are well sustained. A sharp competition among 
sellers to land orders is still noted, but it has not 
so far resulted in pressure of consequence upon 
mill quotations. 


Cincinnati, Ohio, April 22.—Cypress demand is 
somewhat improved tho as yet has not reached 
any large proportions. The country is still back- 
ward about ordering lumber. Prices are steady. 
The trade expects a fairly good business during 
the next two months. 


HEMLOCK 
Boston, Mass., April 22.—For eastern clipped 
boards, 10- to 16-foot, $40 continues to be the 
price, but there are 12-foot boards to be had 
for less. Northern stock is somewhat easier than 
eastern. Altho business is not at all brisk manu- 
facturers have not abandoned hope of moving 
at fair prices a little later on their moderate 
stocks of dry hemlock. Offerings of western 
hemlock are increasing and sellers are compara- 
tively modest in quoting prices. The call for 

packing lumber is fairly good. 


Buffalo, N. Y., April 21.——Hemlock prices are 
easy, tho no change has lately been announced 
in quotations. Not much, if any, decline is 


looked for, as the situation is reported strong at 


the mills. Competition from other woods con- 


tinues. 


WESTERN PINES 


Chicago, April 23.—The western pines market 
is very quiet. Shop is in very little demand, and 
prices have declined further, especially in the 
case of Inland Empire woods. Retail demand is 
also restricted, with the result that common and 
fir and larch dimension, of which fairly heavy 
stocks have by this time been accumulated, 
also are weak. 





Boston, Mass., April 22.—Trade in western 
pines is hardly so active as sellers expected it 
to be in late April. The call for factory stock 
is fair, but the interest in yard items has been 
restricted for several weeks. Prices are inclined 
to be irregular. There has been business this 
week in Idaho white pine on the following basis: 


1x4 1x6 1x8 1x10 
No. 1 com. .$69.50 $70.50 $69.50 $72.50 
No. 2 com.. 57.50 58.50 56.00 56.00 
No. 3 com.. 39.50 43.00 44.50 44.50 


Omaha, Neb., April 22.—The last week has 
brought about a signal betterment in western 
pines, the market being more active than at 
any time since November. A number of orders 
were placed with the mills during the week. 


Kancas City, Mo., April 22.—Clears and shop 
are harder to get and prices are firm on recent 
increase in price. Retailers have been coming 
into the market the last week, with orders for 
siding and trim items. Sash and door plants 
also have been increasing their demands a little. 


Buffalo, N. Y., April 21—Business is quiet in 
the California pines. Planing mills and retailers 
are doing well, but buying only as needed. Mill 
stocks are broken and it is difficult to get mixed 
ear orders filled. At many mills items in shop and 
better are limited and there is little No. 1 shop 
in either white or sugar pine. Some Idaho pine 
mills have reduced prices on certain items $1 
to $4. 








Trailers 








Nor only does the Frue- 
hauf-Ford combination 
cost considerably less at the 
Start, but oil, gas, tires and 
general wear and tear are 
decidedly less. Thousands 
of Fruehaufs are being used 
with entire satisfaction in 
retail lumber yards, 





Use Fruehauf 


\ ° Building Materials 
ow 


With a light, inexpensive power unit used 

in connection with a Fruehauf trailer you will 

have reliable, low cost delivery equipment. 

example, a Fruehauf-Ford unit will handle a 2% 

ton load with ease and at a saving of about $1200— 

the difference between the cost of a 2% ton truck 
and the combination Fruehauf tractor-trailer. 


It will pay you to get in touch with us. 


Fruehauf Trailer Co. 


10945 Harper Ave., 








For 


DETROIT, MICH. 











NORTH CAROLINA PINE __ 


Boston, Mass., April 22.—Retailers find that 


business is expanding, but they are not buying 
North Carolina pine very freely as most yards 
prepared for the spring rush and were then 
disappointed by backward weather, and have 
enough stock for present requirements. There 
is a moderate demand for rough edge, 4/4 under 
12-inch, at fair steady prices. Some very nice 
stock is offered at $62.50 to $64, but there is also 
available very satisfactory lumber at $61.25, 
Shortleaf flooring is quiet and quotations are 
being shaded by most sellers. The present low 
range of quotations on shortleaf flooring, 1x4: 
A rift, $90; B rift, $85; C rift, $68.50; B & better 
flat, $55. Partition, B & better, 11/16-inch, $56.25, 


Buffalo, N. Y., April 21.—North Carolina pine 
demand is on a fairly satisfactory scale, being 
best in the larger centers where backward wea- 
ther does not interfere with building. Prices 
remain just about the same as they have been 
lately, with 6-inch roofers quoted at $33. Tran- 
sit cars are not as numerous as formerly. A 
good movement of stock is reported by loca) 
dealers, but they are not placing many large 
orders. 





Baltimore, Md., April 21.—North Carolina pine 
trade has not gained in activity during the last 
week, several days of rain interfering with de- 
mand. Stocks of lumber on the wharves are 
rather heavy. All of this made for an easy feel- 
ing, with buyers getting the advantage and 
prices softening under the increasing pressure 


to sell. 
REDWOOD 


Boston, Mass., April 22.—Distributers of red- 
wood say that factory trade shows more season- 
able proportions than retail yard demand. Prices 
are being fairly well maintained for the most 
part, but there continue to be reports of con- 
cessions on some items stocked at eastern whole- 
sale yards and subject to active selling pressure. 








Omaha, Neb., April 22.—The redwood market 
in Omaha and this territory shows increased 
activity, according to mill representatives. In- 
creases in orders for molding and finish were 
reported during the last week. 


Kansas City, Mo., April 22.—Factory buying 
has been a little heavier in the last ten days, but 
yard demand still is slow, the principal call last 
week having been for siding. 


SOUTHERN PINE 


Chicago, April 23.—The southern pine market 
in this territory is still comparatively slow. Re- 
tailers report that contractors are not starting 
new construction jobs on the expected scale, 
and that they still have considerable sold stock 
in their yards awaiting delivery. Meanwhile 
they are extremely conservative, and fill their 
current needs as largely as possible from transit 
cars. Prices are softer, as more mills are look- 
ing for business; but distributers say that the 
generally poor condition of stocks at the southern 
mills will prevent any material decline. 


Boston, Mass., April 22.—Wholesale trade in 
southern pine is quieter than the improving 
business at retail yards indicates it should be 
toward the last of April. Most retail yards 
have enough southern pine to carry them along 
for the present. Prices for the best known 
brands of longleaf flooring are fairly steady. 
The market for Arkansas partition shows no 
change. The roofer market is rather erratic 
and sellers’ ideas vary widely. Ordinary air 
dried 6-inch roofers are offered at $33, Boston 
rate. High range of quotations on _ longleaf 
flooring, 1x4: A rift, $102; B rift, $97; C rift, 
$87.50; B & better flat, $65. Partition, B & bet- 
ter, 11/16-inch, $62. 


Omaha, Neb., April 22.—The big increase in 
building construction, as well as favorable prices, 
have resulted in increased activity in southern 
pine. Reports received here indicate southern 
mills are well supplied with orders. Retailers 
are placing larger orders than they have at any 
time since last season. 


St. Louis, Mo., April 22.—Improved weather 
conditions in the consuming territory during the 
last week brought somewhat improved conditions 
in the southern pine market. Retail yards were 
able to move out some stock they have carried 
thru the winter, and there was a greater volume 
of inquiries received. However, the fact that 
practically all orders are for immediate shipment 
shows that retailers are continuing to maintain 
a very conservative policy. While prices havé 
not changed much, there has been a weakening 
of about 50 cents a thousand on dimension, 
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bis poards and shiplap. Most of the inquiries at 
present come from retail yards. 
lat Houston, Tex., April 22.—Sales equal ship- PP i 9 
ng ments and shipments exceed production. Such B M d t th B t 
ds jg the situation in the southern pine market this ay a oore an ge e es 
ien week. Buying of late has been listless, the trade 
ve placing orders only for immediate needs. ’ — — 
ere f co 2 
ler Buffalo, N. Y., April 21.—Southern pine demand oe . : : , is 
ice is fair. Cold weather this month has resulted ta <a : Se ; 
Iso in postponement of building in many localities, 
25, and retail stocks have held on longer than ex- 
are pected. Inquiries are increasing. Practically 
ow no change in prices has taken place for two 
K4: or three weeks. 
te : 
05, New Orleans, La., April 21.—Mill reports in- 
a dicate a slight decline in bookings for the week. . = 
ine Production was maintained and _ shipments sem 


ing 
=A layed development of spring trade. Asa general 


T: ori 
2en thing —— a go> Ps oy — A N Fl id Mill 
% and some ‘‘feel-out’’ offers at reduced quota- th 
7 tions are going unplaced. The trade seems to ho er ew orl a ] 


be buying very conservatively and letting the 


showed increase, climbing up almost to a level Moore Dry Kilns at New Plant of Decatur Lumber Co., 
with cut. Disappointment is expressed over de- ida 


cal 
mills carry such stock as is not needed for im- es ° 4 
- mediate consumption. : i the ——— increasing 
oe ist o r i : 
ine Kansas City, Mo., April 22.—With demand oore Dry iln users. 


ast badly scattered and slow for this time of year, The Decatur L ber Co., Talle- 


Je- southern pine prices are weak. The South is : ; inet : 
wea buying a fair quantity of lumber, but orders hassee, Florida will specialize in 


ale from other sections seem to be limited largely 

we to immediate requirements. Up to last week Moist Air carefully seasoned, well manufac- 

ure demand had been improving, but it slumped off " tured Shortleaf pine lumber. Their 
ao ————— Dry Kilns products will prove the superiority 

Cincinnati, Ohio, April 22.—Demand for south- : P 

- ern pine is somewhat livelier but as yet there of the Moore Moist Air principle. 

von is no general sustained buying movement. Yards e e a ena 

a are ordering to fill in their gaps. Retail demand Better investigate this principle, 


has been quite active in the last week or two, 





os due to more favorable weather conditions. Prices e 
7 oo oo Moore Dry Kiln Company 
Ire, 
_ — i , mares . *“*KILN BUILDERS SINCE 1879” 
ket oston ass., Apr .—Shingles are moving p 
sed in restricted volume at fairly steady prices. Jacksonville, Fla. 2 Fully Equipped Plants. ‘ North Portland, Ore. 
In- Most retail yards have enough for current needs 
ere and are not at all interested in speculative buy- 


ing. The full range of prices on actual business 
is understood to be $5.50 to $5.75 for white cedar 









































ing extras and $4.85.to $5.25 for clears. The best 
but makes of British Columbia red cedar shingles 
jast XXXXX, are offered here at $5.76. Retailers are # 
exceedingly cautious in ordering lath and show — 
little confidence in the prices quoted them. Re- 
cent sales of 1%4-inch spruce lath have been 
‘ket made at $7.75 but local houses are reported TIMBER PROPERTIES BOUGHT AND SOLD 
Re- to have booked business in Pittsburgh, at $7.90, 
‘ing Boston rate. ‘The range on 1 5/8-inch spruce 
ale, lath is $8.50 to $8.75. Western hemlock lath are 
ock offered here at $7.50. Spruce clapboards are 
hile | quiet but offerings are light and the market is 
heir steady at $120 for extras and $115 for clears. 
i Sy 
oa Omaha, Neb., April 22.—A turn for the better | 
the has been noticed in the shingle market. Better 
ore roads thruout the State and western Iowa 
are enabling farmers to haul lumber for repairs : 
on their residences and out houses. The local e + 
inf} demand is also better. Lath situation is un- Engineers to the Forest Industries 
P changed. 
ring it 
D Pe pci Tex., April 22.—Both shingles and 
ath continue to suffer a heavy slump. Lath are . 000 
on quoted at $2.15 for No. 2 and $3.75 for No. 1. Since January 1, 1922, over $50,000, of 
o aS are anaes as follows: Stars $2.75; first mortgage bonds have been offered to the 
, .85, Coas asis. : . : . * . 
- aaa. investing public, based on the investigations 
c - , . . 
St. Louis, Mo., April 22,—Prevailing prices on and appraisals of this company. 
on a are $2.85 for clears and $2.45 for stars, 
leat acific coast base. The market is inactive. Our 44 years’ of ialized experience is at 
Souther 
rift ' n pine lath are quoted at $6.20 for No. h - d ul 
- and $5.20 for No. 2, f. 0. b. St. Louis, Demand the service of lumbermen, and paper and pulp 
for lath is just fair. manufacturers. 
i — N. Y., April 21.—The shingle market 
2 Stronger, with prices up 10 to 15 cents. Extra 
ces, — are quoted at $4.66, stars at $4.01 and ialaaiaiacettainilaaiaia 
1ern ritish Columbia XXXXX, $5.61. Demand is 
ern aan to register improvement and buying is 
jlers Mited to present needs. Retail stocks, how- 
any ever, are beginning to show depletion. James D. &~ Co. 
aver Orleans, La., April 21.—Call for cypress A Corporation 
a ~ ngles and lath is reported unchanged, but of Timberland Factors 
t e puerate volume. Prices rule as they were and ia ‘ 
vate en aah ee ha 332 So. Michigan Ave., Chicago 
ried stoumbus, Ohio, April 21.—There is a fairly 626 Henry Building, Szattle 350 Madison Ave., New York 
—_ —, — for shingles, the bulk of the 
tha S coming from country districts. Urban 
nent balers are also placing small orders to replenish E S x I M A . E S — A P P R A I S A L S — F I N A N C I N G 
tain then stocks. Building operations have started 
nave gad briskly. Receipts are adequate to take 
ning of current business, Red cedar stocks, ex- ‘te ~ 
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J. A. THEURER, 
A. G. WORTHINGTON, 


R. HAMBIDGE, 





Daily Mill 
Capacity 
300,060 
Feet. 


President r 
Vice-Pres. 


Treas. and Mgr. 


MANUFACTURERS 


Douglas Fir and 
Western Hemlock Lumber 
and Fir Lath 


CAR OR CARGO 


CANYON 
Lumber Company 


EVERETT, WASH. 


OF 














Lumbermen Grow 


Richer , 


in sales as they broad- 
en their acquaintance 
with farmers. Many 
dealers credit their 
big farmer trade to the installation and oper- 
ation of a 


Monarch Meal and Feed Mills 


You, too, can use a Monarch mill to grind corn, oats, 
rye, buckwheat, etc., for your farmer neigbors and while 
you're ginding you can talk over future building needs. 
The mill will soon pay itself. 





Write for full particulars today. 












| Sprout, Waldron & Co., muncy-Pa. | 








building the World’s 
40 Years best portable Saw 
Mill. Also manufacturers of Shingle Mills, 
Edgers and Water Wheels. 
Winner of gold and silver 
medals at Chicago and St. 
Louis World’s Fairs. 


Mi L AW « A-ADELoacu(Co. ATLANTA GA. 








_ WARREN AXE & TOOL Co. 


WARREN, PA. 


Ww. ded high 1 . 
ce Panamasrecine GRAND PRIZE 
SAT NS PORES NT 


international Exposition 


ALSO ALASKAYUKON PACIFIC. EXPOSITION 


X 


. “ae AND DROP FORGINGS. Daily fac- 
AXES OGGING TOOLS torycapacity 3500 Axes.& Toois 





tra clears are quoted around $5.10, and extra 
stars at $4.45, delivered. There is a fair demand 
for lath at steady prices. 


Kansas City, April 22.—The spurt in buying 
caused by the big drop in prices two weeks ago 
has worn off and prices have shown a further 
decline here, stars being generally «uoted at 
$2.25. Clears are relatively stronger, with prices 
around $2.80. Lath demand is good and in most 
cases prices are firmer than two weeks ago. 
Demand for siding is only fair, with strongest 
call for wide siding, both in cedar and western 


pie MAHOGANY 


Boston, Mass., April 22.—Altho the mahogany 
trade is hardly so active as it was a few weeks 
ago, the volume of current business compares 
favorably with what is being done in other 
lumber lines. Furniture factories show more 
caution in figuring their probable requirements, 
Wholesale quotations on air dried plain mahog- 
any, f. o. b. Boston, log run for figure: 


4/4 5/4, 6/4 & 8/4 10/4 & 12/4 
FAS: occas 8hee0 $225 $230 
No. 1 com. 170@$175 175 @ $180 185 @ $200 


No. 2 com. 115 125 135 
No. 3 com. broken lots only at $55 


BOXBOARDS 


Boston, Mass., April 22.—Boxboard and shook 
producers are better satisfied with the volume 
of current business than they are with price 
levels. Demand is quite fair. Very nice square 
edge pine boxboards, inch,.are offered at $40, 
Satisfactory round edge pine, inch, is available 
at $32 to $34. Mixed lots of native boxboards, 
inch, are quoted $25 to $30. 


News Letters 


(Concluded from Page 83) 
ATLANTA, GA. 


April 22.—A_ spell of warmer’ weather, with 
comparatively little rain, has partly dried out 
the woods and resulted in a steady increase in pro- 
duction. That of the larger mills now appears to 
be slightly in excess of orders. In the flat Jands 
and swampy tracts, however, it is still at low ebb, 
with the smaller mills operating on a 50 percent 
basis or even less. The larger mills appear to 
be running about 75 to SO or 85 percent of normal, 
and increasing their output as the weather im- 
proves. The demand seems to be a little better. 
Inquiries are materially larger, and are developing 
a fairly good volume of business. Most consumers 
are still buying for immediate needs only. Most 
present buying is by southern consumers, tho there 
has been some improvement in demand from the 
East and middle West. The principal improvement 
lately has been in demand from building trades 
and millwork plants of the Southeast, tho these 
are making purchases conservatively. Millwork 
plants are active in preparing for a good spring 
business, and buying fairly well of southern pine, 
tho for the most part only ordering a very few 
weeks in advance of needs. Woods used for in- 
terior trim are fairly good, while boards, shingles 
and lath appear to be showing a slight improvement 
also. The latter two items show no changes in 
prices. Some sizes of boards show slight increases. 
Retail yards are not doing much buying, having 
fairly ample stocks, but are loading out quite a 
few orders. Retailers are buying only to fill or- 
ders on hand. Wholesale demand is rather dull. 
Export business in southern pine is more active 
than it has been since the first of the year, with 
agencies handling this trade booking considerable 
shipments for South America and Europe. 

Roofers have improved quite a_ bit, prices ad- 
vancing about 50 cents. This week’s quotations 
are about as follows: No. 1 common, 1x6-inch, 
$35; No. 2 common, 1x6-inch, $25 to $26; No. 2 
common, 1x8-inch, $27. An increase is reported 
in sales of kiln dried rough pine. Prices are 
somewhat stronger. B&better, 1x6- to 12-inch, 18 
around $50 or a little less. For kiln dried sur- 
faced pine, demand is a little better, tho prices 
have declined as much as $4 and $5, manufac: 
turers showing a tendency to make concessions. 
B&better surfaced finish is now around $55 to 
$56. Pine flooring demand has been showing jm- 
provement. The B&better grade has advanced a 
little, 1x4-inch averaging $50. No. 1, 1X4 inch is 
about $1 off, while No. 2 common is about the 
same, and No, 3 common a little higher. Ceiling 
prices are somewhat better. Manufacturers, prt 
cipally smaller mills, show a tendency [to make 
concessions. Quotations for 1x4 B&better — 
are around $46 to $47; No. 1 common is about $42 
No. 1 common, 1x4-inch, went up to $46 at one 
time. No. 2 common, 1x4-inch, is $21 to $21.50, 
an advance of 50 cents to $1; No. 3 common is 
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about $12. Mill stocks of many items are small. 
Some low priced offers are being refused. 


LAKE CHARLES, LA. 


April 21.—The southern pine situation has been 
jess stable recently. A few mills report a satisfactory 
yolume of orders and a better tone to inquiries. 
Demand from central and western markets remains 
satisfactory, tho northern buyers hesitate to take 
large quantities. Retailers buy more conserva- 
tively. Local retailers have enjoyed exceptionally 
good business, there being an unusually large 
yolume of building. Production is being main- 
tained at a high level by local mills and most of 
the larger plants are putting their stocks in fairly 
good shape. Improvement in weather has facili- 
tated small-mill production. Order files remain 
fairly heavy, tho shipments have slightly exceeded 
orders in recent weeks. Inquiry continues heavy. 
Prices on a number of items are a little off. 

The Kansas City Boosters, in their 12-coach spe- 
cial, reached Lake Charles’ Friday afternoon. 
Rudolf Krause, president of the Association of 
Commerce, spoke of the advantages resulting from 
trade extension tours and thanked the delegates 
for including Lake Charles in their itinerary. J. 
W. Lewis, manager Calcasieuw Long Leaf Lumber 
Co. had arranged to have the Long-Bell mill 
operate until 8:30, and personally conducted the 
visitors on a tour of inspection thru it. A joint 
meeting of the delegates and the association fol- 
lowed. The guests were welcome by Mayor J. A. 
Trotti and Rudolf Krause, of the Krause & 
Managan Lumber Co. 


MACON, GA. 


April 21.—The shortleaf pine market continues 
inactive. Retailers are indifferent and order only 
as they need stock. Keen competition for the little 
business to be had, combined with lower offers 
from buyers, has forced down prices about $1. 
Some wholesalers in touch with selling territory 
think quotations will go lower, but the mills look 
for an upward turn, and are refusing to take 
orders for deferred shipments. 

Roofer quotations: 1x4-inch, $15.50@Q16; 1x6- 
inch, $21@21.50; 1x8-, 1x10- and = 1x12-inch, 
$22@ 22.50. 

Two-inch stock, except special piece orders, has 
been moving slowly and prices are about $1. off. 
Quotations on D4S, 4-inch secant: 

10-16’ 18’ 20’ 
2x4”... .$21.00@ 21.50 $22.00@22.50 $22.50 23.50 
2x6”... 19.000 19.50 20.00@20.50 21.00@22.00 
2x8-10” 19.504 20.00 21.00@21.50 22.004 23.00 
2x12”... 19.50@ 20.00 21.50@22.00 22.504 23.50 

The movement of shortleaf finish has slowed 
down, but prices have not been seriously affeeted. 
Quotations on rough finish, 6- to 12-inch: 4/4, 
Bkbetter, $44€@45; No. 1 common, $30@32; 5 
and 6/4, B&better, $50@52; No. 1 common, $344 
46: 8/4, B&better, $5456; No. 1, $32@35. 

Above quotations are based on Georgia main line 
rate of freight. 

The Roofer Manufacturers’ Club will meet April 
29 at the Dempsey Hotel. this city. 


HATTIESBURG, MISS. 


April 21.—Tho operating conditions have im 
proved greatly during the last three weeks, there 
has been little increase in production. The larger 
mills are running along on the same basis, and the 
small mills, the ones that were really affected by 
the weather, are as a rule short of labor and can 
hot increase their production until the farm hands 
have finished with the crops. Loeal demand for 
lumber continues good, and with orders coming 
from other parts of the country the mills are still 
able to piek out orders to fit their logs, and do 
hot have to sell their slow items at a sacrifice 
Piece hor pile up heavy stocks. 


LAUREL, MISS. 


April 21.—The lumber market showed prac 
Neally no change during the week, save for a 
‘light increase in inquiry and some evidence of 
Merease in prices on a few items. The outlook 
IS very satisfactory. 
Alfred J. Glassow and John M. Bissell, of the 
Wausau Southern and Marathon lumber companies, 
have returned from a trip to Wausau, Wis. Murray 
I. sissell, of the Marathon Lumber Co., is back 
from an extensive trip north. James W. Smith, 
sales Manager Wausau-Southern Lumber Co., is in 
Washington, D. C., on business. 
i McCoy, sales manager Gilchrist Fordney 
» 18 In Washington, D. C., this week on business 
se W. Winn,, sales manager Eastman, Gar 
“ee « oO, Is spending a few days in Washington, 
-\., On business; later he will make a trip thru 


Virginia and the Carolinas. 

ames erga fe of Andrews sros. Lumber & 
vo Ate Mattoon, Ill. is Visiting local mills, in- 
SUgating the manufacturing end of the business. 





Famous 
for Shop 

and Factory 
Lumber. 


The Time 


to Make Friends 


and build up trade is when builders are active, 
as they will be this spring. A sure way to do 


this is to stock up with 


Craig Mountain Quality 
Western White Pine 


This year you will sell lumber to a lot of people who 
have never been in your yard before. If you will supply 
them with lumber from Winchester, Idaho, you will 


insure a big repeat order business. 


Try us on a car of Finish, Moulding, 


Base, Siding, etc. 


Craig Mountain LumberCo. 
WINCHESTER, IDAHO 
E. H. Van Ostrand, Pres. W. C. Geddes, Vice Pres. & Gen. Mer. 


SALES REPRESENTATIVES: 


J. C. Lackey, 5832 McGee St., Kansas City, Mo. 


G. S. Patterson, Oconomowoc, Wis. 
R. D. Hunting Lumber Co., 


American Trust Bldg., Cedar Rapids, Iowa. 


Colorado Continental Lumber Co. 


amber of Commerce Bldg., Denver, Colo. 


G. A. Jones, Lumber Exch. Bldg., Minneapolis, Minn. 
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Sledge Av2. and Southern Ry. 
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Quality OAK FLOORING = “ki MotH” 


lives up to its name in every way — the finest quality Southern Closet Lining? 
Oak, uniform in milling and grading. It will prove a good seiling It's genuine Tennessee 
brand. Try some and see for yourself. Aromatc Red Cedar— 


the wood lhat makes 


Order in carlots or L. C. L. to suit your requirements. homes vermin-proof. 


DeScto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


MEMPHIS, TENN. 
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SPOKANE 


Miss 
Spokane 
Invites 
Lumbermen 


to visit THE HUB of 
the largest Idaho and 
Western White Pine 
producing district in 
the world. 


Served by five _trans- 
continental railroads. 


For Inland Empire 
Stocks, write 


the PINE 
CENTER 











Frank D. Moon Co. 


Lumber 
639 Peyton Bldg. 


Wendorf & Rogers 
East 3801 Sprague Ave. 








Bock & Wooster Lbr. Co. 
1128 Old Nat’l Bk. Bldg. 


Bert R. West Lumber Co. 
720 Old Nat’l Bk. Bldg. 








Hagenbuch Lumber Co. 
723 Old Nat’l Bk. Bldg. 





Duffy-Hamacher Lbr. Co. 
810 Old Nat’l Bk. Bldg. 
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w This Saw Mill 


Millmen who are using “ENTER- 
PRISE” Saw Mills can tell you how 
economically they operate, how they 
cut fast, true and long. They can tell 
you from actual experience what you 
can expect from an “ENTERPRISE.” 


Let us give you all the facts about 
NTERPRISE” Saw Mills. Send for a free Catalog 


and other particulars at once. 


The ENTERPRISE Co. 


Main Street, COLUMBIANA, OHIO 








WALTER H. HOWE, prominent New Eng- 
land business man and head of the retail lumber 
firm of Howe Bros. & Co., Lowell, Mass., died 
April 16 at Aiken, S. C., where he was spending 
the spring months. Mr. Howe was born in 
Lowell 60 years ago and became one of the city’s 
most prominent business figures. He was a 
director or trustee of the largest banks in the 
community and had extensive real estate inter- 
ests in addition to his prosperous lumber enter- 
prise. Mr. Howe was born June 6, 1864, and 
was a graduate of Lowell High School and Har- 
vard University. Three years after receiving 
his college degree Mr. Howe entered the lumber 
business and made of lumber distribution a real 
career. From 1891 to 1894 he was a private in 
the First Corps of Cadets, Boston, Mass. From 
1917 to 1919 he was a private in the 18th Reg- 
iment, Massachusetts National Guard. He was 
a director of the Lowell Hosiery Company, the 
Trades & Mechanics Insurance Company and 
the Wamesit National Bank, and he was 4 
trustee of the Merrimack River Savings Bank 
and other institutions. Mr. Howe is survived by 
a sister, Mrs. Gordon Tweed of Phoenix, Arizona. 


GABRIEL STREICH, pioneer wagon manufac- 
turer of Oshkosh, Wis., died at St. Mary’s hos- 
pital at Oshkosh, following an operation. Mr. 
Streich was born in Czarnikau, West Prussia, 
Sept: 17, 1846. About seventy years ago he 
came to America with his parents, Mr. and Mrs, 
August Streich. The father engaged in the 
wagon making and blacksmith business in Osh- 
kosh, and later the four sons took over the busi- 
ness under the firm name of A. Streich & Bros. 
The plant was destroyed by fire in 1871, but was 
later rebuilt. In the early ’80s, Gabriel Streich 
left the firm and opened a wagon factory at the 
corner of Sixth and Oregon streets, which grew 
to be one of the outstanding concerns of its kind 
in that section. He specialized in fire apparatus 
and became nationally known for the quality 
of this product, as well as wagons, and sleighs 
for logging and commercial uses. He was mar- 
ried in 1871 to Miss Augusta Krippene, who died 
a few years later. In 1880 he was again married, 
this time to Miss Louise Weyerhorst, who sur- 
vives him with two daughters. Funeral serv- 
ices were held from the family residence, with 
the services at the grave in charge of the Elks 
—. of which he had been a prominent merm- 

er. 


FREDERICK W. PENDERGAST, well known 
in the East as the “blind inventor,’’ and formerly 
a manufacturer of lumber and shingles in Ver- 
mont, died April 18 at his home, 17 Fayette 
street, Cambridge, Mass., after an illness of a 
few hours caused by a sudden heart attack. Mr. 
Pendergast was born Nov. 20, 1858, at Hanover, 
N. H., the son of John Pendergast, a farmer, 
He lost his sight at the age of 13 as the result 
of scarlet fever, but did not permit that handi- 
cap to prevent him from entering the lumber 
business a few years later and operating a saw- 
mill successfully. In recent years he devoted 
all his time to invention and scores of patents 
were issued to him in this country and in foreign 








lands. Many of his inventions were designed to , 


provide articles which could be produced ad- 
vantageously by the adult blind and thus enable 
them to become self-supporting. He leaves 4a 
widow, who was Grace Agnes Thompson, prom- 
inent in Cambridge, Mass., literary circles, a 
brother and two sisters. 


JOHN W. WILLIS, JR., the 18-months old son 
of Mr. and Mrs. John W. Willis and ——s of 
Mr. and Mrs. E. A. Frost and Dr. and Mrs. J. C. 
Willis, all of Shreveport, La., died at the home 
of his parents there Thursday, April 17, of men- 
ingitis. The child’s father is president of the 
Shreveport Long Leaf Lumber Co., and his 
grandfather on the maternal side, E. A. Frost, 
is head of the Frost-Johnson Lumber Company, 
of Shreveport. Funeral services were held from 
the family residence, with Dr. M. E. Dodd, pastor 
of the First Baptist church, and Dr. Geo. S. Sex- 
ton, president of Centenary college, officiating. 
Besides his parents, he is survived by a sister, 
Mary Virginia Willis, aged five years. The 
child’s mother was formerly Miss Mary Frost. 
Her mother, Mrs. E. A. Frost, arrived Thursday 
morning, before the child’s death, from_Jack- 
son, Tenn., in response to a message advising 
her of little John’s illness. 


MRS. SUEMMA VAJEN COLEMAN ATKINS, 
wife of William A. Atkins, general superinten- 
dent of E. C. Atkins & Co., Indianapolis, Ind., 
died recently at her home, 1320 North Meridian 
street, in that city, following an illness of several 
months. Mrs. Atkins had long been active in 
charitable work in Indianapolis and was widely 
known among the poorer families for her liberal 
gifts. She was a member of the board of direc- 
tors of the Florence Crittenton Home and was 
interested in the work of many other welfare 
and social service organizations. She was 8 
member of the Second Presbyterian church an 
the Cornelia Cole Fairbanks Chapter of the D. 
A. R. Mrs. Atkins was born in Indianapolis an 
had lived there all her life. She was a descend- 
ant of one of the pioneer families of the city. 


ALBERT E. MAXWELL, for over half a cen- 
tury a prominent figure in the Gatineau lumber 
industry, and general manager of the Gatineau 
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Lumber Co. (Ltd.) for several years, died on 
April 14 at his home in Ottawa, Ont., after a long 
jliness. Starting with the firm of John Gilmour 
& Co. when only 19 years old, Mr. Maxwell 
gerved with that company and its successor, 
Gilmour & Hueston, until the Riordan merger 
in 1921, when he was made general manager of 
g- the Gatineau Co. During the last year or two 
er Mr. Maxwell had been in ill health and was not e CW 
ed actively engaged in business. He was 69 years 
ng old. 
bm FRANK OWEN McGEHEE, president of the — @. « 
8 ’ $ “ 
ne Bluff Lumber Co., and manager of the S b d 
- Arkansas properties of the Sawyer & Austin u - 1 V 181i0ns 
Ts Lumber Co., died at a hospital in Memphis on 
r- Friday, April a ey buried in cin —_ 
rk., on Saturday. The entire city of Pine Blu 
- aid tribute during the hour of his funeral, the Offer y ou 
ng city hall and all public offices and most business 
er houses being closed. Mr. McGehee was one of 
2a] Pine Bluff’s most prominent citizens. He was ° 
‘in born at Double Wells, twelve miles from the Zz 
ym city, and was 55 years old. He had been with Te! S 
2 the Sawyer & Austin Lumber Co. for thirty UN 
a8 years. He had just begun his fourth term as Af Mill 
he alderman from the third ward and was chair- MZ = 
nd man of the committee on public works. Mr. Bs AAA 
a McGehee leaves a widow and four children. AW AMIE 
e GEORGE F. FISHER, manager of the Bloom- 
field, Iowa, yard o e Wormhou umber Co., ° ° . : : 
na, of Ottumwa, Towa, died at his home in Bloom- Especially is that true if you 7 see - it —— 
Ms field on Friday evening, Apri i e age o *14: . i ese 
8. 33, Mr. Fisher had been ill of pneumonia about lumber and building materia § you furnis | 
fir gg he Aer ye Mage neg 2 ogg Moa ge early builders are of the highest quality. Today | 
ja, was a graduate of the Iowa State College at Z f 7 £ their d 1 
he Ames, class of 1917. He served during the war builders are working both sides of their dollars. 
tee with bw ae in a. ae ° a = fed build ‘Il sell on 
1e survive y his widow, who is the daughter o . r will sell an q | 
- John Wormhoudt, lumberman of Ottumwa, Iowa, One order to a satis e ulide 
si- a small daughter, Ruth, his parents and four Particularly is this true when you supply contrac- 
Os. sisters who live in Pittsburgh. 1 ith White’s 
yas tors prompt y wi 1 
ich HENRY KNIPPENBERG, a pioneer resident 
the of Indianapolis, Ind., and for several years a 
ew partner of E. C. Atkins, founder of E. C. Atkins 
ind & Co., saw manufacturers, died recently in New WHITE 
tus Jersey. Death was due to pneumonia, after an 
ity illness of one day. During the early years of the 
rhs saw company, he was in active charge of the PINE 
ar- business. Mr. Knippenberg was closely identified ) r) 
ied hie the ee ee ee potter rig ye of 
ndianapolis. e arge real estate holdings , . : 
a here, both business and residential property. He Truly, the best advertisement Window frames are made with 
4 is survive y a widow, one daughter and one : . ° 
Oh son, all of Indianapolis. you can post uP. in a a or without pulley, screw or oe 
iti erials an j i 
= ALBERT C. MATHEWS, 63 years old, of In- localities are £00 moO K.D. ‘yPe: All our lumber is kiln 
| dianapolis, Ind., organizer of the Lumbermen’s timely deliveries. ur IX. . d : d nd being white pine 18 
Mutual Fire Insurance Company about twenty- f curely bundled can be ried a 
wn eight years ago, died April 21 at his home, 27 rames se 4 . little subject to varying elements 
te West St. Joseph street in that city. Mr. Mathews easily handled to the job where ="! J 
pated was a graduate in the class o Oo e Unite 
oo States Naval academy and retired from. the the carpentercan assemblethem of the weather. 
service two years later as an ensign. e is 
% survived by a widow and one brother. as they may be needed. 
rer 
: A. A. ADAMS, Bellingham, Wash., one of the ; 
alt honor men of the Bloedel Donovan Lumber Mills Ask for quotations. 
‘di- and for many years foreman at Shingle Mill A 
ber at Larson, Wash., died April 18 at the age of 59. 
ae He had resided in Bellingham for 24 years and 
ted was a member of the Larson shop committee. ~ ~*~ 
nts Mr. Adams was a member of the Woodmen of an if 
ign the World and the First Baptist Church of Bell- , Ov 
| to ingham. His widow, Mrs. Cora Adams, four awa lig:: 
aA. sons and three daughters survive him. a Ya _Y- it Pree peat 
P w . —. oS dang ain 
_ FRED S. CHAPMAN, well known timberman yw a —- 
eae of Portland, Ore., and son of Simcoe Chapman, 
a a Columbia River pioneer logger and timberman, um er O. DOV ER, i DAH 
’ died suddenly at his home in Portland on Sunday, 9 
April 19 at the age of 46. Mr. Chapman suffered 
son an acute attack of Bright's disease, which caused BRANCH SALES OFFICES AND REPRESENTATIVES : 
1 of § death. eseaanaeenenaaeanaee ELWOOD TATE HERBERT KING, iia 
ome : Maxwell Sta., Det 
_ ER LAND SALES 321 Park Ave., Rutherford, N. J. ’ P. O. Box 111, 
en- TIMB S OTTO KLENKE, 1617 Ames St., Saginaw, Mich. 
the MADISON, Wis., April 21.—Announcement has 
his been made at the Madison headquarters of Edward 
ost, J. Young, president of the Wisconsin-Alabama _— 
ny, Lumber Co., that his firm had purchased the entire 
rom holdings of the Ark-Ala Lumber Co., of Wetumpka, 
stor Ala., consisting of about 250,000,000 feet of long- ~ 
$ex- leaf pine timber, sawmills, planing mills and other ‘ 
ing. buildings, including 225 employees’ residences, ° All Lumbermen 
ter, stores, warehouses, docks and thirty miles of stand- Ud ! and ervice enaivatneichend. 
The ard gage railroad. The purchase price is under- stent tht 
‘ost. Po es ay totaled Ieors thee, Se seneee. ae d 34 Y , qu 
day perty w e consolidated w e other hold- e 
ick- ings of the company in that territory. Backed by —— ears Radisson 
sing — 
_MeMpuHis, Tenn., April 22.—Hubert Young, / P 
Corinth, Miss., general manager and principal Stencils Hotel 
INS, owner of the Golden Saw Mill at Golden, Miss., Los Hammers 
ten- was the successful bidder for the Copeland tract 40S MINNEAPOLIS 
ind., of hardwood timber east of Golden sold several Steel Stamps 
dian days ago at public auction. It is estimated that 
eral the tract contains from 100,000,000 to 125,000,000 Metal Checks OPENED 1910 
e in feet of oak, ash, gum and other southern hard- Rubber Stamps 
dely woods. The purchaser owns extensive railroad : _ : ; 
eral dewities running close to 7 ugeet bas will be and Accessories we B&. Three Beautiful Cafes 
rec- “veloped at the Golden mill. he purchase price SS —— 
was was $447,000, Rubber Type — — a 
=e Ranian a ee F ‘ Write for our Complete Catalogue. ° 
is 1 et rye QuE., April 6 Ee a Tae With Running Water 
an e International Land sumber Co. ede H , 
e D. how in bankruptcy, were sold to the Riverside The R. D. Swisher Mfg. Co. $2.00 per day. 
and Manufacturing Co., of Shawinigan and Three _— With Toilet 
end- ivers, Que., for $210,000; rolling stock sold for <= ee $2.75 per day. 
y. $15,000. The rights purchased are on limits ex- CHICAGO rae j— ILLINOIS y With Bath and Toilet, 
tending 280 square miles located on the River Nn, 2 $3.00 and up. 
cen- Ashuapmouchouan. The sale was conducted by _ e 
nber auction. 
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Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

Count in signature. 

Heading counts as two lines. 

No Gtopiey except the heading can be ad- 
m: lo 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received dater will be placed. 
under heading Too Late to Classify. 








WANTED—SAWDUST AND SHAVINGS 


We are in the market for an unlimited amount of saw 
dust and shavings. Shipments to be made over a period 
of eight months. State what kind of material you 
have, how much dry or green, price f. o. b. your 
shipping point and how consistent you can make 
shipments. 


Address “C, 14," care American Lumberman, 


WANT LUMBER? 
You can get what you want by advertising under the 
headings of Wanted—Lumber and Shingles. We reach 
the people. AMERICAN LUMBERMAN, 431 S, Dear- 
born St., Chicago, Ill. 








WANTED—DOUBLE ENTRY BOOKKEEPER 


With some knowledge of typewriter and adding machine, 


to keep books and assist manager. Send references. 





Address “©. 27,’’ care American Lumberman. 
WANTED 
A well known and established company, owning a 


yaluable tract of hardwood timber in the South, which 
it desires to develop, wants to engage the services of 
an experienced hardwood lumberman. Must be _thor- 


oughly competent and able to take complete charge 
of manufacturing and selling. Salary not so much a 
consideration as experience and proved ability. 


Permanent position and an interest in the business if 


desired. References required. All correspondence con- 
fidential. 
Address ‘‘C. 19,’’ care American Lumberman, 





WANTED—AN EXPERIENCED MAN 
In the retail lumber and mill business in Central New 
York. Must be capable of estimating and billing from 
plans, and also be able to get results with employees 
and customers, 


Address “C. 9," eare American Lumberman. 


WANTED—ESTIMATOR 
For special millwork. One who can bill his work into 
factory. 
Address 





“©. 10,’ care American Lumberman. 
WANTED—EXPERIENCED 


trimmerman, familiar with northern hard- 

Wages 42%c per hour. Living costs low. Also 

flooring machine feeder and trimmers at 41¢c per hour. 
Address “C. 1,’’ care American Lumberman. 


MANAGER FOR RETAIL YARD 
Located in village in Central Wisconsin, doing annual 
business of about $35,000. State salary expected and 
give references. 
Address “1, eare American Lumberman. 


WANTED—SUPERINTENDENT 
For small box plant in Northern Wisconsin, State expe- 
rience and equipment familiar with. Salary expected. 
Address “RB. 19.’ eare American Lumberman, 





Head and 
woods. 
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WANTED—FOREMAN 


A liberal salary to competent foreman to take charge 
ef 8-unit oak flooring plant in Arkansas. Must be good 
machine man with experience on Woods Side Matchers 
and American End Matchers; man who can handle labor 
and get results in quantity, quality, and reasonable 
cost. Will pay accordingly. State experience, give 
reference, and name your own conditions with guarantee 
of results. 


Address “B. 1,’° care American Lumberman. 





WANTED—HIGH GRADE ESTIMATOR 
And salesman, experienced in handling large special 
millwork jobs for interior finish plant in Indianapolis. 
Btate age, experience in detail and salary expected. 
Address ‘‘F, 146,’’ care American Lumberman. 











WANTED—FIRST CLASS PLANING MILL 
FOREMAN 


North Wisconsin location. Ideal living conditions. Good 
opportunity for right man with company having many 
years’ operation ahead. Send full particulars und ret- 
erences first letter. 

Address “8. care American Lumberman. 


WANTED—EXPERIENCED MAN 
To operate Americun Log Loader. Address LOGAN 
PLANING MILL CO., Mun, W. Va. 


WANTED 
A strictly high-class timber est:mator. Send references 
and state fully your qualifications and experience in 
first letter. 
Address, 


on 9 
Os 








“B. 3,’’ care American Lumberman. 














WANTED—EXPERIENCED EDGERMAN 


Softwood. Stute reference, salary 


desired. Apply at 
once to BOX 287, Tupper Lake, N. Y. 





DO YOU WANT A MECHANIC? 
You can get good mechanics by advertising under head 
of Wanted—Mill Mechanics. Send your ads to the 
AMERICAN LUMBERMAN, 481 8S. Chi- 
cago, Ill. 


Dearborn St., 














WANTED—BY LARGE EASTERN WHOLESALER 
high class Douglas Fir Salesman who is at present 
successfully selling the railroad and car shop trade in 
the Chicago and Eastern district. Address C. 45, care 
American Lumberman. 

GET INTO BUSINESS FOR YOURSELF! 
Chicago Lumberman will finance on a percentage basis 
a thorough lumberman who has a good legitimate buying 
and selling in a wholesale way proposition. What have 





you to offer? Give full particulars, references and 
state how much money required. 
Address “C, 35,’’ care American Lumberman. 





WANTED—WHITE PINE SALESMAN 


To sell White Pine, Pattern and Shop Lumber, in 
Chicago and elsewhere. Want a man with established 
trade, who knows where to buy, where to sell and 
how to grade this high class lumber. Give age, 
references, experience and salary wanted. Splendid 
opportunity. 

Address “©, 29,’’ care American Lumberman. 





A WELL KNOWN WHOLESALE FIRM 
Has a mighty good proposition to offer to a live yellow 
pine salesman to represent them in the Pittsburgh ter- 
ritory. One living in or near Pittsburgh preferred. All 
applications strictly confidential. 
Address “C. 3,’’ care American Lumberman. 





SALESMEN TO SELL 
SASH—DOORS AND WOODWORK 
Wholesale, to dealers in Illinois, Michigan and Ohio. 


Excellent opportunities for capable men. Give full par- 
ticulars regurding experience, salary expected, ete. 


Address “A. 26,’’ care American Lumberman. 





SALESMEN WANTED 
Experienced manufacturers and wholesalers in South 
Georgia wish to employ salesmen on commission busis 
to represent us in principal cities of Northern, Central 
and Eastern States, handling rough and dressed dimen- 
sion, flooring, ceiling, siding, long or short leaf finish, 
Address “A. 12,"" cure American Lumberman, 


AGENTS WANTED 
Exclusive territory, to handle established Patent Car 
Stake Pocket. Attractive proposition. 





byl HARRY P. BOURKE, Escanaba, Mich. 
See display advertisemeut. 
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JOB, MANAGER OR SUPERINTENDENT 
Large or small mills, band or circular. Keferences good. 
Address “T, 124," care American Lumberman. 


ACCOUNTANT AND AUDITOR 
Exp. in wholesale, retail and mfg. wishes responsible 
position, Fine references. Salary $175. 
Address “HH, 122."" care American Lumberman. 


WANTED—BY FIRST CLASS MILL MAN 
Steady and permanent position as Superintendent or 
Foreman, Good mechanic. Can build mill if necessary 
and get results. Planing or flooring mill preferred. 
Can come at once. Good references. 

Address “B. 4,’’ care American Lumberman. - 


I WANT TO REPRESENT 
In Fort Wayne and immediate surrounding territory: 
A West Virginia Hardwood mill. 
A Red Cypress mill who can furnish yard and shed 
stock in specified lengths and widths. 
A Yellow Pine mill or distributing yard. 
Will not consider anyone who does not enjoy unquestion- 
able reputation, and want someone who will protect 
me on my commissions on future business. 

Address “C. 39,"’ care American Lumberman. 














WANTED 


Permanent office position with high-grade lumber mann. 


facturer. Thoroughly trained executive capable to serve 
as assistant to manager or to sales-manager, or to take 
charge of purchasing, timber and land departments, or 
complete charge of accounting end of business. Espe. 
cially experienced in accounting, having served as office. 
manager, chief accountant and auditor for largest North. 
ern pine, hemlock and hardwood operators; nearly twen. 
ty years with one firm. First-class references. Wil] 
guarantee diligent, untiring efforts in your service. Per. 
manency of location and a home in your town are con- 
ditions most desired. Northern and Northwestern stateg 
from Michigan to Pacific Coast preferred. All letters 
will be answered. 
Address ‘‘A. 1,’’ care American Lumberman. 
POSITION AS MANAGER 

Of good retail lumber yard in Kansas, Oklahoma or 
Texas. Town of 5000 or more population preferred, 
Twenty years’ experience. Capable of handling any 








proposition. 3est of references. 
Address *C, 44,’’ care American Lumberman, 
WANTED 


By young married man with fourteen years’ retail lum- 
ber experience ranging from yard assistant to managing 
director, position where ambition and honest application 
has opportunity for promotion to active interest.  First- 
class references. B,. J. LINDAL, 916 W. Garfield Blvd., 
Chicago, Il. 


LOGGING—RAILROAD SUPT. 
Wants position Hard or Soft wood operations: well ex. 
perienced in all lines of logging. Can handle both rail- 
rond and logging equipment; best of reference; can 
invest some money, 
Address “*A, 20."" care American Lumberman., 


WAREHOUSE SUPERINTENDENT 








Experienced S. & D. man with ability and _ initiative, 
Can improve old plants to eliminate lost motion, also 


systematize new in all departments. Attorney can give 
legal information. What have you to offer. 

Address ‘‘WAREHOUSE SUPT.,’’ care 
Lumberman. 


OFFICE MANAGER, BOOKKEEPER OR CASHIER 


American 








Sixteen years experience. Married, sober and _ indus- 
trious. test of references. Prefer small town. 
Address “CC, 28," care American Lumberman, 
POSITION WANTED 


With wholesaler or manufacturer, 35 years old, have 
5 years buying and selling experience, 6 years superin- 
tendent of logging and sawmill operation in Northern 
Michigan, also rate clerk at large station for 5 vears. 
Can handle men and have executive ability, capable of 
handling a lumber business from stump to car. 


Address “O, 25,’’ care American Lumberman. 


COMPETENT LUMBERMAN 
With long experience wishes permanent connection with 
good mills as sales representative in Milwaukee ter- 
ritory. Prefer several branches on commission basis. 
Highest references. 
Address “C, 26,’’ care American Lumberman. 
WANTED—POSITION—BAND RESAW FILER 


Of long experience in box shop and planing mill work. 
Address “C, 23,”? care American Lumberman. 


BOOKKEEPER-STENOGRAPHER 
Desires position ten years’ experience. 
Address ‘‘C, 20,’’ care American Lumberman. 


POSITION AS FOREMAN 


Or superintendent of saw mill by man first class in every 














detail, good on grades and maintenance and a result 
getter. First class reference. 
Address “C, 16,”? care American Lumberman. 





BAND SAWYER 
Open for position, right or left hand rig, pine or hard- 
wood job. Married, sober and steady. A 1 reference 
furnished. Could come at once. 
Address “CO, 17,’’ care American Lumberman, 


WANTED—BY YOUNG MARRIED MAN 
28 years old, position as yard foreman or assistant te 
manager of retail lumber yard in Western Pennsylvania. 
Can make own estimates. Can furnish A-1 references. 
Address “C. 7,’’ care American Lumberman. 


WANTED—POSITION AS LUMBER SALESMAN 
With company catering to consuming trade exclusively. 
Territory Northern West Virginia, Western Pennsylva- 
nia, Eastern Ohio. Prefer to work on commission basis, 
Address 0. BOX NO. 51, Rachel, W. Va. 


ACCOUNTANT—OFFICE MANAGER 
Retiring from business after 20 years’ activity as a pub- 
lic accountant. Seeks executive or managerial position, 
familiar with any kind of business, f-deral income tax 
laws, ete. Sound financial advisor. Originator of most 
practical cost system, ‘‘From Stump to Yard.”’ Will go 
anywhere (west preferred). Aged 48, married, no chil- 
dren. SYDNEY H. VEAL, PUBLIC ACCOUNTANT, 
Johnson City, Tenn. 


SS 
LUMBER SALESMAN—REAL HUSTLER | 
With established trade. Five years in Chicago, wants 
to represent good mill on straight salary or commissioB 
basis with drawing account. —‘Thoroly experienced ip 
yellow pine, hardwoods and West Coast products. = 
make exceptional proposition to the right people. Prompt 

ness will be appreciated. 
Address “R. 36."’ care American Lumberman. _ 


WANTED—JOB WITH SASH & DOOR MFG. CO. 
Have several years’ experience, practical mechanic, 
foreman, manager, estimator, draftsman, detailer. — 
and salesman, Competent to close large special millwor 
on the premises with large contractors, understand plans 
and construction. é 

Address “RB. 88.",care American Lumberman, 


EXPERIENCED LUMBER SALESMAN . 
Familiar with vellow pine, white pine and fir. mill = 
perience, specializing car and railroad material, & 
industrial trade. Well acquainted with buyers in ible 
cago and Central West. Desire connection respons 
wholesaler or manufacturer. 

Address “B. 18.’’ care American Lumberman. 
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